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WITH THE KEY ON THE COVER SINCE 1904 — 





Successtul Secretar 0S are SOLD ON MICROMETRIC CARBON PAPER 





"THE NUMBERED SCALE EDGE SAVES 
TIME -—— ENDS GUESSWORK AND 
MARKING THE ORIGINAL SHEET" 

...Says ROSEMARY HART, 

Secretary to Edward A. Weeks, 

Editor of The Atlantic Monthly 











Whose suggestions carry weight in 
the purchasing office? The secretary's 

and we go all-out to make her 
Webster’s-minded through national 
advertising. Be sure you identify 
yourself as a supplier of Webster's 
carbon papers, ribbons and dupli- 
cating supplies. Display, promote, 
feature Webster's — to make sales 
the first time and every time there- 


after! 


Here's the line with that extra appeal... 


Treated Back Micrometric Carbon Paper Webster Typewriter Ribbons 
Carbon Paper for Measured Typing Silk or Cotton 


WEBSTER'S SHURFLAT WEBSTER'S MICROMETRIC CARBON SMART PACKAGING, in 
tops the field. Sell MultiKopy for the PAPER, with the famous numbered drawer boxes for 7 Seeewe Web 
very finest. OK meets competition scale for measured typing, is unique ster’s STAR, MULTIKOPY, OK and 
in the lower price range. Both carbons Webster research which pioneered HUB brands provide top quality rib 
stay flat in any climate, regardless of the first non-filling ribbon — still bons in four price leve all avai 
humidity or rapid temperature changes leads in exclusive features. Through- able for prompt delivery. High 
; out the Webster line, you'll find quality helps you meet and beat 
special features for faster selling competition 
Let Webster's merchandising specialists help 
more Webster's products with attractive displ 


paper mats, folders, mailers, blotters and catalog 


Stock the Preferred . me eee 
stock WEBSTER'S 
; Typewriter Ribbons F. S. WEBSTER COMPANY 


lies 13 Amherst St., Cambridge 42, Massachusetts 


Webster's warehouses in 


Carbon Papers 
Duplicating SUPP 


New York, Philadelphia, Pittsburgh, Detroit, Chicago, San Francisco, Cambridge 
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Office Appliances is a news and technical trade 
journal, serving the entire industry of office 
equipment. It covers the manufacture and dis- 
tribution of office machinery, office devices, office 
furniture, office supplies and the complete range 
of commercial stationery. Its comprehensive news 
reports of the industry and its valuable special 
articles upon subjects germane to its field have 
given it unusual prestige. It serves a clientele 
composed of managers and agents for the vari- 
ous office machines, devices and supplies, com- 
mercial stationery dealers and many of the 
largest corporations in the United States. It also 
reaches some dealers in forty-eight other coun- 
tries who deal in American office equipment. 


No person, firm or corporation either directly or 
indirectly connected with the industry the journal 
represents has any share in its ownership or 
voice in shaping its policy, which has in view at 
all times the best interests of the field it serves. 
it will answer any questions germane to its field 
to the best of its ability. 


Copyright. Contents covered by copyright, 1952. 
by the Office Appliance Company. 


Subscription Rates in the United States and its 
possessions—one year, $3.00; two years, $5.00; 
three years, $7.00. Canada and Pan American 
countries—one year, $3.50; two years, $6.00; 
three years, $8.50. Other countries—one year, 
$4.00; two years, $7.00; three years, $10.00. 
Single copies, 35c in the U. S. and its terri- 
tories; 50c in all other countries. 


Change of Address. Subscribers may have their 
mailing address changed as often as desired. 
Both old and new addresses must be given. 


Advertising Rates upon application. 


Entered as second-class matter, July 8, 1905, at 
the post office at Chicago, Ill., under Act of 
March 3, 1879. 


“Office Appliances” is registered in the United 
States Patent Office, Washington, D. C. 
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Adding Machine Parts 
~ \V ! 


Adding Machines 
. M 


R. ¢ 
4 
V 
e L. ¢ & 
~ is) 
4 
Adding Machines, Rebuilt & Used 
or \ 
“ 


Addressing Machir 
4 


Adhesives 


See Inks 


Advertising Servi 


\ I \ 
Arch & Clipboard Files 
« 


VW 


& |} 
Ash Trays & Stand 


Associations 

. ofr 
Atiases, Geograph 2 

‘ I ( 
Autographic Registers 

D> 

Bank Supplies 

~ Vl ( 
Bankers Note Cases 

I 


\\ k 


\ fe & 
Billing Machines 


Binders, Catalog & P a 


Binders, Permanent Storage 


Blackboards 
Blankbooks 


« 


Blueprint & Plan File Cabinets 


Bond Boxes 


Book Cases 


Bookkeeping Ma 


Brief Zipper Case 


Bulletin Board 


Business F orm 


Exline, W iam, Ine 

Tops Business Forms 
Caleulating Devices 
Vard Mfg. ¢ 

Victor Safe & Equipment ¢ 
Calculating Machines 

Addo Machine Co., In 


Shipmat 


Allen, R. ¢ Business Mchs 
Barrett Adding Machine D 
Clary Multiplier Corp 


Friden Cale. Machine C Ir 
Monroe Cale. Machine Co 
Odhner Sales Inc 

Sn lL. « & Corona Typs 
Swift Business Machines ¢ I 
Viet Adding Machine (« 


Caleulating Machines, Used 
Ir Office Appliances. In 
Reliable Typw. & Addg. Me! 
Shipman-Ward Mfg. C« 

Calendar Pads & Stands 
Fox, George } & Co 
Stark Calendars, Ine 

Carbon Papers 
See Ribbons & Carbons 

Card Index Boxes & Trays 
All-Steel Equipment Inc 

berg File & Index (¢ 

Meta! Construction ¢ 

Steel Sales Cory 

Ket m Mfg. Co., The 

Berger Mfg. Div. Republi 





‘ Steel Equipment Co 

( i Steel Equipment ¢ 
‘ Jan town Mfg. Corp 
General Fireproofing C« 
Glohbe-Wernicke C« 

Guide System & Surply ¢ 
Home-O-Nize Co, The 

I t ul Methods Co 

I neit Metal Furn. ¢ 
Mayfair ¢ The 

M Office Furniture ¢ 
Park Steel Products, Ir 
Rockw Barnes 


We Mfg cs 
Yawman & Erbe Mfg. ¢ 
Card index Files, Revolving 
fall's Safe ¢ The 
Cards, Business 
‘ rR 


Wigge & ¢ 
Cash Boxes 

Art Steel Sales Corp 

( e Steel Equipment Co 

G il Fireproofing Co 

(;ulde S em & Supply 

Mayfair ¢ The 

re St 


¢l Equipment ¢ 

Rock Barnes Co 

Cash Tills 
Ir s Cash Drawer ( 

Caster, Caster Bearings. Siides 


B k « The 
Darnell Cory Ltd 
Fa ( er ¢ l 
M er Mfg. ¢ 
Chair trons 
\ , Stam g « 
Bassick ¢ The 
‘ r-K “ he 
Me i‘ T 
Chair Mats 
Geor EL, & ¢ 
ii i Fabricators. Ir 
ort I Wholesale Dis 
Ser I’re I> Wood 
Chairs, Foiding 
\ wk Chair ¢ 
(lar Mfg. « 
K Met Mfg. « 
W Chair Cory 
Chairs, Office 
4 m Seating ¢ , 
A Mfg. ¢ Ine 
\ Metal Construction ( 
Brig (hair ¢ 
(‘ra! I ec} r‘ 
low ( ‘ 
k ee Mig. « 
I i r ‘ 
{; I eproofir ‘ 
Gra Rapids Lahr. Furn. ¢ 
‘ vr i 
a wke, W. H.. Chair ¢ 
H ‘ The 
Hi I ] ng & rr‘ 
I il Leather Furn. ¢ 
! Cha ‘ 
Sea gto 
j m « ‘ 
Ma BI Chair ¢ 
Mi «nt Furniture ¢ 
M A kee Chair ¢ 


ty Leather Grouy The 


WW Cha Cort 
Chairs, Posture 
4 t s 


OFFICE APPLIANCES, April, 1952 


Gunlocke, W. H., Chair Co 
Hamilton Mfg. Corp 
Harter Corp., The 
High Pt. Bending & Chair Co 
Imperial Leather Furn. Co 
Jasper Chair Co 
Johnson Chair Co 
King Posture Chair Ce 
Marble, B. L., Chair Co 
Metalstand Co 
Milwaukee Chair Co 
Milwaukee Metal Furn. Co 
Ohio Chair Co. 
Royal Metal Mfg. (« 
Sturgis Posture Chair (« 
raylor Chair Co 
Wells Chair Corp 
Chairs, Tablet Arm 
Adirondack Chair (« 
Clarin Mfg. Co 
Jasper Chair Co 
Wells Chair Corp 
Cheeks, Stamped Metal 
Dayton Stencil Works 
Force, William A., & (« 
Checkwriters and Signers 
Hall-Welter Co 
Safeguard Corp 
Clipboards 
See Arch & Clipboard Files 
Coat and Hat Racks 
Vogel- Peterson Co 
Coin Bags, Trays, Wrappers 
Exline, William, In 
Continuous Forms 
Hane, Philip, (« 
Copyholders 
Acco Products, Inc 
Bankers Box Co 
Copy Right Mfg. Corp 
Hall-Welter Co 
Int'l Office Appliances, Inc 
Pres-to-Line Corp. of Americs 
Correspondence Trays 
Art Metal Construction Co 
Art Steel Sales Corp 
Corry-Jamestown Mfg. Corp 
Fox, George E., & Co 
General Fireproofing (« 
Globe-Wernicke Co 
Imperial Methods Co 
Maso Steel Products 
Mayfair Co., The 
Metalstand Co., In 
Peerless Steel Equipment ir 





Sengbusch Self-Clos Inkstand ¢ 


Service Prod. Div. Woodall 

Shaw -Walker Co 

Stempel Mfg. Co 

Valeo ¢ 

Weis Mf Co 

Wells Chair Corp 

Yawman & Erbe Mfg. ¢ 
Costumers 

Ard Mfg. Co., Inc 

Globe-Wernicke ¢ 

LaSalle Products Co 

Peerless Steel Equipment Co 

Royal Metal Mfg. Co 

Tubecrafters Sales Div 

Valeo ¢ 

Vogel-DPeterson (x 

W Is Chair Cory 
Covers, Loose Leaf 

Smead Mfg. 
Crayons 

Dixon, Jos.. Crucible ¢ 

Rowles, EB. W A .Ceo 
Cushions & Pads, Cherir 

Fok, George E., & Co 

Perfect Rubber Seat Cushion ¢ 
Cuspidors 

Lawson, The F. H., Ce 
Dating Stamps 

Amer. Numbering Machine (« 

Force, William A., & ¢ 


Fulton Marking Equipment Co 


Rivet-O Mfg. Ce 

Desk Bumpers 
Fox, George E.. & Co 

Desk Lamps 
Arrow Lamp Mfg. Co. In 
Bainbridge, Kimpton & Haup 
Copy Right Mfg. Corp 
Industrial Lamp Cor; 
Mayfair Co., The 
Wells Chair Corp 

Desk Name Plates 
Force, Willlam A.. & Co 
Kutch, Walter E., (« 
Rowles, FE. W_A.. Cx 

Desk Pads and Tops 
Chicago Desk Pad (s 
Fox, George & Co 
Office Furn. Wholesale Distr 
Wilson Jones Co 

Desk Pen & Ink Sets 
Esterbrook Pen Co 
Sengbusch Self-Clos. Inkstar 

Desk Side Files 
Amberg File & Index ¢ 
Cole Steel Equipment ¢ 


Rockwell-Barnes Co 
Yawman & Erbe Mie. ¢ 
Desk Trays 


See Correspondence Tray 
Desk Work Distributors 

Advanco Products Div. ASK 

Fox, George E., & Co 

Globe-Wernicke 

Victor Safe & Equipment (¢r 


Wilson Jones ¢ 
Desks 

Alma Desk ¢ 

\rt & ¢ Ir 


For the benefit of the subscribers the lines 


advertised 
Many of ; 
ness office 
be interes 
municate 
which the 


cheerfully 


Ine 


n this issue are here classified. 
he requirements of the modern busi- 
are represented. Should subscribers 
ted sny article of office equip 
sted here, they are invited to com 
with the service bureau, through 
nformation will be promptly end 
given by letter without obligation. 


Art Metal Construction Co 
Bentson Mfg. Co 
Browne - Morse Co 
Commercial Furniture Co 
Corry Jamestown Mfg. Corp 
General Fireproofing Co 
Haskell Mfg. Co., Ine 
Hoosier Desk Co 
Imperial Desk Co 
Invincible Metal Furn. Co 
Jasper Desk Co. 
Kenwood Co 
Lehigh Desk Co., Ine 
Leopold Co 
Lincoln Desks 
Mayfair Co., The 
Metal Office Furniture Co 
Myrtle Desk Co. 
Peerless Steel Equipment Co 
Shaw -Walker Co 
Standard Furniture Co. 
Victor Safe & Equipment Co 
Wells Chair Corp 
Worden Co., The 
Yawman & Erbe Mfg. Co 
Diaries 
See Memo Books 
Diectating Machines, Used 
Amer. Dictating Machine Co. 
Int'l Office Appliances, Inc 
Shipman-Ward Mfg. Co 
Drafting Instruments & Equipment 
C-Thru Ruler Co 
Cardinell Corp 
Haskell Mfg. Co., Ine 
Drafting Tables 
Pngineering Mig. Co 
Stacor Equipment Corp 
Drafts, Netes & Receipts 
Duplicate Receipt Book Co 
Drills, Paper 
Smead Mfg. Co 
Duplicating Machines & Supplies 
Addo Machine Co., Inc 
Amer. Stencil Mfg. Co 
Bainbridge, Kimpton & Haupt, Inc 
Buckeye Ribbon & Carbon Co 
Codo Mfg. Corp 
Columbia Rib, & Carbon Mfg. Co., Ine 
Heyer Corp., The 
Ink Specialties Co 
Manifold Supplies Co 
Mittag & Volger. Inc 
Multistamp Co 
Old Town Corp 
Peerless-Imperial Co., Inc 
Pres-to-Line Corp. of America 
Print-O-Matic Co., The 
Queen Ribbon & Carbon Co 
Smith, L. ¢ & Corona Types 
Rpeed-O- Print Corp 
Technygraph Co.. The 
Victor Safe & Equipment Co 
Wolber Dupl. & Supply C¢ 
Envelope Openers 
Mackenzie. Arnold, In 
Envelopes 
Cooke & Cobh Co 
Northern States Envelove Cc 
Quality Park Envelope Co 
Wilson Jones Co 
Envelopes, Plastic 
Aigner, G. J., Ce 
Markilo ¢ 
Smead Mfg. 
Eradicators, Ink 
Carter's Ink Co 
Sanford Ink C« 
Erasers, Blackboard 
Rowles, E. W. A., Ce 
Erasers, Rubber 
Amer. Pencil Co 
Dixon, Jos., Crucible Co 
Roberts, Weldon, Rubber Co 
Expense Books 
Koorum & Pease Co 
Eyelets & Eyelet Fasteners 
Rivet-O Mfg. Co 
File Boxes, Fibre Collapsible 
Bankers Box Co 
Globe-Wernicke Co 
Guide System & Bupply Co 
Filing Cabinets, Insulated 
Herring -Hall-Marvin Safe Co 
Lee L. O'D 
Mellink Steel Safe Co 
Mosler Safe Co. 
Shaw -Walker Co 
Victor Safe & Equipment Co 
Filing Cabinets, Metal 
Advanco Prod. Div. ASB 
All-Steel Equipment Inc 
Art Metal Construction Co 
Art Steel Sales Corp 
tentson Mfg. Co., The 
terger Mfg. Div. Republi 
Krowne-Morse Co 
Cole Steel Equipment Co 
Columbia Steel Equipment Co 
Corry -Jamestown Mfg. Corp 
Geller, J 
General Fireproofing Co 
Globe-Wernicke Co 
Cluardeman Safe Co 
Invincible Metal Furn. C« 
Keystone Steel Equipment (c 
Metal Office Furniture Co 
Parker Steel Products, Inc 
Peeriess Steel Equipment (« 
Remington Rand Inc 
Kockwell-Tharnes Co 
Shaw -Walker ¢ 
Top Flight Products Co 


(Continued on page 6) 








(Continued from page 5) 
Victor agg? & Equipment Co 
Weis Mfg. Co. 

Yawman & Erbe Mfg. Co 

Filing Cabinets, Wood 
Bainbridge, Kimpton & Haupt 
Globe-Wernicke Co 
Imperial Methods Co 
Wells Chair Corp 

Filing Supplies 
Acco Products, Inc 
Advanco Prod. Div. ASB 
Aigner, G. J., Co. 

Amberg File & Index Co 
Art Metal Construction Co 
Art Steel Sales Corp 
Barkley, C. L., & Co 
Browne-Morse Co. 

Cooke & Cobb Co 
Corry-Jamestown Mfg. Corp 
Globe-Wernicke Co. 

Guide System & Supply Co 
Imperial Methods Co 

Metal Office Furniture Co 
Northern States Envelope ('o 
Oxford Filing Supply Co 
Parker Steel Products, In 
Quality Park Envelope Co 
Rockwell-Barnes Co 

Shaw -Walker Co 

Victor Safe & Equipment Co 
Warshaw Mfg. Co 

Weis Mfg. Co 

Yawman & Erbe Mfg. Co 

Fountain Pens (incl. Ball Pt.) 
All-Rite Pen Inc 
Autopoint Co 
Esterbrook Pen Co., The 

Globes, Geographical 
Cram, The George F., Co 

Gummed Cloth Rings 
Dennison Mfg. Co 

Gummed Tape & Sealing Machines 
Dennison Mfg. Co. 

Hardware, Office Desk 
Nat'l Lock Co 

Honor Rolls 
Kutch, Walter E., Co 

Index Card Signals 
(See Signals, Index Card 

Index Tabs 
Aigner, G. J., Co 
Amberg File & Index Co 
Barkley, C. L., & Co 
Globe-Wernicke Co. 
Graff, George B., & Co 
Guide System & Supply Co 
Markilo Co. 

Master-Craft Co 
Shaw-Walker Co 

Sheppard, C. E., Co 

Victor Safe & Equipment (« 
Warshaw Mfg. Co 

Inks, Adhesives, ete. 
Carter's Ink Co 
Dennison Mfg. Co 
Fulton Marking Equipment € 
Ink Specialties Co., Inc 
Rivet-O Mfg. Co 
Sanford Ink Co 

Inkstands 
Cushman & Denison Mfg. Co 
Sengbusch Self-Clos. Inkstand ¢ 


Knives, Office 

X-acto Crescent Prods. Co.. Ir 
Label Holders 

Chicago Card Holder C« 
Labels 


Dennison Mfg. Co 
Imperial Methods Co 
Oxford Filing Supply Co 
Smead Mfg. Co 
Warshaw Mfg. Co 
Weis Mfg. Co 
Ladders, Library, Store & Vault 
Cotterman, I. D 
Leads for Mechanical Pencils 
Dixon, Jos., Crucible Co 
Listo Pencil Corp 
Leather Goods 
Canvas Products Corp 
Leathercraft, Inc 
Stebco Products 
Stein Bros 
Letter Trays 
(See Correspondence Trays 
Library Equipment 
All-Steel Equipment Inc 
Browne- Morse Co 
Corry-Jamestown Mfg. Corp 
Lithographed Continuous Forms 
Hano, Philip, Co., Ine 
Lockers & Storage Cabinets 
All-Steel Equipment Inc 
Art Metal Construction Co 
Berger Mfg. Dir. Republic 
Browne - Morse Co 
Corry-Jamestown Mfg. Cort 
Globe-Wernicke Co 
Invincible Metal Furn. ¢ 
Keystone Steel Equipment (+ 
Parker Steel Products, Inc 
Shaw-Walker Co 
Supreme Steel Products. Inc 
Yawman & Erbe Mfg. Co 
Loose Leaf Books & Devices 
Aigner, G. J., Co 
Amberg File & Index Co 
Boorum & Pease Co 
Master-Craft Corp 
Neiman Loose Leaf & Bary. ( 
Sheppard, C. E., Co 
Stationers Loose Leaf Co 
Wilson Jones Co 
Loose Leaf Metals 
Sheppard, C. B., C« 
Wilson Jones Co 
Loose Leaf Sheet Covers, Plastic 
Aigner, G. J., Co 
Markilo Co 
Neiman Loose Leaf & Bary. ¢ 
Smead Mfg. Co 
Wilson Jones Co 
Loose Leaf Tray Binders 
~~? Corp 
Lee, L. O'D 
Posting Equipment Cor 
Sheppard, C. E., Co 
Wilson Jones Co 
Mail Bags, Canvas or Leather 
Canvas Products Co 





Mail Distributors Storms, H. M 
4 " Prod. D An Underwood Cort 
Globe- Wert ;* U’. S. Typewriter R Mig. ¢ 
w Saf t ‘ me bster, F. 8., ¢ 
Manifold Books ‘ ‘Business Forms te, In 
Har PI p ¢ Ir Rubber Bands 
Map Tacks Roberts, Weldon, Rubber ¢ 
Graff Georg B., Co Rubber Stamp & Plate Mfg. Mechs 
Moore P Pin Co Amer. Evatype ‘ 
M aps Globes ete Rubber Type 
The G I ‘ Force, William A., & 
Marking Deviees Stewart, R. A., & ¢ 
: A. & Rulers, Transparent 
M ‘ C-Thru Ruler ¢ 
Matched Ome Suites Safes, Office 
ax if \ Metal ( ( 
i } ( I Pu ( 
Memorandum Books ‘ Steel Eq ( 
m & I ‘ General Firept ( 
‘ ( Gua man Safe ¢ 
Rockw | ( H Safe ¢ I 
‘ ‘ H i Ha M Safe ¢ 
Meme randum Age i } M } ( 
I L. O'D 
Mending ‘Tape. Ml k Steel Safe ¢ 
‘ | r Sate t 
Metal Badges Cheeks, Tokens j tall Safe ¢ 
\ R x aa I 
Moisteners s S ( 
f ‘ : wi 4 Ke r Co 
Rn OM ( \ Safe & I ( 
‘ s ( ‘ } k Safe & Lock 
Numbering Machines Sales Books 
N Ma ne Co I rag & S ( 
\W 1. &¢ Sales Representatives Available 
N Mi ( “ ie l 
s 1 KR. A., & Co Sand Urns 
Office Furniture \ pees Units won r I I ( 
4 & « \ Co 
( W ke ¢ Scrapbooks 
Lock Ba ‘ q We 4 ( 
Office Furn. Warehouse Wholesalers Weis Mf ‘ 
of |} A iD ‘NV Jor ( 
Office Partitions and Railings Shelving 
Qa ke ¢ \ Steel hq 
O flice Printing Outfits \ Metal P ( 
} \\ \ & ( Banke Sox 
Mart } ‘ He Mfg. D RK 
Pads, Figuring M e ( 
& I ( to 4 \ ( 
I ( ( LK 
lor ( 3 Steel Prod I 
Paper Shows & Exhibitions 
I 3 Ge } M 
P ( Office I A 
t B ( N y kK Ss t Show 
> i ( Signals, index Card 
Paper Clamps I Tag & S k ( 
I’ ] a YT, Georg B ( 
i _ ‘ ‘ r Safe & I ‘ 
& I t n Mf ‘ Signs, Changeable Letter 
} “ ( KR E. W \ ( 
i Cc. Bi Pen ¢ Slide Rules 
Paper Clips I t Mi 
‘ & D Mfg. ¢ Smoking Stands, Office 
‘ W ( " vy La Mfg. « I 
' Mfg. ¢ Salle P ( 
>aper Fastening Machines R ul Metal Mfg. ¢ 
' { 
w I { I \\ { ( 
I s ( aye Devices 
Mig. ¢ rg I & I ( 
( } & | eM i 
Ss ( Serting Shelf Tables 
s & | ( m Metal P ( 
Parcel Post & Postal Seales Spindle Files 
i ns ‘ Wells Chair Corp 
Paste Stamp Pads 
See I Carter's Ink ¢ 
Pen & Ink Sets Force, W i \ & ¢ 
Desk | & Ink § I Mar k ( 
Pencil Suarpenere » s Pro ( 
\ I _ ‘ Rive Oo Mf ( 
M ( Ss KR. A «& 
CH ; | ( Stamps Duplicating 
Pencils, Mechanical M 
\ y ‘ Stands for OMce Machines 
10k ( el } I 
P ( Ste E 
Pencils, Wood Cased Lead ‘ al Fire < ‘ 
I ‘ i er ¢ I 
( s I 
Penholders \ Steel Safe ¢ 
) ( ( Metalsta r 
Pens, Steel Midwest Metal Mf 
k I ( I - an-Ward M ‘ 
H CH I ‘ riffany Stand ¢ 
. R ‘ ( \ : Me I ( 
Pins & Pin Containers \ Cc r( 
M ( Staples and Stapling Machines 
Plaques \ I er ¢ 
K VW } ( \ Fas ( I 
Platens Vypourttes etc Markwe Mig. ¢ 
\\ Mi ‘ N Clog Pra ] 
P sting Traye & Stands Mfg. ¢ 
An Tray B Stencils Brass 
Presentation Covers n Ste W 
\ I & x ¢ Stenographers Notebooks 
s Mig. ¢ Tag & Sa ok 
e & Sian Markers tockwe Ba ( 
W 1., & Stools 
M ‘ Mfg. ¢ 
* R. A & Co , ( 1 
Punches favt ( I 
4 I I M M 
NX ‘ ‘ 
\ ‘ Storage and Transfer Cas« 
‘ 
= , | \ 
‘ ‘ 
Push P ‘ ~ s ( 
! I Pin ¢ kers Box ( 
bbons and Carbons I i ( I & 
( Ml ‘ M ( 
Ss i r I Mf D> K 
N-8S M ‘ 
t \ < Ste } 
i = r | 
Nl ‘ ‘ 
( R & vir ‘ M I 
‘ = ‘ ( } . ‘ 
\ & I ‘ W ( 
y ( S & Ss 
I é I Safe ( 
I Pro ( i g-Ha M = ( 
I ( { ul M ‘ 
: \ ( Vl I 
( 
or ' 
oO I S 
‘ s I’ 


i File Corp 
Rockwe Barnes ¢ 
s w-Walker ¢ 
Top Flight Produ ‘ 
Vanguard Engin. & Mf ( 
Ww Mfg. Co 
Yawman & Erbe Mfg. ¢ 
Steve F ixtures & Equipment 
Equipment 
seene Boxes Fire Protected 
Herring -Hall-Marv Ss ( 
Lee, L. O'D 
M k Steel Safe ¢ 
p Safe ¢ 
S & } ‘ 
Tables 
4 4 { : ‘ 
i Co 
‘ wn Mf 
‘ \ ke ¢ 
I Mr ( I 
‘ i 
I 1 
| Mr ( _ 
~ WW \ rc ‘ 
j i 
~ c f ‘i ‘ I 
Safe & Eq ‘ ‘ 
‘ ‘ Cor 
\ & Er M 
Tables, Folding C 
\ I I’ 
PBR { ‘ - 
Tablets and Pads | 
MM . ( 
Tabulating & Statistic Machines t 
R Rand I I 
Tags 
) Mia. ¢ 
| & 8 
Telephone Accessories 
V & Eq ‘ 


Thumb Tacks 
\ . 

Ticket Holders 
\ 


G ‘ < 


S \ ( \ 
Tier Tables : 
> MS . 
Time Clocks & eserder s 
\. D.. Mfe. ¢ 
yay wearee \ 
Type Ben hy 
W i Mf ( 
Tupsusties Cleaning Material 
B e, Kin x} I 
Ca ‘ 
M & Volger, I 
M 1 ( 
‘ , ( ' 
I wr ( ; 
R Oo Mf ‘ 1 
S Ink ¢ : 
S " W i Mfg. ¢ 
VW } s ( 
Typewriter Covers 
$s Ward Mf ‘ 
Type writer Cushion Bases & Knobs 
& ¢ 
er ( 
R E. W.A ( : 
S Ward Mfg. ¢ 
Typewriter Cushion Keys ‘ 
I’ erial ¢ I 
> wr, i Mfg. ¢ 
S Cort 
Typewriter Parts and Tools 
~ Ward Mfe ¢ 


Typewriter Pedestal Desk Mechanisms 
S ‘ 7 
Typewriters, Mfrs. of 

/ ‘ 


Typewriters, Rebuilt & Used 
‘ : 


I on 

R " ( 

I & A \ ( 

~~ VW Mr ( 
Upholstered Furniture 

\ M ( I 

‘ 

‘ } i t i ‘ 

I I ‘ 

M e¢ 

K Mi ( 

~ ‘ 

T i 

gS 4 Mfg. ¢ 


Upholstery Materials 


Visible Systems Equipment 
‘ ‘ { 


\ ‘ ( 


Wardrobe Racks 


Waste Baskets 


Wholesale Stationery 
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M r out 


MECHANICS 


OFFICE 


= 
= 


SITUATIONS WANTED 





WELVE YEARS EXPERIENCE in sys 
six in punched card accounting, is oper 
in systems or accounting field. Will 
or direct territory, or will sell to 
Available on short notice. References 
Address D-141, care Office Appliances 





OFFICE SUPPLY SALESMAN with over 

experience with the same firm desires a 
e company. A-1 references. Box D-142 
Chicago 6 








EXECUTIVES WANTED 





Ss } D MAN to contact and direct nationa 


itional, office specialties manufacturer 
caliber, energetic with real selling 
iffice Appliances, 100 E. 42nd St., New 





has had experience in furniture factory 
ounting, production, cost work 
Factory is located southwest area near 
n centers. In rep give full details and 
Office Appliances, Chicago 6 


ity ace 


y 
> 


I R-67, care 





R I HICAGO Sales Office and travel Illinois 
standing complete line metal office 
nd snapshot first letter for appointment 

Appliances, Chicago 6 





Midwest seeks aggres 
| é field, production, de 
teel and alun Real future for the 
er opport. with good salary and bonus 
! past and present connections. Held 
Interview Box R-69, cars 


(hicagzo 6 


\NUFACTURER ir 
experienced in this 


Ss 


irranged 


SALESMEN WANTED 


\'S finest manufacturers of Patented Port 
for all territ« except WEST 
nown in most department stores—sta 
Luggage Shops Commission 
All replies treated confidentially 

N¥ W Bivd., Chicago 6 


ries 
basis 


Jacksor 





for cas registers, adding and 
1 other bu ness and office equip 
line backed by experienced service 
produce and sell machines, wil 
Box R-70, care Office Appliances 





HOR WITHOUT FOLLOWING. An excep 

r the right mar Commercial Stationery 

Business in Chicago Inside work 
Office App Chicago 6 


lances, 








AND REPAIRMEN WANTED 





NE SERVICEMAN. Sundstrand, Elliott 
Bookkeeping experience only. Exclu 
strand Agency located Metropolitar 

ca dling all accounting 
\ State service trair 
experience Excellent pay 
Equipment Co 296? 
‘ark », Michigan 


(\ffice Machine 





FRIDEN MECHANIC 
ad Hunting and shing. Give complete 
Experience References and Salary in 
available Box R-72, care Office 


O MACHINE SERVICE MAN, Souther: 
, per week to start, car expense 
Chicago 6 


R-7: are Office Ay 


pliances, 


TYPEWRITER MECHANIC and 


achines Ames Sta 


NATION 


makes 


APPLIANCES, April, 1952 


The rate for classified advertise- 
ments is fifteen cents a word, mini- 
mum charge $3.00, payable with 
order. Add six words if box address 


is used. 





Good 
care 


TYPEWRITER AND ADDING MACHINE MECHANIC. 
Proposition. Also, Commission on Sales. Box R-74, 
Office Appliances, Chicago 6. 








SALES REPRESENTATIVES AVAILABLE 





MANUFACTURERS REPRESENTATIVE calling on station- 
ery and department stores in Texas, Oklahoma, Arkansas, 
Louisiana and Mississippi desires one additional line ef lead- 
ing manufacturer. Over 20 years successful background. 
Best of references available. Write Box D-143, care Office 
Appliances, 100 East 42nd Street, New York 17, N. ¥ 





MANUFACTURERS REPRESENTATIVE — DEPENDABLE, 
calling on office equipment dealers North Central and North- 
eastern States for many years, desires steel or wood equip- 
ment lines. Best clientele. Box D-144, care Office Appliances, 
Chicago 6, Ill. 





LINES WANTED FOR NEW ENGLAND by young man who 
has had five years experience selling for one company in that 
area and plans to establish himself as manufacturers’ repre- 
sentative. Interested primarily in commercial stationery and 
metal furniture. Qualified to do first-class sales job. Address 
D-145, care Office Appliances, Chicago 6 





JOBBER ITEMS WANTED: Smaller office supply items and 
supplies wanted to distribute along with the Print-O-Matic 
machines and supplies in Minnesota, Dakotas and surround- 
ng territory. Donald F. Rossin Co., 423 So. 5th St., Minne- 
ipolis 15, Minn. 





MANUFACTURERS’ REPRESENTATIVE, highly successful 
sales record in middle Atlantic States, seeks additional office 
supply line or specialty item with potential $5,000 commis- 
sion annually; can guarantee thorough coverage of commer- 
cial stationers and associated trades under protected 
territory arrangement. Box D-146, care Office Appliances, 
100 E. 42nd St., New York 17, N. Y. 





MANUFACTURERS’ REPRESENTATIVE desiring additional 
lines of wood or metal office furniture and equipment for the 
southwestern territory. Know the trade and will give the 
proper representation Box R-79, care Office Appliances, 
Chicago 6. 








SALES REPRESENTATIVES WANTED 





ATTENTION SPECIALTY MEN—If you are experienced in 
selling specialty equipment direct to users and well estab- 
lished in your territory, turn to page 196 this issue and read 
ad of new Scottie Letter Opener. Exclusive territories will be 
granted to top calibre men who are proven producers and 
know how to distribute a product of this kind. Liberal com- 
mission basis. Give full information, references and exact 
territory covered in first letter 





REPRESENTATIVE WITH GOOD FOLLOWING, wanted by 
established manufacturer of popular priced leather desk 
pads, sets and specialties, has opening in Maine, Vermont, 
New Hampshire, Massachusetts, Rhode Island; also Washing- 
ton, D. C., Baltimore, Delaware, The Virginias, North and 
South Carolina. Give past experience and territories cover- 
ing. Reply Box No. R-76, care of Office Appliances, 100 E 
i2nd St., New York 17 





MANUFACTURER'S AGENT, presently calling on Commer- 
cial Stationers to handle old established line of loose leaf 
binders and forms, including posting board equipment, visi- 
ble record books, etc. System background preferred. Various 
territories available. Give full information and lines now 
handled. Box R-77, care Office Appliances, Chicago 6 





SOUTHEASTERN STATES REPRESENTATIVE Wanted by 
manufacturer of typist and executive metal office chairs 
Write fully first letter for early interview. Box R-78, care 
Office Appliances, Chicago 6. 








CALIF. REPRESENTATIVE WANTED by metal office chair 
manufacturer, contemplating a branch plant. Send snapshot 
ind full details for appointment early April. Box R-80, care 
Office Appliances, Chicago 6. 








WANTS AND FOR SALE, Continued on Page 8 
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WANT AND FORK SALE, 








from Page 7 


SALES REPRESENTATIVES WANTED, Cont'd 





REPRESENTATIVE WANTI \ 


Equipment to Dealers, to repr 
ROTARY FILES. A new re i 
pacities 7,000 to 150,000 card 


Many established dealer i 
Dulski, Sales Manager, Fert kK 
Great Meadows Road, Strattf 





ARK. TE 
repres 
the territ 
tox R-S1 


TEXAS, LA., 
resentative to 
lished in much of 
past experience 











PROSPERING OFFICE EQ 
quarters, $35,000 1950 gre 


come $72,000. Clary frar 
good will. Moving to Flor I 
of stock at current whole 
Shop, Beaver Dam, Wis 


FOR SALE: WELL ESTABLISH! 
ment Business located in East« 
population in Al retail area. H 
ships. All clean inventory 
For further information wr 
Chicago 6 

SMALL OFFICE SUPPLY & 
Mountain city of 60,000 
R-83, care Office Appliance 








RETAIL BUSINESS FOR SALI 


WANTED TO BUY RETAIL BUSINESS 





OFFICE SUPPLY STORE, m« 


and stand rigid investigatior 
R-84, care Office Appliances, ¢ 


PARTNER WANTED Ss 
with 9 county full line Re 
Nearly hundred thousand at 
gxrown too big to handle eff 
down close Also w 
property Bentz Typewriter & 


s0 
vi 











JOBBER 
outs, etc 
Appliances, 


WANTS ADDITIONA 
for Western Stats ‘ 
Chicago 6 





RENTALS, BUSINESS OR BRANCH 


CHOICE CHICAGO LOCATION 
ness where office supply de ! 
ciated Stationers, Wilson-.J« 
Park, Codo, Horders and othe \ 





North Western and Unio Le 
vault, excellent receiving a 
play room and good for stock 
180 lb. floor load. Occupan: M 
2nd floor, 208 South Jeffers 


Lists 


WILL SELL CHEAP list 

office appliance dealers A] 
adding machine dealers. Name 
Co., 48-02 43rd St., Woodside, N 


WELTY'’S REPAIR ALL FOU? \ 
pencils at standard prices 
CONKLIN, SWAN, WATERMAN \ 
SHEAFFER, MOORE, ete. ¢ ! 
makes to one repair specialis \ 
$1.50 to $10.00 list. Welty Pe 

38 S. State St., Chicago 3 





JOBBERS AND WHOLESALERS 


Hd) sl ~ Steel Offi 
p FERRIS 
é file + 
, 1 tal 
Star 
} 
( r el 
} 
ApI Chicago ¢ 
BUSIN =P 
’ ree I 
: 0 
Be ¢ 
t } 
er 4 { 
é 4 ead ae é 
‘ r retir 
( T Ap iar 
Nici ( | ! Roch 
Be 
\i t é ve of té 
‘ 2 ne RB 
bus 
ht ranctl 
B s 
( be 
é l I 
_ Tex 
} re Off 
OFFICE 
cl , Ff 
é Ne r Ass 
B } Qua 
VI | t Off 
{ ) floor 
I ‘ l 
factur 
\ | } j 
‘ ter 
l Kr s 


ADDING MACHINE PARTS, 
LARGE STOCKS of new ar \ 
Machine Parts availabl Q 


parts request. I. A. Del 


Calif 


FOR SALE AND WANTED TO BI 





ELLIOTT-FISHER 


Burrousg 
Calculating Machines, Compt 


writers, and fanfold mact 
Office Appliance Co., 1930 We 
BURROUGHS BOOKKEEPIN«: 1 


Give ser 
Business I 


Bought and Sold 
for quotation 
Detroit 26, Mich 


i. 


FOUNTAIN PEN REPAIRING 


\HI ARKER, WELTY 
Ma 
\ Y p 
ryPkR, ETC, 
\ (iak!] 


LTSED EQUIPMENT 























VANTED Té BUY Late model E tt-Fisher okkeeping 
d i ! chines Must be over 0,000 ser number 
\ Machine Service Cx f W Wasl gton St 
hic 
OR SALI BURROUGHS BOOKKEEPING Machine Style 78 
th stand i trays. Can also be ised for payroll Pur. 
hased late 1948 Excellent condit Consolidated Mutual 
surance Company, 100 Clinton St Brooklyn 2, N. Y. on 
lephone Mrs. Kelly, TRianglé f 
NATIONAL BOOKKEEPING MACHINES wanted 00 Class 
i nd 6 tot ichines, with typewriter and fr t feed car 
} ; 0 serial number 100 M Adding 
i hines ( ilators Comptometer Adv serial ind 
le number Office Machines |! 619 Pine St St. Louis 
Mis r 
LIOTT-1 s Kel AND SUNDSTRAND machine omtom 
! Burroug! Friden March t Monroe ( ilators 
I it ewriters Adding ! chines and all office 
nes be ght, sold, rented, re t Teeter-Warsh Ce 849 
St M \ ikee 3, Wis 
LONAT \ 00 Class, Burr ig Bookk s, Calecu 
rs Ad x Machines, boug ld. S ill de 
! P \mer an, 1225 8. O ‘ Los Ange s 
ELLIOTT-FISHER BOOKKEEPING \CHINES, EK Model 
f ind 24 omplete with cabinet n intings. | comple 
t of Registers. Will pack for ent anywhere Will 
juote price request Charle I Carter ¢ npany 764 
Missio Street, San Francisco, California 
BURROUGHS, MOON HOPKINS, ELLIOTT-FISHEI took 
pir \I Comptometet make itors 
ght and Dorrell Office Mas es { I » 9 So 
th Minneaps Minn 
I IOTT-FISHER machines, calculating macl é idding 
hines fice equipment l ght and W J 
vley ¢ 906-908 N. Wat St Milwaukee Wis 
OR SALE, BURROUGHS nine colut duplex ric caleu 
tors witl rect subtractior reac for deli r Adding 
Machine Sale & Service Ce 1100 Fr pect Ave Cleveland 
BURROUGHS RODUCTS our spec ty, get our higher cash 
é for « itors book Keeper! iers t eters 
1. L. Stee s Dearborn, Chicag 11] 
VANTED KB roughs or N.C.R B keeping |! Billing 
Machines, ¢ tors, Comptometers, Adding M hines, et« 
y style. Quote complete descript and best pr AMER 
CAN BUSINESS MACHINES, Ine Broadw New York 
N. ¥ 
WANTED Al MAKES calculator d adding achines 
State make le erial number a ding cap vy. Inter 
tional Office Appliances, In ;26 Broadway N York 7 
Y. Y 
WANTED TO BUY Sundstrand ook keeping hines 
Models ¢ ind Give complete 1 number seria size 
I ge nd w ther front feed or back feed Ir rnationa 
iffice Appliance Ine 326 Broadw New Yortl N. 


MOON HOPKINS, | ott-F 


RROUGHS isher I ) 
AK inting M nes, and everytl he office ichinery 
State serial number ar e will quot highest 

h price rnational Office Apy ces, Ine 6 Broad 


New Y N. ¥ 


BURROUGHS CALCULATORS EXC! SIVELY. Be ht, sold 
read ( erhauled for dealer \ Gorr Services 
West Ave Wheat Ride rado 

RROUGHS ACCOUNTING MACHINES Bougt nd Sold 
earborn Equ ent Company I West I Street 
ied t i 


NCIL CUTTING TYPI 


ls 


ey-Bowe sealing and addre ne ADAMM 

pany, 25 Ave New York OReg S76 
KRARDICX ACM) ill makes use sible filing pment 
} sand e¢ ditioned cabine | els bool always 
hand. Spe ervice and price ¢ f irchase 
( iotations. Cha ~ oe ! I i Br d 

Ne } N. ¥ 
VISIBLI MKQUIPMENT bought : nd exe inged We 
ecializ t Kardex, Acme and ternati Visible 
grapt s, as well as otl Kes W té ind tell 
hat \ t I pment you nee have for e. Specia 
é to de ‘ Heineman Office | ment ¢ kept. OA 
N. St s St iis 1, Me 
\RGE AMOUN 1 visible s,s KARDEN ACME 
RANI Varie tf sizes and \-1 ‘ ver 
0 Die I Kquipme ( t s gx Street 
Yi 
VISIBLE FILING EQ PMEN'l 
ics i \l SHEL) dealer pe Zine nr lit Kar 
Acme | lex, ete We offer ‘ operat n to the 
nd purchase Writs ~ n f nildence 
tw ears of expel ere ‘ is the } ow how 
equire Commercial Card Syst 13 Stree 
Yor N \ 
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2,584,464 


altents 


Copies of patents can be obtained from the Commis- 
sioner of Patents, Washington, D. C., for 25 cents each. 
Stamps and personal checks are not accepted.) 


Granted February 5, 1952 


2,584,174. A nting and Filing System. Herbert Weston, New 
Nj | } « y N y 
2,584,193. Alphabetic Index System. Ma 1¢ ter, Rotterdam, Net 


2,584,464. Protective Groove Dictating Apparatus. Edward P. J 


Illustration 


2,584,569. Ball Point Wr “og saeremnen He ar Frentzel, Milwauke 
2,584,708. Portable Vending Moshine Wallace A. Jenkins Lakew 
A+ Mig i Sa eveland " 
2,584,807. Telephone Attachment. Mathia Miller, Evansville 
2,584,817. Line Spacing Control for Typewriters E. S Poughk 
h ré ’ Bu ¢ Mact . Cc rt New 
. Illustration 
2,584,843. Fountain Pen : xv Cerny. Dolni Kralovice. Czechoslovakia 
2,584,854. Binde é Edward Er r, Chicag assignor ft 
2,584,864. A ng Machine. Max yn M iberg, Daytor 
ash Registe t Ohio. Ilustration 
2,584,908 Hand Stamp Printing Device A r F Ot yer D 
Nat . Dan*ct Dayt Or 


} L 


Granted February !2, 1952 


2,585,016. Cartridge for Multicolor Ball Point Pens. Pau! K New 
2,585,102. Pape yuide Means for Business Machines. Art} F 

; M - yhs Ac 1 Ma e ¢ Det ; VM 
ustration 
2,585,179 Checkt . ¢ M P Balt . Md 
2,585,311. Hectographic Copying Device sid N srundberg 


MV stration 
2,585,418. Selective Transfer Manifolding pena Rodney W. W 


M e Busine Emeryy Ca 


2,585,488. Per 
2,585,566. Typewriter Cabinet : B f ndstrom. Little Fa N 
2,585,578. Decima 


spporting Head for hestesnsiie Ink Gentetnne 


Indicator. Frederick A. N ynn, Chicag 













2,585,311 
. 
= J, 
i , § 
4 
-f 
2,585,699 
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2,587,455 

signor to Felt & Tarrant Mfg. C Chicag 

2 506, 612. Follower for Card Filing Trays harles M. Abrahamson, Au 
rora assignor to All-Steel Equipment Ir 

2 608 088. High-Speed Sensitive Relay. Edwin O. Roagenstein, Ilion, N. Y., 
sssignor to Remington Rand In New York, N. Y 

2,585,685. Tabulating and Total Sensing Control Mechanism. Edwin Otto 
Roggenstein, Norwalk snd Er F. Thierfeider, Ilion, N. Y., assignors 
to Reminat Rand Ir New York, N. Y Illustration 

noms, 699. Keyboard Structure. Jan Streng, Redding, Conr assignor te 
Remington Rand New York, N. Y. Iustration 

2,585,047 Lettering Guide for Stenciling Operations. Allan |. Roshkind 

} sssignor to A. B. Dick ¢ hicag 


Granted February 19, 1952 


2,586,058. Dial Adding Machine. Edward T. Knopke, Detroit, Mich 
2,586,059 Copypnetier Paper Support. Cheries H. Koeppel, North Wood 
t r } by mesne assignments, to Rite Line Corp., Washing 
iNustration 
2,606, 146 Duplicating Machine Plate Clamp. Herbert F. Bruns, Chicag: 
esne assignments, t tt Ir Chicag Ht 
2 586, 75 Autographic Register. Harold G. Nyman, Belmont, Mass., as 
» A er sr Reg ter Cx S$ ++ Bost Mass 
2,586,201 Certifying Device for Cash Registers. Biagio Beria, Turin, Italy 
Illustration 
— 420. Printing Mechanism for Adding Machines. Grant C. Ellerbeck 
Hay rd. Calif.. assiqnor to Friden Ca sting Machine Co., Inc INustration 
2586, 443, Combined Postal Scale, Check Protector, and Letter Opener. 
es Skelley, New York N. Y 
2,586,461 Wick Moistening Means for Duplicating Machines. Ronald Max 
F und Denis Percy Crane, Sparkbrook, Birmingham, England: said Crane 
ee. Frank R Ford Ltd Birminghar England 
2 586,489 Page End Indicator for Typewriters. Philip R. Thomas, Detroit 
Mick 
2,586,522. Adjustable Paper Guide. W am A. Dobs West Hartford 
r assignor to Underw i Core New York, N Illustration 


Granted February 26, 1952 


2,586,898. Ink Reservoir for Lettering Pens srence M. Woodward 
Washingt C Cc 

2,586,925. File Support. Virgil! Drengberg, Pasadena, Calif. Illustration 

2,987,019. Voucher Card Machine Release Interlock. Frank R. Werner 

assignor to The National Cash Register Cc Dayton, Ohic 
2 587, 220. Telephone Memorandum Device or Holder. Andrew A. Ribaude 
C » Brooklyn. N. Y 

2,587 455. socendory | Feed and Molstening Device for Hectograph Dupli- 

ating Machines. Max Ford parkt k, Birminghar England 
rT lustration 

2,587,469. Typewriter Support. W f Herring smet ty 
Illustration 














® British Exports High. 
exports of office 
only a record, it was only £f 
during 1950 and 
for the industr: 
Office Appliance & Busine 
Association 

To the total export f § 


section made an increas 


practically every t 
raised their imports, Aust 
£1 million more t! 

In addition, Brit 
steel safes and 
nearly 50% mor. 
of metal furniturs 


was of office 


export of acc t 
The revenue f 
est, rising from £1,4 


and duplicators from {4 


® Sees Synthetic Prosperity Continuing. Hen: 


H. Heimann, execut 

National Ass itior f Credit 
his Monthly Busins 

synthetic prosperi ro} 
liquidated in an ele 

nece 


deficits are 


asserts that ther 


) 
Tt 
} 

i 


ment in t! 


+4 


1e 

trade in the mont} thead 
Talk about the 

of strategic natur 

Mr. Heimann insists. He ind 

natural correcti 

are now at work 

and that while crit ite! 

plentiful in the 

industries which 

counted upon 


supply 


® Another View 
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of Commerce ( ed 
government all 
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in national retail circles is 
Right now, 
ks like retailing would not oppose 
the whole business come June. 
ired of top brass OPS warnings 
in those irresponsi- 
f controls now.’ 


ior one more year 


ld refuse to j 
cate removal 
Meek argues, “We personally believe it's 
mericans to believe that they are 
ed as to swallow the fallacy that 
ind wage controls are indispen- 
ible. American people are not stupid. They 
hy f lots of things. Truth will 
our only way to teach the truth 


e truth—not compromise for the 
cal and public relations expedi 
W ncerned that national leadership 


let OPS and wage controls go on 


= Wages Up. but Corporate Profits Down. 
tate ts by labor leaders concerning squeez 
incomes whue corporations are 
piling up tremendous profits are 
the facts. According to Economic 
ied by the Chamber of Com 
A., here's the situation for the 
150 to December 195] 


WV eek irnings in industry—up 15.5 


ngs in industry—up 12.5 
ip ll 
ee 
ts after ta Jown 17.5 


= Brand Name Retailer of the Year. As we 
mes news of real distinction for 


e Supr mpany of Dallas 
has been named the ‘Brand 
f the Ye in the office equi; 


® Trade Exhibit Interest High. A complete re 
rt on 1 Wholesale Stationers Association 

d trade show will appear in our 

But we would like to note that there 
bitors March 3-7 at the Hotel New 
rk City. More evidence of trade 


t in Our iIndausiry 


good reading 





this month 


Page 14... Get acquainted with your NSOEA re- 
gional troupers on this page. These men are giving 
freely of their time and energy for the good of the 
industry. They will spend many hours traveling in 
order to contribute good advice and counsel on sub- 
jects such as packaging, salesmanship and manu- 
facturers’ relations 


Page 15... There are sound principles of business 
which win and hold success. Once again Victor N. 
Vetromile supplies readers of OFFICE APPLIANCES 
with sound views on what makes a store rise above 
its competitors. This is “must” reading 


Page 20... In special indexing there's a rich, un- 
touched market for dealers. And it's a market which 
can be lost just as was another in our industry. Here 
are two pages, written by officials of a well-known 
special indexing firm, which should provoke some 
ound thinking and action by dealers 


Page 22. . Merchandise control can provide a 
foundation for a sound buying policy. Read about 
the experience of a Washington, D. C., firm which 
liscovered how to supply quick and sure check on 


inventory 


Page 24... How to use a Decca pole for display, 
ind how to use sound suggestions in the Art Steel 
I-O-Matic window display service are two of the in- 
rmation-packed articles in the Modern Display sec- 
tion provided by George Taylor, display specialist 
This is profitable reading 


Page 29 ... Tested ideas for more business is the 
subject matter this month of the Ad-Viser conducted 
by Irving Settel. It's another of the service-to-our-in- 
lustry features found in OFFICE APPLIANCES. Read- 
ers are invited to send in advertisements for Mr 


< 


Settel’s comments in the Ad-Analyzer 


Page 30... One concern has found profit in furniture 
selling on a “first come, first served’ basis. This is 
information worthy of consideration during times of 


shortages 


Page 31 


‘ialization treatment. Read here how one firm built 


. » Chair volume can be built by the spe- 


ip a reputation for seating service by providing a 
yariety of chairs and displaying them well 


Page 36... The National Office Furniture Associa- 
tion awaits its biggest convention and exhibit in his- 
tory. Here are four pages providing complete in- 
formation on the NOFA sessions—exhibits, program 
and chairmen. Pictures reveal the beauty and sur- 


roundings of Haddon Hall at Atlantic City 
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Leaf, from 
the Logbook 


CTOBER 1919 issue. Frontis- 

piece of the number being a 
group picture of members and 
guests of Chambre Syndicale de |’ 
Organisation Commerciale of Paris 
—40 persons brought together for 
a dinner in high compliment to 
Captain Charles Biernatzki of Red 
Cross and staff member of OFFICE 
APPLIANCES On special mission for 
both. 

At the end of the war Captain 
Biernatzki remained in France for 
a period on important Red Cross 
business, then spent several month 
traveling in Europe interviewing 
chief office equipment dealers con- 
cerning conditions of the industry, 
the results being presented in a 
series of important articles 

To the group at the dinner table 
Captain Biernatzki was presented 
by Lt. Charles Mamet, president of 
La Compangie Real, in the follow 
ing graceful terms: 

“Dear Captain Biernatzki The 
Syndicate for Organization is ex- 
tremely happy to welcome you to- 
day, as you embody for both of us 
the admirable American Army 
which brought us indispensable 
nelp upon the battle field, and 
OFFICE APPLIANCES, which brings us 


ately, 


O\ Oh, 
pa the 
Being a review of some 
events at the start and 
in the progress of the 
OFFICE EQUIPMENT 
INDUSTRY 


and its trade journal 


OFFICE APPLIANCES 





such precious help in the econom- 
ical struggle 

“We greet you as a soldier belong- 
ing to the most wonderful army in 
the world and as a reporter of the 
most important and the most useful 
publication in our profession.” 

Closing his address of welcome 
Lt. Mamet said 

“Kindly tell the members of 
OFFICE APPLIANCES that the French 
Syndicate for Organization justly 
appreciates the share of profes- 
sional education which it monthly 
gathers from their publication; and 
tell them we are happy to acknowl- 
edge our thanks unto them by 
placing ourselves at entire 
disposal.” 

Referring to his cordial and gen- 
uinely friendly reception from all 
upon whom he had called, Captain 
Biernatzki said 

“The cordial and friendly manner 
in which I have everywhere been 
received as an American and as a 
representative of OFFICE APPLIANCES, 
is a constant delight to me. My 


your 


work has been made especially 
happy through the innumerable 
courtesies and friendly offices of 
an old friend of this journal—M. 
Mamet, who will always command 
my deep respect and my sincere 
gratitude. Although my efforts have 
but just commenced I expect to 
make many memorable friendships 
and by coming personally in con- 
tact with dealers here, perhaps may 
prove of some small service to both 
Frenchmen and Americans who are 
interested in developing Franco- 
American trade.’ 


A Message from Paris 

“At the moment General Persh- 
ing is leaving our France after 
having so brightly fulfilled with the 
help of choice troops, the noble 
task with which the whole Amer- 
ican people has entrusted to him, 
the Chamber of Organization offers 
up the expression of its feelings of 
very deep gratefulness toward all 
its American brothers of the Organ- 
ization branch for the part they 
took in the decisive help the States 
brought us 

Their office machinery; 

Their improved systems; 

Their modern methods; 

Their “Orrice APPLIANCES” 
have largely contributed to the vic- 
tory, and have deserved well of 
civilization.” 

Pour la Chambre Syndicale 
de l’Organisation. 
Le President 
P. A. Francois 





Abide 


While the captain goes on his way 
we make some special recordings 

Charles Biernatzki born to citi- 
zenship and patriotism for the 
United States of America has, as 
the spelling of his name indicates, 
some ancestral rootage in Poland 
in which interest is stimulated by 
the fact of a near ancestor having 
once been prisoner in Germany in 
a struggle for Polish liberty 


12 


With the entry of the United 
States in World War I, Charles 
Biernatzki determined to “get in 
action at the front.” But because 
of a defective leg joint his walk 
was with considerable limp which 
placed him in last call class. Sev 
eral interviews with officials and 
finally, with the Governor, cleared 
the way to his Red Cross appoint- 
ment, in which his zeal for the 


cause and action at the front led 
to a captaincy 
+ > * 

One day while trudging with heavy 
pack through a stretch of small 
growth forest the enemy laid down 
a heavy barrage from the direction 
Captain Biernatzki had come, 
against which it seemed nothing 
could stand. He would hear the 
hum of the missiles and feel the 
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air pressure as they passed. He 
could only press on with no thought 
of direction or objective, feeling 
that the next step might be his 
last. But presently, he was startled 
by a sound like a voice which put 
his wits into function. He heard 
the words, accent on the second, 
“Drop DOWN you —” (uncompli- 


mentary) coming from a trench 
toward which he was moving. 
Droping down at once he wormed 
his way to safety wondering why 
he had not thought of that. 

. + . 

About the time Captain Bier- 
natzki was having his thrilling 
barrage experience in Red Cross 
service in No Man’s Land another 


OFFICE APPLIANCES staff member, 


Benjamin Wallsten, yeoman on the 
troop ship Tenedores was, with 300 
crew members, having a somewhat 
intimidating adventure with a 
storm on the Bay of Biscay. End- 
ing with the storm the victor and 
the staunch ship, which had 
crossed many seas many times, 
thrown to destruction on the jagged 
rocks of the Coast of Ile d’Yeu 
without loss of life or loss of the 
ship’s Seal, the handle of which 
served many years aS a paper 
weight on Yeoman Wallsten’s desk 
but was lost in the company’s 
change of quarters. Without it as 
reminder Mr. Wallsten assured the 
writer a few days ago that he had 
not forgotten the experience. 

Ile d’Yeu, where General Petain 


was to spend the last years of his 
life. 
7 > ” 

An office equipment man from 
Newcastle on Tyne having been a 
visitor in Warsaw and about to 
leave for home, remarked to his 
friend, “I have seen and heard 
much of interest in Poland but 
what most impresses me is the fre- 
quent reference to patriotism. The 
English are patriotic people but 
you seldom hear any comment upon 
it in general conversation.” 

“Ah! Mr. ——. Patriotism, like 
good health, is never much talked 
about until the conditions that in- 
spire it are lost.” 

Ah, Poland! “And Freedom 
shrieked as Kosciusko fell!” 





More About Theodore Roosevelt 


To this journal’s tribute to Theo- 
dore Roosevelt at the time of his 
death 

T-R 
“His soul is marching on” 
reprinted in Along the Trail section 
in the March issue, we make addi- 


Genuine—defined by “Web- 
sincere, frank, free from 


tions 
ster” as 


hypocrisy or pretense.” Disappoint- 
ing political rivals who searched 
through the years of his public 
service for some flaw in his char- 
acter 

For eight years he manifested in 


word and deed the highest ideals 


of the Presidency of the United 
States of America and with Mrs. 
Roosevelt and the children main- 
tained the finest traditions of White 
House occupancy 
T-R's soul went 
“Marching On” 
The saga of the famous fighting 


sons of Teddy Roosevelt is a thrill- 
written from Soissons to 


ing story 


Saipan 

THEODORE ROOSEVELT, JR.— 
During World War I, became a lieu- 
tenant colonel, was gassed and 
wounded at Soissons. Received the 
DSC and DSM and was decorated 
by France and Belgium 


He returned to duty in 1941 for 


World War II as a brigadier general 
and was awarded the Croix de 
Guerre. He was stricken with a 
heart attack and died July 12, 1944. 
He died as he had lived for two 
wars, a soldier. He was awarded 
the Congressional medal of honor 
posthumously. Born Sept. 13, 1887 
he was 57 years of age. 


ARCHIE ROOSEVELT—A captain 
in World War I and a lieutenant 
colonel in World War II. He was 
twice wounded by shrapnel in 
World War I and won an award of 
the War Cross from France for his 
bravery under heavy fire. His left 
arm was paralyzed and his left 
knee cap was shattered but he re- 
belled at being sent back to the 
United States saying that he feared 
they would not allow him to return 
to action. 

When war broke out with Japan 
in World War II he was back in the 
service, at 51. He was wounded for 
a third time while leading his men, 
carrying a walking stick for sup- 
port, on a 13-day hike in the South- 
west Pacific. A height of ground was 
named Roosevelt Ridge in honor of 
his bravery at Salamaua, New 
Guinea. 


KERMIT ROOSEVELT—In World 
War I he advanced to a captaincy 


in the British Army, volunteering 
for service when hostilities broke 
out. He was sent to Mesopotamia 
and served there until the United 
States came into the war. Then, he 
transferred to the American field 
artillery in France and commanded 
a battery of the famous 75 mm. 
guns. He received the British Mili- 
tary Cross. In World War II he 
was a major in the British Army. 
And as a World War III threatened 
he was a leader in a movement to 
organize an international army to 
fight Russia in behalf of Finland. 


QUENTIN ROOSEVELT —Lt. 
Quentin Roosevelt fell in air com- 
bat on July 14, 1918, in World War 
I. He was buried by the Germans 
where he fell. (They took his broken 
body from the wreckage of his 
plane). The Roosevelt family ob- 
tained the French government’s 
permission to leave the grave there 
and a monument was erected. He 
was a member of the 95th squadron 
of the First Allied Pursuit Group. 


ALICE ROOSEVELT—Became the 
wife of Nicholas Longworth, speaker 
of the House. As his widow, she con- 
ducted a series of lectures on “I 
Believe in America.” 


T-R AND FAMILY BELIEVED IN AMERICA! 
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Grant Howard— 
The president of NSOEA, an offi- 
cial of Howard & Stofft, Tucson, 
Ariz., will address each of the re- 
gionals on a subject of interest and 
profit to the membership. 


William K. Wilson— 
Sales manager of the systems divi- 
sion, Diebold, Inc., Mr. Wilson will 
address the regional meetings on 
the subject, “Build a Fire Under 
Your Protection Selling.” 


Cari W. Priesing— 
Vice-president of American Lead 
Pencil Company, Mr. Priesing will 
deliver a highly dramatized talk, 
“Put It on the Line,’ dealing with 
the sales effort of both inside and 
outside employees. 


Paul E. Burbank— 
NSOEA‘s general manager in 
“News of Fifty-Two” will deal pri- 
marily with activities of the asso- 
ciation in this important year of 
1952. 


Howard W. Gunlocke— 
“With Office Equipment it Pays to 
Package” will be the subject used 
by the vice-president of manufac- 
turers’ division, NSOEA, and offi- 
cial of the W. H. Gunlocke Chair 
Company. He will speak in Dis- 
tricts 1, 2, 3, 4, 5, 8, 10 and 13. 


Kenneth F. Davis— 
Using the same subject as Mr. 
Gunlocke, the vice-president of 
W. H. Gunlocke Chair Company 
will address Districts 9, 117, 12 
and 14. 


Ernest Child— 
Representing W. H. Gunlocke Chair 
Company the treasurer and general 
manager of the firm will deliver 
the packaging talk in Districts 6 
and 7. 


F. C. (Chet) Williams— 

As vice-president of the field di- 
vision of NSOEA, this representa- 
tive of Yawman and Erbe Manu- 
facturing Company from Seattle, 
Wash., will use as his subject “A 
Traveler Talks to the Trade.’ He 
will speak in Districts 7, 10, 11, 
12 and 14, 


Ralph A. Maish— 

Using the same subject as Mr. 
Williams, this vice-chairman of the 
field division, NSOEA, and repre- 
sentative of Dennison Manufactur- 
ing Company from Chicago will 
address Districts 2, 3, 5, 6, 8, 9 
and 13. 
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regional 
troupers 





WILLIAM K. WILSON 
Diebold, Inc 
Canton, Ohio 





KENNETH F. DAVIS 
W. H. Gunlocke Chair Co 
Wayland, N. Y 


RALPH A. MAISH 
Dennison Mfg. Co 
Chicago, II] 


CARL W. PRIESING 
American Lead Pencil Co. 
Hoboken, N. J. 





ERNEST CHILD 
W. H. Gunlocke Chair Co., 
Wayland, N. Y. 





PAUL E. BURBANK 


General Manager, NSOEA 


Washington, D. C 





GRANT HOWARD 
President, NSOEA 
Howard & Stofft, 
Tucson, Ariz 





HOWARD GUNLOCKE 
W. H. Gunlocke Chair Co. 
Wayland, N. Y. 





F.C. (Chet) WILLIAMS 
Yawman and Erbe Mfg. Co., 
Seattle, Wash. 
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sound principles win and hold success 


Need to Remodel? 
Some Questions: 


e How much will I probably have 
to spend for rearranging my 
service and stock set-up? 

e Is my floor aisle too congested 
so that not only is the circula- 
tion of store traffic crowded, but 
the floor aisle displays can not 
do their best work? 

e Can the use of different fixtures 
increase the room for buyer- 
traffic circulation in my sales- 
room? 

e Are my shipping and receiving 
facilities arranged for etffi- 
ciency? 

e Are the departments of general- 
ly recognized strongest traffic- 
pull situation where they will 
benefit my sales most? 

e Are my entrances and exits 
wide enough? 

e In the interest of stock surveil- 
lance, can | see across my 
salesroom at its widest dimen- 
sion and can I! see the whole 
layout of the salesroom from 
front to rear? 

e Are my lighting fixtures in- 
stalled so as to insure the maxi- 
mum advantage to my counter 
and floor displays and enable 
buyers to see the entire range 
and variety of my stocks? 


e Is my store exterior identified 
adequately by the calibre of 
store-front sign that is an effec- 
tive label for a modern sta- 
tionery and appliance sales- 
room? 

e Has my advertising, whether in 
newspapers or means of cir- 
culars, some constant symbol, 
mark, or legend, in the nature 
of a nameplate or trade slogan 
that increases the accumulative 
force and profitability? 
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gw “COURSE IN RETAILING” was 
the title, as I recollect it from the 
dim past, of a small manual the 
purpose and contents of which I 
was discussing with a friend of the 
advertising fraternity. 

The index of the topical contents 
showed that the “course” would 
teach, among other things, the care 
and maintenance of stocks, the so- 
called “housekeeping of retailing,” 
which covered the proper use of fix- 
tures and the grooming of the sales- 
room; how to write a “clever” ad- 
vertisement; how to treat “lady” (!) 
buyers, pointers in serving menfolk, 
and how to display goods on the 
retail counter and in the showcases. 

How strange some of these topics 

especially, the expression of them 
seems today! 


Other Topics Needed 


The main point of my reflection 
on that incident, however, is that 
the book, while purporting to teach 
the elements of retail merchandis- 
ing, contained not one hint about 
any coverage of many vitally im- 
portant subjects. 

Not included were the economics 
of merchandising, the principles 
governing safe and sane investment 
procedure in the retail domain, how 
to judge the relative opportunities 
in the various spheres of retailing, 
how to choose the best spot for 
opening a store, how to select the 
best employees, how to advertise 
the business or how to promote 
sales and build reputation. Nothing 
was written about building that 
foundation of good will which is 
required for the growth and perma- 
nence of the business. 

Probably it is a fact that the 
greatest merchandisers of all time 
never had any real specific instruc- 
tional preparation for a retailing 


by V. N. VETROMILE 


staff writer 


career—I mean in the sense of 
learning from text-books. 

I am certain however that, if 
these men were going to write a 
course on retailing, they would 
place primary emphasis on the 
economics of retail merchandising. 

I do not know how far that little 
“course” I have mentioned ever got 
in the world, but clearly, although 
it might be sufficient to teach a 
young person to meet the public 
and wait upon a buyer from behind 
the counter, it certainly could not 
teach a person how to become a re- 
tailer. It could never qualify him 
for success as a retail investor or 
manager of a retail store. 


Economics Important 


The economics of retail invest- 
ment is a subject of transcendent 
importance. Without complete un- 
derstanding of that subject, no 
prospector in retailing can deter- 
mine accurately whether he has 
obtained a true and sufficient net 
profit—nor, perhaps, how to con- 
serve properly the earnings of his 
business with an eye to reinvest- 
ment and future development. 

To be a “cog” in the operational 
set-up or working organization of a 
retailing machine is one thing. To 
own the entire investment mechan- 
ism and be personally responsible 
for its success and financial security 
is quite another thing. That’s where 
the mercantile instinct, reinforced 
with ample business training, enters 
the picture. 

I maintain that sound and skill- 
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ful managerial policy, hitched to 
experience-tested basic principles 
of successful retail merchandising, 
has much more bearing on perma- 
nent financial success in retailing 
today than any so-called “stunt 
merchandising” or short-lived 
“clever” promotions. 

These last-named are concerned 
only with the selling of today; 
whereas, the first-mentioned de- 
termine the long-range success and 
reputation of the business. 


Not Easily Swayed 


Regardless of the pros and cons 
of spectacular and conservative ad- 
vertising and selling methods, the 
truth remains that when typical 
Mr. Business Man buys from his 
favorite stationer and office ma- 
chine dealer, he is not influenced so 
much by the vague prospects of 
some timely “bargain,” or by some 
novel display stunt promoting a 
specific item. 

Neither is he swayed by some 
“special introductory offer” as much 
as by his experience-supported con- 
fidence that he will always find in 
that stationery and appliance out- 
let the machines, sundries, or sup- 
plies that he requires at honest 
standard-value prices. 


Service Important 


Such an experienced stationery 
and appliance buyer is influenced 
also by his assurance that his pre- 
ferred stationer stands squarely 
behind everything that he sells so 
that, if at some future time he has 
urgent need for quick service on 
any of his office machines or other 
office equipment, his preferred ap- 
pliance dealer will respond with 
prompt and whole-hearted interest 

All through the years I have 
noticed that the typical ‘stunt’ for 
selling this or that article or prod- 
uct is really nothing more than the 
specific application of time-tested 
abstract principles of advertising 
or display with just enough “show- 
manship” or stage effects to make 
the presentation a little different 


Portrait of a Merchant 


When a “merchant” IS a mer- 
chant by virtue of aptitude, suffi- 
cient intensive preparation for a 
retailing career, and a reasonable 
advance term of actual practical 
experience in the retail merchan- 
dising world, then no person will 
ever have to supply that merchant 
with blueprints of plans for selling 
his wares. 

Such a merchant has both insight 
and originality. He can usually plan 
his own trade promotion strategy 
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if he has access to the latest and 
most expert knowledge of correct 
advertising, selling, and store man- 
agement principles and practices. 

To obtain this knowledge, he 
needs only to be a reader, and to 


Ad, vertise 





@ WHEN YOU FURNISH a fine 
new office, do you take photographs 
of it and then use advertising 
space to tell the world about it? 

Maverick-Clarke, big San Antonio 
office appliance firm (with offices in 
four other Texas cities), does just 
this and finds that such advertis- 
ing, on a space for space basis, often 
brings better returns than straight 
advertising. 

An office appliance firm the size 
of Maverick-Clarke undoubtedly 
could, if it wished, run at least one 
advertisement a week on some new 
office it has outfitted. However, to 
“qualify” for an advertisement of 
this type, the firm must be: 

1. Exceptionally large, or 

2. Very well known 

Several such advertisements, 
however, are run each year as the 
occasion warrants. 

The firm finds that there are sev- 
eral advantages in running an oc- 
casional advertisement of this type 
which make the policy a worthwhile 
one 


Emphasizes Leadership 

For one thing, it emphasizes that 
Maverick-Clarke is a leader in San 
Antonio’s office equipment field; a 
firm which can supply everything 
needed for the largest office. 

Not long ago, as a matter of fact, 
one large San Antonio firm moved 
into a new office building—and left 
every piece of its old equipment 
behind. Maverick-Clarke  re- 
equipped this office completely, from 
desks to waste-baskets, in what 
might be called ‘the ideal office ap- 
pliance sale’! 

In the second place, this type of 
advertisement secures much more 
attention than the average adver- 
tisement of the same size run by 
the store. More people see it—and 
more comment upon it 
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profit by effective application of it, 
he needs only to be a thinker 
fellow whose merchandising con- 
sciousness is quick to catch a sug- 
gestion, resourceful enough to make 
it fit his particular requirements, 


(Turn to page 156, please) 


youve made 


by J. H. REED 


special writer 


And, finally, this type of an ad- 
vertisement supports the firm’s 
salesmen in their work. 

After such an advertisement has 
been run, Maverick-Clarke sales- 
men all report customers who ask 
them if they made the sale 


Builds Good Will 


Only one, of course, can answer 
proudly that he did—but the others 
say they are glad it was made by 
one of the company’s men, even if 
they did not personally close the 
deal. It helps build good will for the 
firm’s salesmen as well as for the 
firm itself. 

Are such sales a “star salesman” 
proposition? 

No. 

As a matter of fact, for the past 
five featured sales, a different sales- 
man ciosed the deal. 

Thus a fourth function of such 
an advertisement is to keep the 
sales organization on tip-toe. Each 
man hopes he will make the next 
featured sale. And at the 
time, the advertising seems to build 
a healthy spirit among the firm’s 
sales force. 

In a one-star-salesman store, 
might work the other way around 

But with Maverick-Clarke, there 
are no “star salesmen’’—or it might 
be expressed in a better manner by 
saying that all are stellar operators. 

At any rate 

An occasional advertising feature 
of this nature helps to keep Maver- 
ick-Clarke on the map in San An- 
tonio and Maverick-Clarke sales- 
men on their toes 
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Old. Jimers’ Party 


industry's variety spice to “B. J.” 


= B. J. BRISTOLL finds plenty 
of truth in the old adage, “Var- 
iety is the spice of life” and his 
‘-hanging scene has been the sta- 
tionery business with which he 
has so long be connected. 

Asked to become a member of 
the Old Timers’ Party this direc- 
tor, vice-president and secretary 
of Koch Brothers, Des Moines, 
Iowa, said: 

I want to say that I have en- 
joyed my life in this industry. I 
have not been doing the same 
thing over and over... . 

Gives Advice 

It has been interesting and 
we are dealing with interesting 
My advice to the younger 
men in the stationery and office 
equipment field is that they stick 

t like a ‘puppy to a root’ and 

ll will be well in the end.” 


people 


B. J.” confides, too, “Surely a 
lot of water has gone under the 
bridge since I first started in this 
industry as a printer’s devil in 
Bay City, Mich., in 1911.” 


He married the employer’s 
daughter in 1915 (and is still wed 
to her) and in 1917 went to Mem- 
phis, Tenn. Then, through the 
offices of four very good friends 

C.C. Carpenter, George Mande- 


CULORUEEAEORDROODODUREODEGETEOOEOSCROOO EOE rrtentoeEES sonenenens 


F sonal President 
of NSA—1935-36 


Recognition was accorded 
B. J.” in 1935 in Kansas City, 
Mo., when he was elected presi- 
dent of the National Stationers 
Association. 

Of that experience, the Des 
Moines stationer says: “The 
very fine friends | made during 
my term as president of the 
National Stationers Association 
have surely been most loyal 
and | attribute whatever suc- 
cess | may have attained in 
life to my association with men 
of our industry who knew more 
than I did.” 


ville, E. F. Perry and Karl Castle 
(all gone now), he was intro- 
duced to Frank Koch and Wil- 
liam Koch in 1925. 

What has happened since that 
time in the firm of Koch Broth- 
ers in Des Moines is truly in 
keeping with the progress of 
American business. 

“The first year in Des Moines 
we let our customers carry away 
$183,000 worth of merchandise,” 
says “B. J.” “Then we started to 
build up a real organization and 
made an honest effort to sell 
something. 

“Since 1926 there has never 
been a year in which Koch Broth- 
ers’ dividends were not paid out 
of profits. Even the depression in 
the early 30’s did not whip us. 

“Now at this time in life new 
problems are confronting all 
business men—taxes, socialism, 
union domination and Mr. Stalin 

-where we go from here is any- 
body’s guess.”’ 


Enjoyed Presidency 


One of the most pleasant in- 
terludes in his life was his term 
as president of the National Sta- 
tioners Association. He recalls 
that Guy Hamlin, president of 
the McMillan Book Company, 
“was my campaign manager.” 

“The National Stationers As- 
sociation was truly at a low ebb 
at that time,” “B. J.” says, “not 
very much in the treasury and 
Charlie Garvin, our general man- 
ager, was sorely in arrears as far 
as salary was concerned. 

“In 1936 we held the 3lst an- 
nual convention in Chicago and 
the First Five Centuries of Prog- 
ress Exhibit at the Palmer House. 
It was a terrific job to sell the 
idea of exhibiting to the mem- 
bers of our manufacturing divi- 
sion but it eventually turned out 
to be quite a success and has 
been a grand thing for our asso- 
ciation since that time.” 





B. J. Bristoll 


Mr. and Mrs. Bristoll have two 
children. Their daughter, Pat, 
is married and her husband was 
drafted into the Army last No- 
vember so she is home with her 
parents. B. J., Jr., is in the Army 
Air Force stationed at Bangor, 
Me. 


Had Riding Hobby 


Earlier in life “B. J.” had a lot 
of fun owning and riding fine 
horses. The family pet is Old 
Diamond, a five-gaited horse that 
he acquired when the children 
were real small. She is about 22 
years old now and is retired to a 
farm near home where the Bris- 
tolls can visit her occasionally. 

Daughter Pat has a fine three- 
gaited horse that is rightly 
named Atom Bomb. “B. J.” con- 
fides, “I would not get on that 
beast for a fortune—he is too 
much horse for me.” 

And so “B. J.” Bristoll keeps 
on living, and working—enjoying 
both—in the tall corn country. 
On January 22 he was elected a 
director, vice-president and sec- 
retary of Koch Brothers for the 
27th time. 
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WE planned new quarters 





step up sales of duplicators, supplies 


by A. S. KESHIN 
special writer 


@ BY MOVING INTO new office 
quarters possessing adjoining ware- 
house, Paul B. Williams, Inc., New- 
ark, N. J., has considerably stepped 
up service to its accounts. The firm 
is exclusive New Jersey represen- 
tative for Old Town duplicating 
machines, typewriter ribbons and 
carbon papers and is also distribu- 
tor for Polychrome stencils and 
offset plates. 

The new premises take up 10,000 
square feet on the second floor to 
include offices and reception-display 
room, warehouse, printing and 
bindery departments; with an ad- 
ditional 2,000 square feet downstairs 
to store heavier bulk merchandise 

Through this additional space 
and the inclusion of the latest time- 
saving equipment, the firm is now 
enabled to speed deliveries by hav- 
ing a wide variety of stock on hand 
and can expedite its service. Sales 
have also benefited by improved 
displays in the attractive surround- 
ings and employee efficiency has 
increased all around. 


Samples Displayed 

Most outstanding feature is the 
inviting reception and display room, 
30 x 30 feet, with its samples of 
every duplicating machine model 
sold—in all sizes. These are all 
hooked up for immediate demon- 
stration. There are chairs and 
tables for customer convenience. 

The physical appearance of the 
room employs Kentile flooring, 
venetian blinds, and side drapes to 
help build up a cheerful atmos- 
phere. 

Adjacent are the desks and tele- 
phones for salesman and office help 
The executive office is in a corner 
separated by a glass partition 

On the same floor, but in the rear, 
is the printing department with its 
offset, high speed, automatic and 
flatbed presses, binding equipment 
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Firm Official .. . Paul B. Williams of Paul B. Williams, Inc. 


and gluing machines. Three print- 
ers are employed there under the 
direction of Arthur Liberman, who 
is in charge of all production and 
warehousing; and there are six girls 
in the bindery. All-year round pro- 
duction is assured in printing office 
forms and other customer needs 

Between the main office and the 
printing department are steel bins 
and racks for storing the faster- 
moving merchandise. The heavier 
stock is kept downstairs. 

On the same floor is the service 
department for machine mainte- 
nance which offers complete facili- 
ties, even to tearing down, washing 
and other needs for duplicating 
machines. Charles Davenport is in 
charge of this section 


Location Favorable 


The location on the _ principal 
business street also is an important 
advantage. To make it more con- 
venient for motorist customers, free 
parking is offered at an adjacent 
parking lot. If a customer presents 
his parking ticket in the office he 
is recompensed this amount to pay 
for the parking charges. 

To announce the opening to the 
public and the trade, a three-day 
open house was held on the prem- 
ises December 27, 28 and 29, 1951 
About 5,000 two-color invitations 
were sent out to customers 


Refreshments were served to 
about 1,000 persons present during 
the three days and the owners were 
congratulated on their enterprise 
and fine set-up 
To further acquaint the public 
with the new location and facilities, 
large newspaper space was taken in 
the Newark News and New York 
Times for some days preceding the 
opening. 

The extensive planning was car- 
ried out in co-operation with Grover 
Mayer who is advertising manager 
for Old Town and a professional 
advertising agency, Sidney Koretz 
& Company, Newark 


Serve Industries 

The company’s sales program is 
aimed largely at the many indus- 
trial and insurance houses in that 
area as well as other business firms 
and direct to various stationers. 
The firm also makes a specialty of 
supplying hard-to-get items, even 
for obsolete models. To constantly 
expand volume a vigorous promo- 
tion campaign is carried on through- 
out the year. 

This drive takes in the customary 
advertising space in the daily news- 
papers with frequent direct mail- 
ings. For the latter purpose, a robot 
typewriter has been added to send 
out personal letters 

Chief reliance, however, is placed 
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selling efforts. The 
representatives, (be- 


on individual! 
four outside 


sides Mr. Williams), have an incen- 
tive through a unique plan under 
which they are given articles of 
lothing for exceeding their quotas 

A blackboard in Mr. Williams’ 
office rates each man, according to 
his experience with the company, 


ta for him, each point 
$25 worth of busi- 


and sets a qu 
being valued at 
ness obtaine 

meets or exceeds 
month he is given 


If a salesman 


this quota each 


a suit of clothes, shirts, or other 
clothing of his choice. Any man 
who attains his yearly quota, re- 


her $500 in cash or 
Florida with all ex- 


ceives besides eit 
a free trip 


penses pal 


We decided on clothes as prizes 
since fine appearance is the hand- 
mark of a good salesman,” said Mr 
Williams ] encourage our men 


look their best we have a full- 
length mirror iu 1e office with the 
slogan, “This I hed You Look to 
Your Customers 

The salesmen are also encouraged 
to expand their personal and busi- 
ness knowledge by attending night 


lasses in Seton Hall College, Uni- 
rsity of Newark, New York Uni- 


Be a 


versity and other colleges close by. 

Tuition, books and other expenses 
are paid for by the firm. Even the 
boss shows an example by taking 
some courses himself. 

Weekly sales meetings are held 
every Tuesday, starting at 4 p.m. in 
which an open forum is held on 
common problems, new equipment 
discussed and an occasional indus- 
try representative heard. 


Educate Customers 

In its sales approach, the firm 
always endeavors to educate cus- 
tomers on the uses and methods of 
various office systems, instead of 
merely taking down an order and 
letting it go at that. 

“It sometimes takes as long as a 
year and a half to install the 
proper office system in some of our 
accounts,” points out Mr. Williams. 

“That means that our salesman 
has to thoroughly study their way 
of doing things and showing how to 
improve their invoice records, pur- 
chasing order and factory systems, 
and so forth, which are all con- 
nected with liquid duplicating ap- 
pliances. 

“I’ve been trying to do a little 
missionary work in this respect 
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among the business schools and the 
high schools and have had some 
encouragement. But I believe that 
the office appliance industry as a 
whole still has a long way to go in 
this important educational work 
with the public, so that office appli- 
ances and equipment can be used 
to their maximum efficiency.” 

For 1952 the company’s goal is to 
put on an additional four salesmen 
and possibly two more. 

Mr. Williams is also thinking of 
experimenting with women sales- 
men. He has one now who is work- 
ing out satisfactorily and may add 
another. At the end of 1954 he 
hopes to have a total sales force of 
at least 10 persons. 

The business was established in 
1943 by Mr. Williams who spent 10 
years with International Business 
Machines Corporation as the New 
Jersey representative. He is a native 
of Rochester, N. Y. The firm has 
been constantly growing since its 
inception and now has a staff of 
20 persons. 

Present officers are: Mrs. Paul B. 
(“Dossie”) Williams, president; 
Paul B. Williams, secretary-treas- 
urer; and his brother, Harvey Wil- 
liams, vice-president. 
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Here's How New Quarters, With a Plan, Have Helped Sales at Paul B. Williams, Inc., Newark 


Jerry Ea reasurer of Old Town Corp., goes over a 3. 
luplicator wit Wi liams’ salesmen who are: Edward Szabo 
Harvey Williams and Clifford O’Donnel 


Office spaces 


of Robert M office manager 
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isuring 50x 30 feet and under the supervision 


1952 


View of combined demonstration and reception room, meas- 
uring 30x 30 feet with samples of every model made of dup- 


licating machine all hooked up ready for immediate demon- 


stration. 


4. Storeroom with open racks and bins for carbon papers. 
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S sail indexing 





rich, untouched market for dealers 


by C. W. CLEMEN 


vice-president in 
charge of sales, 

G. J]. Aigner Company, 
Chicago, III. 





@ THE MARKET for special indexes 
of a loose leaf nature utilizing a 
cellulose acetate tab has not yet 
‘been touched. If we look at the 
growth of the loose leaf industry 
and visualize the potentials of spe- 
cial index business in the future, 
we ‘can not help but wonder if 
history will repeat as it has done in 
several other industries, and have 
the direct seller move in and take 
over the volume. 

The average sales or advertising 
department, when planning litera- 
ture, gives little thought to index- 
ing, if any at all, when the ma- 
terial is printed and the binders 
ordered. Yet, let’s analyze what 
they have missed and consider the 
worth of indexes: 

A binder—plus printed material 
equals a catalog, a sales manual, a 
price book, and so forth. 

A binder—plus printed material 
plus a proper index—equals a usable 
catalog, sales manual, price book, 
and so forth. 


Make Catalogs Workable 

The difference the indexes make 
is how much use the material will 
receive. Any printed material is 
only as effective as the index sys- 
tem it carries. 

Take, for example, a catalog. If 
you have to hunt, and hunt some 
more to find what you are looking 
for, it costs time, irritation and 
possibly lost sales. If, on the other 
hand, you can open a catalog to the 
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@ IN 1925, the continuous forms in- 
dustry was a $30,000,000 a year busi 
ness. This volume was about evenly 
divided between local retail stationers 
and direct selling manufacturers. 

Today, that industry grosses in the 
neighborhood of $250,000,000 per year 
The retail stationers’ cut of this very 
lucrative market? Well—-5% would be 
putting it high. 

Why has this market been lost? 

Because the average retail salesman 
will not stir himself to do a creative 
selling job and the average retail 
dealer does not insist that his repre 
sentatives give him that sort of effort 


Creative Selling Needed 


Yet it would be to the everlasting 
benefit of both to give creative selling 
the emphasis it deserves. Stock items 
will always be high as far as per 
centage of volume is concerned. But 
by the very nature of stock business, 
it is highly competitive, price most 
often being the prime factor in the 
placing of business. It follows that such 





lost markets never return 


by W.A 
SILBERSTORF 
assistant to 

the president 
and comptroller, 
G. J. Aigner 
Company 





high competitive volume is low profit 
volume. 

Conversely, a salesman who works 
with his customer creatively by offering 
merchandise manufactured to that cus- 
tomer’s specific follows 
through by being able to design the 
form, system, index or whatever the 
item might be—will find that price be- 
comes secondary and more often than 
not will end up with a highly profitable 
order. 

Such a salesman will also find that 
once he has convinced his customer 
of his willingness and ability to give 
that type of service, he will also get 


needs—then 
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page you want at the first crack, 
you will use this catalog constantly 
and this is the one you will reach 
for when a product or service is 
needed. 

Basically, an index divides sub- 
ject matter to make filing and 
findings of information more sim- 
ple. An index saves time for the 
user and organizes the informa- 
tion in an orderly manner. 

In addition, indexes outline sub- 
ject matter, give color and prestige 


to the entire unit, impress institu- 
tional background, add interest to 
the user, get attention for products, 
clarify details and _ specifications, 
re-emphasize sales or engineering 
features, and recapitulate the prod- 
uct or service benefits 

Why, if indexes are so important, 
aren't they thought of and planned 
at the time the printed material is 
designed and the binders are 
ordered? It could be because the 
consumers have never been told or 
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sold on extended tab indexing. It 

is usually after the book is planned 

that indexes are thought of. 
Then, the common request is, “I 


have the binders and literature; my 
catalog is ready except for indexes 
Rush them through, will you?” 

An educational job must be done 
to acquaint all business with the 
loose leaf style of indexing. The 
indexing industry is growing fast. 


Naturally, when someone men- 
tions indexes, he thinks of his pres- 
ent supplier, the stationer. 

Sure, it’s a special item requiring 
more time to sell than paper clips, 
carbon paper and pencils, but, in 
turn, so is the profit greater and 
the competition less. Any item that 
a salesman works on, plans and 
helps to develop with ideas and 
initiative, is usually less competitive. 





er 


that customer's stock business—and 
more than likely on a non-competitive 
pasis 

The moral is that sales are built on 
service. Most staple items afford little 
pportunity for service. It is the “spe- 
cial’ item which offers that opportunity. 


That Market Lost 


dealer in the country 
immediately adopted and actively pur- 
sued this course of creative selling, it 
would never recover any considerable 
ntinuous forms busi 


Even if every 


portion of the 
ness. 


That market is gone permanently. 
Pp y 


own specifications are already more 
than double the sale of stock indexes 
in dollar volume. Stationery dealers’ 
portion of this market has slipped from 
70% to 55% in the past five years. 

Contrary to the opinion of many, this 
is not “chicken feed’’ business. Orders 
for $5,000 are not uncommon. Our larg- 
est order in 1951 was $28,000 at the 
manufacturer's level. 


More and more, businessmen are be- 
coming conscious of the necessity for 
properly indexing their price books, 
catalogs, and sales presentations. They 
want indexes; but they know little about 
the various possibilities in design and 
specifications. They need help and 












































tks But there are other markets in serious that’s your cue. 
ing janger of being lost and something can 
“us be done about them Recognize Opportunity 
aon Illustrative is the product with which The dealer or salesman who equips 
the I am most familiar—indexes. This mar- himself to give that help and then ac- 
i ket stands about where continuous tively seeks the opportunity is going to 
forms market stood in 1925. Its greatest give the type of service that turns 
a yrowth is ahead of it. Even at present prospects into customers. 
e y st ¢ te} 
t is ‘aaa heed ph s oe on If this opportunity to serve is not 
year most or a stock inacexes 
hat a ae ye enn rite oa welcomed by dealers as a group, you 
oe ae oe ——- ; can rest assured that someone else will 
ive But many dealers don’t realize that welcome it. And another market will 
get special indexes made to a customer's be closed to the stationery industry. 
u- Can the stationers be counted on The point the average stationery 
to to do this educational job, or are salesman has missed to-date, is that 
ts, the direct sellers going to get the special indexes originate in the 
1S, volume? sales or advertising departments, as 
ng Where does the stationer fit into these are the departments which 
d- the picture of special indexing? are “in on” practically all printed 
That’s easy. He is known in all _ literature. 
it, businesses as a source of office The men in these departments 
ed supply items. Among these items must be acquainted with your prod- 
is are indexes for ledgers, postbinders, ucts and services. In this case, it 
re ring books, memo bocks, posting means knowledge of your ability 
1e trays, visible equipment, and so to work with and furnish special 
or forth, in use in the office every day. made-to-order indexes. That knowl- 
Beautifies—Gets Attention 
= | 
nell Reduces Selling Cost 
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edge assures you of contact in the 
planning stage instead of at the 
time the order has been turned over 
to the purchasing agent to get bids. 

How do you reach men in these 
departments? 

There are mailings, and printed 
helps such as a sample index sheet 
with your company name on it. 

One of the best and surest ways 
is to enclose with every binder you 
sell or sample you quote on a spe- 
cial index sheet with an indexing 
story appearing on it. After all, a 
binder is only as efficient as its 
indexes, so it is logical to assume 
that at least one set of indexes 
should be sold for each binder. 


Tell Your Story 

Next, call on all your accounts 
with information about special in- 
dexes. All manufacturers will be 
happy to furnish literature to you 
for this purpose. Let these men 
know you can work with them on 
any of their indexing needs. Put 
literature in the hands of the sales 
and advertising departments. Im- 
press upon them how important 
indexing is, how surveys or pur- 
chasing agents’ catalogs have 
proven that the catalogs most used 
were catalogs in which material 
was easy to find through proper 
indexing. 

Draw a mental picture for them 
where sales presentations or price 
books are used efficiently by salés- 
men because they can put their 
finger on any sales point or price by 
flipping an index tab. Then, there 
is no lost time or confusion trying 
to locate material. 


Potential Unlimited 

Every business you call on is a 
potential customer for special in- 
dexing. The average order for spe- 
cial indexes for catalogs, price 
books and manuals usually runs 
into a quantity that makes it well 
worth while for you to spend your 
time. It also gives you the oppor- 
tunity to work closer with your 
customers and offer a real service. 

The extended tab index is here 
to stay. Its sales are going to grow 
tremendously in volume in the near 
future. Are the manufacturers 
marketing through dealers going to 
be left out in the cold even though 
they spend thousands upon thou- 
sands of dollars each year on dealer 
training and promotion, or are the 
dealers going to recognize a profit- 
able market and go after it? 

Why not be the ambassador of 
the systematic literature, the or- 
ganized portfolio, the orderly sam- 
ple case? 
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foundation for a sound buying policy 


by BEATRICE MILLER 
special writer 


gw A MERCHANDISE CONTROL de- 
partment designed to establish 
liaison between the sales and pur- 
chasing departments for the better 
formulation of buying policy was 
installed at M. S. Ginn & Company, 
Washington, D. C., in February of 
this year. 

Planned as a guide to more effi- 
cient buying, the merchandise con- 
trol department is anticipated to 
cause significant savings through 
the reduction of overstocking and 
understocking. Sales expansion is 
further expected with increased 
turnover as the buying and sales 
personnel work more closely to- 
gether. 

“Basic and most vital to a good 
merchandise control system is 
warehouse organization,” under- 
lined Executive Vice-President 
M. S. Marshall who set about this 
task as the first step in placing 
their 10,000 items under control 


Clue to Stock 


“Unless the warehouse is put in 
order so that the control depart- 
ment knows exactly what we have 
and where every item is, merchan- 
dise will be hidden in dark corners 
and shelves and will never come to 
light. 

“Every item must be located ex 
actly where the control card records 
it is. This accuracy is vital to any 
efficiently-operating control sys 
tem.” 

The second problem that control 
raised was the reduction of an 
enormous duplication of items car- 
ried. Mr. Marshall cited examples 
such as an inventory of 15 different 
desk pads ranging in small-price 
differentials from $1.25 to $10 

In like manner, eight different 
pencil lines were carried when a 
study of the sales control card re- 
vealed the same sales volume could 
be obtained with only two lines. In 
both cases, superfluous lines were 
discontinued. 
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Watching performance data on 
control cards for each item between 
June 30 and September 30, M. S 
Ginn & Company was able to reduce 
inventory by $30,000 for this first 
quarter of the fiscal year, although 
there was an appreciable gain in 
sales volume during this period 
over the corresponding period of 
last year. 

Installation of the control system 
has helped establish minimums and 
maximums. It has pointed out 
mistakes in overbuying and under- 
buying. 


Reveals Sales 

For example, the control card on 
cash books revealed a sales picture 
that would have gone unnoticed in 
the absence of a control, as period- 
ically reordered stock might have 
kept piling up. Over a five-month 
period only 10 cash books in this 
category sold out of a stock of 48. 

The tremendous overbuying on a 
fast-moving item like Gem clips 
was corrected as sales analysis on 
the control card revealed a 90-day 
supply could safely be maintained, 


with no loss of maximum discounts. 
Normal buying obtained a four- 
time turnover 

The control system points out 
customer preferences that a buyer 
has no way of knowing in a cen- 
tralized purchasing department 
such as that of M. S. Ginn & Com- 
pany. For instance, Cramer chairs 
were always ordered in a wide range 
of assorted colors. Sales analysis 
have since disclosed that brown and 
red on a green frame were in great- 
est demand. Cutting out colors that 
did not move, Ginn now has a bet- 
ter balanced inventory and better 
moving stock 

The insistence of evidence as 
recorded in a control card cannot 
be denied. Again and again, the 
control card proves more reliable on 
items in stock than the warehouse. 

To cite examples: an order for a 
supply of ink brought the response 
from the warehouse that it was out 
of stock, yet the control card indi- 
cated four dozen had been recently 
received. The merchandise control 
clerk insisted that the warehouse 
look for it, whereupon the supply 





Assisting the Buyer .. 
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. The merchandise control system assists in a better formu 
lation of buying policy at M. S. Ginn & Co. of Washington, D. C. Here, Buyer Robert 
W. Berrett (right) is consulted as he is shown the sales performance data on an item 
by the manager of the merchandise control department 
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. A merchandise 


Keeping Score . 
control department at M. S. Ginn & Co., 


Washington, D. C. has reduced over- 
stocking and understocking, resulted in 
significant savings and is expected to 
increase turnover. Here, a merchandise 
control clerk posts merchandise received 


within 24 hours of its receipt. 
was found and a lost sale rescued 
A similar instance occurred when 
an order for 500 loose leaf sheets 
was turned back by the order de- 
partment as out of stock. The con- 
trol card recorded a current balance 


of 14,000 sheets. The warehouse was 


advised to take another look, and 
came up with the supply, retrieving 
a sale 

“T want to point out that the 
control system does not take judg- 


ment out of a buyer’s hands,” em- 
phasized Mr. Marshall. 

“It does not replace his experi- 
ence and judgment. The control 
system is a guide to more efficient 
buying. It keeps the thousands of 
details on merchandise that no 
buyer could possibly keep at his 
fingertips in accessible and immedi- 
ate records 


Use 10,000 Cards 

The control system was set up in 
a period of six weeks and comprised 
about 10,000 of the 5 x 8 cards with 
typewritten strip of item name, 
number, warehouse location and 
vendor. A plastic strip protects the 
base of the card. Using Victor Visi- 
ble equipment, M. S. Ginn & Com- 
pany required nine sections of 17 
drawer panels per section with 63 
cards in each drawer panel. 

On the left side of the card is 
recorded date and quantity of pur- 
chase and current balance; on the 
right side sales entries are posted 
A plastic signal system of red for 
an item out of stock, green for an 
item ordered that is coming in: 
yellow where back orders are wait- 
ing to be filled from incoming stock, 


keeps the control department alert 
to items in need of special atten- 
tion 

At present one full-time control 
OFFICE APPLIANCES, April 
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clerk and one part-time clerk post 
items on the approximate 350 sales 
invoices, 20 purchase orders and 14 
receiving reports coming through 
daily. This averages about 1,000 
postings per day. 

They also turn in daily reports 
to the purchasing department on 
items in oversupply, undersupply, 
where there is an accumulation of 
back orders on merchandise, and 
other items that may call for de- 
cision and action by Vice-President 
Robert W. Berrett, who is in charge 
of procurement. 

Postings of merchandise received 
are made within a 24-hour period. 
An attempt is being made to 
shorten this period for it is espe- 
cially important to report to mer- 
chandise control as soon as mer- 
chandise comes in, particularly in 
these items when some items are 
difficult to get. 


Here’s Procedure 

The shorter the time gap between 
merchandise received and posted 
the more reliable and accurate will 
the control system be. The pro- 
cedure at present is as follows: an 
invoice goes to the buyer who 
checks for price and holds invoice. 
A receiving report upon the receipt 
of the merchandise is filled out and 
sent to the buyer who matches in- 
voice and report. Both then go to 
merchandise control where cost and 
quantity received are recorded. 

In sales a handwritten triplicate 
invoice is made out by the order 
department which accompanies 
merchandise delivery. 

One copy is retained by the cus- 
tomer and two are brought back by 
the driver. One of these goes to 
merchandise control for costing and 
posting deduction to control card. 
This being completed, it is sent on 
to the accounting department for 
billing. A delivery copy is filed for 
reference. 

This procedure, it is felt, holds 
up billing as the invoice is routed 
through merchandise control. A 
new system of quadruplicate in- 
voices in which the fourth copy will 
go at once to merchandise control 
and then to accounting will speed 
up billing processes. 

Where items are out of stock, 
back order forms are filled out and 
collected in a pocket of the control 
card for that item, and the card is 
vellow-signalled. 

When merchandise comes in, the 
back orders are taken from the 
merchandise control card pocket 
and given to the order department 
who make up a new sales invoice 
from which postings are made. 


Buyer Berrett cited several ex- 
periences that pointed up the ad- 
vantages of the new control system. 
An oversupply of attractive desk 
pads in the warehouse were not 
moving as they should. 

When this was called to his at- 
tention by the control card, Mr. 
Berrett had a display set up in the 
stores which stimulated a good sales 
volume. Moreover, an appointment 
for a talk to the sales staff on desk 
pads was made by the manufac- 
turer’s representative. 

Small items will not now be lost 
in the shuffle, as the cards signal 
diminishing supplies. If one size of 
scratch pad is out of stock, the 
entire line will be reviewed. 

With filling privileges recorded on 
the control card, there will be no 
slipup on order planning with re- 
gard to taking advantage of maxi- 
mum discounts. 

These comprise a multitude of 
details that no buyer can possibly 
keep in his head. Checking a con- 
trol card panel before ordering will 
show, for example, that 15% and 
10% are given with a minimum 
order of $25. 

Mr. Berrett recalled another in- 
stance recently in which the control 
card saved a sale. An order for a 
gray chair with a green cover could 
not be filled, the warehouse re- 
ported, because the colors did not 
comply. 


Leads to Sale 

The control card recorded there 
were green chairs with green cov- 
ers, and gray chairs with gray 
covers, whereupon the control de- 
partment advised switching covers 
so that the order could be filled. A 
sale resulted. 

The control presents the sales 
picture on past performance data, 
so that peak months ahead will 
give a buyer plenty of time to 
stock up and so protect himself on 
sales. It will also assist on the basis 
of past performance data of keep- 
ing surpluses on dated merchandise 
down to a minimum. 

Both Messrs. Marshall and Ber- 
rett look forward to the increasing 
value of the control system as usage 
will cause greater savings through 
greater efficiency. Inventory will be 
taken only once yearly as a cycle 
of merchandise reviewing is put 
into operation. 

The control, Mr. Marshall pointed 
out, covered only the warehouse 
which supplies Ginn’s commercial 
customers and the government as 
well as the four stores. An inventory 
control system of the four retail 
outlets is included in future plans. 
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OFFICE EQUIPMENT DEALER 


conducted by 


George Ly. Taylor 





P.O. Box 542, Long Beach, Calif. 


the Deca Pole for display 


@ I STARTED A NEW JOB right 
after Christmas this year. This is 
a promotional position in which I 
am required to assume the display 
detail in addition to regular sales 
work on the floor. 

The firm by whom I am employed 
is one of the most progressive or- 
ganizations on the Pacific coast, 
dealing not only in office supplies 
but also in business machines, 
office furniture, and the Keuffel & 
Esser drafting equipment 

Naturally, I am going to face 
quite a little detail and if I want 
to succeed at it I am going to have 
to take all the short cuts I can in 
order that the display job be done 
in a thorough and successful man- 
ner. 


Investigated First 

I went to Los Angeles to visit 
display showrooms, hoping to buy 
that fixture which in my opinion 
would lessen the detail of my dis- 
play work and at the same time 
help me to produce the right kind 
of displays for the firm of Belcher 
& Schacht. 

After careful consideration, I 
selected the Decca Pole with some 
of the accessories because to my 
mind it will enable me to overcome 
many of the detail difficulties which 
I face. 

The accompanying photograph 
shows my first effort with the new 
fixtures and although it does not do 
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absolute justice to this versatile 
fixture, nevertheless it will serve to 
illustrate the subject matter of this 
article. 

The Decca Pole is a round pole 
with a spring in the end. It can be 
purchased in the right size for any 
window and its main asset is to be 
found in the fact that it can be 
wedged between the floor and ceil- 
ing of the window. It is thus held 


firmly in place for support of the 


accessories and the merchandise 
displayed upon them 

Panels may be placed in by one 
of these poles and are held in place 
by the use of two screw eyes or 
nails and a string or wire around 
the pole 

The matter of adjusting height 
has always been a problem in ar- 
ranging a well-balanced display. 
The matter of panels has always 
been a problem, too, and in my 





Handy Device 
for proper display at Belcher & Schacht's 
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. Window designed by George Taylor utilizing the Decca Pole 
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opinion those troubles become a 
thing of the past and many effective 
displays can be worked out with 
the aid of these versatile fixtures. 

I thought it might be of interest 
to the readers of this column to 
follow me for a month or two as I 
use these fixtures on the new job. 
I shall have pictures taken and see 
if I cannot help some of you to 
make an irksome task into a pleas- 
ant pursuit 

I used the poles (in the illus- 
trated display) purely to achieve 
height in this window which you 


will notice is a carefully-arranged 
mass display covering four depart- 
ments in the store —office sup- 
plies, drafting equipment, survey- 
ors’ equipment and drafting equip- 


ment 


Height Is Problem 


As mentioned before, height is 
always a problem usually achieved 
by piling the merchandise one item 
upon another to the desired posi- 
tion. I achieved the height in this 
display by means of the shadow 
boxes (attached to the poles) in 


the center and the basket-like 
shelves on the outside units. 

The filing equipment shown does 
not lend itself to attractiveness 
from an artistic standpoint but was 
necessary at this time of the year. 
The display was equipped with 
signs as shown and a lot of mer- 
chandise was presented in this mass 
display. 


Use Shelf Units 


The use of “chain store” shelf 
units is very advisable in the small 
stores because they carry much 
small merchandise which can be 
arranged very attractively for this 
type of presentation. 

They lend themselves admirably 
to wing displays and give you an 
opportunity to extend yourself with 
the center display without having 
to sacrifice the continuous display 
of smaller items. This will be illus- 
trated in a subsequent presentation 
in this column. 

The versatility of these poles can 
be illustrated by the following uses: 

1. To support signs. 

2. To display pictures. 

3. To show large maps. 
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4. To fasten attractive drape ar- 
rangements complimentary to the 
display of your merchandise. 

5. To support shelves where you 
need them. 

6. To support shadow boxes. 

7. To improvise backgrounds and 
support them in the relative posi- 
tion needed in the display with a 
minimum of effort. 

8. To eliminate the use of nails 
in the floor and ceiling of the win- 
dow, thus preventing unsightly dis- 
figurations when it comes time to 
show smart furniture in the win- 
dow. 


Have Varied Use 


These poles are being used for 
many, many purposes in all the 
large stores of the country but, of 
course, the thing that makes them 
so useful to you is the fact that 
they will help you to eliminate 
many time-consuming construction 
problems. They are obtainable on 
the West Coast from Ben Jacobs on 
Los Angeles St., and in the east 
from the American Fixture Com- 
pany, 2300 Locust St., St. Louis, Mo. 


window display of office antiquities 


by C. M. LITTELJOHN 


special write: 


@ THE “BEFORE” AND “AFTER” 
idea, usually a never-failing draw- 
ing card, is well-employed currently 
in the spacious and well-laden of- 
fice machine window of the Pay- 
master Sales & Service Company, 
621 Third Ave., Seattle 

Most interesting antiques and 
original Oriental machines used in 
age-old offices of the Chinese are 
contrasted with modern.  check- 
Writers, counting machines and 
typewriters 

As against the ultra-smart, 
streamlined and stylish office equip- 
ment of today there is shown by 
convincing contrast some of the 
antiquated ign machines and 
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even those of early vintage in this 
country—to the detriment of which? 

Well, a glance is sufficient to in- 
dicate the superiority, advancement 
and improvement of modern busi- 
ness machines. 

With such a welter of “museum 
pieces” among the older types of 
typewriters and accounting instru- 
ments, the wall placard of Pay- 
master stating “Trade In Your Old 


Machine Liberal Allowance” 
has added force. All can see what 
is meant with the actual old 


“Model T’s” of the office machine 
world as undeniable evidence. 

For instance, in the foreground 
of the window parade is a vener- 
able Blickensderfer typewriter. In 
excellent condition, its revered age 
makes a distinct appeal and, per- 
haps, also causes many a smile to 
rise to the lips of smart secretaries 
passing by who are accustomed to 
all the modern ease and efficiency 


of operation, plus the added super 
touches, and light-fingered gadgets 
that Yankee ingenuity have made 
possible. 

For accountants, and those using 
check-protectors, as well as other 
office machinery of the bookkeep- 
ing department, is a quaint abacus, 
and a strange looking Chinese 
check-writer, with its Chinese char- 
acters stamped in the revolving disc 
that may be turned in front for the 
precise figures to be printed, in 
manner similar to our own. 

All in all, the painstakingly-gath- 
ered collection is most interesting 
to all office workers, businessmen, 
and saunterers along Third Ave. 

The contrast carries a heap o’ 
conviction that may even convince 
the most skeptical of the progress 
and advancement that has been 
poured forth in the newest devices 
and latest developments of the 
modern office machine world.—CML 
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Art Steel I-O-Matic window display service 


by GEORGE D. TAYLOR 
display specialist 


@ ONE OF THE GREATEST serv- 
ices being rendered to the dealer 
today is that offered by Art Steel 
Sales Corporation of New York City 
In featuring its famous “STEEL 
MASTER” products this company 
has gone to full length in its efforts 
to help the dealers to profitably 
promote these well-established steel 
products. 

In this display 
naturally interested in the manner 
in which Art Steel Sales Corpora- 
tion has extended a helping hand 
to the dealer as he prepares his 
displays featuring Steelmaster files 

Art Steel Sales Corporation has 
presented this help in brochure 
form issued under the name of I-O- 
Matic display service. It is apparent 
as you peruse the pages of this 
progressive presentation that the 
authors think absolutely along the 
lines that have been expressed so 
frequently in this column 


section we are 


Helps Dealer 

To quote the I-O-Matic service, 
“Effective window displays require 
studied planning. Build your win- 
dow for effect—and volume sales.’ 

Realizing the difficulties experi- 
enced by the average office furni- 
ture dealer, Art Steel Sales Corpora- 
tion has done an excellent job of 
preparing and illustrating success- 
ful window promotion of their 
product. 

It is one of the finest groupings of 
vital display information ever put 
together in one brochure and should 
find a permanent place in your dis- 
play library. 

Ideas are presented that can be 
adapted to any size display win- 
dow and they cover the following 
points in a very thorough manner 


Window space and how to use it 


Informal layouts with three or 
four comprehensive sketches 
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Art Steel Sales Corp. Provides I-O-Matic Display Materials 


Color effectiveness 

Light advantages 

Animated displays 

In the back of this helpful bro- 
chure are presented 16 illustrations 
of actual installations made by that 
many progressive firms. These il- 
lustrations show mass displays and 
unit trims as planned and installed 
from the I-O-Matic display service 
which is used by dealers from coast 
to coast. 


Show ‘Flicker’ Display 


The brochure shows the Art Steel 
Sales Corporation’s Steelmaster 
‘flicker display” which is becoming 
so noticeable throughout the indus- 
try and appears in so many stores 
This display is available to any 
dealer who takes the trouble to in- 
quire about it. 

The manual also features an ani- 
mated display which will attract 
in a very unusual manner. This 
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manual has been advertised in Or- 
FICE APPLIANCES from time to time 
and has definitely established it- 
self as a “MUST” in the records of 
the progressive office furniture es- 
tablishment 

Write the Art Steel Sales Cor- 
poration, 170 W. 233rd St., New 
York 63, N. Y., at once. Ask for a 
copy of the I-O-Matic display serv- 
ice today together with informa- 
tion regarding the dealer aids avail- 
able at this time. 


Another Example 


Once again a manufacturer, 
through the pages of this display 
section has co-operated to the 
benefit of the dealer. More and 
more dealers are learning to lean 
on this column for definite, prac- 
tical, suggestions that will help 
them to attain maximum profits 
through the proper use of their 
valuable window space 
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gw IN AN ARTICLE IN The National 
Stationer for December, 1951, a sug- 
gestion is made that the manufac- 
supplies hire a first- 
class window trimmer whose duties 
it shall be study the manufac- 
turers’ helps and then train the 
they, in turn, may 
advise the dealer how best to dis- 
play that particular merchandise 


. 2) 
turers ol omnce 


salesmen St 


in his show window 
The purpose and aim of a pro- 
rram such as this is very laudable 
Its practicability, however, is very 
dubious because of many reasons 


stationer as he at- 
otional program for 
is not as simple as the 
inds due to the many 


known to eacn 
tacks the 
his store. It 


suggestion 


various sizes and shapes of show 
windows with which the dealer is 
blessed, or cursed, as the case 


may be 


Displays Too Large 

The manufacturers’ aids in the 
past have been many and valuable 
The only criticism the writer can 
offer to the manufacturers is that 


quite often enthusiasm leads them 


to design produce some excel- 
lent blow-up and lithographed 
lisplays which kill their usefulness 
before they leave the factory 
They ar ead” because of the 
ize of the ard sent out to the 


lealer. Every inch of space counts 


in most stationery stores. There is 
ibsolutely no room either in the 
store, or the indow, for these size- 
able displays upon which so much 
time, expense, and thought has 
been spent 

rhe ave e dealer is anxious to 
ise these displays because of the 
variety of presentations which are 
possible. He orders the material 
sent to his place of business and 
when it arrives is thoroughly dis- 


ippointed because it is so large he 
ould not possibly use it 


Need Practical Size 

The very rgest practical display 
if this nature for the dealer should 
not be over 11 x 22 inches and in 
the average tore a lithographed 
lisplay not exceeding 11 x 14 inches 

the only practical size 

The larger corporations can usu- 
lly find space for these larger dis- 
plays that are so common today 
but the vast majority of indepen- 
lent dealers are so crowded for 
the large displays usually 
have to be discarded with regrets 

I have been often called upon to 
help out in these small organiza- 
tions and I have known the disap- 
have come to the 
lealer when he opens a particular 


pointments tnat 
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concentrate on display 


display hoping to use it in his very 
small and inadequate display win- 
dow. 

There is a real problem confront- 
ing the independent stationer and 
unless he is fortunate in having 
expert advice he is often hard put 
to know what to do with his dis- 
plays 

OFFICE APPLIANCES has made an 
earnest effort to be of distinct help 
to the dealer by publishing photo- 
graphs and information which will 
aid the dealer if he only puts it to 
the right kind of use 

Chain stores have maintained 
their high standard of display only 
because of their research and pic- 
tures or bulletins of practical cover- 
age reaching the branch stores. 


Ideas Unlimited 


OFFICE APPLIANCES has gone them 
one better. Every month, practical 
ideas are delivered to the dealer in 
bound form. Thousands of photo- 
graphs from all over the country 
are published during the year and 
valuable information is dispensed 
which could not be purchased oth- 
erwise except through the expendi- 
ture of a great deal of money. 

These issues of OrricE APPLIANCES 
could, and should, become the basis 
for an invaluable library of display 
indispensable to the dealer. 

To be an efficient displayman of 
office furniture and appliances the 
artist should thoroughly understand 
the basic problems facing the deal- 
er. In order to understand these 
problems, he must be continually 
employed in the business. In no 
other way, can he gain the experi- 


ence necessary for successful pro- 
motion. 

I have talked to many dealers 
and they all agree on this point. 
The free lancer, although he does 
a good job of arrangement, does 
not fully comprehend the style of 
trimming that really promotes the 
store in an effective manner. 

No small dealer thinks it practical 
to devote his display window to the 
promotion of one product and it is 
rarely that you see such display in 
the small store. 


Can‘t Specialize 

The fact of the matter is that the 
small dealer would be foolish to 
devote an entire window to one 
product. He must insist on com- 
bination displays if he wants to get 
the most out of his windows. 

The only man who can effectively 
do this for the dealer is a man who 
is alive to the problems of the store. 
An individual must be trained for 
this purpose. 

OFFICE APPLIANCES has a value, 
call it a hidden value if you please, 
to the dealer. It is a hidden value 
if he fails to take advantage of 
the thousands of ideas which ap- 
pear from time to time in its pages. 

The breakdown of practical ideas 
for his own show window is an easy 
matter and not only is he told about 
these ideas, but he is shown them 
in an effective, visual manner. 

Use Orrice APPLIANCES, refer to 
its pages every time you are plan- 
ning a window. Become window 
conscious and by means of study 
and application work out a profit- 
getting plan for your windows. 








Effective Display 
. . . The Cooke & Cobb 
Favorite line of expand- 
ing products produced 
an effective window 
display for Marshall- 
Jackson Co., Chicago. 
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Colorful Displa y 








creates interest in portable typewriters 


@ ALL OF THE VARIOUS appeals 
which portable typewriters hold for 
customers were highlighted in a 
colorful, 20-foot window display de- 
voted exclusively to portable type- 
writers at W. H. Kistler & Com- 
pany, office supply dealers of Den- 
ver, Colo., during late February 

The window, which was paneled 
in dark brown cardboard at the 
rear, and identified with hand-let- 
tered scroll-type parchment signs, 
included five well-known makes of 
typewriters. 

Shown at the left was a deluxe 
portable on a light-weight folding 
table, accompanied by a light- 
weight aluminum posture chair 
Behind this, a scroll sign was let- 
tered, “The Preferred Portables.” 

Shown on the typewriter table 
were a pair of glasses and an open 
school book to indicate the port- 
able’s usefulness for the college 


student correspondence school stu- 
dent, or the businessman who han- 
dles part of his work at home. 

In the center, on a step platform, 
were three models of the same 
portable typewriter in three price 
classifications, the difference quick- 
ly apparent in finish, deluxe trim, 
and so forth. 


Display Described 


On the right side was another 
portable typewriter table, on cast- 
ers. This was accompanied by a 
chair showing a low-priced, utility 
portable, with a scroll sign lettered 
“The Names You Know from Kis- 
tler’s Office Supply Department.”’ 

In the far right corner, a feather- 
weight, extremely light typewriter 
was shown, projecting from a large 
briefcase, with another on a table 
top at the side. Here, the accom- 
panying sign indicated, ‘Small 


Enough to be Carried in Your 
Briefcase.”’ 

Scattered through the window at 
various points were stencils, typing 
paper, carbon paper, second sheets, 
typewriter ribbons, brushes, and 
other accessories. 

At the front of the window, near 
the glass, were manufacturers’ small 
Signs, these extolling the advan- 
tages of 1951 models as an impor- 
tant contribution to education, busi- 
ness efficiency, and convenience. 

The display increased tremen- 
dously the number of portable type- 
writer prospects dropping into the 
store during February and March, 
according to Earle Kistler, store 
head. 

Particular interest was shown in 
the combination of light-weight 
portable tables for use with the 
portable typewriter, as well as pos- 
ture chairs 





Emphasis on Matching Desk 
Equipment ... This display window 
of Bert M. Morris Co. products was pre- 
pared for Schwabacher-Frey Co. in Los 
Angeles by Tom Burke, who has won 
recognition for his outstanding windows 
in the past. This window stresses match- 
ing desk top equipment and illustrates to 
the dealer the possibilities of increased 
sales with tie-in items. According to Wal 
lace G. Jones, sales manager of the Bert 
M. Morris Co., the continuing increased cost 
of doing business means the dealer must 
sell more to each customer. Attractive dis 
plays of matched equipment will help 
solve this problem. 
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by Irving Settel, authority on retail advertising 





19. tested ideas for more business 


= LET US DEVIATE from our regular lessons 
in advertising to offer some highly valuable 
tested sales ideas. The problems of stimulating 
business, of course, cannot be divorced from the 
problems of advertising. The two go hand in 
hand. In finding the solution for one, you usu- 
ally nave the answer to the other. 

How can one prevent lagging sales? Can cus- 
tomers be attracted during off-seasons? Can 
sales people be made to sell more? These are 
the questions which confront the average office 
appliance retailer. 

The answers cannot be found in any specific 
formuli. However, in studying the solutions of 
successful merchants, it is often possible to ar- 
rive at a good idea which will increase your 
business. 

Remember, there is nothing essentially new. 
Novelty is accomplished by a slight “twist” of 
application. The ideas presented in the follow- 
ing paragraphs are tested and proven as busi- 
ness stimulators. While the reader need not 
adapt the ideas totally, it is hoped that some of 
these methods will be of help in suggesting the 
spark for a personalized sales builder. 


Unique Use of Postcards 

The use of postcards can do an excellent and 
inexpensive job of selling. One retailer uses 
postcards in the following unique ways: 

1. As an item seller. Lists of items with prices 
are printed on postcards and sent out to cus- 
tomers. This is ‘accomplished monthly, each 
time with a new featured item. The results have 
been wonderful. Customers are more inclined 
to read a postcard than a form letter. 

2. As a reminder. The company reminds cus- 
tomers that the item they bought years ago is 
worn and should be replaced. 

3. To call attention to radio and newspaper 
advertising. Postcards are sent out telling the 
recipient to see a certain advertisement or to 
listen to a specific radio program. 

4. To announce the forthcoming of a letter 
or catalog. The advance postcards provoke in- 


terest 


Checking the Radio Audience 

One retailer desired to check the value of his 
radio advertising. He offered an inexpensive 
premium over the air ONLY. This item was 
offered free with the purchase of another very 
popular item. The result? An excellent check 
as to the listening audience of his program plus 
the stimulation of immediate sales and extra 
tore traffic 
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Keeping Business at Home 

Have you ever had the problem of the loss 
of customers to neighboring towns because of 
larger populations and stores? Here’s how one 
retailer solved his problem. A series of insti- 
tutional ads were planned and are still running 
in the local paper. They stress the following 
points: 

1. Our store employs townspeople and, there- 
fore, reduces unemployment. 

2. We pay wages which are spent almost ex- 
clusively in town. The public naturally benefits. 

3. We pay local taxes for the exclusive benefit 
of the town, its school, roads, and so forth. 

4. We patronize ONLY local retailers to keep 
business in town. 

5. Our advertisements on radio and in news- 
paper, give good publicity to the town. 

6. When we are successful, the town grows in 
wealth. The public, of course, gets the ad- 
vantages. 


A Successful Contest 

Here’s a contest which is resulting in tremen- 
dous increase in store traffic and sales. This 
particular retailer has been running a very 
successful contest with a negative approach. 
By means of radio and newspaper advertising, 
a $100 award is offered each month (for a five- 
month period) for the best letter which begins 
with, “I don’t like Blank’s Office Appliance Store 
because ..... ‘a 

The idea is so novel that a great deal of in- 
terest and talk is being stimulated. Almost 
every family has joined the fun. 

Strangely enough, most letters are highly 
complimentary. Those which are not have of- 
fered constructive criticism which is helping the 
retailer build a better store. Best of all, is the 
increase in business which is a result of this 
unique contest. 


Getting New Customers to Return 

Getting a new customer to revisit your store 
is often a difficult job. One retailer is very suc- 
cessful in this respect by employing the follow- 
ing method: 

Every new customer’s name and address is 
taken and placed on an index card. A “thank 
you” letter is sent out just about one week after 
the purchase. 

If the customer does not return for three 
months, a second letter is dispatched establish- 
ing an automatic credit account and containing 
a credit identification card. The card, of course, 

(Turn to page 160, please) 
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“first come, first served’ basis 


by PHIL LANCE 


feature writer 


@ SELLING STEEL DESKS on a 
first-come-first-served basis has 
stimulated the interest in these 
lines and has also helped to attract 
a greater following of customers to 
the store featured in this article 

“As we aren’t getting all the steel 
desks that we could ordinarily use 
we have decided to promote them 
on this ‘first’ basis,” says William N 
Stewart, president of Stoll’s Blank 
Book & Stationery Shop, Trenton 
N. J. 

“We don’t take advance orders, or 
give any type of preference to any 
individuals. When we have the 
desks, the customers can obtain 
them, provided they are here when 
they come.” 


No Preference 

With the public aware of 
cuts, shortages and other such re- 
ductions that will affect certain 
categories of merchandise, the store 
feels that its best method of selling 
allocated merchandise is by the 
first-come-first-served basis. The 
store doesn’t want to take deposits 
make telephone calls or otherwise 
show any preferences when it comes 
to selling merchandise in short pro- 
duction. 

“We want the average individual 
in the street as well as the large 
office executive to know that we 
are playing fair with them,” says 
Mr. Stewart, “and we feel that our 
present method is the best way. It 
also helps to serve as an attraction 
in getting customers to our store.” 


As soon as the firm gets a ship 


steel 
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ment of steel desks, they are im- 
mediately placed in the center of 
the store display area. One of them 
is placed in the window with a large 
sign reading, “Steel desks sold on 
a first-come-first-served basis, until 
supply is exhausted.’ Nothing else 
is inscribed on it 

‘We let the sign reader think 
what he may about steel desks, it’s 
up to him,” says Mr. Stewart 

‘When he comes into the store he 
can see what we have on the floor 
and he can make a decision. We 
promise nothing and will give them 
any plain facts that they want to 


Ps 


“Here's a Desk” . 





know about the availability of other 
steel merchandise. In this way, no 
matter what the situation may be, 
customers will know that we have 
handled them fairly.”’ 

Since this type of window promo- 
tion has been decided on for steel 
desks, the store has found many in- 
dividuals making regular visits here 
to see if this, or other merchandise, 
has been promoted on the first- 
come basis 

The firm has found many busi- 
nessmen driving past the store to 
see the merchandise and sign in 
the window 


. W. N. Stewart shows a customer one of the desks available 
at Stoll’s Blank Book & Staty. Shop. 
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Since this policy of steel desk 
sales has been in effect, the store 
has enjoyed an accelerated chair 


and steel filing cabinet business. In 
fact, filing cabinets have been out- 
selling the steel desks. And seldom 
is a desk sold without a chair. 


“We aren't trying to create any 
shortages, nor do we enjoy them,” 
says Mr. Stewart, “but people read 
the newspapers and know about the 
curtailment of certain manufac- 
tured items and of certain com- 
modity shortages. We can therefore 





7 y 
Specia bus lion treatment 





only go along with the times in sell- 
ing allocated merchandise. 

“And in our position as retailers, 
trying to do the best for our trade 
and in as fair a manner as possible, 
we feel that a first-come-first- 
served basis is the best way out.” 


Two Decks .. . Over-and-under chair 
display at Denver Staty. Co., Denver, Colo. 


builds office chair sales volume 


by ROBERT A. LATIMER 


statf writer 


@ CAREFUL BUILDING of a repu- 
tation for specialization in office 
chairs levoting an unusual 


amount of time and display space 
to the procurement of a larger- 
than-usual inventory, has resulted 
in an increased yearly turnover for 
Denver Stationery Company, Den- 
ver, Colo 

Jack Pechman, head of the office 
furniture department, feels that 
chairs undergo particularly careful 
consideration on the part of the 
office manager, inasmuch as it is 
the piece of office furniture which 


concerns his own 


? ? the »? * 
mos aire 
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comfort and productive efficiency. 

Therefore, instead of carrying 
only eight to 10 chair selections, 
such as is normally the practice in 
even the largest office furniture 
dealerships, Denver Stationery 
Company has regularly stocked 
some 40 choices, often increasing 
this to 50 or more, through the 
year. 

Included in the big chair inven- 
tory are all known price ranges, 
from light-weight oak chairs up to 
the most expensive genuine leather, 
brass-studded executive models; a 
huge variety of colors, materials, 
types, and styles, to fit any known 
trend in office furniture styling. 

“We believe that about the most 
pleasant commendation we have on 
our chair department is the remark 
of the usual customer that he had 
not previously known that there 


were sO many types on the market,” 
Mr. Pechman smiled. 

“We have found that customers 
impressed with this variety are fre- 
quently stimulated to mention the 
fact to friends and business associ- 
ates, and likewise to order chairs 
as congratulatory gifts to their as- 
sociates at any time of the year, 
including, of course, the Christmas 
season.” 

Mr. Pechman’s policy for many 
years has been to watch for the de- 
velopment of new types of desks 
and other office furniture and to 
immediately add a chair to the in- 
ventory which matches its decor. 

This is true even if the desk 
which forms the basic point is not 
available to the store, through fran- 
chise, limited delivery, and so forth. 

By adding to the chair inventory, 
a chair which closely fits in with the 
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style of a new desk, Denver Sta- 
tionery Company has frequently 
been able to provide all the chairs 
for an executive office in which 
desk or other furniture has come 
from other sources. That is the re- 
sult of the high respect for the 
chair department. 

The store keeps up steady corre- 
spondence with chair manufactur- 
ers at all times, passing along in- 
formation on the type of office 
seating which seems to be in de- 
mand at the moment, and encour- 
aging manufacturers to come out 
with new, effective ideas in chair 
production. 


Romance in Selling 


“We romance or dramatize chair 
Selling heavily,” the Denver office 
supply retailer said. “For example, 
we never sell a chair to an office 
executive on the basis that it is 
just a piece of furniture which will 
cost a set amount of money. In- 
stead, we play up the fact that the 
office is usually his daytime home, 
and that the chair in which he 
spends most of the day should have 
the same comfort and pleasure fea- 
tures as his easy chair in front of 
the fireplace at home. 

“Oddly enough, few office execu- 
tives have given much thought to 
this aspect of a chair purchase, and 
are inclined to think of their offices 
as a center of Spartan simplicity 
and hard work, with comfort sec- 
ondary to production and 
manship. 

“By continuously playing up this 
idea, and seating the customer in 
one chair after another, until he 


sales- 


Omaha Installation . Typical of 
recent seating installations by the Milwau 
kee Chair Co. is this one at Carpenter Pa 
per Co., Omaha, Nebr. The order, for 104 
upholstered chairs, was made through the 
Omaha Printing Co. of Omaha 
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has found one which gives him real 
fatigue-relieving comfort, we are 
usually able to grade him up to 
buying a more expensive chair, and 
one in which he will feel a continu- 
ously strong, personal interest and 
pride for years to come.” 

In connection with this, it is well 
to point out that Denver Stationery 
Company carries one of the western 
city’s top choice lines of posture 
chairs. When once the executive 
purchaser has been sold on the need 
for insuring his own comfort, for 
more efficient production, it is a 
simple matter to change the issue 
over to secretaries, stenographers, 
and other office personnel. 

“The executive will usually take a 
more charitable attitude toward his 
employees and when funds or time 
permits, replace old-fashioned, un- 
comfortable chairs with carefully 
fitted posture chairs,’”’ Mr. Pechman 
added 

A single glance into the office 
furniture department of this lead- 
ing Denver store quickly proves the 
chair specialization” theory. In 
addition to one chair with every 
desk shown in the big basement 
showroom, there are odd groups of 
chairs here and there around the 
floor, and over on the right wall, an 
impressive “double row  fixture’”’ 
which always earns much attention 


As shown, this consists of a 25- 
foot-long shelf, waist-height above 
the floor, which can accommodate 
10 to 12 chairs, with a similar row 
below on the floor. 

Grouped at this prominent posi- 
tion are Bank of England models, 
revolving chairs, light-weight alu- 
minum and leather models, heavy 
leather executive types, oak finished 
hardwood chairs, spring varieties, 
comfortable armchairs for side- 
desk use, executive type posture 
chairs, modernistic chrome steel 
tubing models, and many specialty 
innovations. 

The latter includes such as chaste 
aluminum based, upholstered pos- 
ture chairs, folding models, and 
special types with extremely high, 
elongated backs for tall men and 
short and broad models for short, 
heavy-set men 


Rotate Displays 

Two or more styles of chairs are 
always shown in the left-front dis- 
play window of the store, which, 
incidentally, is exposed to daily 
traffic in the downtown Denver 
financial district 

The chairs are rotated so that no 
style appears in the window for 
more than a few days, and this, 
too, fosters the “extreme diversity” 
theory. 








Chairs by Milwaukee A pano- 
ramic view of Bank of America interior in 
San Francisco, Calif., showing the abun- 
dant use of seating by Milwaukee Chair 
Co. This installation involved the furnish- 
ing of 1,285 chairs including both uphol 
stered and all-wood types. 
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Business Builders 


Broadcast over Station S-A-L-E-S 
Operating on a wave length of:—- 
CONFIDENCE .. . COUR. 
AGE ... CO-OPERATION 





g APRIL SHOWERS in March have 
assured you listeners-in and see- 
ers-in of our OFFICE APPLIANCES’ TV 
screen a mighty worth-while deluge 
of contributed material from many 
states of the union. The first one, 
in fact, from Canada proudly held 
aloft by your good and genial 
friend, Mr. I. Pepper-Upper, who 
hopes you too will airmail him simi- 
lar brilliant offerings for his de- 
partment of BUSINESS BUILDERS 
and here you have it: 





THE MAGIC KEY 


I open your mind 
to worthy ambition; 
I spur your energies 
to dynamic activity 
and vital effort. 
am faith, inspiration, 
Supreme Power; 
am hope, happiness, 
Success and fortune 


am ENTHUSIASM 


— 

















I-D-E-A E-X-C-H-A-N-G-E 


Presented 
each month to 
give your dol- 
lars CENTS- 
INSURED 
plus SENSE- 
ASSURED! 
Remember 
the price 
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ONE IDEA FROM YOU FOR EACH 
IDEA ORDERED BY 

YOU !!! (Always men- 

tion idea number, and 

address the co-ordinator 

of this page, Care of Shaw and 
Borden Co., Box 2153, Spokane 10, 
Wash. Use this same address in 
sending in your thoughts for our 
Mr. I Will Pepper-Upper and Terse 
Trailer Departments of BUSINESS 
BUILDERS Telecast.) 


. 
* * * +o a & * 


* Ask RIGHT NOW for Business 
Builder No. 4-52-1 from Maine: 
spot-lighted by this stationer with 
this caption: “Salesmen TIME- 
SAVERS we use.” 


* Ask RIGHT NOW for Business 
Builder No. 4-52-2 from Oregon: 
titled by this aggressive office out- 
fitter in this way: “TWELVE new 
sparks we're going to use in our 12 
next weekly sales get-togethers.” 


* Ask RIGHT NOW for Business 
Builder No. 4-52-3 from Texas: 
branded by this Texan: “Do you 
know how to sell your salesmen 
first?—-We believe we do to a high 
percent of effectiveness—and here’s 
how:” 


* Ask RIGHT NOW for Business 
Builder No. 4-52-4 from Utah: and 
this woman advertising-sales ex- 
ecutive puts it this way: “LOOK 
AT YOUR OWN BUSINESS LET- 
TERHEAD ... we did... AND 
FOUND A SLIP SHOWING!” 


* Ask RIGHT NOW for Business 
Builder No. 4-52-5 from Detroit: 
you'll find this most adroit: “You've 
heard it before—we've heard it be- 
fore—BUT HAVE YOU PUT THIS 
THOUGHT INTO PRACTISE: Ev- 
ery person in every department is 
a strategic member of your SALES 
FORCE and must work at it every 
working moment of every business 
day!” 


* Ask RIGHT NOW for Business 
Builder No. 4-52-6 from Indiana; 
and this Hoosier hooks this business 
curve over the plate for you to hit 
into a “homer”: “OFFICE EQUIP- 
MENT SALES PROGRAMS WE 
HAVE CHARTED OUT FOR '52 
AND PART OF '53 * Look them 
over with us * Most likely we'll 
REVISE THEM AFTER GETTING 
YOUR SLANTS TOO!” 


. .. AND OUR NEWEST depart- 
ment had its full share of this 
month’s mail-bags . . . the prize- 
winning thought came from a New 
Englander, a successful stationer, 
and presenting this home-spun bit 
of reasoning: 


HERE’S AN IDEA FROM UNDER 
MY VERY OWN HAT:— 





a © 





“Successful store management 
in your store and ours is just like 
weeding a garden—YOU’VE GOT 
TO KEEP EVERLASTINGLY AT] 
IT!” 











. and to those scores of other 
BUSINESS BUILDERS in our indus- 
try, who sent in their own thoughts 
for this department—many, many 
heartfelt thanks, and be assured 
each of your enthusiastic notes will 
be personally acknowledged. 


o > . . . * * 


Again we emphasize: 
“TERSE TRAILERS 
PRODUCE FOR YOU!” 
So send in your TERSE TRAILERS 
and there’s a prize for each one 
used... . 

. and this month’s WINNER is 
from our nation’s capitol—A sta- 
tioner with a sense of humor puts 
it a fresh way: “You can’t tell; 
maybe the fish goes home and brags 
about the size of the bait he stole.” 


* * . * * we . 


3b, 3, 2 


Office-efficiently yours! 
RALPH B. ORTEL 








Smart merchants know that so long as employment keeps at a high level, and 
people have plenty of cash on hand, business can be had by the man who has 
gumption enough to go after it. And that’s just what they are doing! They are 
not waiting for good times. They are speeding them on. 


—Radio & Television Retailing 
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Use Jasper Desks ... This smart 
installation in the loan department of the 
North Shore National Bank of Chicago 
1737 W. Howard St., was made by the 
Chicago Office Furniture Co. Jasper desks 
were chosen to provide the utility and 
comfort desired by the bank which is one 
of the few in the Chicago area outside of 
the Loop providing drive-in service. Chairs 
selected are from the Jasper Seating Co. 








Hoosier Desks ... Vance K. Miller 
Co., Dallas, Tex., used Hoosier desks in 
equipping the main offices of the Para- 
mount Film Distributing Corp., Dallas. A 
section of the area thus furnished is pic- 
tured here. 





Symphony in Steel... Crawford H. 
Ellis, president of the Pan American Life 
Insurance Co., proudly inspects the huge 
security vault recently installed by the 
Mosler Safe Co. in Pan American's new 
ultra-modern, six-story office building on 
Canal St., New Orleans, La. One of the 
finest installations of its kind, the vault is 
protected by a massive 20-ton door de 
signed and built especially for Pan Ameri- 
can by Mosler. The vault door is three 
times as thick as the famed Mosler doors 
which withstood the atom bomb blast at 
Hiroshima, Japan 
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esks by Leopold This attractive 
stallation of Leopold desks was made in 
1e quarter f the Suburban Trust Co 
Bethesda, M providing both dignity and 
tility to the working tools of the financial 
tution officer charles G. Stott & Co 


Washinat I >. made the installa 




















Chairs by Gunilocke ... The W. H. 
Gunlocke chairs in the foreground are the 
popular No. 5S88P style that provides a 
broader area of back support than the 
usual clerical adjustable chair. Desks were 
furnished by the Jasper Desk Co. The Ohio 
Desk Co. of Cleveland, Ohio, made this 
installation for the Fraser Mortgage Co. 
in Cleveland. 





G-W Desks in Use View of in 
erior of pre rccounting and policy 
iepartment in newly-dedicated Pan 

Lif rance Co. building in 

New Orleans, | The Globe-Wernicke Co 
hose ipplier of desks in several 

zes for the employees in the general 
tking off These desks were selected 
1s well as function- 

with both the appearance of the 

ng's terior ar the office systems 
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NOFA calls 


m@ THE CENTER OF GRAVITY in the office furniture industry moves 
this month to Atlantic City, N. J. There, on April 23, 24 and 25, the 
Haddon Hall Hotel will be the scene of the three most important days 
of the year for those who make and sell office furniture and equipment. 

Some 2,200 dealers, manufacturers and representatives are expected 
to attend this greatest of all National Office Furniture Association con- 
vention and exhibit. 

More than 150 exhibitors, the largest number in the organization's 
history, will display their lines, providing the largest exposition of office 
furniture ever assembled under one roof. 

The last remaining bit of exhibit space was taken as long ago as last 
January, proof of the eagerness with which manufacturers are looking 
forward to being part of the convention. 


From Desk Blotters to Executive Furniture 


Everything from desk blotters to the latest in executive furniture will 
be on display for dealers to inspect. The very latest developments in 
finishes and accessories, as well as a preview of things to come, will also 
be in evidence. With the unprecedented interest shown by manufacturers 
everyone attending can be sure no effort will be spared in preparing 
exhibits worthy of attention. 

Nor will the convention begin and end in the exhibit halls. There will 
be important business to transact. 

NOFA officers will hold a pre-convention conference on Tuesday, 
April 22. Business sessions have been set aside for the election of officers, 
and for the discussion of matters of importance to the industry. Four 
prominent speakers will address the convention and a comprehensive 
program has been designed for the ladies attending. 

Governor Theodore R. McKeldin of Maryland will be the speaker for 
the annual banquet on Thursday, April 24. Governor McKeldin is no 
stranger to NOFA, having addressed the 1948 convention in New York 
City. He is well informed on the current trends in business and is in an 
excellent position to evaluate these trends. 


To Hear Godwin, Commentator and Journalist 


Earl Godwin, radio commentator with the National Broadcasting Com- 
pany, and outstanding Washington journalist, will address the Tuesday 
luncheon. Mr. Godwin is also in a unique position when it comes to 
knowing what's going on in the nation’s capitol. He is probably as well 
informed on current government affairs as anyone can be. 

Norman Cousins will speak at the Wednesday luncheon. He has ac- 
quired a great deal of knowledge on the atom bomb, and has some very 
definite ideas on the implications of the atomic age. An observer at 
the Bikini tests, he has travelled widely and represented the United States 
at several international conferences. 

At the luncheon on Friday the speaker will be former U. S. Senator, 
Josh Lee, now a member of the Civil Aeronautics Board. He is also very 
well versed in the intricate workings of the Government. In addition, he 
is an outstanding speaker who seldom fails to keep his audience's interest 
at a high pitch. 

An unusually interesting portion of the ladies’ program will be provided 
by Dr. Kathryn Spencer. Dr. Spencer is Dean of the School of Retailing 
at New York University, and a recognized authority in her field. Her 
discussion of ‘‘New Trends in Home Decoration” is bound to be as in- 
teresting and entertaining as it will be informative. Dr. Spencer's pres- 
ence will insure a ladies’ program that will be devoted to much more 
than casual sight-seeing trips. 

Turn to page 164, please) 
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—_ The Chairmen— 
— HOTEL—Sam Galespie, Samuel Galespie GENERAL—V. L. Caldwell, Wanamaker’'s, 
days Co., Philadelphia, Pa. Philadelphia, Pa. 
: PROGRAM—Max Block, Keystone Steel EXHIBITS—Jack Werfel, Colonial Office 
pat. Equip. Co., Philadelphia, Pa. Furniture Co., Newark, N. J. 
icted RECEPTION—Edward J. Eggleston, General BANQUET—-Dovid Roth, Roth Brothers, 
Office Equip. Corp., Pittsburgh, Pa Philadelphia, Pa. 
con- : + ‘ ~ 7 DOOR PRIZES—B. H. Nemlich, Regan Of- 
LADIES ENTERTAINMENT—Roland East, fice Furniture Cor New York. N. Y 
East Safe & Equip Co - Philadelphia, Pa. ENTERTAINMENT —_Harry Dubin ‘Dubin 
i PUBLICITY—Russell M. White, Dubin Co., Co., Philadelphia, Pa. 4 
ons Philadelphia, Pa FINANCE—Edward Blau, Max Blau & 
tice PROMOTION ATTENDANCE—Horace M Sons, Newark, N. J. 
Laurence, Horace M. Laurence Co., Phil- ARRANGEMENTS—Joseph Brenner, Bren- 
adelphia, Pa ner Desk Co., Newark, N. J. 
last LADIES HOSPITALITY — Mrs. Harry H. REGISTRATION—Morey Schuiman, Amer- 
Hofherr, Kendrick Office Furniture Co., ican Commercial Equip. Co., East Orange, 
kin Chicago 
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exhibitors - 


(Listed with booth numbers) 


; 

All-Luminum Products, Philadelphia, Pa. (133 
Alma Desk Co., High Point, N. C. (30 
Arrow Lamp Mfg. Co., Inc., New York (24 
Artistic Desk Pad & Novelty Co., New York, 


N. Y. (95) 
Art Steel Sales Corp., New York, N. Y. (10 
| = 


Banov-Bernsley & Co., Inc., New York (67 

Bassick Co., The, Bridgeport, Conn. (16) 

Berkey Leather Furniture Corp., New York, 
N. Y. (59-61) 

Bianchard Bros., & Lane, Newark, N. J. (68 

Bright Chair Co., Inc., New York, N. Y. (9) 


Cariton-Surrey, Inc., Grand Rapids (88, 89 

Challenger Steel Corp., Brooklyn, N. Y. (124 

Clemco Desk Mfg. Co., Bloomfield, Ind. (L 

Cole a Equipment Co., Inc., New York, 
ms Ve . 

Columbia Steel Equip. Co., Philadelphia (11) 

Commercial Furniture Co., Chicago, Ill. (116 

Commonwealth Steel Products Corp., Rich- 
mond, Va. (127) 

Congress Chair Co., Inc., Brooklyn, N. Y. (87 


Corry-Jamestown Mfg. Corp., Corry, Pa. 
(112, 113) 

Cramer Posture Chair Co., Inc., Kansas City, 
Mo. (47, 48) 

= 


Dolin Metal Products, Inc., Brooklyn (65) 


Dorset Steel Equip. Co., Philadelphia, Pa. (126) 

Doten-Dunton Desk Co., Cambridge, Mass. 
(108, 109) 

= 


ers Leather Co., Grand Haven, Mich 


Emeco Corp., Hanover, Pa. (39) 
Excellent Cabinet Works Co., Brooklyn (128 


= 


Faultiess Caster Corp., Evansville, Ind. (102 


G— 

Geller, Jack R., New York, N. Y. (130 

Geyer Publications (E) 

Giftcraft Leather Co., Brooklyn, N. Y. (23 

Gregson Mfg. Co., Liberty, N. C. (27-29) 

— W. H., Chair Co., Wayland, N. Y 
(46) 


H— 

Hamilton Mfg. Corp., Columbus, Ind. (55-58) 

Hanes Chair Furniture Co., Inc., Mocksville, 
N. C. (27-29) 


Haskell Mfg. Co., Inc., Pittsburgh, Pa. (12 


Hillside Metal Products, Inc., Richmond Hill, 
N. Y. (35, 36) 

High Point Bending & Chair Co., Siler City, 
N. C. (30 

Huntington Chair Corp., Huntington, W. Va 

73-80 


ideal Leather Chair Mfg. Co. (129 
indiana Desk Co., Jasper, Ind. (94 


Invincible Metal Furniture Co., Manitowoc, 
Wis. (53, 54 
) — 


Jasper Chair Co., Jasper, Ind. (97, 98 
Jasper Desk Co., Jasper, ind. ) 

Jasper Office Furniture Co., Jasper, Ind. (117 
Jasper Seating Co., Jasper, ind. | 

Johnson Chair Co., Chicago (37) 


-— 


Kalistron, Inc. (45 

Kenwood Furniture Products Corp., New York 
= 3. Ge 

Keystone Steel Equip. Co., Inc., Philadelphia, 
Pa. (14 


-_- 

Lackawanna Leather Co., Hackettstown, N. J 
(3 ) 

La Salle Products Co., Chicago (104) 

Lehigh Desk Co., Inc., New York (110, 111 

Leopold, The, Co., Burlington, lowa (81 


a 


B. L. Marble Chair Co., Bedford, Ohio (31 
Mario Mfg. Co., Inc., New York, N. Y. (19 
Maso Steel Products, Chicago (3) 

Mayfair Co., Chicago (103) 

Meilink Steel Safe Co., Toledo, Ohio (20-22 
Milwaukee Chair Co., Milwaukee, Wis. (51 
Milwaukee Metal Furniture Co. (52) 

Martin Moldow Assoc., New York, N. Y. (83) 
Monarch Furniture Co., High Point, N. C. (71 
Morgen, Hugh T. (L) 

Murphy Chair Co., Inc., Owensboro, Ky. (84 
Murphy-Miller, iInc., Owensboro, Ky. (66 
Myrtle Desk Co., High Point, N. C. (30 


N— 

National Desk Co., Herkimer, N. Y. (86 

National Office Furniture Assn. (B,C,D 

Neiman Steel Equip. Co., Inc., Philadelphia, 
Pa. (92) 

Nelson Bros. (50) 

New Indiana Chair Co., Jasper, Ind. (94) 

Nucraft Furniture Co., Grand Rapids (85) 


ih. 


Office Appliances Magazine (G 
Office Furniture Warehouse Co. (0 
Office Magazine (F 


= 

Parker Steel Products, inc., Brooklyn (119) 
Peerless Steel Equip. Co., Philadelphia (40) 
Polar Mfg. Co., Philadelphia, Pa 


Princeton Upholstery Co., Inc., Bronx, N. Y 
( 2 


= 
Radel Leather Mfg. Co., Newark, N. J. (64) 
Rest-A-While Couch Co., Ellenville, N. J. (93 
Ritetorm Chair Co., Inc., St. Paul (69, 70) 
— J. K., Furniture Co., Williamsport, Pa 
(44) 

Rockwell Barnes Co., 
Royal Metal Mfg. Co., 


Bi 


Sainberg & Co., Inc., New York, N. Y. (13 

Scerbo, Frank, & Sons, Inc., New York (6, 7 

Sect-O-Desk Sales Corp., Brooklyn, N. Y. (123 
J 


Chicago (101, 118 
Chicago (32-34) 


Security Steel Equip. Corp., Avenel, N. 
(17, 18) 

Shelbyville Desk Co., Shelbyville, Ind. (8 

Shepherd Chair Co., Melrose Park, Ill. (90, 91 


Sight Light Sales Division, Deep River, Conn. 
(49 


) 
Smo-King Products, Brooklyn, N. Y. (96) 
Stacor Equip. Co., Brooklyn, N. Y. (15 


Standard Furniture Co., Herkimer, N.Y. 
(105, 106 

Sturgis Posture Chair Co., Sturgis, Mich. 
(62, 63) 

Supreme Steel Co., Maspeth, L. I., N. Y. (125 

) = 


Taylor Chair Co., Bedford, Ohio (A 
Thomas Furniture Co., High Point, N. C. (0 


Tiffany Stand Co., Poplar Bluff, Mo. (41, 42 
Upholstery Leather Group (99, 100) 
_—_ 


Victor Safe & Equip. Co., Inc., 
wanda, N. Y. (114, 115 


w— 

Wells Chair Corp., Michigan Ctiy, Ind. (25-26 
Westcort Co., New York, N. Y. (82) 
Wilhite Mfg. Co., Inc., Chicago (122) 


View 


Young Chair Co., Philadelphia, Pa. (43) 


York Safe & Lock Co., Canton, Ohio (120, 121 


Peacock Inn Restaurant of Haddon Hall, One of Many Famous Dining Spots Available for NOFA 


North Tona- 
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Theme—"‘Better Offices Make for Better Business” 


Tuesday, April 22— 


) —NOFA officers’ conference 


Wednesday, April 23— 


9:00 A.M.—12 Noon —Registration; exhibits open. 
4 12:15 P.M. —Opening luncheon, Speaker—Earl Godwin, NBC Commentetor. 
vs 2:00—10:00 P.M. §—Exhibits open. 


Thursday, April 24— 


9:00—11:00 A.M. —NOFA business session. 
11:00 A.M. —Speaker—Norman Cousins, editor, Saturday Review of Literature. 
13 12:00—6:00 P.M. —Exhibits open. 
‘rae 7:15 P.M. —Convention Banquet—Speaker—Theodore R. McKeldin 
is Governor of Maryland. 
10:00 P.M. —Entertainment and Dancing. 
, 91 
ane. Friday, April 25— 
9:00 A.M.—12 Noon —Exhibits open. 
Y 12:15 P.M. —Convention luncheon—Speaker—Josh Lee, 
satel Former U.S. Senator from Oklahoma. 
2:00—6:00 P.M. —Exhibits open. 
125 
HIGHLIGHTS OF LADIES’ PROGRAM 
*.. Wednesday, April 23— 


2:00 P.M.—Ride on Boardwalk. 
3:00 P.M.—Beauty care demonstration. 


Thursday, April 24— 


ona 9:00 P.M.—lInspection of model kitchen, Haddon Hall. 
11:00 P.M.—DuPont Co. nylon demonstration. 
2:00 P.M.—Helptul home decorating suggestions. 
7:15 P.M.—Sixth annual NOFA banquet. 


5-26 9:00 P.M.—Dancing and entertainment. 
Friday, April 25— 
9:30 A.M.—Ronda, Astrologist and palmist. Readings all day. 
121 9:45 A.M.—Bus tour. 





The Derbyshire Lounge of Haddon Hall Where NOFA Convention Visitors Can Relax 
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OA 
The Birth of A Salesman 


@@ THE NATIONAL Sales Executives, Inc., is 
particularly concerned since the screen version 
of “Death of a Salesman” hit the theatres re- 
cently. Teen-agers from coast to coast go to the 
movies. If they take Willy Loman’s plight as 
typical, they might shy from selling. 

As a consequence, working with Columbia 
Pictures, a picture to ally Willy’s influence has 
been made. It is called “Career of a Salesman’”’ 
and its goal is to present the positive side of mod- 
ern salesmanship. Developed on a student level 
it is not aimed at sales forces but at high schools, 
colleges and young people’s clubs. 

The film opens with a scene in Producer 
Stanley Kramer’s Hollywood office. Kramer, 
holding a copy of the “Death of a Salesman” 
script, criticizes briefly the ‘outmoded” phil- 
osophy by which Willy Loman attempted to 
build his livelihood. Then, the locale switches to 
the College of the City of New York where Direc- 
tor J. S. Schiff points out to his students the 
flaws in Willy’s code. 

Youth of America will be told in “Career of a 
Salesman” that becoming top-drawer salesmen 
today involves: (1) a profound knowledge of 
one’s product and its market, (2) a familiarity 
with effective display and promotion methods, 
and (3) an understanding of one’s customers, 
wholesale and retail. 

Today, 40‘. of optional goods and services 
sold are moved by salesmen. It is well that the 
youth of the nation become acquainted with a 
new Willy Loman. 





Hidden, Perhaps, but Still Taxes 


@@ IN ITS PUBLICATION, Economic Intelli- 
gence, the Chamber of Commerce of the United 
States says: “Undoubtedly most people would be 
shocked if they knew the large percentage of 
their income taken away by today’s taxes. - For 
example, how many $5,000 to $7,500 a year peo- 


ple are aware of the fact that slightly more than 
35°0 of their income is taken away by the gov- 
ernment?” 

“But that amount doesn’t show in my income 
tax report,” the scoffer may say. 

True, but it’s the “hidden” taxes which result 
in the one-third or more “cut” for the govern- 
ment. As the Chamber of Commerce publication 
points out: “The corporation income tax im- 
poses a heavy burden on everyone, either in the 
form of higher prices on goods and services or 
in a reduction in the income of stockholders. 
Myriads of excise taxes at both the federal and 
state levels are a heavy burden on the low and 
middle income groups in particular. Most people 
are still blissfully unaware of the fact that large 
corporation taxes, excise and sales taxes have 
been a major cause of the high post-war cost of 
living.”’ 

A large portion of every loaf of bread and 
nearly one-third of every quart of milk pur- 
chased represents some form of hidden taxes. 
Likewise, cost of a pair of shoes or a new suit 
would be materially reduced if it were not for 
the taxes which the consumer is paying, whether 
or not he is aware of that fact. 

Taxes today take more than half of corporate 
profits and still union spokesmen attempt to 
justify demands for increased wages by pointing 
out that such increases can be taken out of 
profits without raising prices. 

That is fallacious reasoning because wages are 
paid out of sales, not profits. 

From 1946 to December 1951 the compensa- 
tion of employees rose from $117 billion to $178 
billion, a gain of $61 billion, but corporate profits 
rose only $4.2 billion in those five years. 

“Thus,” the Chamber of Commerce of the 
United States says, “the idea of paying increased 
wages out of profits becomes even more absurd.” 

The idea of painless taxes is still so much 
soothing syrup. It’s still the wage and salary 
earner who pays and pays, to the tune of more 
than one-third of his income. 





here and there 





DOEPKE NAMED SECRETARY 
OF BUILDERS EXCHANGE 
Steady advancing in the leadership of 
the Builders Exchange, Milwaukee, Wis., 
for which he has been an energetic worker, 
Erwin W. Doepke of S. J. Olsen Company, 
Milwaukee, was recently elected secretary 
In addition, he was named to the 
mayor's advisory council and was chosen 
chairman of the legislative committee 
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SYDNEY BUTTERFIELD 
SERVES EVANSVILLE 

Sidney Butterfield, president of the 
Evansville, Ind., firm of Smith & Butterfield, 
office supplies and stationery dealers, has 
been elected president of the Evansville 
Chamber of Commerce to serve during the 
coming year. 

For the past 12 months he has filled 
the post of vice-president of the Chamber, 


and has also served as chairman of the 
parking committee. 

Mr. Butterfield has been active in com- 
munity and Chamber of Commerce affairs 
for a number of years. 





GEORGE HALLING DIRECTS 

OREGON CENTENNIAL EVENT 
George Halling, general manager of the 

J. K. Gill Company, stationers of Portland, 
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Ore., was chosen by Governor Douglas 
McKay of Oregon as general chairman 
of the governor's Covered Wagon Cen- 
tennial committee 

The event was climaxed by the world 
premier on January 23 of the Universal- 
‘Bend of the River’ 
starring James Stewart. 

Steamboat races, square dancing, ban- 


International picture 


George Halling 





quets and civ luncheons made a full 
week of celebration for the event. Per- 
sonal appearcnces by leading personal 
ties of Hollywood and press representa- 
tives from 


magazines and news 


services made one of the important 


celebrations of the year in Portland. 





NEMLICH HEADS INDUSTRY 
SECTION IN CANCER DRIVE 


Appointment of Bernard H. Nemlich, 
treasurer of the Regan Furniture Com- 
pany, as chairman of the office furniture 
division for the April Cancer Crusade, has 





been announced by John Reed Kilpatrick, 


president of the New York City Cancer 
Committee f the American Cancer 
Society 

Active in New York philanthropic proj- 
ects, Mr. Nemlich has assumed the di- 





Dorothy Scheiber Exhibits Brown Swiss Heifers; Champ Typist, Too 
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vision’s chairmanship for the third year. 

“It has been my privilege to work 
closely with the New York Division of the 
American Cancer Society in its endeavor 
to stamp out cancer,” Mr. Nemlich said 
in accepting his 1952 appointment. 

“Our industry is urged to give its share 
of the funds needed to continue the re- 
search that will one day find the cause 
of cancer. Meanwhile, funds are also 
needed to conduct professional and pub- 
lic education programs and to provide 
services for cancer patients.” 

The New York City Cancer Committee's 
quota is $1,394,301 of the $16,000,000 


national Cancer Crusade goal. 





SKILLED TYPIST EXHIBITS 
PRIZE BROWN SWISS HERD 

Miss Dorothy Scheiber, Placer College 
student, who won northern California 
honors at the Cow Palace in San Fran- 
cisco with her registered Brown Swiss 
heifers, is being acclaimed as the fastest 
typist in the college. 

Earl Larson, her instructor, on the basis 
of tests given at the college commercial 
department, said: ‘‘Miss Scheiber con- 
sistently writes between 75 and 80 words 
net per minute, on 10-minute tests. On 
one-minute tests she has typed 90 to 100 
words net per minute or up to 115 per 
minute gross, before penalty of 10 words 
per error.” 

Miss Scheiber, who lives in Lincoln, has 
had two years of instruction at Lincoln 
Union High School and two years at 
Placer College. 

At her ranch home near Lincoln, Miss 
Scheiber has some fine Brown Swiss heif- 
ers which she exhibits successfully, not 
only at the Cow Palace, but in many 
county and district fairs as well. Prized in 
the lot are Marcel’s Lady, 13 months, and 
Marcel’s Laura, 4 months. 

Miss Scheiber also grows a vegetable 
garden in connection with her 4-H activi- 
ties. Her 4-H work is entirely extra-cur- 


ricular. She represents the Mt. Pleasant 


Farm Bureau's 4-H Club. 


2 WHO STREET 
OAK TREE 
HOLLOW 





Dear Editor: 


There was an old bird here some years 
ago, Ben Wren by name. He had worked 
hard all his life running a farm. The fur- 
rows he plowed were as straight as his 
thinking. A practical bird, he bought good 
seed, cultivated the ground well, and, with 
the aid of the right farm implements, the 
right methods, plus the sun, rain and 
Mother Earth, he'd always end the year 
with a good crop. He knew how to farm 
and that was all he did know. He applied 
this “know-how” to growing things and 
succeeded so well that he had the biggest 
nest-egg in Birdland. 


Down the road lived an Oriole who had 
quite a reputation as a philosopher. Every 
day his perch was surrounded by a flock 
of birds eagerly listening to his words of 
wisdom about how the world should be 
run for the good of all. Farmer Wren lis- 
tened to this philosophizing now and then, 
and he was troubled about his lack of 
understanding. So he got himself a lot of 
books on philosophy and read them 
through from cover to cover. Soon he 
could chatter as pontifically as the Oriole 
and being a bird with strong convictions, 
he was certain that his philosophy was 
the right one. 


Unlike Socrates, he did not say, “As for 
me, all I know is that I know nothing.” 


Among the tree tops when the birds 
foregathered to listen to the debates on 
the wisdom of Aristotle versus the judg- 
ment of Plato, Farmer Wren talked long 
and loud about his discovery of what is 
true and the practice of that which is good. 
He did not realize he was traveling a route 
of many roads leading from nowhere to 
nothing; a route far different from the one 
he traveled when he plowed the furrows 
straight and deep on his thriving farm. He 
was now theorizing in circles and it wasn't 
long before he quit farming. Like the 
bureaucrat in government, he tried to 
synchronize his theoretical dreams with 
the practical business of life and his mind 
went to seed. Soon his acreage was full 
of weeds and neglected. 


Old Wren died broke, still chattering 
about his philosophy to any and all who 
would listen. They buried him in a 


pauper’s grave. 


It ain't the things you don't know what 
gets you into trouble; it's the things you 
know for sure what ain't so (old Negro 
saying). 

Very wisely yours, 


OLLIE THE OWL 
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ELECTRIC ADDING MACHINE 
Underwood Corporation, 
] Park Ave., New York 16, N. Y. 


A new electric adding machine has been 
added to the corporation's line of portable 
typewriters and Leader adding machines. 
Known as Model 78 SP, it is available in 
eight-column totaling capacity and retails 


for $270. 











az 


STEEL UTILITY STAND 
Maso Steel Products, 
81 W. Van Buren St., Chicago 5, Ill 


This is a new all-steel general utility stand 
with letter size drawer, a companion model 
to the firm's Econome all steel stand. The 
top is of heavy gauge steel with snag 
proof, burr-proof, rolled edge steel legs, 
curved to give more leg room. The drawer 
fits under the top with a hand hold for 
opening and closing. The steel counter 
brace is offset to provide more room 
There is a choice of office gray, green or 
brown baked enamel Hammerloid finish 
Model 695D measures 14'2 inches by 18 
inches by 27 inches high, closed; 14'% 
inches by 35 inches when open. Shipping 
weight is 20 pounds. 








ENGINEERING DRAWING FILE 
Diebold, inc., 
Canton 2, Ohio. 


This new engineering drawing file expands by 
the addition of standard units containing five 
drawers each. The drawers have a normal 
capacity of 150 tracings, a maximum capacity 
of 265 tracings. They will store 48x4é6-inch, 
36x24-inch, or 24x18-inch drawings. The entire 
file occupies a floor space of approximately 12 
square feet measuring 41% inches deep and 
51 inches wide. The standard five-drawer 
section is 15'2 inches high and features case- 
hardened roller bearing sliding drawers. The 
four-inch high dustproof base units, one-inch 
top panels and the drawer sections are of 
heavy steel welded to form construction. The 
files are finished in olive green and drawers 
are provided with solid formed brass handles 
and olive green label holders 


DROPFOLD TYPEWRITER DESKS 


desks include center 


All-Steel Equipment Inc., 
44 Griffith Ave., Aurora, Ill. 


Dropfoid desks, offered in several styles and top sizes, 
are designed for ease in operation. They are equipped 
with a non-dropping interlocking platform, measuring 
184 inches x 16 inches, operated on heavy duty ball 
bearing roller and thrust bearings; counter balancing 
weight to give the desk stability, while double pedestal 


three full-sized rubber 


cushioned box drawers equipped with nylon glides. 
Other features are sound-deadening rubber bumpers 
on the door, removable mechanism and facilities for 
connecting electrical machines. There is also a full 
line of accessories including an out-of-sight waste 
basket for all Dropfold typewriter desks 
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TOPFLIGHT ELECTRIC ADDING MACHINE 
Remington Rand, Inc., 


315 Fourth Ave., New York 10, N. Y. 


Model 9382-5 is a seven-column listing, eight-column 
total, 10-key electric adding machine with direct sub- 


traction. It has automatic totals, subtract, multiply, 
sub-total, and non-add keys, correction bar, visible 
column indicator, value gauge and a gray velour 


finish. It is operated by a Universal motor, 110 to 
130 volts, 25 to 60 cycles. The Topflight is available 
for unrestricted dealer selling. 








STORAFILE 

J. R. Geller 

1133 Broadway, New York 10, N. Y 
Storafile transfer file is of wood construction 


with a masonite front attached to the wood 
frame. The drawer is encased in a double 


iacket complete in one piece, inside and out 
Four heavy-gauge inner steel angle brackets 
on all corners of drawer front give added 
rigidity. The file will stack with the use of 


Storafile cloth tapes. It comes in 12 stock sizes, 
and special sizes to order. One unit letter size 
file is list-priced at about $2.85 
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PRESSURE-SENSITIVE TAPE DISPENSER 
Minnesota Mining & Manufacturing Company, 
900 Fauquier St., St. Paul 6, Minn. 


A dispenser designed to give pre-determined lengths 
of cellophane or acetate fibre tape at the touch of a 
hand lever has been announced. Trade-named Scotch 
brand definite length dispenser model 92, strips of 
tape from one to four inches are obtained with each 
operation. Longer lengths are produced by repeated 
depression of the lever. It is expected to be found 
useful in plants having packaging lines and in gen- 
eral shop and office areas. It weighs six pounds, is 
portable, and may be reloaded with a 2,292-inch roll 
of tape in a few seconds. Retail price is $14.75. 


LIQUID PROCESS DUPLICATOR 
Hectographia Corporation, 
110 W. 17th St., New York 11, N. Y. 


A low-priced duplicator has been announced by this corporation. Model AF 51 
will reproduce typed, written, drawn or printed material on a master copy in 
five different colors at one time. A master copy may be used for up to 500 
copies, and may be stored and reused. The avtomatic paper feed will print 
up to 150 copies per minute, each one leaving the machine face up. Five point 
pressure control allows accurate adjustment for length of run and thickness 
of paper. Copy can be moved three inches up or down for correct registration. 
The machine is finished in silver gray Hammertone with high polish nickel and 
chrome trim. Each machine leaves the factory with a one-year guarantee. 





KUP-KOT SORTING LOTION 
Vegas Manufacturing Company, Inc., 
P.O. Box 1174, Salt Lake City 10, Utah. 


Kup-Kot sorting aid and lotion, worn like a wrist 
watch, helps to simplify counting, folding, sorting, and 
so forth. The all-aluminum band and hollow center 
disk is light-weight and non rusting. The disk contains 
a sponge soaked with an antiseptic glycerine-type so- 
lution claimed to provide a long-lasting adhesive ac- 
tion coating for the finger tip. There is no staining 
or curling of paper. It is available in small, medium 
and large sizes. Retail price is $2.50 a set postpaid. 
Lotion refills are available. 
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SUPER QUIET ADDING MACHINE 
Victor Adding Machine Company, 
3900 N. Rockwell St., Chicago 18, Ill. 


Shown here is Victor's new Super Quiet custom adding machine, 
now being introduced to the industry. Claimed to reduce noise 
up to 54% over some machines, the Super Quiet was developed 
by Victor Company engineers in collaboration with sound tech- 
nicians. The noise reduction is accomplished by ‘floating’ the 
inner mechanism of the machine so that it does not come into 
contact with the case. It is here being demonstrated by A. C 
Buehler, company president 





VERTICAL FILE POCKET 
Sell Corporation, 
500 S. Clinton St., Chicago, Ill 
| 


ee See eal MARKWELL DRIPAINT — 


Sel-Tab vertical file pocket introduced by this 
the BRUSHLESS pote sj 


corporation. The expanding pocket file is —— 
equipped with patented Sel-Tab, made of clear 
plastic. Affixed to the back of the file pocket PAINT-N-BRUSH 


t 45 ; | h i 
at a degree angle, the tabs are light Merkwell Maadlocturing Co., inc. 


200 Hudson St., New York 13, N. Y 


weight and strong, easily read at any eye 





level, without distortion. Files are available 

in all styles and sizes, made of red rope fibre A new idea of paint in a stick form which may be 

stock, treated with a plastic coating, claimed used directly for marking is available from this 

to resist wear, scuffing, moisture and grease company. It is said to be particularly suitable for 
PAT NO.2526.950 Complete details may be obtained from the use on all metals, and may be used on glass, 

advertising manager of Sell Corporation rubber, leather, textiles, wood, paper and so forth. 


FOAM RUBBER SOFA, CHAIRS 
Stationers Manufacturing Co., Inc. 
1414-20 W. Tucker St., Fort Worth, Tex. 


These new pieces, available in oak and 
walnut and in a variety of upholstering 
including top grain leather, utilize foam 
rubber in seat, back and arms. Spring 
units underlie the rubber in the seat 
Overall height of all pieces is 30’ inches 
and depth of seat is 21'2 inches. The 
width of the sofa unit is 45 inches, while 
the single arm chairs measure 27 inches, 
the other type, 23 inches 





PHOTO PROTECTORS 
Kirk Plastic Company, 
170 E. Jefferson Blvd., Los Angeles 11, Calif 


A new method of mounting snapshots, price lists, salesmen’s 
display kits, visible card systems, color charts and so forth, is 
provided by these photo protectors. A departure from the usual 
methods of using either glue or paper corners, it is claimed that 
with the Kirk photo protectors four times os many photographs 
may be mounted on one album page. The protectors are plastic 
pockets, topped with a gummed strip which is easily attached 
to a page. No glue is needed. Protectors may be overlapped 
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GEORGIAN SERIES TABLE 
Myrtle Desk Company, 
High Point, N. C. 


Generously proportioned this table is the latest addition to the 
8500 Georgian Series. The top and aprons are matched grain 
The drawer pull 

Length of this 


Literature on this 


figured butt walnut and legs are solid walnut 


is of solid cast brass with English antique finish 


model 8558-T is 58 inches; width, 22 inches 


and other pieces in the Georgian group is available from the 


company. 





IMPRESS DUPLICATING STENCILS 
Print-O-Matic Company, Inc., 
Merchandise Mart, Chicago 54, III 


Impress hermetically sealed, Twin-pakt cellu 
lose stencils have recently been introduced by 
this company. A _ patented Accura-see line 
counter facilitates the gauging of copy, show 
ing how many lines have been used and how 
many remain for use. No carbon or tissue 
cushion is required with these stencils, but a 
thin, strong sheet of pliofilm is provided. The 
non-glare green color is said to be easier to 
use, and the use of tissue paper and stencil 
coating stock is claimed to assure longer runs 
and to retain sharpness of character in printed 
letters. Fast-color top printing cannot be rubbed 
off and the dye in the stencil coating is claimed 
to be proof against bleeding into the backing 
sheet. Each quire-package contains 12 her 
metically sealed protective envelopes, each con 
taining two Impress legal size cellulose stencils 
and a sheet of pliofilm. 
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LAMINATED BENTWOOD FURNITURE 
Hudson Craftsmen, Inc., 
5950 Avalon Bivd., Los Angeles, Calif 


This new line of laminated bentwood furniture includes side and 


purposes 


TUB-DESK AND POSTING TABLE 
John E. Walton, 
21 Kenridge Ave., Toronto 18, Ont., Can 


Designed to give access to visible card 
records with a minimum of effort, this tub 
desk has a posting table attached by rail 
on either one, or both, sides. A _ six-inch 
movement of the table enables the operato: 
to reach either end of the desk and in 
order to shorten the reach for the furthest 
record, the table extends four inches 
beyond the desk at the right hand end 
If necessary, a second posting table may be 
attached to the opposite side of the desk 
enabling two operators to work simul 
taneously. The desk, which will hold up 
to 8,360 cards, is supplied with three 
sliding covers, which may be placed in a 
special rack when the desk is in use 
Canadian patent was granted January 
1952, and U.S. patents are pending 


several tables. 
upholsterings 





arm chairs, sectional groups, two- and three-place settees and 
All come in a variety of wood finishes and 
Furniture is styled for both commercial and pro 
fessional use and is suggested by the manufacturers as being 
particularly suitable for reception, rest rooms and general office 


FLYING TYPEWRITER 
Potter Instrument Co., Inc., 
Great Neck, N. Y 


Popularly known as the “Flying Typewriter 
the new machine is a digital computor adapt 
able to handling data or coded information 
transmitted by narrow channel radio link, 
telephone and telegraph lines as well as the 
serial coded information of magnetic tape. It 
will print 300 lines of 80 alphanumeric charac 
ters per minute, creating a complete line at 
a time, instead of letter by letter. Occupying 
a space about the size of a spinet piano, the 
machine uses ordinary paper in rolls eight 
inches wide and regular typewriter ribbon. 
It will make two carbon copies of material it 
prints. Hardened steel type slugs are used 
to print all 80 columns of print. While the 
single type wheel printer can produce 300 
lines per minute, with additional electronic 
storage this may be increased to 600 lines per 
minute. 
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Revolutionary new PAGE GAGE -—takes the quesswork 
out of page-end typing! 





4 PAGE GAGE WARNS TYPIST When she is 
2% inches from the bottom of the 
page. As she types it tells her how 
much space is left—and keeps telling 
her to the very end! Only Smith- 
Corona has it! See it demonstrated. 





J one of the man luxur Typing features 


youll find in the new 
YNTM-CUOrona 
OFFIC TYPE RITER 
This PAGE Gace | | | 


i 


| | 
° } | 
makes every other typewriter \ | 
\ 
\ 





old tashioned! Saves time, 
stationery and retyping. Many 
other Luxury Typing teatures that 
Save time, save money, save work. 
A demonstration will convince you. 


Ask for a complete dem- 
onstration of all the time- 
saving features on the 
all-new Smith-Corona 
Call the Smith-Corona 
branch office or dealer 
listed in your ‘phone book. 





L C SMITH & CORONA TYPEWRITERS INC SYRACUSE 1 NY Canadian factory and offices, Toronto, Ontario. Makers 
also of famous Smith-Corona Portable Typewriters, Adding Machines, Vivid Duplicators, Ribbons and Carbons. 
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OFFICE HARDWARE 
National Lock Company, 
Rockford, Il. 


A complete line of office appliance hardware for desks, file cabinets, 
wardrobes, lockers, chairs and forth is manufactured by this 
company. Items include handles, label holders, office chair 
casters, hinges, locker hooks and handles. Various 
used and products are stamped, die 
plastic. Illustrated is a matched set of wardrobe lock and stationery 
handle. Locks may be keyed alike, al! different, or all different and 
master keyed. Other pin and lever tumbler type locks are offered 
for use on either wood or metal office furniture 





so 

locks 
materials are 
from molded 


cast or made 








UMBLE-BUG 


at. Us. Par orr 


IOLLOWER - 
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Continued 





WOOD OFFICE DESKS 
Hekman Industries, Inc., 
Grand Rapids, Mich. 


A new line of wood desks and harmonizing office furniture is 
now being produced by this firm, successors to Gunn Furniture 
Company. The furniture, styled with emphasis on functional 
line, has dovetail construction in which rails, panels and posts 
are locked together, with the drawer bearing rails dove-tailed to 
posts and glued to side panels. Desks interchangeable 
island bases with adjustable steel glides providing a 
densified knee- 


have 
drawers 
height range of from 29 inches to 30‘ inches 
well posts, and rounded top and pot corners 


TUMBLE-BUG FOLLOWER BLOCK 
Top Flight Products Company, Inc., 
6224 S. Oakley Ave., Chicago 36, Ill. 


Top Flight has announced the use of a new follower block to be 
used in its Flight line filing cabinets. This is the Tumble-Bug, 
and claimed to remain parallel to 
The device is 


guaranteed to be jam-proof 
the file front in any moving or locked position 
patented 


v™ REVOLVING COSTUMER 
Ard Manufacturing Company, 
19 Vine St., Evansville 8, Ind. 


This revolving costumer is designed 
for maximum space to hang coats 
| and hats and to give easy acessi 
| bility of wearing apparel. Eight 
triple-bend hooks are mounted on 
a 12-inch diameter polished wheel 
The 15-inch tubular chrome column 
and 25-pound black crackle finish 
base are joined with a fitted neck 
for added rigidity. Complete in 
formation may be obtained 
the manufacturers 


from 








RIBBON AND CARBON PAPER TESTER 
The F. Simonye Engineering Laboratory, 
Mt. Airy and Horbourton Rd., Lambertville, N. J 


A ribbon and carbon paper 
bench is 


tester which can be mounted on 
any office desk or available from the manufacturer 
Ribbon or carbon paper is easily placed in position for testing 
and type keys operate one at a time. It can be easily carried 
The tester sells in the United States and in Canada for $188.50 
$199.95. 


and outside these limits for 
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Triple-threat 
“Squeeze_ 


(1) OFFICE SPACE LIMITATIONS 

(2) OFFICE PERSONNEL SHORTAGES 
(3) RISING OPERATING COSTS! 
immediate and practical relief is offered by G/W 
Techniplan, the original modular office equipment. 
MORE WORK STATIONS in a given floor area— 
increased individual worker efficiency — 
faster work—these are the 
| advantages of Techniplan 


rewer motions 
direct functior 


equipment 


TECHNIPLAN ws you to “mold” your office 

fit your needs, to provide expansion, or to 
meet changing needs. Standard interchange- 
ible-interlocking units form any desired ar- 
work stations, provide any 
sired combination of work facilities — 
individual job. Rearrange Tech- 
niplan at will—without special tools or skill. 


ly distinguished in appearance 
moderate in cost. Its simple, 

streamlined and modern, is 
varm, rich grains of natural 
displaying superb craftsmanship 


ALTHOUGH hig! 
Techniplan is 
tasteful design 
express¢ | 
walnut — 
throug! 
GET THE FACTS — and Techniplan dealers’ 
names: use the convenient check list request 
lechnip! in and 4000 other ways to better 
business originate with Globe-Wernicke; are 
ld and serviced by dependable G/W deal- 
rs, liste lassified ‘phone books under 
Office Equipment.” 


Engineering Specialists in 
Office Equipment, Systems, 
and Visible Records 
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Two L-units form compact private 
office with ample space for two 
workers, using standard partitions. 


Standard partitions, all wood or 
wood and glass, provide privacy 
and sound barrier. 


CHECK this LIST for 
wanted information— 
promptly furnished: 


[_] TECHNIPLAN Facts 

[-] Modern Filing Methods 

[| Visible Record Facts 

[] Special BIG Papers System 
3-OA 


Check above, attach 
to your letterhead— 
and MAIL — TODAY! 


- "bi Oo} 
i 
=—T 


Cincinnati 12, Ohio 


Tate 





TASTY BUT POTENT 
MEDICINE 


The first installation of Techniplan was 
in the New York office of Globe- 
Wernicke. Later other Globe-Wernicke 
offices were equipped. 


Meanwhile a number of Techniplan 
dealers had presented extensive dis- 
plays of Techniplan to their prospects 
and customers, and found, just as 
G/W did, that Techniplan in actual 
service is the most effective display 
possible. 


ee >> AAAA 
4 =|FyIC| 


If your office is where visitors can see 
it, by all means convert to Techniplan. 
That is the practical method of showing 
Techniplan’s practical efficiency and 
strikingly modern appearance, under 
actual working conditions. Beyond that 
point, the more you and your staff 
actually use Techniplan, the more en- 
thusiastic you will become, and the 
more sales you will make. 












TIME 
sy | <P 














The G/W advertisement, alongside, is 
appearing in BUSINESS WEEK, 
NEWSWEEK, TIME, FORTUNE, 
METHODS—a mighty audience of 
progressive business men. Practicall 
every week in the year a G/W ad is 
reaching your best prospects and cus- 
tomers. This continuous, hard-hitting 
program is developing an astounding 
interest in Techniplan—an interest 
we are directing to active dealers. 


Hitch your own advertising, promo- 
tion and selling activities to this potent 
force—and cash in. Steer your Techni- 
plan prospects into your own store— 
save them the bother of writing for in- 
formation. Establish your store as 
Techniplan headquarters—because 
Techniplan is booming. 






Cordially, 


Elmer G. Rahe 
Vice President 
Sales 
Globe-Wernicke 
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ELECTRIC LETTER OPENER 

Arnold MacKenzie, Inc., 

Minneapolis 20, Minn. 

This new Scottie Letter is an automatic electric machine 
designed to meet the needs of office receiving from 100 
up to 2,000 letters per day. It will open all sizes and 
types of envelopes at the rate of 200-300 per minute 
Trim is adjustable from 0 to one-eighth inches. It is com 
pact and portable and weighs nine pounds. It operates 
on A.C. or D.C. current. 


oR RIE =i Im pinata: 8 ANB 


a ene pti 


TUBULAR STEEL FURNITURE 
Precision Manufacturing Company, 
829 Chicago Ave., Evanston, Ill. 


A line of tubular steel furniture including tables, settees, gang 
chairs and two other types of chairs, is available from the com- 
pany on 30-day delivery. Varying in style from conventional 
side arm to lounge models, chairs have detachable black plastic 
arm rests and 19-inch wide seats. Backs and seats are formed 
by cross webbing made of Firestone Velon, a washable woven 
plastic. Patented clips make webbing instantly removable for 
cleaning or changing color schemes. It is offered in green, red 
and ivory. Tubing is available in chrome or baked enamel 
finish in satin gold bronze, office gray and black. The two-tier 
table, suitable for reception room use, has shelves of pearl grey 
stainless Formica 1312 inches wide. Lower shelf is 15 inches high, 

. upper shelf 23 inches high. Overall length is 26 inches. Frames 
are available in finishes to match the chairs 





Dannioon 


20s CUMMED STARS 


rx i 





FRAGILE 


HANDLE WITH CARE 








DAY-GLO GUMMED SPECIALTIES 
Dennison Manufacturing Company 
Framingham, Mass. 

Daylight fluorescent paper has now 
been added to this company’s line of 
gummed specialties. Gummed stars and 
dots are now available in Day-Glo in 
assortments of fire orange, saturn yellow 





LEXIDE FILES & WALLETS 


Cooke & Cobb Company, cal ase i 
122 E. 23rd St., New York, N. Y ae ee ee eee 

aution labels come in fire orange 
Expanding files and wallets bound in Lexide are the latest additions to printed in black and airmail labels are 
this company’s Favorite line. Lexide is a leatherlike material that has obtainable printed in blue on fire 
an appearance similar to Morocco leather, and is claimed to wear like orange. Stars, dots, air mail and cau 
leather, to be waterproof and not to dry out. It is easily cleaned. tion labels retai! for 10 cents per en 
Files and wallets feature No-Tye elastic cord. For full information write velope and large caution labels for 35 
for circular No. C-1004. cents a pad. 


50 OFFICE APPLIANCES, April, 1952 Oo! 





fi 





i 
— 
— = 
— 
— 
— 
—- + 
— 
= 

ee 

= 
—— 


———_=_= 


AE O01 tice furniture 


. ++ gives you extra sales 
better satisfied customers Pioneer Mutual Life Insurance Company, Fargo, 





Distinctive 
Leopold Features 


Dulux Finish 


ear finish is tougt 
istant to cigare 
burns and liquid 


Utility Slide 


Handy for over-the-desk 





=A 
Adjustable Height 


2 inches 


‘ mannan flo« 
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North Dakota. Leopold Installation by Gaffaney's 


For greater sales, bigger profits, more satisfied buyers, offer 
your prospects Leopold office furniture, the distinctive office 
furniture with extra selling advantages. 


Your customers appreciate and enjoy the durability and 
attractive, functional design of every Leopold installation. 
Leopold gives users “living-room” comfort, improves office 
morale, boosts office efficiency and productivity .. ..“‘plus- 
values” your customers are looking for. 


These money-saving features mean extra profits for the 
consumer, extra sales for you... proving conclusively that 


Leopold office furniture is a profitable investment for 
customers and dealers alike. 


rut Legpola/ vonran 


BURLINGTON, IOWA 





MEMBER OF THE WOOD OFFICE FURNITURE INSTITUTE 
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DUAL-ACTION COMPTOMETER 
Felt & Tarrant Manufacturing Company, 
1735 N. Paulina St., Chicago, Ill. 


The Dual-Action Comptometer adding-calculating ma 
chine is being introduced by this firm to handle 
billing, payroll, figuring discounts, sales audit accounts 
receivable, statistics and other applications. The 
machine has two independent keyboards, two cancel- 
ling levers and a divided answer register. The opera 
tor may calculate on the right half of the keyboard 
and accumulate totals on the left half. Totals on the 
right, or calculating side of the comptometer may be 
cancelled independently of the accumulating side 
On figure work not requiring the dual feature, the 
operator touches the lower cancelling lever which 
converts the comptometer into a standard full key- 
board all-purpose machine. Al! models can accom 
modate special types of figure work. They are avail 
able in 10 and 12 column sizes in both electric and 
non-electric models and are finished in sandalwood 
brown. Machines are available for immediate delivery 
at a slight additional cost over standard models 





DOOR STOP AND BUMPER 
Hobby Hill, 

14. N. Michigan Ave., 
Chicago 2, Ill. 


This door Stop-r and Bump-r consists of a 
solid red rubber hook, three-eighths inches 
thick, mounted in an embossed satin stain- 
less steel shell which fastens to wall mold- 
ing. When in use the hook grabs the edge 
of the door. Measuring six and one quarter 
inches long when open, and three inches 
when hook is pushed back, it will hold o 
door up to two inches thick 
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POSTING TRAYS 
Wilson Jones Company, 
3300 Franklin Blivd., 
Chicago 24, Ill. 


This line of posting trays has been 
expanded to include sizes to house 
sheets used for sensimatic and sim- 
ilar type bookkeeping machines. 
They are available in a choice of 
sizes and capacities, with or without 
stands. For full information write 


for circular No. D1247. 





No. 822 SIDE ARM CHAIR 
Wells Chair Corporation, 
Michigan City, Ind. 


Pictured is the framework of the new No. 


822 Wells side arm chair. The firm is 
introducing two new lines of office and 
institutional chairs, one of all-steel con- 


struction and the other of aluminum. The 
rubber 


enamel 


new chairs have genuine-cored 
latex cushions, satin and DuPont 
finishes and are tailored in all grades of 
elastic 


covering, including the new 


Naugahyde 
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TROPHY CABINET 
Ideal School Supply Company, 


8312 S. Birkhoff Ave., Chicago 20, Ill 
The new Ideal trophy cabinet, No. 952 
has varied use in school, industrial, office 


and retail establishments 
venient and attractive display of awards 
This cabinet has a black base and is com 


wanting a con 


plete with glass. Overall height is 72 
inches, width is 42 inches and depth 15 
inches. There are two adjustable shelves 


and two hinged locked doors on the back 
birch with lacquer 


finish in school brown or natural 


The case is made of 


INKED RIBBON PLASTIC CONTAINER 
Pres-to-line Corporation of America, 
2339 Cotner Ave., Los Angeles 64 Calif 


A new style plastic container for inked ribbons 
has been designed by this corporation 
Claimed to be superior to the old-style convex- 
topped boxes and to be made of a tougher 
more durable plastic, the new containers are 
slightly recessed top 
nesting. The bottom is 
plastic while the top is transparent after the 
inside label The box 
tionally guaranteed against breakage during 


and bottom to permit 


made of a metallic 


is removed is uncondi 


shipment 


1952 
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EASY OPERATING 
Tx EXPANDING CATALOG BINDER 


-_ A simplified binder for catalogs, bulletins, sales and service 

y manuals. Adaptable also to office and factory records. Made with 

Pull of ring releases top cover for expan- 3 posts, spaced 4144 inches for ring book punching. Can also be 

sion or for sheet changes furnished with 4 posts, spaced 2-4-2” for automotive punching, 
\e or with posts for any other punching required. 





This is an angle back compression type binder that expands by 
pull of ring underneath top cover. Made in three capacities only, 
1, 1!4 and 2” minimum. One-inch expands to 15¢ inches; 14-inch 
to 214 inches; and 2-inch to 34% inches. Binder is equipped with 
Ye y t transfer bar that simplifies insertion or removal of sheets at any 
shelves ~ l part of sheet body. 





cael (Z Stock binder size 11 x 84, minimum capacity 1%-inch, has 
stiff covers, fabric hinged, bound in black Levant grain imitation 
leather. Can also be furnished with binding in genuine leather, 
imitation leather, or canvas; fabric or metal hinges. Lettering and 


ER 
: design on cover and backbone to suit requirements. 
Transfer bar keeps sheets intact for easy 
nsertion or removal of sheets at any part . ss 

rib + ented Ask For Circular D-1283 





OS Ee 
erm WILSON JONES Co. 


tor NEW YORK CAMBRIDGE, MASS. CHICAGO KANSAS CITY, MO. SAN FRANCISCO 
122 East 23rd Street 26 Blackstone Street 3300 Franklin Bivd. 816 Locust Street 246 First Street 


Main Piants at CHICAGO and ELIZABETH, N. Jd. 
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EXECUTOR OFFICE CHAIRS 
Shepherd Chair Company 
Melrose Park, Ill. 


The Executor line of chairs offers one-and-one-eighth 
inch square tubular steel construction with well pro 
portioned styling. Chairs are cushioned in two-and 
one-half inch thick foam rubber with molded rubber 
arm cushions and scuff guards. The baked enamel 
finish is available in colors to match major office 
equipment lines, while Claremont, Goodall Gros Point, 
and plastic upholstery is available in brown, gray 
green or maroon. Top grain leather upholstery may 
be had in brown, green or maroon. Other colors are 
available on special order. The swivel arm chair with 
tilt control measures 35 inches in height. The back 
measurements are 16'2 inches high, 21'2 inches wide. 
The seat, adjustable in height from 17'% inches to 
21% inches is 21% inches wide, 19 inches deep and 
four-and-one-half inches thick. Width between the 
arms is 22'2 inches. The base has a 27-inch span and 
two-inch ball bearing casters. The side arm chair 
has similar measurements to those of the swivel chair, 
except for a height of 18'% inches. 





UTILITY TYPEWRITER DESK 
Jasper Table Company, Inc 
Jasper, Ind. 


A typewriter desk especially suited to small space needs 
is being produced by the Jasper company. It is available 
in woods to match walnut, oak or mahogany office furni- 
ture. Oak desks have plain cut oak veneered tops with 
other parts of selected plain oak; walnut desks have 
walnut veneer tops with other parts of selected gum. 
Tops are one inch thick, five-ply veneer, banded with 
one-eighth inch veneer. Panels are three-ply one-quarter 
inch thick with vertical grain. All drawer sides and backs 
are of oak, dovetailed front and back with three-ply 
bottoms. A wood pull is provided. Desks come in blond, 
natural, light oak, school brown, walnut and mahogany 
finishes with bases finished in sateen sheen, coated after 
sealing. Dimensions are: posts, one and one-half inches 
square; inside drawers, nine and seven-eighths inches 
wide, four and one-half inches high and 14'4 inches 
deep; slide size, three-quarter inches thick, 10% inches 
wide and 16% inches deep 





MODEL 5216 AUTO.-TYPIST ‘amen - 
American Automatic Typewriter Co., - 
614 N. Carpenter St., Chicago 22 


This Model 5216 Selector Auto-typist 
has been developed to meet the re 
quirements of small offices. It is claimed 
that on repetitive correspondence such 
as form letters, a saving up to 40% 
may be expected, typing being at two 
and one half times the manual rate 
without error. Compact, space-saving 
design and versatility are features of 
the new model. Dimensions are: 28 
inches wide, 30 inches deep and 33 
inches high. It has 16 selector buttons 
for automatic selection of letters or 





POSTAL SCALE 





paragraphs and is equipped with a Hanson Scale Company 

master record roll that can carry 16 or 525 N. Ada St., Chicago 22, Ill 

more letters or paragraphs, depending Recommended for the small or average office, this is 

upon length. An indefinite number of the Hanson Jr., light duty scale No. 158. The scale 

letters and any choice of paragraphs is body is light gray plastic. The mechanism is suspended 
possible since a new record roll can on a steel channel independent of the case, a type of } 
quickly be inserted construction claimed to provide high degree of 


accuracy. A chart on the platform computes postage 
up to eight ounces for first class mail, air mail and 
merchandise. List price is $3.25 
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Push 6 ways at once—make money! 








d 
er 
el 
= 1. Push Royal: Royal is the easiest-selling 2. Push public preference: Remember that 
? portable ever built— with more office- Royal is preferred 414, to | over its near- 
ay machine features than any other portable. est competitor. This puts it in a class 
re by itself. You can count on popularity 
th 
+ when you push Royal. 
e 
to 
vd 
he 
id 
3. Push the best-advertised portable: 4. Push the typewriter that helps you most: 
Royal does more advertising than any 1952 brings startling new merchandising 
other portable on the market. In 1952 plans for Royal dealers, tested direct- 
more millions of customers will learn mail programs, traffic-building stunts, 
about Royal. Here is a sales-tool worth and other free sales-stimulating aids. 
capitalizing on. 
5. Push the best-made typewriter: Royal 6. Push the portable whose manufacturer 
is made by the world’s largest manu- cooperates with you: Don’t forget, Royal 
facturer of typewriters. Royal Portable depends on typewriter dealers for dis- 
is the finest, most rugged portable ever tribution of its famous portable. We are 
built any place, any time. Exclusive proud of you and are continually looking 
features such as “Magic” Margin, for new and better ways to improve our 
“Touch Control” and other famous worthy relationship. 
features. Get behind it! 
Exclusive Royal Portable Features 
“Magic” Margin, Finger-Flow Keys, 
Speed Spacer, Rapid Ribbon Changer, 
“Touch Control,” Automatic Paper Lock, 
Locked Shift Freedom, Line Finder. 
is 1S 
scale 
ided > 
~~ RUYAL —World’s No. 1 Portable 
of 
tage 
and “Magic” and “Touch Control” are registered trade-marks of Royal Typewriter Company, Inc. 
195i 


OFFICE APPLIANCES, April, 1952 55 





















As advertised in Colli 
The Secretary, 
Today’s Secretary 


By beaming a consistent, hard-hitting advertising and 
promotional campaign toward the all important secretary, 
Sure-Rite has succeeded in establishing an almost 
exclusive “Secretary Franchise.”’ This means secretaries (the 
SURE-RITE biggest buyers of stencils) are ‘‘pre-sold” on Sure-Rite. 
ree In turn, this means more dollars in your pocket, because of the 
importance of the Secretary in affecting the purchasing 
policies of organizations. Take advantage of this Sure-Rite plan, 
then watch your sales and profits grow! Al 
Write to learn if a dealership is open in your city. 971 


ook to the Leader... Sure-Rite 
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7 Secretary 
Franchise’ plan 


will put money in the pockets of 
SuRE-RITE dealers! 
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nomda 
news 


National Office Machine Dealers Association @==== 


Harold W. Mann, Executive Secretary, 1267 North Wilton Place, Los Angeles 38, California 


Mann Finds Local OMDA Associations 
Unified and Solid in Operations 


“A great sense of unity and solidarity was very much 
in evidence everywhere I went on my recent trip 
throughout the East visiting local associations affiliated 
with NOMDA,” stated Harold Mann, executive secretary 
of NOMDA, after returning from his several thousand- 
mile trek. 

“This was my first swing through the eastern locals 
and I found them well officered, well conducted and 


Harold Mann 





with memberships that are convinced their best in- 
terests can be served through joint action.” 

Mr. Mann visited nine locals on his trip, giving talks 
before the following associations: South Florida in 
Miami, Southern OMDA in Atlanta, Washington OMDA 
in Washington, D. C.; Baltimore OMDA in Baltimore, 
Penn-Jersey-Del OMDA in Philadelphia, New York 
OMDA in New York City, New England OMDA in Bos- 
ton, Nassau and Suffolk OMDA in Hempstead, Long 
Island, and Kansas City OMDA in Kansas City. 

Excellent turnouts were on hand in each city. Many 
new members were signed up and a large number of 
orders were taken for the NOMDA guarantee policy 
Much interest was found among the members in 
NOMDA’s proposed group life insurance plan as well 
as the many other activities NOMDA is carrying on 
for its members. 

“It is good to be able to see the members to whom 
we write so often during the year and certainly this 
trip will be the means of building a much closer rela- 
tionship between the members and the national office, 
as well as between the officers of the various locals in 
their dealings with the headquarters office,” stated 
Mr. Mann. 

His trip was made following the mid-winter board 
of directors’ meeting in Miami, Fla., early in January 





Select Baker Hotel for NOMDA Convention 
Headquarters in Dallas, June 16, 17, 18 


The Baker Hotel has been selected as headquarters 
for NOMDA’s 1952 convention and trade exhibit to be 
held June 16, 17 and 18 in Dallas, Tex 

This hotel is ideally equipped to handle the NOMDA 
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sessions due to its large rooms which offer adequate 
space for all meetings, luncheons and exhibits. The 
rooms are so situated that all of the convention activ- 
ities can be held on one floor. 

Complete exhibit facilities are offered on the mez- 
zanine floor where all the convention affairs will take 
place. The exhibits will be located in the Texas Room, 
the mezzanine foyer, the lounge room and in the 
Crystal Ballroom, providing a continuous flow of avail- 
ability of booths to the conventioneers. All these spaces 
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Headquarters ... The Baker Hotel, Dallas, Tex., selected as 
headquarters for the NOMDA convention June 16-18. 


are adjoining areas and will permit the visiting of 
booths with a minimum of effort. 

The Baker is air-conditioned throughout, an item 
that will add to the comfort of the guests. The banquet 
on the closing night of the three-day event will be held 
in the Crystal Ballroom of the hotel. 


Idaho Member Has Best NOMDA Window 

The Sherwood Typewriter Exchange of Twin Falls 
Ida., won the second annual Christmas window trim- 
ming contest held by the National Office Machine 
Dealers Association last Christmas season. Second 
place went to the George Hammond Typewriter Com- 
pany, Sacramento, Calif. 

The Sherwood Company won $50.00 and the Ham- 
mond Company $25.00. 

Judges were unanimous in their choice of the Sher- 
wood window, liking the central theme 

“Make it a Bang-Up Christmas” was portrayed by am 





OFFICE APPLIANCES, April, 1952 


WRITER PAPERS - BERK 
: HIRE TYPEWRITER P 
aa 
BE 
TYE 


AP 
are a stationer’s = 














Typists 











‘quate 
The 
activ- 


mez- 
l take 
200m 
1 the 
avail- 
spaces 


best friends v 


It's estimated that an average typist turns out 30 letters 
a day. At 2’¢ each for paper, onion skin and envelopes : 
— that's 75¢ worth daily — $195 worth in a year and me 
$1,950 worth in ten years. 


We think the estimate is high. But cut it to fit your own 
figures, and you'll find that nothing gets used up as fast in BE 
an office as typewriter paper, or builds comparable volume. oy 
The individual sale isn't dollar-big but each sale repeats F 
frequently, making the volume over a year big business. 








After the initial sale of Berkshire Papers, made in ry 
your store or by an outside salesman, repeat orders keep 
coming in—and many of these orders come without x 
effort or selling expense — over the telephone. Such orders 
usually include other items, like carbon and ribbons. Ty 





Nothing builds commissions for an outside salesman 
so dependably as Berkshire Typewriter Paper —if he asks fi 
for this business on every call he makes, if he places a 
variety of Berkshire — the correct paper for each office need. 1.5 


FREE — Berkshire Paper Selection Chart —a handy “finder” — 
of the correct paper and envelopes for each office need. 7 
Helps increase inside and outside sales. Write for yours today. 


BERKSHIRE TYPEWRITER PAPERS 
Dependable quality brings repeat business 
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exploded firecracker with a portable machine appear- 
ing in the opening which gave the impression of hav- 
ing been touched off, by the burning of edges of the 
red paper around the typewriter. 

A tall firecracker was placed at each end of the 
window while a number of platens were placed on the 
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NOMDA 
Winners... 
Sherwood! 
Typewriter Ex-7 
change of 
Twin Falls, 
Ida. (above) 
and the George 
Hammond 
Typewriter Co., 
Sacramento, 
Calif. 


floor, each with a pipe cleaner used for fuse. The floor 
and back wall of the window were done in white with 
mica for snow glitter. 

The idea for the Sherwood window was submitted 
by the shop foreman. The trimming was done simply 
with no clutter or over-use of materials or product 
The judges were influenced in their choice by the fact 
that the window would have excellent selling power 
through its very uniqueness. The total cost was $15.00 

The Hammond window used a fireplace with portable 
typewriters pouring from its opening. Each portable 
was wrapped in glittering cellophane while the floor 
of the fireplace ramp was covered with blue satin 
drape. Pine bows sprayed with brilliant white paint 
were used to good advantage over the fireplace and 
among the machines. The store window was squared 
with red wool yarn. 

Others to win prize money were: H. E. Steinke Type- 
writers, Upper Darby, Pa.; Aubry & Taendler Office 
Machines Company, Chicago; Idaho Typewriter Ex- 
change, Boise, Ida.; Southern California Adding Ma- 
chine Company, Los Angeles, Calif., and Guaranteed 
Typewriter Company, Los Angeles, Calif. They each 
won a check for $5.00. 

Honorable mention went to: Pound & Moore, Char- 
lotte, N. C., and the Edwin T. Feigle Company, Hous- 
ton, Texas. 

As was true last year, the judges found it difficult 
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to select the top windows as all entries were done with 
excellent thought and planning. 

The judges, all professional display men of some of 
Los Angeles’ largest stores, mentioned that the mem- 
bers were doing fine work with their windows and they 
were appreciative of the fact that all windows sub- 
mitted were trimmed by the owners themselves or by 
members of their regular staffs. 


St. Louis OMDA Wins Membership Contest 


The St. Louis Office Machine Dealers Association won 
the Liston Jackson Award for the best showing of all 
NOMDA locals in the nation-wide membership contest 
that ended December 31. 

The men from the banks of the Mississippi River 
finished with an even 100% increase in membership. 
In second place was the Indiana-Kentucky OMDA 
with an increase of 6624%. Miami Valley OMDA of 
Dayton, Ohio, placed third with an increase of 55%. 

William AA. Johnston of Knoxville, Tenn., was 
named winner of the trophy awarded the member 
outside of the locals who brought in the most new 
members during the drive. He also won a Liston Jack- 
son Award which will be presented at the NOMDA 
convention in Dallas in June 

To the Texas OMDA went the honor of roping in the 
largest number of new members when they corralled 
20 dealers into the fold. 

“We made an excellent showing in our little contest,” 
stated Liston Jackson when advised of the final results. 

“The fellows showed they really knew how to go after 
new members and I want to thank them all from the 
bottom of my heart for the wonderful efforts they put 
forth. It took time and a lot of effort and I know the 
results will be very gratifying to all.” 


Grant Charter to OMDA of Durham, N. C. 

The Office Machine Dealers Association of Durham, 
N. C., received its charter on January 17 from the 
national association and thus became the “baby” of 
the NOMDA family. 

Jack Macon, manager of Ames.Supply Company, 
Atlanta branch, and former president of NOMDA, rep- 
resented the national association and made the charter 
presentation to the Durham dealers. 

The new local is headed by Wade Myers, president; 
Dal Wolfe, secretary, and Curtis Rowe, treasurer. The 
local association is starting off with five members and 











Charter New OMDA Chapter .... Jack Macon makes 
charter presentation for new Durham, N. C., OMDA Chapter. Left 
to right: Dal Wolfe, Durham Typewriter Co., secretary; Wade 
Myers, Durham Office Supply, president; Mr. Macon; Curtis Rowe, 
Rowe Typewriter Co., treasurer. 


expects to more than double its roster by convention 
time. 

Others besides the officers who are original members 
of the association are Frank Blocker and E. M. Mur- 
daugh, both of Durham. Mr. Blocker is Durham’s 
director on the NOMDA board. 


NOMDA Starts New Membership Drive 
Right on the heels of the successful campaign that 
ended December 31, the National Office Machine Deal- 


ers Association has announced another drive that will 
Turn to page 146, please 
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Sam Ehrlich, proprietor of Grand Rapids Leather 
Furniture Company, made a brief visit to Chicago, 
arriving February 21 and taking time for a telephone 
chat with Orrice APPLIANCES on the 22nd. Mr. Ehrlich 
has had many years of experience in the manufacture 
of leather upholstered furniture, and more recently has 
entered into the manufacture of wood desks. Long 
established in the East, he is happy with his present 
operations in Grand Rapids, which has been the scene 
of his activities for some six or seven years 





Howard Sanders, executive secretary of the Station- 
ers & Publishers Board of Trade, registered by tele- 
phone on Thursday, February 21. In Chicago for a 
conference with Mid-West credit men in the commer- 
cial stationery industry, Mr. Sanders made the most of 
his visit by calling on individual members of the trade 
and conferring with them on credit data and problems. 
Conversation with Howard Sanders is always informa- 
tive and stimulating. 





Fred C. Schaefer of St. Paul, and vice-president of 
Sanford Ink Company, was a visitor at OA headquar- 
ters March 4. Fred is a man well charged with initia- 
tive who knows how to sell inks and adhesives and 
do other things well. His innovation in converting the 
members of the Northwest Travelers Club to Northwest 
Mounties adopted by the club is a clever bit of pro- 
motional work for the Seventh District regional meet- 
ing at St. Paul. Every member is assigned a stationer 
who has not been an attendant and each has instruc- 
tions “to get his man.” 


lates to 


March 27-28. District No. ?, NSOEA, B 
regional governor, General Office , , 
April 3-4-5. District No. 4, NSOEA, \ k | tersbura 
Allen B. Cammack, Sr., regional g k pply, B 
lington, N. C. 

April 21-22. District No. 6, NSOEA, Hot t Milwauk Wis. F& 
Napp, regional governor, Napr f % f pany 
itowoc, Wis. 

April 22-25. National As at 
Columbus Hotels, Miami, Fla. R . ‘ wry. Box 
33 W. College St., Oberlin, Of 

April 23-25. National Office Fur 

and exhibit, Haddon Hall, Atlant 

director, 175 Fifth Ave., New York [0 

April 24-25. District No. 7, NSOEA 

Parrot, regional governor, Water 

May 2-3. District No. 10. NSOEA 

B. Creer, regional governor, Utah 

City, Utah. 

May 8-9. District No. 14, NSOEA tinaton Hot readana 
Russell Davis, regional governor Atha 4 fice : 
Alhambra, Calif. 

May 12-13. District Uo. 12, NSOEA, Ahwahnee Hotel, Y te Valley 
Tom McWhorter, regional governor N ter-Y } 

May 18, 19-20. District No. 11, NSOEA, Hot ' k. Yak 
Herbert Peterson, regional governor, Rosser & Sutton, Ya 
May 18-21. National Office Manage t A stior 33rd ternatt 
conference, Civic Auditoriun ‘ slit. W. H. £ ¢ 8 
secretary, 132 W. Chelton Ave., Philadelphia 44, Pa 

May 18-23. New York Stationery Show, Hote! New Y 

Directed by George F. Little Manag t Fifth 
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EARL KOCHHEISER— 
This former president of the 
National Stationers Associa- 


tion one of three genera- 
TION ti IcTive in The 
charles Ritter Company 
Manstield, Ohi something 
which is perhaps unusual in a 
firm 79 year 1. Earl has 
erved as treasurer and sales 
nanager sin 1933 and his 


s honorary president 
e the same time. At the 





ame time, Ear elder son 
Ind hi n aw are asso- 

ited with him the business. After attending Western 
Reserve University in Cleveland, Ohio, Ear! started with 
he Charles Ritter Company 4S an outside salesman in 
917. He retained this type of work until 1933 when 


ries Ritter died. His father did not wish to take over 
Earl was obliged 
i mething 


management at that time 
T a although he still preferred selling 
n he aoe iT every Opportunit 
e equipment business has had Mr. Kochheiser's lead 


a ery and 
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EXECUTIVE CHAIRS 


For executives who have imagination, we suggest these fine chairs, designed by the 
late Gilbert Rohde, nationally known designer. 

The seat tapers from front to rear—better looking, more comfortable. The 
continuous stretcher is a “beauty” extra. Back posts are shaped and molded by the 
most expert craftsmen. Plus the famous Gunlocke strength and durability. 

The new Gunlocke catalog has full details on this and other fine, new Gunlocke 
chairs. Write for it today! 
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H. GUNLOCKE CHAIR COMPANY 


WAYLAND, NEW YORK 


Representatives of office equipment concerns abroad, visiting in the United States, are cordially 

invited to make the offices of this journal their headquarters. The staff at the main office, 600 W. 

Jackson Bivd., Chicago, and the staff at the branch in charge of G. C. Wheeler at 1023 Pershing 

Square Bidg., Pershing Square, 42nd St. and Park Ave., New York, will be happy to be of any 

possible service. While the facilities at New York are not so many as at Chicago, there will be 
found the same desire to serve. 





NOTES AND NEWS FROM THE BRITISH ISLES 
By S. E. Rhodes 


Lancashire Press Agency, 277 Corn Exchange Buildings 
Fennel Street, Manchester 4, England 


The 38th Business Efficiency Exhibition, held at 
Birmingham from February 19 to 29, proved one of 
the most successful which the office appliance Business 
Equipment Trades Association has held. 

This was only the second time this Exhibition has 
been held in the provinces of Britain since the war. 
In all, some 33,000 square feet of stand space had been 
booked by nearly 80 firms. 

The Exhibition showed once again that Britain is 
second only to the United States as the world’s premier 
supplier of office machinery. Last year office machin- 
ery exports amounted to £914 million and other busi- 
ness equipment added a further £2 to £3 million to 
this figure. 

It is difficult to do adequate justice to the Exhibition 
in the space of one article but when Orrice APPLIANCES 
called, it was obvious that development in the realm of 
new equipment continues apace. 

The Kalamazoo, Ltd., of Northfield, Birmingham, 
displayed for the first time a new receipting method 
which not only saves as much as 50% of the time 
normally taken in handling this routine but reduces 
to a minimum the possibility of error 

The norma] method of dealing with incoming cash 
in business involves several separate operations and a 
good deal of tedious copying of figures. Receipts are 
written, details are entered in the cash book, posted 
to the ledger, and bank paying-in slips must be 
prepared. 


Four Records in One Operation 

With the new Kalamazoo Copy-Writer method, four 
records can be written in one operation—which means 
that copying errors can be eliminated and considerable 
time is saved. 

The Northfield firm also displayed a new visible 
binder, of which more will be said in the next issue. 

British Typewriters, Ltd., of West Bromwich, dis- 
played its Aristocrat machine—a modern version of 
the Baby Empire of pre-war years. It is a machine just 
834 pounds in weight and no higher than an ordinary 
matchbox. 

The firm recently introduced a novel fashion note— 
waterproof covers in genuine Scottish tartans. For this 
accessory alone, the demand has been almost em- 
barrassingly brisk, and current production of the 
actual typewriter, although at the highest possible 
level, is far from adequate to meet demands from 
both home and overseas. 

The Econojet typewriter attachment, manufactured 
by Petty and Sons, Ltd., Whitehall Printeries, Leeds, 
12., is claimed to be the newest and fastest aid to 
efficien’, billing. Fully automatic, the device may be 
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fitted to any standard make of typewriter and to many 
which are not standard. 

There is no interleaving or removal of carbon sheets 
and no jogging of forms into alignment. 

One Econojet can handle forms of differing lengths 
without mechanical adjustment. Carbons are inter- 
leaved automatically between the next set of forms as 
the typewriter copies are withdrawn and detached. 

Block and Anderson, Ltd., of London, W 8, showed, 
in addition to established lines, its new Produc-trol 
system. All the essential factors are brought together 
on a common field to give a complete picture of any 
required phase, or combination of phases, of a business. 

These factors, when posted on the board, fall into a 
specific pattern when related and any disturbance of 
the pattern gives immediate warning of an irregular 
trend. 


Can Control 50 to 100 Subjects 

The boards for Produc-trol are made in two sizes— 
to control 50 or 100 subjects respectively. 

Modern Telephones (Great Britain), Ltd., of London, 
told that its all-in-one system, Telesound which 
ensures telephone privacy or loudspeaker facilities 
with the same instrument and replies via the loud- 
speaker or private phone, is selling extremely well, 
both at home and overseas. 

The Roneo, Ltd., of London, W. C. 1., displayed sev- 
eral new devices. One was to cover the need for pre- 
senting pictures for the presentation of a case. It is 
realized that, valuable as are illustrated leaflets, photo- 
graphs are very much more convincing. “Photographs 
as a Sales aid or as a method of explanation carry 
more weight if an orderly arrangement allows them to 
be inspected to their best advantage, especially when 
their presentation incorporates sales points of tech- 
nical detail to support them,” it was said. 


Designed for Mounting Photos 

The Roneodex photographic presentation lends itself 
to several methods of mounting the pictures. Holder 
mounting offers the maximum protection and security. 
The photograph is affixed to a special light-weight 
mounting card, which also carries the title and descrip- 
tive detail. This, in turn, fits into a transparent pro- 
tective cover. Mount and cover are then slipped into 
a Roneodex holder which forms a hinge when they are 
finally set up. 

When the pictures are of temporary interest only, 
pocket mounting may be used. 

For smaller collections, portable cases are used. For 
larger units—i.e. collections in offices or showrooms— 
the Roneodex unit is recommended. 

The firm also displayed the Visible-80 filing system. 
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This system comprises a series of pockets which are 
suspended from the side rails of a cradle fitted into 
the filing drawer, the metal channel from which each 
pocket hangs also carrying the index title strip for 
its particular pocket. 

The actual correspondence and papers are filed, not 
directly in the suspended pockets, but in inner jacket 
folders which are titled to correspond with those in- 
dexed on the channels of the pockets in which they 
repose. 

Not only is reference to papers immediate and direct 
but the return of the correspondence to the file is 
equally sure and rapid, for the titles on the top of the 
channels indicate definitely and clearly the correct 
place for replacing a folder in its pocket. Thus, error 
is eliminated in filing by the link between the title on 
(a) the top of the channel and (b) the top of the 
folder. 
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ROBES VISIBLE-6O HLING 


There was, naturally, 


not quite the same emphasis 


on steel furniture at this Exhibition, no doubt because 
of the shortage of sheet metal at the present time in 
Britain. But we did see some very good wooden furni- 
ture and Abbott Bros., of Southall, Middlesex, had a 


wide range indeed. 


One device which is proving of great value for the 


busy executive is a special 


adjustable spring below 


the seat of the executive-type chair, enabling the 
height to be adjusted between 17 and 21 inches. 
The firm also displayed a Swing-away machine car- 


rier, designed for calculator, 


adding: machine, tele- 


phone, dictating machines and typewriter. This device 
may be attached with little or no trouble to a pedestal 
desk. It consists of a perfectly-balanced, rotary arm, 


supporting a rigid table base, 


15 x 12 inches. A light 


touch only is required to swing the carrier 


The Railex filing system, 
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AGATE VERTICAL TRANSFERS - 
AGATE CARD TRANSFERS 
AGATE VERTICAL FILES 
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An important feature of the 72 Agate Card File is 
the steel bottom. It holds the metal follow block 
in perfect alignment and reinforces the entire file. 
Front and back panels are double thick for added 


strength. Covers fit snugly and the large com- 
bination label holder and pull will withstand far 
more than ordinary strain. Carefully made of 
heavy binders board, all joints are sealed with 
stout gummed tape. Both the attractive Agate 
covering and the plain lining are neatly 
applied with gum adhesive. 


These sturdy card files are made in sizes 
for all standard file cards—3x5, 4x6, 
5x8, 6x9 and 4x9 for checks. . Cards 
and indexes must be ordered separately. 








Your stock should include 72 Box Letter Files 
at all times to meet the continuing demand for 
this popular item. The variety of sizes and in- 
dexing make them adaptable for scores of uses. 


Many important construction points will appeal 
to your customers. The back is made of wood 
to assure absolute rigidity. Covers and drop 
fronts are hinged with long-wearing cambric. 
Interiors are lined with heavy white paper. 
Kraft index sheets are printed in bold, easy- 
to-read type and post holes are reinforced. 


“(<< Box Files are available in Letter and 
Cap sizes and in two capacity depths— 
“Wolverine” and “Giant”. Indexes—Al- 

phabetical (A-Z), Days (1-31) or Months. 

















AGATE VERTICAL FILE for close-at-hand, temporary filing 
of personal papers or business forms. Tough, full-length 
fabric hinge on both cover and drop front. Equipped with 
25 Alphabetical! file folders. Metal ring pull. Letter and 

Cap sizes—three capacity depths. 


AGATE CARD TRANSFER provides accessible and dust- 

free storage of inactive cards. Shell is extra sturdy to 

— stacking. Strong combination label holder and pull. 
for all standard file cards. Drawer is 14%” long. 


AGATE DOCUMENT TRANSFER has telescopic drawer 
with tapered back for easy reference to folded documents, 
vouchers, envelopes, etc. Strength of shell permits 
stacking and removal of drawers without disturbing 
other transfers. 


AGATE VERTICAL TRANSFER is designed for 


clean, permanent storage of special papers. Top 
and drop front are hinged with long-wearing fabric. 
Made in Letter and Cap sizes and 3 capacity depths. 








THE WEIS MANUFACTURING COMPANY 


MONROE. MICHIGAN 













NEW YORK 13: The Weis Manufacturing Company, 54-56 Franklin Street 
CHICAGO 6: Associated Stationers Supply Company 

BOSTON 10: Adams, Cushing & Foster, Incorporated 

OKLAHOMA CITY 1: FORT WORTH 1: HOUSTON 2: Carpenter Paper Co 


/ Fouw0 VOT WAYS 70 MAKE MORE 
MONEY IN THIS CATALOG OF 


re 
@ FAST-MOVING 
SURE-FIRE 


REPEATING 


Culopotnt 


PRODUCTS! 


Get Your FREE COPY Now! 





In this “Autopoint” Catalog, you will find the key to 
PROFITABLE SELLING .. . because between its 


ee oa) H pages, you literally will find 101 fast-moving, tried and 
New Autopoint Companion proved ee that repeat... “in demand” 


Matching Ball Point Pen and Pencil Set ts products that pay off for you across the counter. 
4 For many, many years, the “Autopoint’’ Catalog has 


been the “buying source’ of thousands of dealers. They 
refer to it, and buy from it, with confidence and enthusi- 
asm. Because they know durable, reliable and attractive 
“Autopoint” products offer maximum profit to them, and 
maximum satisfaction to users. 

So we urge you to send for this catalog. It shows many 
new items that will add to your volume and help you beat 
last year’s figures ... plus the favorite “Autopoint” stand- 
bys you and every dealer knows are as good as “money in 
the bank’’. Mail coupon for your free copy. 





New “Autopoint’’ 
"VINYLITE” BILLFOLDS 


TRAOE Mark 


BETTER PENCILS 
“Autopoint™ is a trademark of Autopoint Company, Chicage 


AUTOPOINT COMPANY, Dept. OA-4, 
1801 Foster Ave., Chicago 40, Ill. 


Please send me free, your Catalog of PROFITABLE 


SELLING “Autopoint” Products. If additional copies 
desired indicate number here , 


Simulated 
Pin Seal, 
Lizard and 
Alligator 
grains 


O Check here to have representative call. 
Name 

Company 

Position 


Pencil Street Address 
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pany, Southport, Lancs.) gives, it is claimed, an imme- 
diate saving of 50% in office floor space, and complete 
protection of all documents. Visibility and quicker and 
more convenient reference and rapid filing are claimed. 
No drawers are required. 

The International Coin Counting Machine Company, 
Ltd., of Enfield, Middlesex, displayed standard equip- 
ment, but a modification enables speed to be increased 
and bagging to be done automatically 

The Hollerith Electrical & Electronic Accounting 
Equipment, the British Tabulating Machine Company, 
Ltd., London, displayed punched-card products in- 
cluding: the Keystor punch, the program board veri- 
fier, the Type 413 low cost interpreter, the end printing 
reproducer, Type 504 multiplier and the transfer 
interpreter, as well as the finest direct sterling elec- 
tronic multiplier actuated through punched cards. 


Remington Rand Ltd., London, showed a new photo- 
graphic filing unit, incorporating a high intensity 
exposure apparatus, a rapid and simplified semi-drying 
processing method, and storage for various sizes of 
paper. Immediate black on white copies of letters and 
other documents may be produced with this equip-} 
ment 





Systems Specialists Appoint Directors 


Two new directors have been appointed to the board 
of Kalamazoo, Ltd., office systems specialists, of North- 
field, Birmingham. They are David Needham Sandi- 
lands, general sales manager, and David Adair Impey, 
research manager 

Mr. Sandilands, who is a Master of Commerce of 

(Turn to page 149, please) 
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New Machines, Devices Shown at Business Efficiency Exhibition held at Birmingham, England 







1. A Vistem Card-Indesk, readily accessible 8. H. Richardson, sales director of Abbott Bros. (Southall) displays the 
2. Remington Rand photographic copying unit adjustable executive type chair 
3. Econojet typewriter attachment. The center machine has the at 9. J. Stewart (left), managing director, and M. Watcham examine 
tachment raised to demonstrate accessibility _ binding cases at Mooreslip Bindings, Ltd. of London exhibit 
4. The Burroughs exhibit 10. Chubb & Son's Lock & Safe Co., Ltd., exhibit 
: ; : 11. An operator manipulates a Lexicon electric typewriter at the 
5. Modern Telephones (Great Britain), Ltd., exhibit Olivetti exhibit. Beside it is a Divisumma calculator well known 
6. C.. A. Lowe (C. W. Cave & Co., Ltd., London) displays the vertical in the U.S.A 
system of filing 12. P. J. Hough of Brian Wilson's demonstrates the Railex multi-filing 
7. Exhibit of Abbess furniture avstem 
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AUTOMATIC FEED DUPLICATORS / 
WILL REPRODUCE ANYTHING 
THAT CAN BE TYPED, DRAWN, 
TRACED OR PHOTOGRAPHED 
ON A STENCIL 








: Liberator 
— Ga TE EALY, 


, ee Hairline registration it's the world's finest S$ 50 
Ne : 
5 —_— duplicator. Features front paper stops, automatic 164 
\ roller release, open cylinder with automatic brush inking 
Reset Counter 


$10 Additiona 
In Futuramic Grey or Ebony Black Finishes ; 





Wodel ” Le” 
Reproduces postcard to legal size. 
Features backstop paper weight, 
side guides with 2 posts instead of 
1, to assure accurate registration. 

y 50 Automatic 
69 Counter, $6.50 


(Pius Excise Tax) 


Features accurate registration and 
automatic roller release to assure 
perfect, clean copies. Reproduces 
postcard to legal size. 


Postcard (3x5) to menu size (6x9). 
Ideal duplicator for restaurants, 
hotels, drug stores, etc., for repro- 
ducing menus, sale tags, postcards. 


$ 50 utomati 
29 Aut +" - 


Counter 


$1950 reve comer 


(Plus Excise Tax) 


(Pius Excise Tex) 


SPEED-O-PRINT CORPORATION cnicaco 13, 1tinors 


SPEED-O-PRINT (CANADA) LTD. o 77 ST. CATHERINE ST., WEST . MONTREAL 
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“Invest in America” to be Theme of 1952 
National Business Show October 20-25 


Announcement has been made by Rudolph Lang, 
executive secretary of the Office Executives Association 
of New York, Inc., and managing director of the Na- 
tional Business Show, of the 1952 show to take place 
at Grand Central Palace in New York City from 
October 20 to October 25. 

This 48-year-old event, backed by the Office Execu- 
tives Association, has previously accented office ma- 
chines and equipment. 

The theme is to be “Invest in America.” 

Director Lang in this respect says, “More exciting 
than any one industry show, the 1952 National Busi- 
ness Show will set a precedent for the entire nation. 
Enlarged, expanded and dedicated to ideas rather than 
machines or merchandise, the National Business Show 
in 1952 will live up to its name. 

“Previously concentrating on the industry behind 
the operation of all industry, it has primarily been an 
exposition of the electronic miracles, the wizard ma- 
chines with which nearly eight million men and women 
direct, manage and control the flow of farm and 
factory. 

“This year every major industry will share in show- 
ing America the cause of its greatness. Not only will 
thousands of people see this show at first hand, (last 
year 89,052 business executives in all fields of activity 
were present) but most important, millions upon mil- 
lions of Americans will see and hear this thrilling story 
on their television sets, over radio, in newspapers and 
magazines and in theaters all over the country. 

“Designed to sell Americans an understanding of 
their own greatness and strength, this show will build 
greater good will and produce better results for the 
individual exhibitor than any single or industry public 
relations campaign.” 

The Office Executives Association of New York, Inc., 
issued the following statement: 

“The job of selling the American way is up to man- 
agement. No one industry or group can accomplish 
the whole job. The office machine and equipment 
industry as the industry behind the operations of all 
industries, has undertaken the responsibility of key- 
noting this campaign. 

“The American system of free enterprise has to be 
sold completely to all Americans. Every industry should 
welcome the opportunity to take part in this effort.” 
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Judge Addresses Steelmaster Institute 

Emilo Nunez, associate judge of the court of special 
sessions, New York City, was the principal speaker at 
meeting of the Steelmaster Foremen’s Institute of Art 
Steel Sales Corporation held January 30. 

Judge Nunez’ message was inspiring. He noted that 
the great message, opportunity, and hope of America 


was found in the parable of the life of the little boy | 
who was born in Italy of poor parents, worked in Con- ~™ 


necticut and today is mayor of the greatest city in the 
world—New York—Mayor Vincent Impellitteri. 


He spoke of the little boy who was born in Spain, 
worked as a hotel bell-hop, clerk, night manager in 7 
Bridgeport, studied law, and today was a judge of the © 


court of special sessions. 
Judge Nunez said—“I speak of my career. The mayor, 


in appointing me as the first Spanish speaking judge, ~ 


acknowledged the tremendous contribution being made 
to our American way of life by Spanish-speaking peo- 
ple, and the great Puerto Rican segment of New York’s 
population.” 

Major General Charles E. Keegan, former majority 
leader and now chairman of the finance committee of 
New York’s city council, gpoke of the team play be- 
tween worker, industry, government and the armed 
services in the World War II, and the present interna- 
tional crisis. 

The spotlight was shared by four new members of 
Steelmaster’s 20-year employee club. They are Geor- 
gina Lopez, Elio Dionisio, Vincent Blancato and Alfonso 
Pagano. 

Official notice was made of the appointment of John 


C. Gonzalez as director of labor relations. 





Washington, D. C., Stationers Frolic 

The third annual banquet of the Washington Sta- 
tioners Association was held in the spacious Terrace 
Room of the Shoreham Hotel, Washington, D. C., on 
February 7. 

It was a happy group assembled to enjoy the hos- 
pitality of the Penn-Mar-Va Travelers Club for an 
hour of fellowship. In that congenial atmosphere all 
took advantage of the opportunity to meet new friends 
and renew old acquaintanceships. 

A sumptuous repast was served. The orchestra kept 


the tempo moving between courses as the diners 
danced. 
President Wade Land, Charles G.,Stott Company, 
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Third Annual Banquet of Washington Stationers Assn. at Shoreham Hotel, Washington, D. C. 


SEATED—Marsh Marshall, M. S. Ginn & Co., Washington, D. C-.; 
Mrs. Marshall; E. Wade Land, Charles G. Stott Co., Inc., Wash- 
ington, D. C.; Mrs. Land; Mrs. Burbank; Paul E. Burbank, general 
manager, NSOEA; Samuel S. Rosendorf, Jr., Southern Stamp & 
Staty. Co., Richmond, Va., governor District No. 3; STANDING 

James Bryan, E. M. Bryan Co., Washington, D. C.; Miss Anne 
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Burke; Walter B. Mallorey, Mallorey Office Supply Co., Washing- 


ton, D. C.; Mrs. Mallorey; Miss Rose Cushman, NSOEA; Taylor B. © 


Kellogg, C. Howard Hunt Pen Co.: Mrs. Bockmiller; W. Edward 
Bockmiller, Baltimore Office Supply Co., Baltimore, Md., president, 
Baltimore Stationers Assn. 
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New Beauty! New Seating Comfort! Greater Durability! 




















NOW! Office Furniture Upholstered with Tough 
U.S. Elastic NAUGAHYDE* 


Ask the experienced office manager. He'll tell you: “What 
we need is an upholstery fabric that looks luxurious and 
stays looking that way without constant attention. It 
should wear as well as a steel desk but be as fine in appear- 
ance as a hand-rubbed mahogany piece.” 


U. S. Elastic Naugahyde is the answer. It always looks 
fresh and inviting . . . wipes clean with a damp cloth. This 
tough vinyl upholstery with its strong, fabric backing 
won't split or crack, rip at seams or allow tacks or buttons 
to pull through. It will not scuff, discolor or fade. 


It pays to specify U. S. Elastic Naugahyde for your office 
furniture. Available now in a rainbow of magnificent 
colors and a choice of fine finishes. *Patent Applied for 





@ united STATE S RUBBER COMPANY 


Coated Fabrics Department + Mishawaka, indiana 
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Washington, expressed his appreciation for the splen- 
did turnout and his hope that everyone present was 
enjoying an evening of fun and fellowship. He intro- 
duced the guests at the head table. 

Paul E. Burbank, NSOEA, congratulated the associa- 
tion and said he was indeed pleased to be present. 

Walter E. Mallorey, having received a glowing tribute 
from the president for his untiring efforts as chairman 
of the banquet group, in turn thanked the members 
of his committees for their assistance, particularly 
designating Mark Kenna, American Pencil Company, 
for the Penn-Mar-Va Travelers Club. 

Tiny Meeker and his orchestra again provided an 
excellent entertainment as well as the music to which 
the diners responded to for the rest of the evening. 





WOFI Elects Gatewood Secretary 


Howard Gatewood was elected executive secretary 
of the Wood Office Furniture Institute at its general 
membership meeting held at the Hotel Statler in Wash- 
ington, D. C., on February 7, 8 and 9. The Institute’s 
budget and program for the year were also established 
during the meeting. 

The new officers under which Mr. Gatewood serves 


W. T. Powell 





are: W. T. Powell, president; Sterling Lord, vice-presi- 
dent, and Raphael Blessinger, treasurer 

Mr. Gatewood is well known by both dealers and 
consumers of office furniture, having acted for the 
past five years as trade relations director of the insti- 
tute. In this capacity, he spoke at each of the 14 








regional conventions of NSOEA in both the years 1948 | 


and 1949. 

He has also conducted Institute sales training clinics 
for dealers’ salesmen in each of 43 cities in the United 
States and Canada. Mr. Gatewood has spoken at 


Howard Gatewood 


many of the national conventions of both trade and 
general business organizations, as well as local chap- 
ter meetings. He was associated with International 
Business Machines Corporation for 12 years prior to 
his original assignment with the Institute. 

Mr. Gatewood replaces John J. Reinecke, former 
executive secretary, who recently resigned to accept a 
Similar position with the American Home Laundry 
Manufacturers Association, in Chicago. 

The Institute’s program during 1952 will include a 
consumer edition of their monthly publication “Trends,” 
a national student design competition, the Institute 
“Tomorrow’s Office Today” exhibit at the National 
Management Convention in San Francisco in May, 
the installation of a permanent exhibit at the Mu- 
seum of Science and Industry in Chicago, and the con- 
tinuation of dealer assistance and laboratory research 
projects. 

Grove Park Inn, Asheville, N. C., was selected as the 
site for the Institute meeting to be held June 12-14. 





C.V.S.A. Honors Past Presidents 


Members of the Connecticut Valley Stationers Asso- 
ciation at their regular annual banquet and meeting 
at the Hotel Bond, Hartford, Conn., on February 27 
paid honor to the men who had served them as presi- 
dents since the foundation of the association in 1918. 

In spite of the fact that old man winter was in his 
usual blusterous form with snow and wind, 75 members 
and friends gathered for this annual occasion. 

Not the least popular of the events of the evening 


OA Camera Visits Wood Office Furniture Institute Annual Meeting in Washington, D. C. 


1. Edward Beckman, general manager, New Indiana Chair Co.; 
A. F. Krieg, general manager, Jasper Seating Co.; Gilbert H 
Bosse, president, Imperial Desk Co.; M. B. Seldon, general sales 
manager, The Office Specialty Mfg. Co., Ltd.. Newmarket, On- 
tario, Canada; Sterling Lord, vice-president and secretary, The 
Leopold Co.; Vincent Wildman, chief furniture and fixtures 
branch, consumer durable goods. division, National Produc- 
tion Authority. 

2. A. S. Russell, general manager, Indiana Desk Co.; Linus G. 
Bohnert, vice-president, Indiana Desk Co.; F. J. Boling, presi- 
dent, High Point Bending & Chair Co.; Dr. L. A. Salb, president, 
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Jasper Desk Co.; Raphael Blessinger, assistant manager and 
director of sales, Jasper Desk Co. 

3. James Preston, president, Preston-Noelting, Ltd., Stratford, On- 
tario, Canada; Percy R. Hilborn, president, Canadian Office & 
School Furniture, Ltd., Newmarket, Ontario, Canada; Fred D. 
Valleau, vice-president, Clemco Desk Mfg. Co., Inc.; John E. 
Wells, president, Wells Furniture Mfg. Co.; Charles E. Hay- 
worth, general manager, Alma Desk Co.; J. K. Boling, vice- 
president, High Point Bending & Chair Co 

4. W. T. Powell, secretary and treasurer, Myrtle Desk Co., elected 
president of WOFI; R. E. Sturm, treasurer, Jasper Office Furni- 
ture Co. 
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Executive Chair 


Ps cause here at last is a chair that is 

. ompletely adjustable without tools 
to every man’s own individual physique, his own 
work habits and his own ideas of comfort, assuring 
top working efficiency and comfort all day long. 
No other office chair has ALL SIX of the Model 
17-A Executive Chair’s convenient adjustments. 
That’s why this Cosco chair is “‘catching fire” 
the country over ... ringing up record sales and 
profits for dealers everywhere. An amazing value, 
retailing for only $48.45 ($50.95*); also available 
without arms (Model 17-T), only $43.95 ($45.95*). 


See details below. 


Also LO SCO All-Steel 


Secretarial and Side Chairs 


Series 16: includes Models 16-S and 
16-F “Finger-Lift’’ Secretarial Chairs, with 
up to five comfort adjustments, without 





tools, to fit the user's own figure, work 
habits and ideas of comfort. Retail prices: 
- 16-S, with spring-tension back, $31.95 
$33.45*); 16-F, with fixed back, $29.95 
($31.25*). 
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Series 20: Includes Models 20-A 

and 20-1 Form-Fit de Chairs. 

Ret prices: Model 4 A, with arms, 

$29.95 ($31.25*); Model 20-L, with- 
$23.9 ? 

"Prices for Florida, Texas and 11 
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Dealer’s choice . . . customer’s choice 
because LO5L@ is tops in Value! 


In Cosco Office Chairs—six all-steel models for every office 

seating need-—-you and your customers get custom-built qual- 

ity at mass-production prices . . . more of everything: dura- 

bility, comfort, styling, VALUE! For instance: 

ay Large, all-steel, saddle-shaped seat —cushioned with foam 
rubber latex. Tufflex-padded back curves two ways for 

greatest comfort. 

Du Pont “‘Fabrilite’’ upholstery. 

Rust-proof, Bonderized, baked-on enamel finish in popular 

office colors. 

Exclusive “‘Finger-Lift” height adjustment on all adjust- 

able models (Series 16 and 17). 

Foot ring secured to legs by aircraft-type, elastic stop 

nuts—can’t come loose (Series 16 and 17). 

Steel plate and seat pan held together by louvers and 

bolted at all corners to positively prevent loosening or 

misalignment (Series 17). 

Order the complete line of Cosco Office Chairs today. Make 

nationally-advertised Cosco your line of all-steel office chairs. 


HAMILTON MANUFACTURING CORPORATION 
Columbus, Indiana 
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OA Camera Visits C.V.S.A. 


Annual Meetin . ABOVE—John F 
Molloy, John F. Molloy, Inc., Meriden; Donald 
D. MacDonald, Bradley & Scoville, New Haven 

ure Bengston, Adkins Ptg. Co., New Britain 
tanley F. McGar, John F. Molloy, Inc., Meri 
den; Leo W. Burt, Burt & Dell, Hartford; Percy 
R. Jacobs, John R. Rembert & Co., New Haven 
Edward Granfield, Edward Granfield, Inc 
New Haven; Gilbert F. Mulford, Kilborne Bros 
New Haven; Gustave Fischer, The Gustave 
Fischer Co., Hartford; Nils E. Anderson, An 
derson’s, Bridgeport; Elmer W. Pape, Adkins 
Ptg. Co., New Britain; Roy Scheppach, Schep 

ch & Goeckler, Inc., New Haven; Garry E 
ell, Burt & Dell, Hartford; BELOW-— William 
G. Pape, Adkins Ptg. Co., New Britain; Fred 
T. Bowes, Eagle Pencil Co.; President-Elect 
Charles W. Hennion, Jr., Mattatuck Staty. & 
Furniture Co., Waterbury; President Charles 
W. Burt, Burt & Dell, Hartford; Paul E. Bur 
bank, general manager NSOEA; Garry FE 
Dell, Burt & Dell, Hartford; Gilbert F. Mul! 
ford, Kilborne Bros., New Haven; Governor 
Charles P. Anderson, Thomas Groom 4& Co 
Inc., Boston. 


was the hour of get-together and good fellowship im- 
mediately preceding the dinner. Here, the atmosphere 
was jolly with the hearty greetings of friends of long 
standing, story-swapping and elbow bending. 

After dinner, a delicious repast, President Charles W 
Burt, Burt & Dell, Hartford, Conn., hurried through 
the formalities of the meeting and recognized Regional] 
Governor Charles P. Anderson, Thomas Groom & Com- 
pany, Inc., Boston, Mass. The governor spoke of plans 
already formulated for the Ist Regional convention 
at Wentworth-By-The-Sea at Portsmouth, N. H.. 
June 2-3. 

From the outline of activities and speakers presented 
by the governor, it is evident that the region is assured 
of a full and well-rounded program of business, social 
and athletic activities. 

Stanley F. McGar, John Molloy, Inc., Meriden, Conn.., 
as chairman of the nominating committee proposed 
the following slate of officers for the coming year: 

President—Charles W. Hennion, Jr., Mattatuck Sta- 
tionery & Furniture Company, Waterbury, Conn 

First vice-president—William G. Pape, Adkins Print- 
ing Company, New Britain, Conn 

Second vice-president—J. F. Fitzgerald, Hartford Of- 
fice Supply Company, Hartford, Conn 

Third vice-president—Burton F. Knust, Burt & Dell, 
Hartford, Conn. 

Fourth vice-president 
Wernicke Co. 

Secretary—Everett Scanlon, Hartford Office Supply 
Company, Hartford, Conn. 

Treasurer—Gilbert F. Mulford, Kilborne Brothers, 
New Haven, Conn. 

Auditor—Thure Bengston, Adkins Printing Company, 
New Britain, Conn. 

The nominations were accepted unanimously 

President Charles Burt in his “swan song” was pro- 
fuse in his acknowledgment of the assistance of his 


C. Malcolm Derry, The Globe- 





officers and his committees. As the time approached 


to relinquish the gavel to the newly-elected president, 
he expressed his gratitude for the opportunity to serve. 

Leo W. Burt, Burt & Dell, Hartford, Conn., was in- 
troduced as master of ceremonies—a pleasant task he 
performed with wit and dignity. Mr. Burt drew atten- 
tion to the fact that many changes had marked the 
course of our business and found it noteworthy that 
through it all friendships had endured. Fifteen of the 
past presidents were on hand to receive the plaudits 
of their fellow members. Each was given opportunity 
to reply to introduction. The complete list is as follows: 





‘18-19 E. H. Tucker, deceased 
é aa McDonald, deceased 
21-22—Donald D MacDonald, Bradley & Scoville New 
laven, Conn 
1923-24 John F Molloy J F. Molloy Ine Meriden Conn 
192 Gustave Fischer, Gustave Fischer Co Hartford, Conn 
126—Elmer W. Pape, Adkins Printing New Britain, Conn, 
1927—A. ©. Washburn, no longer in our business 
128——-Frank H. Fargo, deceased 
29-30—James E. Feeley, Springfield Office Supply Ce Spring- 
ad Mass 
; Gilbert |] Mulford, Kilborne Bros New Ha Conn 
132-33—R. |. Cowles, deceased 
3 ston, Adkins Printing (: New Britain, Conn 
3 Burt, Burt & Dell, Hartford, Conn 
3 Challenger, Frank H. Fargo Co Bridgeport 
nn 
38—Otto Cavanaugh Hartford Office Supply C« Hartford, 
(fon! 
1939-40—Stanley F. MecGar, J. F. Molloy, In Meriden, Conn 
1941-42—Percy R. Jacobs, John R. Rembert Co New Haven, 
Cont 
Lu4 44 Kid Granfield, Edward Granfield Ir New 
liave Conn 
'45—Garl i. Dell, Burt & Dell, Hartford, Cont 
46—Charles Conklin, Conklin Office Supply Cs Springfield, 
Mass 
1947 William S. Blech, Gustave Fischer Co Hartford. Conn 
48—Ronald KE. Daley, Waterbury, Conr 
49—Niles Kk. Anderson, Anderson's Bridgeport, Conn 
1950—Ray Scheppach, Sheppach & Goekler, In New Haven, 


(Cfonn 

Paul E. Burbank, NSOEA, received in the Valley’s 
usual friendly manner, said he was deeply impressed 
by the devotion to this industry by the second genera- 
tion following in their father’s footsteps as exemplified 
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original copy of the drawing to Charles 
W. Hennion, Jr., Mattatuck Staty. & Furni 
ture Co., who was elected president of the 


group. 
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Many a successful stationer has travelled the 


Columbia highway and they'll tell you—it takes you 
straight to Pr 
It’s a well-paved road and there’s no speed limit. Once 
you’re on it, the sky’s the limit. What’s more you can 
count on Columbia for relief drivers—factory schooled, 
ld trained, ribbon and carbon specialists backed up 
th the best dealer assistance program in the industry. 
[he Columbia Sales Cooperation Plan doesn’t try to 
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as many a leading stationer will 
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ff. Its purpose is to help you make big 

























be glad to testify.* It breaks the ice on new accounts 
—puts new business on your books—with a big plus for 
you in other office supply and equipment sales. 


So step on it! Write for a copy of the C.S.C. Plan. 
We'll send it to you just as soon as we get the coupon— 


no strings attached. 
*Names and statements on request. 
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g ¢ Cotumsra Rispon & Carson Mec. Co., Inc. 
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102-4 Herb Hill Road, Glen Cove, L. I., New York 


Covumeta Risson & Cannon Manvuractruniwe Co.,Inc. OA-4 
102-4 Herb Hill Road, Glen Cove, L. L., N. Y. 

Please send me a copy of the Columbia Sales Cooperation Plan. 
Name 
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by the Burt’s, father and son. Then he went on to 
state his great faith in association activities declaring 
that mutual problems can be and are solved when men 
get around a table and work them out 

The year of 1952 is one of great opportunity sur- 
rounded with demanding confusion, the speaker de- 
clared. The national association is endeavoring to 
bring before its members information which will enable 
them to meet the challenges of the day through fact 
finding and dissemination. He reminded them that 
more effective salesmanship was America’s great need. 
He urged them to use the material available to increase 
the sales ability of all their salesforce. In closing, Mr. 
Burbank said the national association was conscious 
of the great opportunity ahead and would do its utmost 
to help its membership in every possible way. 

President-Elect Charles W. Hennion, Jr., indicated 
he was acutely conscious of the honor and considered 
it a privilege to serve as president of this organization. 
He pledged the best efforts of himself and his officers 
to keep intact the traditions of the association. 





93 Attend Richmond Stationers’ Dinner 


With one of the largest attendances in its 34-year 
history the Richmond Stationers Association held a 
dinner on February 6 at the Commonwealth Club. 

The 93 guests included representatives of stationery 
and office equipment firms, not only from Richmond 
but all points in Virginia, including Waynesboro, New- 
port News and Norfolk. The president of the organiza- 
tion, Roe Jarman of Jarmans, Inc., himself hails from 
Charlottesville. 

Officials of the National Stationery & Office Equip- 
ment Association from Washington were present. One 
of the Richmond Association’s own members, Samuel 
Rosendorf, Jr., Southern Stamp & Stationery Company, 
is governor of the Third Regional District of the na- 
tional organization. 

Also present was the governor of the Fourth District, 
Allen Cammack, Cammack Office Supply, Burlington, 
N.C. 

Homer Smith of NSOEA described the Product Edu- 
cation Manual program of the association, a series of 


Pictured are members of the H. S. Crocker Co. sales organization 
during the kick-off breakfast in connection with the two-day con 
ference held at the St. Francis Hotel, San Francisco, January 11 
and 12. From left to right at the head table are Ivan Giusti, man 
ager, manufacturing department; Robert L. Horth, sales promotion; 
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Richmond Stationers Assn., Meeting Attracts Attendance of 93 February 6 


books on how to sell the major commodities which 
make up the stationery and office equipment business, 

Harvey Whidden, sales manager of the W. A. Sheaffer 
Pen Company, discussed the excise tax situation affect- 
ing fountain pens. 

Paul E. Burbank general manager, NSOEA, addressed 
the group on “They Who Sell.” An amount of 325 
billion dollars is the total gross product sold by Amer- 
ican industry today, he pointed out. That means 2,732 
years at the rate of $1,000 per day spent was his 
description of a billion dollars. 

He continued by asserting “by salesmanship alone 
can that economy be perpetuated.” The stationery and 
office equipment industry is an important segment of 
this American business, a two billion dollar industry. 
Salesmen must have these five things: 

(1) Motive. 

(2) Willingness to work. 

(3) Knowledge of product. 

(4) Initiative. 

(5) Enthusiasm 

The committee in charge of arrangements was Roe 
Jarman, J. D. Martin, S. S. Rosendorf, Jr., and R. C. 
Wight. 





H. S. Crocker Holds Sales Conference 


“Hard Money Days” was the theme of the third 
annual two-day general sales conference of the H. §S., 
Crocker Company, Inc., held January 11-12 in the St, 
Francis Hotel, San Francisco. 

More than 60 executives and salesmen responded to 
the call of F. W. Ahern, vice-president and general 
manager, whose slogan, “It’s What You Do in ’52—That 
Counts”—set the central thesis of talks following the 
kick-off breakfast used to announce a three-month 
sales contest and a new award to the “Salesman of the 
Year” for the company. 

Mr. Ahern pointed out that the change in value of 
the dollar called for some realistic evaluation of cur- 
rent and future sales volume on the part of the individ- 
ual salesman and cautioned against being lulled to 
sleep by fancy figures. 

Rather, he encouraged the salesman’s thinking along 





H. S. Crocker Co. Sales Organization Holds Kick-Off Breakfast During Sales Meet 


Louis Sloss, vice-president; Richard N. Kauffman, executive vice 
president; F. W. Ahern, vice-president and general manager; Al 
Hyde, manager, Fresno division; L. A. Johnson, manager, furni- 
ture department, and Charles Ruffner, sales manager, school di- 
vision. 


OFFICE APPLIANCES, April, 1952 


i 


+ 











OFFI 





LIKE YOUR SALES rr RYE AND EASY ? 


YOUR CHOICE OF 
4 LONG WEARING 
COVERINGS 


MOLDED me = 


ARM RESTS 


FOAM RUBBER 
CUSHIONS 
WIDE 

ROOMY ae 


SEATS 


NEW STREAMLINED 
BASE 


NEW RUBBER 
SCUFF GUARDS 


— 


NEW SHU-GUARDS 


* 


rol 3 26 INCH SPREAD WIDEST ‘Wag 


OF ANY METAL-BASE CHAIR 


© 


JUST POINT OUT THE FEATURES OF THE Yew 


Shepherd ‘'80OQ”’ SERIES 


AND YOU’LL POINT YOUR WAY TO PROFIT! 


Here are all the features your customers want most ... in the most beautiful, most com- 

fortable line of chairs on the market today. Your choice of coverings . . . Dupont 

Fabrilite, Clairmont, Gros-point or top grain leather . . . in a fine selection 

of colors. The “800” series is finished to match desks and files of 

most popular lines. It’s bound to be a sales leader . . . so 

WRITE NOW for complete information including prices. ate. OS 
See us at the N.O.F.A. Show 
spaces 90 & 91, in Atlantic 
City, April 23-24-25. 


Ne. 830 (Main Illustration) Ex- 
ecutive swivel arm chair. 
No. 815 Side Chair—4” cushion. 


Ne. 820—Side-erm chair—with 
smooth, modern swedged legs. 


Ne. 810 Side chair — 212” 


CHAIR /COMPANY | i | ~ 
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OFFICE AND FACTORY 1916 MAIN STREET, MELROSE PARK, ILLINOIS 
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the lines of hard money and the sound selling methods 
that build real customer relations year in and year out. 

To symbolize the two eight-hour sales conference 
sessions to follow the breakfast, Mr. Ahern gave and 
asked the salesmen to carry a silver dollar as a re- 
minder of the inspirational messages scheduled for the 
group. 

Speaking for Industrial Tape Corporation, John 
Scherer, vice-president of sales, outlined the sales 
policies and continuing research program of his com- 
pany, and drew attention to their application by the 
individual salesman. 

B. M. Austin, assistant industrial and commercial 
products manager, Industrial Tape Corporation, an- 
nounced the new Blue Tab tapes and merchandising 
packages and program for 1952 to back up the sales- 
men in the field. 

Carl Hahn, Pacific Coast manager, Industrial Tape 
Corporation, then pointed out his company’s national 
program in relation to the market area served by H. S. 
Crocker. 

Sib Smith, president, Wholesale Office Equipment 
Company, San Francisco, spoke on “Your Prospects on 
Wood and Steel Furniture in 1952,” and gave a sound 
summary of the national picture and the effect it might 
have on the salesman’s volume this year. He strongly 
emphasized the use of the just-released “How to Sell 
Office Furniture” manual published by NSOEA. 

In a similar vein, Carl Priest, western division sales 
manager, The Parker Pen Company, arranged for the 
showing of the J. Walter Thompson film, “The 1952 
Market—A Preview,” covering an analysis of the basic 
economy of the United States. 

This was further amplified by W. G. “Don” Donley, 
economic counsel to the economics department, Stand- 
ard Oil Company of California, in speaking on “How 
the Economic Changes Affect Your Sales and Your 
Standard of Living.” 

As a new approach which met with great success 
from the sales force, all but one of the speakers invited 
were from outside the H. S. Crocker organization itself 
and, in many instances, from outside the stationery 
industry. 

It proved true that these star speakers from other 
fields were most effective in dramatizing the selling 
principles common to all salesmen. 

And the salesmen themselves were completely won 
over to a new concept of their work by such speakers 
as James E. Holbrook, vice-president, Pabco Products, 
Inc., San Francisco—“Planning, a Function of the 


Salesman”: Rowland A. Thomas, Grimes-Stassforth 
Stationery Company, Los Angeles—‘Selling Methods 
That Will Bring You Hard Money”: Harry G. Swift, 


president, Harry G. Swift & Company, San Francisco 
—“The Romance of a Lead Pencil’ and “The Attitude 
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That Gets Business”; J. S. C. Ross, manager, domestic | 
sales, Pacific Gas & Electric Company, San Francisco— 
“The Tools for Selling”; Phil Mangel, auditor, Edward 
R. Bacon Company, San Francisco—‘What I Expect of 
an Office Supply Salesman’; Don Scott, H. S. Crocker 
Company, Los Angeles—“How We Do It in Hollywood”: 
and Dr. Stanley K. Donner, Stanford University—‘The 
Salesman Uses Suggestion.” 

A change of pace as set by the speakers was achieved 
through the showing of “By Jupiter” and “Thanks for 
Listening” loaned through the courtesy of the Pacific 
Telephone & Telegraph Company, and “The Inner 
Man Steps Out,” produced by the General Electric 
Company. 

The worth of the meeting is established by the fact 
that plans are already in the making for another such 
sales conference in 1953. 





Boston Stationers Dine and Dance 


The reception room of the Louis XIV Ballroom of 
The Somerset in Boston furnished a delightful locale 
for the friendship hour which preceded the 64th 
annual banquet and dance of the Boston Stationers 
Association on February 6. Forming one of the largest 
groups ever to attend this event, the diners enjoyed 
every minute of the New England Travelers Club hos- 
pitality just preceding the dinner 

In the picturesque ballroom the tables were cleverly 
arranged to permit ample elbow room for leisurely 
enjoyment of good food. Between courses, the orches- 
tra coaxed the diners onto the dance floor. 

President John W. Murray, John W. Murray Com- 
pany, Boston, Mass., welcomed the group to the ban- 
quet. It was a night for fun and frolic, not for speeches, 
he proclaimed 

The president recognized the presence of Jim Arm- 
ington, Eberhard Faber Pencil Company, the grand 
campaigner of many a year, fully recovered after an 
illness. To Arthur King, Ward’s, Boston, Mass., the 
president acknowledged able and timely insistence. 

To Bob Slate, Bob Slate’s, Cambridge, Mass., Mr. 
Murray gave well-merited recognition for his sterling 
efforts which, with the able assistance of his commit- 
tees, made this affair one of the largest in the Boston 
Stationers Association history. Mr. Slate acknowledged 
the president’s gracious remarks and thanked his com- 
mittees for their able assistance. He then introduced 
the guests at the head table. 

Governor Charles P. Anderson, Thomas Groom & 
Company, Boston, Mass., reminded all of the coming 
regional district meeting at Wentworth-By-The-Sea 
at Portsmouth, N. H., June 2 and 3. He promised a 
strong program and a pleasant outing. 

Toastmaster John B. Dwyer, manufacturers’ agent, 
performed his duties with a sparkle and wit. Gifts 
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Scene at 64th Annual Banquet of the Boston Stationers Assn. at Hotel Somerset, February 6 
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NEW B « P WIRE BOUND 


PRESSBOARD COMPOSITION BOOKS 


STOCK No. SIZE LEAVES WHITE PAPER 
13512W 8% x7 50 Wide faint & margin 
13514W 8% x7 50 Narrow faint & margin 
13515W 10x 8 40 Narrow faint & margin 
13516W 10x 8 40 Quadrille 5 sq. to inch 


13517W 10%. x8 40 Faint & margin punched 
2 holes 6” C to C for 
Ring Binders 


Packed three dozen to a carton, each dozen fully wrapped and labeled. 
No broken cartons. 
GREEN PAPER 
13521W 11x 8% 50 Faint & margin 41 lines 
13522W 11x8Y, 50 Faint & margin 29 lines 


Both the above numbers punched 3 holes 8Y%” C to C for Ring Binders. 
Packed three dozen to a carton, each dozen fully wrapped and labeled. 
No broken cartons. 


WIRE BOUND PRESSBOARD 
MEMORANDUM BOOKS 


STOCK No. SIZE LEAVES WHITE PAPER 
6143W 5 x 3 side open 60 Faint Ruled 
6144W 3 x 5 end open 60 Faint Ruled 
6145W 6 x 4 side open 40 Faint Ruled 
6146W 4x 6end open 40 Faint Ruled 


Packed six dozen to a carton, each dozen fully wrapped and labeled. 
No broken cartons. 


‘ General Offices: 84 Hudson Ave., Brooklyn 1, N. Y. 
Boston 10: 80 Summer St. © St. Lowis 2: 115 So. 8th St. * Chicago 7: 310 W. Polk St. 
New York City Salesroom: 349 Broadway, New York 13 
Chicage Salesroom: 1519 Merchandise Mert Plaza, Chicago 54 
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Boston Banquet Committee 
Harley P. Lewis, Ward's, Boston; Chester 
B, Gooding, L. E. Muran Co., Boston; Bob 
Slate, Bob Slate’s, Cambridge, Mass.; John 
W. Murray, John W. Murray Co., Boston; 
E. S. Stockwell, American Pencil Co.; John 
B. Dwyer, manufacturers’ agent; John T. 
Wilson, Jr., Esterbrook Pen Co. 


were distributed as the result of the largess of many 
manufacturers and dealers. A splendid entertainment 
was provided. 
The New England Travelers Club committee was: 
John T. Wilson, Jr., Esterbrook Pen Company. 
James P. Inman, Carter’s Ink Company 
Ralph Gerard, Sanford Ink Company 
David Keir, Dennison Manufacturing Company. 
Edmund S. Stockwell, American Pencil Company. 





Travelers, Dallas Dealers Plan Convention 
REPORTED BY ART CARROW 


A constructive meeting was held in Dallas on Feb- 
ruary 11 when the Dallas dealers and the Texas Trav- 
elers talked over their plans for the District No. 9 
convention of NSOEA in Dallas March 27-28 at the 
Baker Hotel. 

There were 56 present at the luncheon and favorable 
reports were given regarding the probable success of 
the convention. 











The district governor, Gus Trahan of Lafayette, La., 
was highly impressed with the attendance and spoke 
highly of the tremendous job the Dallas dealers are 
doing, as well as his supporting officers. 

The affair was the quarterly meeting of the Texas 
Travelers Club and Julian Bailey, president, presided. 

In attendance for the Travelers were: A. L. Dabney, 
Montag; Bob Doerr, Parker Pen Company; Wolt 
Stempel, Jr., Stempel Mfg. Co.; Fred and George 
Deutsch, Pat Whitesides, Jack Kern, Henry Deutsch, 
O. D. Mann, Earl Otta, C. L. Scheffler, W. B. Waltman, 
E. N. Stewart, Jr., Bill Gigliotti, Mike Holberg, Ward 
Silliman, W. W. Cannon and Fritz Gregg, all manufac- 
turers’ representatives; Wolt Stempel, Sr; Forrest 
Jones, Dennison Mfg. Co.; George Tarrant, The Carter’s 
Ink Co.; Cliff York, Eberhard Faber Pencil Co.; Dick 
Gage, Art Metal Construction Co.; Buck Rogers, Mark- 
well Mfg. Co., Inc.; Art Carrow, Speed Products Co.; 
Art Pfister, Smead Mfg. Co.; L. H. McDaniel, Jr., Sta- 
tioners Mfg. Co.; Dan MacDougall, Stationers Loose 
Leaf Co.; Charles Wallace, Parker Pen Co.; A. G. 
Blakley, LePage’s, Inc.; John McKim, Ennis Tag & 


Dallas Stationers, Texas Travelers Convene on NSOEA Regional Convention Plans 


1. A. G. Blakey, LePages, Inc.; Earl Otta, C. L. Scheffler and W. B. 
Waltman, all manufacturers’ representatives; Tom Rose, Ben- 
nett Printing Co., Dallas; E. N. Stewart, Jr., manufacturers’ rep 
resentative; John A. McKim, Ennis Tag & Salesbook Co. 

2. Charles McDaniel, Ennis Tag & Salesbook Co., Jim Vaughn, 
Clarke & Courts, Dallas; Harold Cude, Stewart Office Supply, 
Dallas; Arthur Hopkins, Clarke & Courts, Dallas; W. Neill 
Stewart, Jr., Stewart Office Supply, Dallas; L. H. McDaniel, 
Sr., Stationers Mfg. Co.; Jack Moore, Minnesota Mining & Mfg. 
Co. 

3. Bill Gigliotti, manufacturers’ representative; Hugh Stempel, 
Stempel Mfg. Co.; Mike Holberg and Ward Silliman, manufac 
turers’ representatives; Art Carrow, Speed Products Co., Inc.; 
Ben Brannon, Service Ptg. & Office Supply, Dallas. 
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4. O. D. Mann, manufacturers’ representative; Charles Wallace 
Parker Pen Co.; Julian Bailey, Eagle Pencil Co.; W. Neil 
Stewart, Jr., Stewart Office Supply; Dave N. Reed, Cathey 
Office Furniture; Gus Trahan, General Office Supply, Lafay 
ette, La., governor District No. 9 NSOEA. 


5. W. W. Cannon and Fritz Grigg, manufacturers’ representé 
tives; Doyle May, American Lead Pencil Co.; Sam Patterson 
Carpenter Paper Co.; John Hendricks, The Hendricks Co.; A 
Bumgardner, Moore Business Forms; Russell White, The Dorsey 
Co., Dallas 


6. Ladies at the meeting: Mrs. Charles McDaniel, Mrs. Charlet 
Wallace, Mrs. Richard Buchanan, Mrs. Bob Doerr and Ms 
Jack Fleming 
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© Ne tack or stickiness—no need to peel carbon from paper 
® Miracle-Tone back eliminates curling and slippage 

© Unsurpassed for brilliant color and lasting service 

® Non-smudging, deep-down manifold ability 








Product of experience, research, and master crafts- 
manship, M & V Tackless Pencil Carbon Paper 
measures up to the highest standards of quality, per- 
formance, and economy. It has unexcelled manifold 
ability and is made in a variety of weights and 
finishes to suit any type of pencil work. 


If M & V Tackless Pencil Carbons are not in your 
line, it will pay you to call your nearest M & V 
branch office and ask for a demonstration. 
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NEW YORK 7, N. Y. 
261 Broodway 


KANSAS CITY 6, MO. 
1013 Grond Ave. 


MITTAG & VOLGER, INC, 


Park Ridge, New Jersey 
Fine Carbon Papers and Inked Ribbons 


BOSTON 10, MASS. CHICAGO 6, ILL. 
75 High Street 558 W. Washington $t. 
SAN FRANCISCO 5, CALIF. LOS ANGELES 13, CALIF. 
591 Mission Street 406 Se. Main St. 
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Salesbook Co.; Hugh Stempel, Stempel Mfg. Co.; 
Charles McDaniel, Ennis Tag & Salesbook Co.; L. H. 
McDaniel, Sr., Stationers Mfg. Co.; Jack Moore, Min- 
nesota Mining & Mfg. Co.; Doyle May, American Lead 
Pencil Co.; Sam Patterson, Carpenter Paper Co.; John 
Hendricks, American Crayon Co.; Al Bumgardner, 
Moore Business Forms, and Leon Jaffe, Artistic Desk 
Pad Co. 

The dealers in attendance were: W. Neill Stewart, 
Jr., Stewart Office Supply; Dave N. Reed, Cathey Office 
Furniture; Ben Brannon, Service Printing & Office 
Supply; Jim Vaughn, Clarke & Courts; Harold Cude, 
Stewart Office Supply; Arthur Hopkins, Clarke & 
Courts; Tom Rose, Bennett Printing Co.; Jack Fleming, 
Vance K. Miller Co., and Russell White, The Dorsey Co. 

Ladies attending were: Mrs. Charles McDaniel, Mrs. 
Charles Wallace, Mrs. Richard Buchanan, Mrs. Bob 
Doerr and Mrs. Jack Fleming. 








K.B.D.A. Leaders... Incoming officers of the Kansas Book 
Dealers Assn. are pictured, left to right: Marc H. Godding, El 
Dorado, vice-president; Norville M. Ruddick, Council Grove, presi 
dent, and Zerne P. Haning, Emporia, secretary-treasurer. 


Kansas Book Dealers Meet in Topeka; 
Give Reins to Younger Members 


REPORTED BY ANN GALT 


Sessioning at Topeka, Kans., for two days, the mem- 
bership of the 34-year-old Kansas Book Dealers Asso- 
ciation came up with a slate of new officers placing the 
emphasis on youth. 

It had been the dream of the long-time president, 
the late Phil M. Anderson of Newton, that young blood 
should be infused into this trade organization, but his 
own leadership was so adequate, and the work he and 
Mrs. Anderson as secretary, did, was so devoted, the 





Honer Arthur J. Baum .._. These 
scenes are from a dinner party and gath- 
ering held in honor of Arthur J. Baum of 
Siekert & Baum Staty. Co., Milwaukee, Wis 
The occasion was his 80th birthday anni 
versary which was celebrated on Friday 
January 25. Mr. Baum, who has spent 
some 66 years in the office supply field, 
was presented with a loose leaf folder in 
which were numerous letters which were 
received by him from many of his very 
old acquaintances. These letters were read 
at the dinner. Many surprise gifts were 
presented to Mr. Baum including an elec- 
tric blanket which was a gift from the em 
ployees. Mr. Baum takes an active part 
in the supervision and management of the 
company, is daily at his desk at 8 o'clock 
in the morning. Pictured above are Mr. 
and Mrs. Baum. In the bottom group pic- 
ture Fred J. Siekert, vice-president who 
acted as toastmaster for the evening, is 
seated at the left of Mrs. Baum in rear row. 
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rest of the membership was for some 30 years content| 


to coast and “let Phil do it.” t 

Norville M. Ruddick, book, stationery and magazine 
dealer in Council Grove, automatically stepped into 
the presidency upon Mr. Anderson’s death. During 
this convention, he was voted in as president for one 
year, with Marc A. Godding, El Dorado, as vice-presi- 
dent. Zerne Haning, Emporia, will continue as secre- 
tary-treasurer. New directors include others of the 
younger merchants: Willard Topping, Overbrook; 
Calvin Markwell, Hays; John Brown, Washington; 
Irene Held Cook, Clay Center and J. W. Flaming, Wel- 
lington. 

District meetings, never attempted before, are being 
set up for key cities, with local retailers assuming 
arrangements and publicity among the membership, 

The plan is to develop latent leadership and be able 
at convention time in Kansas City, Kansas’ new Town 
House hotel, next February, to attract a heavy regis- 
tration because of a heightened participation in the 
organization’s program. 

One feature of next spring’s annual meeting, the 
35th, is that a newly-formed salesmen’s organization 
will set up and maintain a spring market show, where 
manufacturers’ representatives hope to offer up to 100 
displays in a concentrated showing designed to appeal 
to the outlying dealer. 

In the past there has always been a stationers’ show 
at the Kansas convention, built up from the corres- 
pondence of the president and secretary. From now 
on, the salesmen under Chet Smith of the A. W. Faber 
Company, will work out their own market. The book 
dealers will build their convention around the mer- 
chandising event and both groups will benefit, it is 
planned. 

“Pointers on Quality Selling” was the title of a talk 
by J. C. Ryan, W. A. Sheaffer Pen Company. He urged 
dealers to stock and sell their public better merchan- 
dise. Customers are best served, he declared, with 
quality goods, rather than with poorer grades sold on 
low-price appeal. 

Member panel discussions centered about used-book 
buying and selling, a field made more difficult by PTA 
book exchanges. Dealers gave some ideas on building 
the sales ticket so as to increase the unit sale. A 
common problem centers in the distribution of reading 

(Turn to page 167, please) 
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re NOW- 


for the Greatest Promotion Ever! 


Dixon's Surprise to the Nation 


$25,000.00 


in cash prizes...all to celebrate 
Dixon’s 125th Anniversary 1827-1952! 



























It's the sale booster, the profit maker that every sta- 
tioner will welcome...it’s Dixon’s 125th Anniversary 
Consumer Contest! It will make Ticonderoga and other 
Dixon Pencil Products the fastest moving, the most 
asked for merchandise in the stationery field today. 

And the contest is right in the pages of the 
SATURDAY EVENING POST and COLLIER’S, 
starting with the April 19th issue of the POST. Big 
full-page ads tell the nation about Dixon’s 125th Anni- 
versary Contest. It’s simple, it's easy...a must for 
every man, woman and child who has the slightest 
inclination toward winning big cash prizes. 

So be prepared! Be sure you'll be ready for the 
greater demand for Dixon pencil products 
that is certain to follow. Be ready for 
increased store traffic, increased sales, 
greater profits! Write us today for 


complete details. 





JOSEPH DIXON CRUCIBLE CO., PENCIL PRODUCTS DIV. 98-J4, JERSEY CITY 3, N. J. 


TICONDEROGA 





MAKERS OF 








The Nation’s First Pencil! ye 
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Frederic Leopold Heads Leopold Company 

Announcement was recently made of the elevation 
of Frederic Leopold to the position of president and 
general manager of The Leopold Company. 

Mr. Leopold was formerly vice-president of the wood 
desk manufacturing firm. 

Carl S. Leopold has been elected chairman of the 
board of directors and treasurer. Sterling Lord, for- 


Frederic Leopold 





merly secretary, has been made vice-president in addi- 
tion to serving as secretary. Robert Fleming continues 
as sales manager of the company. 

Frederic Leopold is the author of an article, “A Study 
of Nesting Wood Ducks in Iowa,” which appeared in 
The Condor, a magazine for naturalists. Mr. Leopold’s 
study, he states, was based on “notes covering over 
2500 nesting box checks plus many hours of watching 
from a portable blind or other vantage point, in the 
course of 12 years, beginning in 1939.” Mr. Leopold’s 
brother, Dr. Aldo Leopold, who died in 1949, was also 
a well-known naturalist. 





Lipner Named Koh-l-Noor Sales Manager 

William “Bill” C. Lipner, Chicago and Mid-West rep- 
resentative for Koh-I-Noor Pencil Company, Inc., has 
been appointed sales manager of the company, effec- 
tive January 1. 

On January 6, Bill was taken ill and rushed to Easton 
Hospital, Easton, Pa., but recovered rapidly. He has 
been resting at the home of his daughter, Mrs. Russell 


< 


ar 
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W. C. Lipner 


Wales, 3350 Secor Rd., Toledo 13, Ohio, and planned to 
resume active duty in a short time. 

John C. Pydlek, well known after many years in the 
stationery trade, has been appointed to represent the 
Koh-I-Noor Pencil Company, Inc., and to assist Eugene 
I. Biggs in part of the territory previously covered by 
Mr. Biggs. 

Another Koh-I-Noor assignment is that of Eugene L. 
Rosenberry to represent the company in New Jersey, 
eastern Pennsylvania and the Southeast. 


Grand Rapids Leather Buys Murray Frames 
The Grand Rapids Leather Furniture Company,) 

Grand Rapids, Mich., has announced the purchase of 

all the office chair frames in style groups Nos. 300, 400, 


500 and 600 of the Murray Furniture Company, Grand) 


Rapids, which went out of business recently. 





Se ek eee Re a ews 


Genuine leather upholstered office furniture is man-7 


ufactured by the Grand Rapids Leather Furniture 
Company, ranging from all types of executive and 
reception room chairs to davenports and the like. 





Dautel to Head York Safe Sales 


Walter H. Dautel of Chicago has been named sales 


: 
“ 
€ 
t 


manager of the York Safe & Lock Company, Canton, 


Ohio. 

Among the projects which Mr. Dautel plans to in- 
troduce in his new position is an education program 
for dealer representatives on selling money and fire 
protection. He brings to York Safe & Lock a knowledge 


Walter H. Dautel 





of dealer activities and problems and how to meet 
their needs. 

Mr. Dautel and his wife will live in Canton. A native 
of Lafayette, Ind., he attended Purdue University. He 
is a member of the American Legion. 


| ae Us, P a i a 


The descriptive account of the remodeled store of 
the Egyptian Stationery Company, Belleville, Ill., which 
appeared on pages 23 and 24 of the March issue, was 
in error on two counts—the display cases referred to 
as being made of blonde wood are in reality metal 





cases grained to give the feeling of the warmth of 


wood with the utility of steel, and the remodeling 
consultant, not named last month, was Ray J. Eichen- 
laub, Service Steel Products Company. Mr. Eichen- 
laub’s firm also supplied the metal display cases. The 
errors are sincerely regretted. 

* = “ 


There’s a whale of a difference between 8 million | 


and 800 million paper clips and to the dismay of the 
editorial department the former figure was incorrectly 
used in connection with a story last month concerning 
the Pittsburgh Cut Wire Company. That concern has 
delivered 800 million—not 8 million—paper clips to 
Uncle Sam since the outbreak of the Korean war. We 
regret the discrepancy in our mathematics. The load 
still totals 1,000,000 pounds, as was stated. 

In the NSOEA District No. 8 notes, page 175 of the 
March issue, it was stated that Bob Valleau and Vic 
Lydon are the popular sales representatives of the Leo- 
pold Desk Company and the Milwaukee Desk Company. 
This should have read, “The Leopold Company and the 
Milwaukee Chair Company.” 
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CARBONS 
and RIBBONS 


ONGHOR 






longhorn carbons and ribbons give your customers 
lop service...top performance... and they give 


\ you top profits! 
\ LONGHORN PLASTI-CARBON —t#kes more abuse 
than any other type carbon. Produces sharp, clean 


copies, won't slip, won't smudge or “tree.” Lies flat, 
won't curl in any weather. Corner-cut for easy removal. 


LONGHORN WAX-BACK CARBON —lone- 


wearing, non-smudging. Fast and clean to handle. 


rye? Pe \ Won't curl, sharp writing—second in quality only 
Be efi to Longhorn Plasti-Carbon. 
jie AS 
er 


LONGHORN RIBBON —vsers call it the “per- 

fect ribbon”—and it’s the perfect quality com- 

panion to Longhorn carbon. Non-filling, 

sheer yet tough. Types clean and 

sharp to please the most meticu- 
lous person, 


~ 










Amceo Covers the Notion 
Wherever You Are 


—p FO 
Lay Loe 
io 
AMERICAN CARBON PAPER MFG. CO. Write for your 


® ° NEW AMCO CATALOG 
Factories at Ennis, Texas e Chatham, Va. juts teenie ont 
the complete AMCO 
Carbon and Ribbon line. 



















Branches in Houston, Dallas, St. Paul, 
New Orleans, $t. Lovis, Albuquerque, Los Angeles, 
Denver, New York, Birminghom. 


7 SS” 
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KEYSTONE 


STEEL i Co., INC. 


NON aI EEL Fla 


e Featuring Oy 
4 heavy duty rollers Ay 
to each drawer > 
Compressor type de- 


All drawers reinforced on 





for extra strength 
Locks, Paracentric, vy 
plunger types Pe 


2*3*4 and 5 DRAWER UNITS 


x Letter and Legal Sues 


Baked 
enamel 
finish 
(olive green 
or gray) 


10 heavy duty rollers 
to each drawer 


Compressor Type 
6 reinforced Uprights 


Beautifully matched 
hardware 

Modern paracentric 
plunger type lock 


KEYSTONE ioia's. water st. pura. 46, Pa. 
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KEYSTONE) 
STEEL EQUIPMENT CO., INC. ASS 

> 
STORAGE ae + STORAGE CABINETS 
C r.\ 34 | N FE T S | g ¢ WARDROBES 


® COUNTER HIGH 


Catalog No. Height Depth Width 
4218-CH 42” 18" 7s 
4224-CH 42” 24" 35” 


© COMBINATION 
Catalog No. Height Depth Width 
7218-CW 72” 18 35" 
7224-CW 72" 24" 


® DESK HIGH 
Catalog No. 
3018-DH 
Height Depth Width 
30%" 18" 20” 


KEYSTONE STEEL EQUIPMENT COMPANY, INC. 
1914 S. WATER ST., PHILA. 48, PA. 
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Marchant’s New Chicago North Side Quarters 
. ..» TO provide better sales and service coverage, Marchant 
Calculating Machine Co. has opened a new north side office } 
which contains the general office for Chicago and is used | 
also to serve all of the area north to the Wisconsin line and 


northwest. In addition, a separate Marchant agency is We 


operated by E. J. Dreusicke at 8128 S. Cottage Grove Ave., 
and a loop office is maintained, now moved from 326 W. 
Madison St. to 176 W. Adams St. TOP LEFT—Exterior of 
north side office building; LOWER LEFT—-service depart- J 
ment; UPPER RIGHT—General office scene; CENTER RIGHT 
—the sales office; LOWER RIGHT—another general office 
scene. 


» pe a8 a. 


















































Kistler’s Named Exclusive Distributor 

C. W. Bergere, general sales manager of Mittag & 
Volger, Inc., has announced the appointment of the 
W. H. Kistler Stationery Company as exclusive distrib- 
utor for the M. & V. line in Denver, Colo. Kistler’s has 
long been recognized as a leading stationery store in 
the Rocky Mountain area, offering a complete line of 
stationery, machine supplies and office furnishings. 


Featuring M. & V. .. A window 
display of Mittag & Volger, Inc., products 
at the W. H. Kistler Staty. Co., Denver 
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To make the M. & V. carbon and ribbon service com- 
plete, a full-time carbon specialist has been placed in 
charge of this phase of the expanding Kistler opera- 
tion. He has just recently completed an extensive 
training program at the M. & V. plant and offices in 
Park Ridge, N. J., and his services will be available to 


anyone requiring assistance. 
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Office Furniture 
and Equipment 


Now it’s a fact! Office furniture and equip- 
ment that combines efficiency, comfort and 
beauty—Rock-a-File Modular Office Furniture 
and Equipment. Engineered for efficient use, 
solid working comfort and warm beauty, Rock- 
a-File Modular makes any office a more at- 
tractive, pleasant place in which to work. 
Gone is the old-fashioned, cluttered look of 
unmatched pieces. Rock-a-File Modular units 
—desk, file, bookcase, waste receptacle, type- 
writer cabinet, drawer cabinet and shelf stor- 


age cabinet—in wood or steel construction— 


te details, write today for catalog and price list. 
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are designed to fit available space with the 
maximum in efficiency. Each unit easily con- 
nects to companion units in any desired ar- 
rangement—making a complete and harmo- 
nious furniture layout. 

Everybody, from executives to stenogra- 
phers, will appreciate the efficiency, economy 
of space, comfort and beauty of Rock-a-File 
Modular Office Furniture. Available in steel 
or wood, Rock-a-File Modular steel units are 
furnished with gray or walnut finish; wood 
units in genuine walnut only. 


ROCKWELL-BARNES COMPANY 


35 East Wacker Drive Chicago |], Ill 
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Edwin T. Feigle Moves Into New Location 


After 12 years in a rented location, the Edwin T 
Feigle Company of Houston, Tex., has moved into its 
own building at 4909 Fannin St. Mr. Faigle remodeled 
a former residence and created one of the most unique 
stores in the county. 

The proprietor started his own company in Houston 
after selling for Remington Rand Inc., for seven years. 
His growth in the office machines field has been rapid 
and he attributes much of his success to his slogan, 
“We Appreciate Your Business’—a slogan the firm 
lives up to and truly means 

An open house was held on December 9, 1952, to get 
the new establishment under way. Dealers from many 
parts of Texas were on hand to assist in the house- 
warming. 

One of Mr. Feigle’s firm beliefs is that he has been 
a better dealer through his hard work for NOMDA, 
both on the local and national level. He is a past 
president of the Texas OMDA, the Houston OMDA and 
has been a director of NOMDA 





Louisville Firm Expands, Remodels 


The Standard Office Supply Company, a division of 
the Standard Printing Company, Inc., of Louisville, 
Ky., has just completed its building 
expansion and remodeling 

The changes were designed princi- 
pally for efficiency, appearance, and to 
facilitate the handling of increased 
volume. 

Large display windows are framed in 
aluminum in a black vitrolite glass 
front. A central entrance gives access 
to the store and printing division of- 
fices alike. The walls are lined with 
steel shelving giving visible display to 
shelf merchandise, with office furni- 
ture arranged on the floor as a sample 
of what is available in the warehouse 
Two large lots provide ample parking 
space for customers 


New Look .. . The remodeled quarters 
of Standard Office Supply Co., Louisville 
Ky. Efficiency and appearance were en 
hanced by the refurbishing program 
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New in Houston ... A night view of 
the new Edwin T. Feigle Co. store at 4909 
Fannin St., Houston, Tex. The store was 
“warmed” on the night of December 9Q, 
1951. 


The parent company, one of the largest commercial 
printing houses in Kentucky, has been serving banks, 
court houses and commercial establishments in that 
State since 1907. The office supply division was ac- 
quired in 1943 through the purchase of the old John 
P. Morton Company, one of the pioneer business con- 
cerns in Louisville, having been in continuous opera- 
tion for more than 100 years. 

With the inventory, and some of the connections of 
the old John P. Morton Company as a nucleus a com- 
pletely new organization has been built now serving 
the entire state. M. J. Boone, identified with the office 
furniture and supply business in Louisville for more 
than 25 years, is vice-president in charge of the divi- 
sion. 

Representative lines carried include Art Metal steel 
office furniture and aluminum chairs, Jasper Office 
Furniture Company wood desks, McMillan loose leaf 
and record books, National Blank bound books and 
pads, Clarin folding chairs, DeLuxe metal shelving, 
Wabash filing supplies, Post Index visible systems, 
World Wide forms, Taylor chairs, Cramer posture 
chairs, Dictacraft papers, Wallace pencils, Old Town 
ribbons and carbons, Plymouth rubber bands, C. L. 
Downey coin wrappers, and many others. 
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Thousands of Satisfied Customers 


Help You Sell STEEL AGE 


YOU'LL find that thousands of business men from coast to coast have already paved the 
way to bigger sales when you handle STEEL AGE office furniture. That’s because they're 
satisfied castomers who already know how much more comfortable and efficient they can be 
when they’re working in a STEEL AGE-equipped office. Business men who own a STEEL AGE 
Executive Desk, for example, pass the word along to their friends about the way it adjusts 
to their most comfortable working height . . . the copious drawer space . . . the spacious 
corroleum top... and the sturdy feel of its made-for-lifetime construction. These marks of 
quality all add up to a kind of comfort, efficiency and pride that really se//s desks. Is it any 
wonder that office furniture dealers everywhere say, “Sell STEEL AGE and you sell the 
finest in steel office furniture!” 








Call on us at Booths 112-113 
NOFA CONVENTION 
Haddon Hall Hotel, Atlantic City, April 23-25 
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CORRY-JAMESTOWN MANUFACTURING CORP. 
Corry, Penna. 





J. K. Giil Company Expands Facilities 


Completion of the first steps in the major expansion 
program undertaken by the J. K. Gill Company, Port- 
land, Ore., has been announced by George Halling, 
general manager of the stationery and book store and 
wholesale distributors. This marks the firm’s 85th year 
as the Northwest’s largest concern of its type. 

With the acquisition of its new, modern warehouse at 
N. W. 28th and Industrial Ave., the wholesale traffic 
to Oregon, Washington and Alaska have necessitated 
extensive changes in the main downtown store to han- 
dle floor traffic and speed up service to Gill’s many 
customers. 

The accompanying photos show the new wholesale 
department recently moved from the fifth to the ninth 
floor. Modern colors, fluorescent lighting and display 
units for complete merchandising to the wholesale cus- 
tomer have increased floor traffic. 

In the past 10 years alone, Gill’s growth has been 
such that there were many difficulties in keeping the 
divisions consolidated. With the construction of the 
new 60,000 square-foot warehouse, reorganization of 
the main 10-story downtown building was necessary 
because of the moving of all heavy stocks to the ware- 
house. 

The over-all plans of expansion include modernization 
of all departments but because of the heavy business 
throughout the year, each will be completed separately 
to avoid any stoppage of service to Gill’s customers. 

The J. K. Gill Company’s general offices have moved 
from the fourth floor to spacious new quarters on the 
fifth floor. With exterior walls of laminated birch in 
a natural finish, the offices are completely enclosed 
with panels and ribbed glass. 

A modern mailing and addressographing depart- 


ment, filing department and larger office space was a 
definite plan in keeping with Gill’s over-all expansion 
program throughout the Portland operation. 

New executive offices are adjoining the general office 
and follow the same design. Five banks of fluorescent 
lighting for every 


fixtures overhead provide correct 


Top Center ... Exterior view 
of general offices showing cash- 
ier’s desk. 


ieee 


Abeve ... Wholesale department 
together with school supply and equip- 
ment section. 







desk in the office. The cashier’s windows in the front } 
of the offices face the elevator and are easily accessible | 


and in full view of traffic from the elevators. 

Cycle billing and a new enlarged and complete mail- 
ing and addressograph department will further in- 
crease service to both retail and wholesale accounts. 

Mr. Halling says, “We are soon to announce the com- 
pletion and opening of our modern office displays on 
the fourth floor. This floor has been completely redec- 
orated. New lighting and color schemes will make this 
an outstanding background for modern office furniture 
and equipment displays. Nearly 10,000 square feet of 
display space will feature all of our office furniture 
and equipment lines.” 





A. B. Dick Company Forms New Subsidiary 


In order to more effectively serve its export distribu- 
tors located in the Western Hemisphere, A. B. Dick 
Company on February 1 organized a subsidiary com- 
pany which will be known as A. B. Dick International 
Company. 

The new company will sell A. B. Dick products only 
in the Western Hemisphere, that is in countries in 
North, Central or South America, in the West Indies | 
or in Newfoundland, except the United States and 
Alaska. It will also sell to A. B. Dick Company’s Cana- 
dian subsidiary, The Mimeograph Company, Ltd., of 
Canada. 

Distributors in the United States will continue to be 
serviced by A. B. Dick Company and those distributors 
outside the Western Hemisphere by A. B. Dick Com- 
pany’s export department. 

A. B. Dick ITI is president of A. B. Dick International 
Company. Other officers are John G. Beadle, executive 
vice-president, and John H. Hamline, vice-president 
and general manager. 

A. B. Dick International Company will be operated 
under the direction of Mr. Hamline and will have its 
general offices at 5700 W. Touhy Ave., Niles, Ill. An 
adequate office staff is available and a sales force is 
now being organized. 


Below ... Ninth floor wholesale department 
showing sample tables 








<— Bottom Center . Interior view 
of remodeled general offices 


Remodeled Wholesale Department and General Offices of the J. K. Gill Company, Portland, Ore. 
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if you feel like hiding 


when customers come in 


«+ Stay off that hook! 


When you want “Y and E” folders to keep your 
customers happy—and we can’t send you all you 
need, there’s no need to hang! We're making 
every effort to get materials to meet your un- 
precedented demands. 

Meanwhile—show your customers these prof- 


itable “Y and E” items which are in good supply: 


* Sort-O-Mats 

* The Complete 
Shannon Line 

* Expanding Index 
System 

* Special Machine 
\ccounting Card 
Forms 


* Direct Name 
Vertical Filing 
System 

* Card Guides 


* Vertical Guides 





When you take orders for these, you know you 
can deliver ... you know you needn't hide when 


your customers come in. 


The Franchise that means quality merchandise. 


y Steel Office Equipment | val MARK OF SUCCESS 





ROCHESTER 3, N. Y., U.S. A. 
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HUNDREDS OF COPIES 
INSTANTLY FROM 


a Single Shel 
oft Canbon Popov 


Duplicator 


As Essential To Your Business 


as a Typewriter 


| Ink «No Ster ils «No Ge 
No Mats-Ne Typ¢ 


Anyone in the office 
can operate it! 


Old Town 


Brooklyn 17, New York 


more about your 


I'm interested in hearing 
Spiel” duplicator. 


NAME 


ADDRESS 


010 Town 
Previet 





WRITE TODAY FOR DEALER 
FRANCHISE INFORMATION 


Old Town 


DUPLICATING MACHINES 
CARBON PAPERS -RIBBONS 


THIS ADVERTISEMENT IS ONE 
OF A SERIES RUNNING MONTH- 
LY IN TIME MAGAZINE. 


| 
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Traditional Abacus on Way Out as Modern Calculators Intrude in Japan 


In traditional Japanese garb, a young office worker calculates 
yn the abacus ch scenes, while still common in Japan, are 
slowly beginning to disappear. 

A pagoda gives Nipponese flavor to this scene as a sales- 


Something New in Land of Rising Sun: 
Abacus Losing to Calculator Challenge 


The abacus might have beaten the modern cal- 
culator in a race in Japan a few years ago but today 
it looks as if that ancient arrangement of beads and 
wires is reaching the end of its string. 

After reigning unchallenged for’ centuries in the 
Orient, the world’s oldest calculating device is dying. 
Its killer? A combination of inflation and the inroads 
of the modern calculating machine. 

That’s the story from a canvass of office machine 
dealers in Tokyo. “As long as our office has operated 
in Japan,” reports J. Yamamoto, dealer for the Monroe 
Calculating Machine Company in Tokyo, “our stiffest 
competition has come from an antiquated arrangement 
of beads and wires, small enough to be carried in some- 
body’s briefcase 

But now, this “soroban” (which is what the Japanese 
have called their version of the abacus since its birth 
there hundreds of years ago) is slowly being snuffed 
out. And moving in to take its place is the calculating 
machine 


How can this be when only a few years ago the 
abacus beat a modern calculator in speed tests in 
Tokyo? 

It all came about when a Japanese abacus expert 
by the name of Kiyoshi Matsuzaki challenged occu- 
pation forces to a “duel.” He could calculate faster 
with an abacus, he claimed, than any G.I. using an 
electric machine. Naturally, with a boast like that, 
things started popping 

To the Army newspaper “Stars and Stripes,” here 
was a made-to-order publicity stunt. They snatched 
ip sponsorship of the contest and the race was on to 
find a fitting opponent for the challenger. 

Pvt. Thomas Wood stepped forward to accept, and 


tingled with anticipation as the 
for the coming bout. G.I.’s made 
said he’d tote his pal around in a 
abacus lost 

a crowd of 2800 packed the Ernie 
yoshi “The Hands” Matsuzaki and 
i G.I. tore into their mathematical 
Midst popping flash bulbs, cheers and spurts 
heir fingers whizzed over beads and 


ra few days Tokyo 
luelists traine 
heir wagers 
Jap rickshaw if the 
On the big « 
Pyle Theatre as Ki 


An 
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. rip 


over, the tiny abacus had out- 
calculator in everything but 
Hands” had made fewer errors 
was 30 seconds faster than that 


i when it was all 
ed the ele tric 
’ 
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4nqg nis average speed 
I his G.I. opponent 
But in spite of the victory that day in the Ernie 

Pyle Theatre Japanese abacus is growing weaker 
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man explains the workings of a modern calculator to potential 
Japanese customers in Tokyo. 

3. Contrast of the old and the new—a modern Japanese office 
scene where the mechanical brain has replaced the abacus. 


in its struggle for survival in the land of its creator. 

And office machine dealers in Japan have come up 
with a couple of good reasons why. It adds up to a 
combination of the high cost of living and the exist- 
ence of up-to-date calculators. 

For instance, it takes 20 to 30 years to become an 
expert abacus operator. That’s because an abacus only 
records results. The operator calculates in his head, 
notes his findings by pushing certain beads into certain 
positions. The amount of memory involved is enough 
to stagger any imagination. Most Japanese youths are 
finding less arduous ways to make a living. 

Then, too, a main selling point of the abacus was 
always its cheapness. But inflation in Japan, which 
saw prices rise to 200 times their pre-war level, meant 
a higher price tag and a shrinking appeal. 

Finally, the chap who contrived the soroban cen- 
turies ago never dreamed of the astronomical figures 
that are everyday fare in this modern age. These big 
numbers require use of more beads, slowing operation 
and putting an even bigger tax on memory. 

And try to solve a few algebraic equations or com- 
pute some fancy statistics on one of those crude con- 
traptions. 

Make no mistake: A trained operator doing certain 
types of problems on an abacus can present some 
pretty formidable competition to a calculator. The 
contest in Tokyo proved it. But that’s as far as it goes. 

Take into account all those other factors—type of 
problem used, comparative length of training time, 
and accuracy—and the results of the Tokyo contest 
begin to look mighty unscientific. 

Explains another Japanese dealer, “In this new age, 
the abacus has become somewhat inconvenient in cal- 
culation. Moreover,” he continues, “owing to the 
development of scientific managements, the demands 
for western calculating machines have remarkably 
increased since the import of machines was resumed 
last year.” 

With Japanese industry becoming more modernized, 
and with the calculator gaining in popularity over the 
abacus, dealers are confident that a brighter future is 
beginning to dawn for the figuring machine in the 
Land of the Rising Sun. 


ee 


Old Town Opens New York City Office 


Old Town Corporation has opened a sales office at 
345 Madison Ave., New York City. The move is part 
of an expansion program designed to afford more 
complete coverage in this territory. The office will be 
under the supervision of Jerome 8S. Eaton, George 
Linton, Jr., and Vincent deP. Farrell. 
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Re-enact Scene of Decade Ago 
. . » The Advocate Store, progressive sta 
tionery and office equipment firm in New 
ark, Ohio, celebrated its 10th anniversary 
February 25. Coincidentally, John Duncan 
and George Long, both veterans in the 
office equipment industry, are shown in 
the photo inset in a similar pose 10 years 
ago on the first opening of this store man 
aged by Mr. Duncan. Personnel a decade 
ago was two people. Today, the staff 
includes eight persons 
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News in 
Pictures 


Royal Metal on Set . . . Furniture by 
Royal Metal Mig. Co. will be seen in the! 
forthcoming Paramount science fiction 
movie, “War of the Worlds.’ The set her 
pictured shows the International Communj! 
cations Center, a key scene in the film. The 
varied tubular steel pieces were sold tg 
Paramount by General Office Furniture Co, 
Los Angeles. 


RE 
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New in Nashville .. . Presenting th 
new office furnishings display rooms @ 
Hessey Printing & Stationery Co., 424-4% 
Lafayette St., Nashville, Tenn., for whid 
an open house was recently held. Hus 
dreds viewed the beautiful facilities, pro 
viding 10,000 square feet of space fa 
display. Prizes, refreshments and favom 
featured the open house. 
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Business is Always Better for Dealers 
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SELL 


“a Profit-Wise Dealers all over the coun- 


try are cashing in on the demand for 
Alma Wise Economy! Tighter budgets 
are making large, as well as small, 
buyers extremely price conscious. To- 
day, more than ever, buyers want the 
best quality at the lowest possible 
price... and that’s what they get with 


Alma Office Furniture! 


BETTER DESKS ARE MADE OF WOOD 


ne 
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ALMA DESK COMPANY 


HIGH POINT, 








1100 
ECONOMIZER 
SERIES 





Alma Desks afford smart styles with 
universal appeal, sound functional de- 
signs, and the durability of famed 
Alma Craftsmanship, and Wise Econ- 
omy prices in every line. 

You can sell more...make more... 
by joining the Bigger Business Parade 


of Alma Dealers! Stock and sell Alma 


Desks! 








NORTH CAROLINA 
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Brunner Firm Helps Equip New School 


One of the latest installations of the R. J. Brunne! 
Typewriter & Office Equipment Company, Carbondale 
Ill., is the newly completed training school at Southern 
Illinois University. 

This building is considered one of the most modern 
school buildings to be found anywhere and serves 
primarily as a laboratory for Southern Illinois Uni- 
versity students in training as future teachers, and 
as a demonstration center for schools in the area. 
Principal speaker at the dedication ceremony was the 
State’s governor, Adlai E. Stevenson 

Some of the outstanding features of the new $2,.800.- 
000 unversity school building include fluorescent 
lighting and light pastel colored walls, centrally- 
located steam heating and ventilation system, and 
individual room temperature controls 

From the principal’s office it is possible to make 
announcements to any one room or throughout the 
building. “Broadcasting” is possible also from the 
auditorium, gymnasium and Little Theatre. 

The speech room serves also as a theatre. Folding 
walls separate the speech and English room so that, 
on occasion, the doors may be opened and English 
students may preview programs by the speech students. 

Light, natural birch furniture in the classrooms and 
green chalk boards aid much in reducing eye strain 
Desks have tops adjustable at 10 and 20-degree angles. 
Seats and desks are movable up and down. The seats 
also move forward and backward and have a 45-degree 
swivel. 

Observation windows are a built-in feature of the 
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special education room, nursery, kindergarten and firs 


grade. Here, student teachers and parents may ob 
serve with pupils being unaware of the presence off 
others. 

Additional modernizations in the kindergarten room} 
include wash basins and sink at children’s height ang 
fountain with live fish and turtles for science study} 
They also have light-weight aluminum cots which 
even a five-year old can move : 

Folding bleachers in the gymnasium assure maxi-} 
mum floor space. Electrically-controlled doors divide 
the large gym into two smaller ones and a ventilating 
system keeps the gym air fresh 

Other rooms of special interest provide facilities for 
teaching hard-of-hearing pupils. There are sound. 
proof rooms for teaching speech correction and private 
practice rooms for music. 

The university has three typing departments which 
have almost entirely all Royals sold and serviced by 
the R. J. Brunner Company. 

Desk’s chairs and file cabinets in the teachers’ and 
principal’s offices are all gray metal. The counter ip 
the main office is made of three-drawer file cabinets 
with some card files for quick access to necessary 
records. 

Chairs throughout all the offices and in the typing 
rooms are the posture type, adjustable for each indi- 
vidual student. Typewriter tables in the classroom 
were designed and made especially for the university 
school. 





The R. J. Brunner Company is proud to have beenj 
one of the suppliers of furniture and equipment for 


this model school. 


Education Made Pleasant... Four 
views from the newly-completed training 
school at Southern Illinois University where 
the R. J. Brunner Typewriter & Office Equip- 
ment Co., Carbondale, Iil., provided furni 
ture and equipment. UPPER LEFT—Typists 
train on new Royels; LOWER LEFT—Prin 
cipal’s office; LOWER RIGHT—Machine ac 
counting classroom; TOP RIGHT—Three 
drawer file cabinets provide a counter in 
the main office. 
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See what the 
world’s best 


protection 





flooks like...now_ 








IF IT’S MOSLER... IT'S SAFE 


*” Mosler Safe “” 
Since 1848 


World's large st builders f sates and hank vaults ? Vosler built the U.S. Gold Storage 
Vaults at Ft. Knox and the | us bank vaults that withstood the atomic bomb at Hiroshima 








tncunting We new Me 


“A” LABEL “400” SERIES RECORD SAFE 


Designed by Raymond Loewy Associates,* it gives the 
world’s most modern look to the world’s best protection! 











*RAYMOND LOEWY ASSOCIATES, world’s foremost 
industrial designers, now bring to safes the modern, 
functional beauty they have brought to fine products 
from ships to motor cars to household appliances. 


Next MONTH, it will be stopping businessmen in their tracks, right 


in your store ... if you’re a Mosler dealer. 


For here on display will be the distinguished, new Mosler “A” Label 
“400” Series Record Safe, the safe that gives the world’s most modern 
look to the world’s best protection. 


Only Mosler engineering and Raymond Loewy’s imagination could have 
made it possible. Only Mosler dealers will have it. And it will put the 


Mosler dealer in every community farther out in front than ever. 


MOSLER DEALERS: Look for details of gigantic promotion coming soon. 


Y i} HLA 


New “Counter-Spy” Lock. Numbers are New “instrument Operations Panel.” New bwilt-in look. Recessed bottom 

on edge of dial instead of on face. Streamlined horizontal handles in- panel completely hides wheels, gives 

Visible only from top and only to tegrated into panel with dial and _ record safe a smart built-in look in 

person working combination. An im- emblem. And at convenient “no- harmony with the most modern 
rtant security feature. stoop” height. offices and equipment. 




















Three Appointments Made by SoundScriber 

R. W. Davidson, vice-president and general sales 
manager of the SoundScriber Corporation, has an- 
nounced the appointment of three men to head Sound- 
Scriber offices. 

Joseph M. Conley was appointed manager in the 
Houston, Tex. area. He has had many years of experi- 
ence in the office equipment business, being associated 
with the International Business Machines Corporation 
in both the Chicago and Houston areas. Most recently, 
he has been associated in the field of visual education 
in Houston and Dallas. 

Barclay Curtis was named head of the Dallas office, 
SoundScriber of Texas, Inc. He has been associated 
with SoundScriber since 1946, first as a distributor for 
the state of Oklahoma, coming to the Dallas office as 
sales manager in 1948. Prior to his World War II serv- 
ice as a captain in the 26th Division of General Pat- 
ton’s Third Army, he directed sales promotion at the 
Park Central Hotel and was convention manager of 
the Commodore Hotel, both in New York City. 

The third appointment is that of K. E. Heeney as 





K. E. Heeney 


B. Curtis 


J. M. Conley 


head of the company’s office in the Georgia and Ala- 
bama areas. His headquarters office is in Atlanta, Ga 
His experience in the office equipment field dates back 
15 years, during which time he was a sales representa- 
tive for International Business Machines Corporation, 
and most recently, distributor for the Clary Adding 
Machine Company, in Atlanta, Ga. 





Management Features Coleman 


The February 15 issue of Sales Management uses a 
striking photograph of John S. Coleman on the front 
cover and in an accompanying article about the pres- 
ident of firm tells how “total sales” take over at Bur- 
roughs Adding Machine Company. 

This article concerns the accomplishments of Pres- 
ident Coleman and “younger management” and de- 
clares, “In these first five years they have been able 
to double dollar sales and, despite sharply increased 
taxes, to triple profits. 

“While their predecessors in 17 years had paid out 
in dividends 90% of what Burroughs had earned, the 
new managements in five years poured more than $21 
million back into the blood stream of their business. 

“At the same time they increased wages for 15,000 
employees and maintained high dividends for 28,000 
owners. 

“Even more important, this group—headed by Law- 
rence V. Britt, who became chairman of the board: 
President Coleman, and Ray R. Eppert, who moved in 
then as vice-president for marketing and is now exec- 
utive v-p—have strengthened morale and efficiency 
within the organization and have built for Burroughs 
a new standing among its customers.”’ 





Majestic Firm Buys Agins-Renard, Inc. 

Majestic Stationery Company of 260 N. Third St., 
Philadelphia, Pa., has purchased the firm of Agins- 
Renard, Inc., 78 Reade St., New York City, and is now 
operating a branch at the New York address. 

The entire personnel of the former company has 
been retained by Majestic and Joseph Agin is acting 
as branch manager. 
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Rudy P. Kaspar Appointed by A. B. Dick 

A. B. Dick Company announced recently the appoint- 
ment of Rudy P. Kaspar as manager of the sales en- 
gineering department. 

In his new position Mr. Kaspar will be responsible 
for a product development program for A. B. Dick 


Rudy P. Kaspar 





products. This program will cover not only the firm’s | 


mimeograph products but also the newly-developed 
folding machine and lithograph products. 

During his nine years’ association with the com- 
pany, Mr. Kaspar has been in field sales work and has 
served as manager of customer service and sales en- 
gineering representative. He will continue to be lo- 
cated in the A. B. Dick Company’s new plant and gen- 
eral offices in Niles, Il. 





Wilson Jones Enlarges Staff in South 


Wilson Jones Company has revised its southern ter- 
ritory, placing South Carolina and Florida under 
southern territory supervision. The company has also 
enlarged its sales force by adding B. B. Mallory, who 
will cover the Texas territory, traveling out of Dallas, 
and E. C. Clifton, who will cover Texas territory out 
of Houston 

In addition to these men, Fred Childers has been 
added to the sales staff to assist H. C. Walden. Mr. 





E. C. Clifton F.. Childers 


Ke 





Jim Pryor 


H. C. Walden G. Drane 


Childers will cover Mississippi, Tennessee and Alabama, 
making his home in Birmingham, Ala. 

Mr. Walden will visit the principal cities in these 
states and will continue to make his headquarters in 
Atlanta. South Carolina and Florida, which now be- 
come part of the southern division, will be served by 
George Drane as in the past 

These new additions to the sales force, as well as 
the other men in the southern territory, will be under 
the supervision of Jim Pryor, sales manager of the 
Wilson Jones southern division, who makes his head- 
quarters in Dallas. 

These men have been added to the sales organization 
so as to provide more frequent contact and closer 
relations with the dealers in this area 
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NO. 11-5-50 


Ilustrated above is our red genuine Pressboard 
Binder Cover made also in grey and black Press- 
board. We can furnish this cover in genuine tan 
Smeadfibre - embossed Leatherette grain finish, 
which gives it a two-tone effect. Our binder cov- 
ers lend themselves well to embossing on the front 
of the cover and are carried in stock in all 


popular sizes. 


These binders are equipped wtth 8%” C to C 
fasteners with 3” prongs and are made with extra 
strong long-wearing full cloth hinge for hard 
active service. These binders can also be furnish- 
ed with scored hinge where the activity of the 
binder is not as great. This is an ideal binder 
cover for orderly arrangement of inventories, re- 
ports, notes, proposals, pricelists, etc. 











We have artists and engineers to take care of 
your unusual requirements for specially design- 
ed covers. Consult us on your next job for 
special sketches and samples. 


THE Gmead 


MANUFACTURING CO., INC. 
HASTINGS - MINNESOTA 
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The KWIK-TWST Sales Dispenser is 


an effective sales stimulant. It is com- B- 


pact, colorful, and contains 24 drills, 


templates and instruction sheets. 


Order yours today! 








THE J 
G@@SMANUFACTURING CO., INC.-HASTINGS, MINNESOTA | 
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Roneo sells 


for A ALF 
PRICE, most 


comparable 
machines 


RONEO Sells Faster... because 
RONEO has More to Sell! 


Your customers will love the precision workmanship, 
the precision results that RONEO offers. Not only 
does RONEO cost less, it also saves in day to day 
running, both in ink and paper. Imagine running a 
second color with close registration and being able 
to set up that second color in just 20 seconds. Dem- 
onstrate the quality RONEO features and watch the 
sales roll in. 


PRINTING PRESS PRECISION 
TOP-END STENCIL RELEASE 
LEAK-PROOF CYLINDER 
ECONOMY OPERATION 
20-SECOND COLOR CHANGE 
STREAMLINED DESIGN 


145 WEST 57th. STREET 
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PHONE: Ci 5-6940 


OTHER 
RONEO MODELS 


MODEL “150” 
Hand operated, 
paper size to 
842" x 14”, 


MODEL “POLICY” 
Automatic, 
paper size to 
ek Oe 
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PARAISOPROPOXYDIPHENYLAMINE: 





| can‘t pronounce it 
either! . . . but it’s 


ALL MINE! 


Let’s call it 


for short! 


it’s the new chemical 
anti-oxidant in 


B.F.Goodrich 
PLATENS 


PARADA 1c vour customers: 


. . « because it keeps the platen rubber ALIVE— 
















(and retains all the resilience and “spring” so es- 
sential to efficient typing)—-LONGER THAN EVER! 








AND IT’S IMPORTANT TO YOU! 


. « » because it means that B. F. GOODRICH PLA- 
TENS are more than ever your best bet for lasting 






customer satisfaction! 





Always FIRST with the BEST! 
Only 
B. F. GOODRICH PLATENS 


are compounded with paradin, 
the patented “bounce-stretcher’’! 










*Patent No. 2274602 


Nationally distributed by 





SHIPMAN-WARD MFG. CO. 


325 NORTH WELLS « CHICAGO 10, ILL. 













Royal Metal Names Division Sales Manager 


Appointment of Jack Sable as sales manager of the 
store and shop furniture division, Royal Metal Man- 
ufacturing Company, has been announced by H. A. 
Green, president. 

With a background of 25 years’ experience in the 
professional and institutional furniture field, Mr. Sable 
will be completely responsible for all policies relating 
to the store and shop furniture division, recently 
formed to personalize dealer relationships, and im- 
proved service. 

Mr. Sable joined Royal Metal in 1948 as district sales 
manager for the chain store and hotel division, with 
headquarters in New York City. Previously he had 
been a dealer salesman, a supply house sales manager, 
and owner of his own beauty shop supply house 


In his new position, Mr. Sable will be in charge of | 





all matters relating to the beauty trade, store fixture | 


trade, department stores, general merchandise field, 
shoe market, millinery market, ready-to-wear supply 
trade, automotive supply field and the furniture rental] 
trade 





Appoint Speed Products Advertising Chief 
Miss Nell Lee Litvak has been appointed advertising 
director of Speed Products Company, it was announced 
by Jack Linsky, corporation president. 
For the past year, Miss Litvak was in charge of ad- 
vertising and sales promotion for the Bulova Watch 


Nell Lee Litvak 





Company, watch parts division. Prior to this employ- 
ment, she headed the advertising department of Speed 
Products Company. She returned to her former posi- 





tion with the opening of the company’s new $1,000,000 | 


plant. 


She is a native of Winnipeg, Canada, where Miss 
Litvak received a degree from the University of Mani- | 


toba 





Announce Brand Name Retailer Finalists 


Finalists have been announced for the Brand Names 
Foundation fourth annual “Brand Name Retailer of 
the Year” awards to be made at a dinner in the Grand 
Ballroom of the Waldorf-Astoria Hotel, New York City, 
April 16. This has been designated as Brand Names 
Day. 

The finalists in the field of office equipment and sta- 
tonery stores are: 

Ivan Allen-Marshall Company, Atlanta, Ga 

Artistic Press, Brooklyn, N. Y 

Belcher & Schacht, Long Beach, Calif 

The Diehl Office Equipment Company, Columbus 
Ohio. 

Hastings Typewriter Company, Hastings, Nebr 

The Howard Company, Midland, Tex 

W. E. Kelsey & Sons, Inc., Hartford, Conn 

Stewart Office Supply, Dallas, Tex 

Story-Wright, Tyler, Tex. 

Utility Supply Company, Chicago 

Ward’s Stationers, Boston, Mass 

Wilson Stationery & Printing Company, Houston, 
Tex 

A plaque will be presented to the office equipment 
and stationery store brand name retailer of the year 
together with four “Certificate of Distinction” citations. 
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The American Metal Products Company of Michigan 


Borroughs Manufacturing Division 
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The symbol of a quality product 











Wou are tnrvetted to join our dealer organization 
to carry our quality line of 


“Flexi” Metal Office Furniture Products 
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amp ‘’FLEXI’’ Bookcase 4212 


amp “FLEXI” Storcase 4218 
Height 42 Width 38” — Depth 12” 


Height 42” — Width 38” — Depth 18” 





amp “FLEXI’’ Bookcase 8412 
Height 84” — Width 38” — Depth 12” 


Top, bottom, shelves and uprights of all cases are 18 gauge steel; backs and trim side panels, 20 gauge 


steel. All cases finished in top quality gray or green baked enamel. Sizes given are outside dimensions. 





Gentlemen, these are quality products manufactured by a nationally known company that produces only quality products. 
Its know-how created these outstanding cases to sell at attractive prices, with a good profit to you. You are urged to get 
acquainted with the amp line without delay . . . it may prove to be one of your greatest sales opportunities. 


Write today for more details 


AMERICAN METAL PRODUCTS COMPANY 


5 9 Linsdale, Detroit 4, Michigan 
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N. O.F. A. Thanks the following 
Exhibitors for their Splendid Cooperation 
during the 3 most important days of the 
Office Furniture Industry by making possible 


THE BIGGEST N.O.F.A. SHOW 


6TH ANNUAL 


CONVENTION AND EXHIBITION 
APRIL 23-24-25 HADDON HALL ATLANTIC CITY, N. J. 


NOFA 1952 CONVENTION EXHIBITORS 


EXHIBITORS BOOTH NO EXHIBITORS BOOTH NO 
Konwoed Corporation 1&2 Monarch Furniture Co 71 
Maso Steel Products 3 Eagle Ottawa Leather Co 7 
Cole Steel Equipment Co. 445 Huntington Chair Corporation 73 to 80 
Frank Seerbo Sons 6&7 The Leopold Co 8! 
Shelbyville Desk Co. 8 The Westeort Co 82 
Bright Chair Co. ry Martin Moldow Assoc 83 

0 Murphy Chair Co 84 


Art Steel Sales Corporation 


I 
Columbia Steel Equipment Co if Nucraft Furn. Co 85 
Haskell Mfg. Co., Ine. 12 National Desk Co., Ine 86 
Sainberg & Co. 13 Congress Chair Co., Ine 87 
Keystone Steel Equipment Co 14 Cariton-Surrey inc 88 & 89 
Stacor Equipment Corporation 15 N. T. Shepherd Chair Co 90 & 91 
The Bassick Company 16 Neiman Steel Equipment Co. 92 
Security Steel Equipment Corp. {7 & {8 Rest-A-While Couch Co 93 
Mario Mfg. Co., Ine. 19 indiana Desk and New Indiana 
Meilink Steel Safe Company 20-21-22 Chair Ce 94 
Gifteraft Leather Company 23 Artistic Desk Pad and Novelty Co. 95 
Arrow Lamps Mfg. Co., Ine. 24 Smo-King Products 96 
Wells Chair Corporation 25 & 26 Jasper Chair Co 97 & 98 
Hanes Chair & Furniture Upholstery Leather Group 99 & 100 
none as 27-28-29 Rockwell Barnes Co 101 (118) 
Gregson fg. Company 27-28-29 Faultless Caster Corp 102 
Alma Desk Company 30 The Mayfair Co 103 
a Desk Company 30 La Salle Prod. Co 104 
High Point Bending & Chair Standard Furniture Co 105 & 106 
company 30 Polar Mfg. Co 107 
8. L. Marble Chair Company 31 Doten-Dunton Desk Co 108 & 109 
Royal Metal Mfg. Company 32-33-34 Lehigh Desk Co., Ine 10& ttt 
Hillside Metal Products, Ine. 35-36 Corry-Jamestown Mfg. Co 124 113 
Johnson Chair Co. 37 Victor Safe & Equipment Co. 114 & 115 
Lackawanna Leather Co. 38 Commercial Furniture Co 116 
Emeco Corp. 39 Jasper Office Furniture Co 117 
Peerless Steel Equip. Co. 40 Rockwell Barnes 118 (101) 
Tiffany Stand Co. 41 & 42 Parker Stee! Prod. inc 119 
Young Chair Co. 43 York Safe & Lock Co 120 & 12! 
J. K. Rishel Furniture Co. 44 Withite Mfg. Co 122 
Kalistron, Ine. 45 Sect-0-Desk Co 123 
W. H. Gunlocke Chair Co 46 Challenger Steel Prod 124 
Cramer Posture Chair Co 47 & 48 Supreme Steel Prod., Ine 125 
“— Light Sales Div., Dorset Steel Equipment Co 126 
. G. Wheeler Co. 49 Commonwealth Steel Prod. Corp 127 
Nelson Bros. 50 Excellent Cabinet Works Co. 128 
Milwaukee Metal Furniture Co bf ideal Leather Chair Mfg. Co 129 
Milwaukee Chair Co. 52 Jack R. Geller 130 
Invincible Metal Furniture Co. 53 & 54 Princeton Upholstery Co 131 & 132 
Hamilton Mfg. Co. 55-56-57-58 All-Luminum Products 133 
Berkey Leather Furniture Corp. 59 to 6! a. le (Clemeo Mfg. Co.) : 
Sturgis Posture Chair Co 62 & 63 jasper Desk Ce.. jasper Seating Ce 
Radel Leather Mfg. Co. 64 Thomas Furniture Co 0 
Dolin Metal Products 5 Geyers Publications E 
Murphy Miller, Inc. 66 Office Appliances G 
Banov-Bernsiey & Co. 67 The Office Publication F 
Blanchard Bros. & Lane 68 Office Furniture Warehouse Co ) 
Riteform Chair Co. 69 & 70 National Office Furniture Assn B-C-D 


IT’S THE SHOW OF SHOWS 


“DON’T MISS IT.” Join the crowd coming from coast to coast, to 
see the largest variety of office furniture, equipment and accessories 
ever shown under one roof in less time than is possible any other 
way. Hear outstanding speakers on timely and pertinent topics. 
Participate in excellent entertainment programs including special 
features for the ladies. 





Registration Blanks and Complete Information Can Be Secured From 
John R. Gray, Executive Director 


NATIONAL OFFicé Furniture Association 
175 FIFTH AVENUE NEW YORK 10, N.Y. 
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Hynes Named Underwood Branch Manager 


H. H. Hynes has been appointed manager at the 
South Bend, Ind., branch office of Underwood Corpora- 
tion, according to an announcement by W. F. Arnold, 
vice-president and general sales manager 

Mr. Hynes joined Underwood in 1927 as a utility rep- 
resentative. In 1931 he became branch manager at 
the Worcester, Mass., branch office and in 1937 was 


H. H. Hynes 





appointed assistant branch manager at the Chicago 
branch office. 

Mr. Hynes was division manager of the typewriter 
division in Chicago prior to his present assignment. 
His headquarters are at 224 W. Jefferson Blvd., where 
he will direct the sales and service activities of the 
typewriter, adding machine, accounting machine and 
supply divisions in the South Bend area. 





Sketches Mirror Art Steel Sales Plant 

Titled “The Steelmasters” an entertaining booklet 
of pen and ink sketches is being distributed by the Art 
Steel Sales Corporation. These are a series of drawings, 





A Typical Sketch in Steelmaster Booklet 


particularly interesting to the employees, designed to 
show “what goes on in your company.” The various 
departments are the subjects of the artist. 

Many of the Art Steel Sales Corporation workers may 
find themselves depicted in the caricatures 





Three Waterman Executives Honored 


More than a century and a half of loyal service on 
the part of three executives of the L. E. Waterman 
Company was marked at a gala “Golden Jubilee Din- 
ner” held at The Frontenac in New York City on 
Tuesday evening, February 26. 

The three men, two of whom are retiring on March 
1, are William H. Kernan, manager of the export de- 
partment; Martin I. Donnelly, manager of the whole- 
sale department, and William L. Reimann, manager 
of the service department. 

Each was presented with a handsome gold watch 
bearing an engraved inscription commemorating the 
event by Frank D. Waterman, Jr., president of the 
company. 

By a strange coincidence, all three men started their 
careers with the company near the turn of the cen- 
tury at the New York office of the Waterman Com- 
pany, then located at 157 Broadway, near Cortlandt St., 
in downtown Manhattan. 
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STAPLING EQUIPMENT 





ACELINER 


GIVES YOU A 


Happier Customer 


= WITH EVERY SALE! 


he | Keeping customers “happy” is the surest way 
nd to build a large and profitable business. You can 
make them happier than ever by handing them 
an ACE, every time they ask for “a Stapling 
Machine,” “Staples,” or “Staple Remover.” * 
Fastening and wnfastening papers, with greater 
at speed and efficiency, has been our specialty for 
more than 20 years. Millions of ACE Staplers 
and Staple Removers have served in every part 
of the world. * Dealers everywhere prefer to 
wa push ACE above all other Stapling Equipment. 
S | They know from long experience that ACE will 
give more satisfaction .. more actual value. . 
more years of unfailing service. You'll have 
happier customers too . . customers who come 
back again and again for more ACE products. . 
if you'll feature and push the sale of this top 
quality line. Free material for display and 
distribution is always available. 











ACE STAPLE 
REMOVER 


eer 


SOLD THROUGH DEALERS EXCLUSIVELY 


HOW THE ACE PROCESS MAKES ACE STAPLES STRONGER 





FIG. 1 FIG. 2 


ACE engineers hove developed a process which gives ACE Staples 
the exact degree of hardness and rigidity needed to insure greater 
yn tensile penetroting strength. FIG. 1 shows a cross-section of an 
an | ALL-ROUND steel wire. Ace uses only premium, precision-made, 
n- occurotely drawn-fo-size steel wire. FIG. 2 shows the all-round 
mn | steel wire after being treated by the ACE PROCESS. This gives 

maximum strength on the outer edge where it is needed most. 








~ ACE FASTENER CORPORATION 3415 NORTH ASHLAND AVENUE «© CHICAGO 


IN CANADA @ ACE FASTENER (CANADA) LTD., 1 NOTRE DAME ST., WEST MONTREAL 
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> Now! Important New Features 
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FULLY-ENCLOSED 
DRUM 
has Flanged Ends and Ball Bearings 
for smooth, silent operation! ; 
; j 
CONSTANT-PRESSURE 
FEED ARM . 
accurate printing register, ‘ 
Le il ee Be Cd 
Q 
SURE-GRIP — , ¢ 
STENCIL CLAMP 
holds stencil firmly gives greoter effi- 
ciency and cleanliness! 
STREAMLINED 
DESIGN ean 
provides greater customer eye- 4 je 
appeal, increased efficiency! ’ LU a ant 
Q Q . a 
! —<—~ 4 ti 
re 
AUTOMATIC, SELF-FEEDING, CARD-SIZE MIMEOGRAPH PRINTER = a 
The BEST has been made even BETTER! Improved RETAIL PRICE 
Hundreds of Money-Mak- | Model A-2 PRINT-O-MATIC brings you new opportu- COMPLETE WITH SUPPLIES el 
al Gens for ovary beet” nities for fast turnover and BIG profits. STILL ONLY it ~ 
ness — every organization. S$ 1 5 7 5 ( : Png 7 
PLUS ALL the regular features that have made Model ad an 
A-2 Print-O-Matic “the world’s biggest little money Unconditionatly guaranteed 
maker”: Prints perfectly on thinnest paper or heavy 
cardboard ... any size from 3” x 5” index card, U.S. an TO BUY! C 
Government post card, up to 4” x 6”... more than Pi et a 
2,000 copies per hour .. . clear, legible, professional CALL YOUR JOBBER to 
work ... up to 4 colors with replaceable, easy-to-clean or Write Direct TODAY! ty 
drums. Attractive Print-O-Green hammertone finish. m 
Moving parts of hardened steel for long wear. THE Print-O- VWatie cc 
Print-O-Matic makes your selling job easy with FREE COMPANY, INC. st 
. advertising, counter displays, literature, and other pro- Merchandise Mart « Chicago 54, Illinois | al 
The world’s biggest motional materials. Stock up now... “help yourself” Pioneers in New and Better 
LITTLE MONEY MAKER 
to more sales — bigger profits! Stencil Duplicating Equipment be 
114 OFFICE APPLIANCES, April, 1952 0| 











ois 














Jack Autry Joins Western Firm of Agents 

Jack Autry, long identified with this industry, has 
joined the R. L. Smith Company, manufacturers’ 
agents covering the 11 western states. 

With a representative and office in Seattle, Wash., 
and one in Los Angeles, Calif., Mr. Autry will work 


northern California and Nevada out of the San Fran- 
cisco office 
The R. L 


Smith Company represents the All-Steel 


Jack Autry 





Equipment, Inc., C. Howard Hunt Pen Company, George 
B. Graff Company, Zephyr American Corporation, 
Aluminum Seating Company, Woodall Industries and 
Posting Equipment Corporation. Other lines are being 
sought 

Mr. Autry has never had a job outside of the sta- 
tionery industry, starting in 1916 working for a retail 
dealer during summer vacation. He later traveled for 
the Cooke & Cobb Company and the Wilson Jones 


Company 
His traveling jobs have taken him into every section 
of the nation, Canada and parts of Mexico. 





Haskell, Inc., Appoints Frank Neville 

Haskell, Inc., of Pittsburgh, Pa., has announced the 
appointment of Frank Neville as the firm’s new rep- 
resentative in the southern territory. 

The appointment, as stated by S. K. Haskell, presi- 
dent of the company, represents a major one in view 
of the south’s rapid industrial and commercial expan- 
sion in recent 

Mr. Neville 


years. 


is widely known to the office furniture 


Frank Neville 





dealers throughout the south, having 
there for a number of years... In addi- 
tion to the Haskell line of steel furniture, he also rep- 
resents such other nationally known manufacturers 
as the Sturgis Poster Chair Company and the Protectall 
Safe Corporation 

Mr. Neville will cover eight states in the south, in- 
cluding Virginia, North Carolina, South Carolina, Ten- 


and stationery 
served the trade 


nessee, Georgia, Mississippi, Alabama and Florida. He 
will make his headquarters at 280 N. Colonial Home 
Circle, N. W., Atlanta, Ga. 





Office Equipment Firm Moves to Larger Store 

Allen Typewriters, Pompton Lakes, N. J., has moved 
to larger rhe rs at 32 Colfax Ave. in that town. All 
types of office equipment, including typewriters, 
mimeographing and multigraphing machines, and a 
complete line of commercial stationery are displayed. 

The firm will enlarge its service to include photo- 
Static work, multigraphing and mimeographing, repairs 
and rentals of office machines. 

The owner, Fred Allen, was well known in the field 
opening his business in 1945 


before 
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Model 6-6-0 
Full keyboard 
adds 9; 99 


Totals 99,999.99 


Model 7-6-0 
10-key keyboard 
adds 9,999.99 
Totals 99,999.99 


YOUR CHOICE 
OF KEYBOARDS 


9-column total 
also available 


Add the VICTOR Champion 
Line Now, and... 


YOU ADD ... the same national advertised models 
featured in Saturday Evening Post, Pathfinder, 
Country Gentleman, and other leading magazines 
and newspapers throughout the United States. 


YOU ADD ... a popular low-priced line of pre- 
cision-built adding machines now in use by thou- 
sands of stores, offices, professional men, and other 
businesses. 


YOU ADD... . a line of adding machines which 


offers your customers a choice of full key or 10 key 


keyboards. 


ACT NO 


ear VICTOR ADDING MACHINE CO. 
ce Chicago 18, Illinois 

World's largest exclusive manufacturers 

of adding machines. Now in ovr 33rd year. 


FOR MORE INFORMATION ON THIS 
PROFIT-MAKING OPPORTUNITY 
WRITE, WIRE OR CALL TODAY! 


ys —_— mT ess ll eee 
{| VICTOR ADDING MACHINE CO., Chicago 18, Ill. Dept. O. A.-452 7 
| | am interested in the new Victor Champion line of adding machines. 
Please send details to: | 
| | svesotennciasitvettiiientiniiiantndilall | 
] ee) . waseibdicasiunieameniasiall i 
| ee ’ State: 
{ Territory where | am now selling: 


wer rT le re te 
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Speed More Profits 
Your Way... 


eng) 
<= 8 agg 









Quick turnover and liberal discounts add up to bigger 
profits . . . bigger profits for you with Speed-Mo Sponge 
Rubber Stamp Pads. Customers recognize their 12 supe- 
rior features . .. your stock moves almost before you can 
unpack it! 

It’s Silent ¢ Clean, Sharp ¢ Large, Natural 

It’s Sweat Proof Impressions Reservior. Can be 


¢ Cleans Stamp Re-ink 
It’s Dust Proof While Inking indotieinety 
It’s Lint Proof. Full Rich Inking 


It’s Sag Proof e Easy on Rubber ° No Scraping 
it’s Long Lived Stamps Before Inking 


RIVET-© MANUFACTURING CO 





tn Canada, for complete information, write 
Bessence & Co., 52 Hemewood Ave., Namilton, Canada 


701 MAIN STREET ° ORANGE, MASSACHUSETTS 
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Marshall Smith, Inc., Promotes Five 


Joel W. Smith, president of Marshall Smith, Inc., 
Cleveland, Ohio, has announced the election, effective 
immediately, of the following vice-presidents: George 
H. Smith, William P. O’Brien, Harry Roeder, Frank J. 
Wint, George H. Barber. 

George H. Smith, whose background includes man- 
agement supervision over a period of many years, will 
be executive vice-president with overall supervision 
of the business. 

William P. O’Brien, who joined the company in 1939, 
is vice-president in charge of the Postindex division. 





H. Roeder 


G. H. Barber 


F. J. Wint 


Mr. O’Brien has had more than 25 years’ experience in 
the sale of visible record equipment and its application 
to office systems and procedures. He was previously 
employed by a nationally-kKnown manufacturer of 
visible record equipment as sales instructor covering 
the country, and later became head of the department 
of national business. 

Harry Roeder, vice-president of the office supply 
division, manages a department that includes 12,000 
different items. He has been with the Marshall Smith 
organization for 15 years, and prior to this time was 
a manufacturers’ agent for leading office supply firms. 
The department has exclusive representation of 
Master-Craft loose leaf devices and semi-exclusive of 
Shaw Walker filing supplies. 

Frank J. Wint, vice-president of the printing division, 
has 37 years’ experience in printing. His thorough 
knowledge of accounting enables him to serve as ad- 
visor for adaptation of required forms for commercial 
and industrial printing, loose leaf specialties and book- 
keeping machine applications. The department has 
complete facilities for varied production. 

George H. Barber, vice-president in charge of the 
office furniture, floor covering and interior decoration 
department, has a background of more than 35 years’ 
experience in this field. His featured lines include 
Lincoln and Jackson wood desks, Berger steel desks 
and files, Taylor wood chairs, Cramer steel and alumi- 
num chairs, Mohawk, Lees, Hardwick and Magee and 
Philadelphia carpets, Armstrong tile and linoleum, 
and draperies from the leading manufacturers 





Houston Business Takes New Site 

A 50x120 foot site on Quenby St., between Kirby Ave. 
and Kelvin St., Houston, Tex., has been purchased by 
Miss Kiki Cullum. It will be the site of the new build- 
ing of the Robinson & Cullum Letter Shop, now located 
at 2415 McClendon St. 

The shop is owned and operated by Miss Cullum and 
Miss Elaine Robinson.—JHR 
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How to put your office appliance 
business in the sales spotlight 


\\ THEN YOU ADVERTISE in the ‘yellow under the headings that cover all prod- 
pages’ of the telephone directory, ucts and services you offer. 


you're turning the sales spotlight on ' 
The Classified helps you reach out for 


your business. 
new prospects . . . to remind old ones. 


Survey after survey throughout the en- It’s the ideal way to put your business 
tire nation has proved that 9 in the sales spotlight. 
out of 10 shoppers use the ‘yellow eS E = 
pages’ for buying information. <e. For further information call 
That’s why it’s smart business : a the directory representative at 
to advertise in the ‘yellow pages’ a your telephone business office. 

Nel = } 

J 
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THOROUGHBREDS 


The blood lines of a thoroughbred show through 
in every detail. 

In Chairs, too, there are thoroughbreds. Jasper 
Chair Co. Chairs, for example, show their quality 
in every detail, from the basic materials, the de- 
signs and the craftsmanship, to the beauty, comfort 
and price demanded by deal- 
ers everywhere. 

Jasper Chair Co. Chairs 
have ALL the “wanted” 
virtues .. . that make them 


a thoroughbred line of 


QUALITY chairs. 


“The 
RIGHT CHAIR 


at the 


RIGHT PRICE” 
€ 


IT’S GOOD BUSINESS TO 
DO BUSINESS WITH . 


Jasper Chair2 


See SS JASPER, INDIANA 


REPRESENTATIVES: Geo. A. Litchfield, Sales Mgr. 








Fred Deutsch (Southwest) W. H. Brown, (Chicago-Midwest) R. J. Freeman, (Eastern) 
Route 7, Box 415, Northaven Rd. 666 Lake Shore Dr. 385 Madisen Ave. 
Dallas, Texas Chicago, Ill. Space 844 New York, N. Y. 
YASPER Ne James S. Fowls, (Southern) R. A. Browne, (West) Jack S. Doran, (Northwest) 
327 Sunset Drive, North 2925 Revere Ave. 538 E. 9lst St., 
St. Petersburg, Flerida Oakland, Calif. Seattle 5, Wash. 
TES RRR aneneieenenee 
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Smith-Corona Appoints Lester F. Smith 

James B. McCormick, vice-president of L. C. Smith} 
& Corona Typewriters, Inc., has announced the ap-| 
pointment of Lester F. Smith as a home office field 
representative effective March 1. 

After long service with the U. S. Marines during 
World War II he worked in the assembly departments 
of the Syracuse plant of Smith-Corona. In 1946, he 


Lester Smith 





was transferred to the Syracuse branch office service 
department and a year later was appointed a retail 
salesman 

His knowledge of Smith-Corona products and his 
experience as a salesman will enable him to assist 
dealers in promoting the sale of Smith-Corona portable 
typewriters, adding machines and cashiers. He will 
make his headquarters in Indianapolis, Ind., and will 
include in his territory Smith-Corona branch offices 
in Cincinnati, Ohio; Davenport, Iowa, and Indian- 
apolis, Ind 





Mosler Forms New Cash-O-Matic Division 
Creation of a new Cash-O-Matic division by the 
Mosler Safe Company and appointment of Miss Edith 
E. Elliott as manager of the new department were 
announced February 13 by Edwin H. Mosler, Sr., pres- 
ident of the 104-year-old Hamilton, Ohio, company. 
Miss Elliott has resigned as assistant controller and 
general office manager of Gimbels, New York, to join 


Edith E. Elliott 





the executive staff. She will headquarter at Mosler’s 
main office, 320 Fifth Ave., New York, N. Y. 

One of the nation’s leading authorities on depart- 
ment store cash control methods, Miss Elliott had been 
vith Gimbels since 1942. Prior to that time, she was 
1 department manager in the controller’s division of 


Bloomingdales, New York, N. Y. She is a graduate of 
Drake university and the Prince School of Retailing, 


Simmons college, and is chairman of the Metropolitan 
Controllers Association’s publicity committee. 

In her new post, Miss Elliott will direct the sale of 
Mosler’s Cash-O-Matic system, a unique self-service 
method of handling sales clerks’ change funds and 


daily receipts. The new cash control system saves sales 
lerks’ time, cuts operating costs, and provides protec- 
tion for the cash, store, and employees, it is claimed. 





Veteran Reopens Office Equipment Business 
Daniel O. Bowman, recently released from service 


with the Army, has reopened his business, Bowman’s 
Office Machine Service, 132 High St., Hanover, Pa., 
where he will resume the sale and repair of typewriters, 
adding machines and all types of office equipment. 


Mr. Bowman, who was recalled to service in 1950, 
was assigned to the Office Machine Repair School at 
Fort Lee, Va an instructor. 
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TESTIMONIAL 
a 
NG | 


DEALERS EVERYWHERE are saying 
“WE LIKE TO SELL MARKWELL 
Fasten-ating PRODUCTS!” 








PLEASE WRITE FOR 
DEALER DISCOUNTS AND CATALOGUE 


.4 A® 
200 HUDSON STREET 
NEW YORK 13, N. Y.. 
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No. 1001 


LAWSON 
TORPEDO 


Invites cleanli- 
ness. Glistening 
white enamel 
with staintess 
steel trim. Gol 
vanized inner 
container resists 
moisture. 





When it comes to know- 
ing a sound buy — choos- 
ing the metal products 
which serve best — we 
take off our hats to Pur- 
chasing Agents of office 
equipment. They are the 
men who put a big, em- 
phatic stamp of approval 
on dependable Lawson 
products for office use. 
Most P.A.’s prefer Law- 
son products. 








Hot-dipped, galvanized. 
Inner container holds 
water or deodorant 


—sturdily constructed 


No. 2900 


SQUARE 
BASKET 


rubber 







Continuous 


bumper around the 
top. For Executives 
The finest. 


No. 34 
STEEL 
PANELLED 
WASTEBASKET 








No. 2850 
DESK 
FILE 





Attractive vertical steel desk file 
Rounded corners. Olive green, wo! 
nut, grey. 


CUSPIDOR 


Heavy stee!. Wal- 


No. 1 


No. 6100 
SANDURN 
Stainless steel top 4 
and trim. Block, red 
ond rich Terrazzo 
grey bodies 


No. 110 
+ HIGHBOY 
RECEPTACLE 


Rust-resisting, boked 


enamel! steel 








nut and green. 








Write or wire for literature today. 


THE F. H. LAWSON COMPANY 


850 Evans St., Cincinnati 4, Ohio 


Established 1816 
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Announce Seven Burroughs Appointments 
C. A. Baker, general service manager of Burroughs 
Adding Machine Company, has announced seven ap- 
pointments of service managers at the company’s 
branches. They are as follows: 
Joseph P. Darlington at the Allentown, Pa., branch. 
James P. Hawthorne at the Erie, Pa., branch. 
Orville VanderMale at the Canton, Ohio, branch. 





]. Hawthorne 


©. VanderMale 


J. Darlington 





R. G. Barnett J. Brelsford 


Lawrence A. Kelleher at the Jersey City, N. J., branch. 

Walter M. Koenig at the newly-opened Elizabeth, 
N. J., branch. 

Russell G. Barnett at the Chattanooga, Tenn., branch, 

James F. Brelsford at the recently-established Pat- 
erson, N. J., branch. 

All of these men have had considerable 
the Burroughs organization. 


service in 





Sheaffer Pen Awards $2,000 in Contest 

Prizes valued at $2,000 were awarded to 79 high 
school winners in the W. A. Sheaffer Pen Company’s 
national] letter writing contest on “How Can I Help 
Expand Opportunity in America?”, it was announced 
recently by Craig Sheaffer, the pen company’s presi- 
dent. 

Winners of the first prize, $250 plus an all-expense 
trip to Washington, D. C., was 15-year-old Robert 
Thorson, a machinist’s son from Anaconda, Mont 
Entries in the contest came from every state, Alaska, 
Puerto Rico, Hawaii and Canada 

The majority of the letters entered in the contest 
showed a strong belief in the need for strengthening 
free enterprise to expand opportunities for youth, Mr. 
Sheaffer said 

Second prize of $175 was won by Bernice Kamei, @ 
Nisei girl from Kauuai, Hawaii. Third prizes of $100 
each were won by Elsie Nelson, daughter of an Episco- 
palian minister from Trenton, N. J., and Frank Bevins, 
a miner’s son from Grundy, Va 
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A complete line 

of popular, fast- 
moving items in 
a wide variety of 

sizes, styles and 


a 


TAG & SALESBOOK CO. 


Manufacturers of Paper Products 


FACTORIES AT ENNIS, TEXAS 
Branches in Houston, Dallas, St. Paul, New Orleans, St. Lovis, Albuquerque, 
Los Angeles, Denver, New York, Birmingham. 


OFFICE APPLIANCES, April, 1952 























GUEST CHECKS 


37 different styles, 
stock and printed- 


duplicate styles. 


Stock or printed-te- 
order all weights 
end colors. Single or 
gangs, with or with- 
out fasteners ot- 
toched. 


. CHATHAM, VA. 
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World’s simplest way to 
handle Payroll Caleulations 


is on the 


-~ 


Friden 


he [hinki ng | 


of Americ: n Business 


> 





lachine 





Automatically 
it takes work 
out of figure-work 






® Calculations for any size payroll — straight 
time, overtime, deductions, take-home pay, pay- 
roll recap—are performed by the Friden fully- 
automatic Calculator with fewer operator deci- 
sions than on any other calculating machine. 


This is only one example of Friden “figure 
thinking”. Inventory and invoices...interest and 
percentages . . . figure problems of engineering 
and production—all such computations are pro- 
cessed swiftly by the Friden. So automatically no 
special operator training is required. 

Any business becomes instantly more efficient 
when Friden takes over the figuring. Time-savings 
quickly pay for the machine! 


Figure on a Friden: Call in the Friden Man 
near you. Learn Friden applications to your 
business. Friden sales, instruction and service 
available throughout the U.S. and the world... 
FRIDEN CALCULATING MACHINE CO., INC., San 
Leandro, California. 


© Friden Calculating Machine Co., Ir 
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Famous Name, Trade-Mark Reactivated 
by The Hall's Safe Company, Inc. 


The reorganization of The Hall’s Safe Company, Inc, 
with a complete new line revives one of the oldest and 
best known names in the safe business. 

The Hall’s Safe Company, Inc., is a direct successor 
of The Hall’s Safe Company of Cincinnati, Ohio. Gen- 
eral offices have been moved from Cincinnati to 80% 
Tenth St., N.E., Canton 5, Ohio. 

Resident officers of the company are: vice-president 
in charge of sales, Stanley L. Berkebile of North Can- 
ton, Ohio, and vice-president and treasurer, Glen F 
Rittenburg of Canton, Ohio. 

The Hall’s eagle trade-mark is well known all over 
the world for quality in fire and burglary protection 
equipment. The reorganized company plans to use thig 
trade-mark on an even wider line of products. 

The new Hall’s line will include a complete range of 
Underwriters’ Laboratories labeled record safes, insul- 
ated record files, fire-resistive vault doors and steel 
money chests. It will include such specialties as home 
wall and truck safes. 

In addition to these lines of protective equipment itg 
new records systems equipment will include rotary 
record files for active card records and steel storage 
files for inactive records. Descriptive literature of the 
new products, distributed nationally through dealers, 
is available. 





Introduce New 3-M Tape Mailing Carton 

A new carton for mailing and remailing individual 
reels of sound recording tape is now available from 
Minnesota Mining & Manufacturing Company. 

Made of corrugated fibreboard, it is said to provide 
added protection with minimum weight, is inexpensive, 





New 3-M Mailing Carton for Recording Tape 


and reusable. The carton folds around the standard 
sound recording tape box and is taped shut. 

It is available in four sizes for four-inch, five-inch, 
a seven-inch and 10%-inch reels. Space is provided 
on the carton for the address, the return and for 
postage. 

The four- and five-inch cartons retail at $.15, the 
seven-inch carton at $.20 and the 10%-inch carton a 
$.30. 





O.E.M.I. Occupies New Location 
Effective February 20, Office Equipment Manufac- 
turers Institute assumed a new address and telephone 


number. 
All correspondence is now to be addressed to Office 


Equipment Manufacturers Institute, 777 Fourteent? 








St., N.W., Washington, D. C. The new telephone num- 
ber is STerling 0785, Washington, D. C. 
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Sandalwood Kalistron 
covers Thomas 
Furniture in Redwood 
Room of the 

Van Cleve Hotel, 
Dayton, O. 


Why Thomas Furniture covered with Kalistron K) 
starts sales... keeps selling! Led 


/ 


Sales start on sight when you display Thomas Furniture 
covered with Kalistron*—because your customers 
can SEE the difference at once. And when buyers find 


out that Kalistron’s luxurious beauty STAYS 





beautiful you get sure repeat business. 


No other covering like it . . . because Kalistron’s rich 
decorator colors are fused to underside of clear, extra 
rugged Vinylite. Nothing can touch this 
undersurface, so Kalistron’s distinctive beauty never 
shows wear! Kalistron-covered Thomas Furniture 


is ideal for offices, hotels, hospitals, schools, etc. 


Kalistron minimizes maintenance costs . . . easily 
cleaned with a damp cloth. Won't chip, peel or 

crack. SEE! TEST Kalistron. Send coupon for FREE an caggetoe siete amma 
Nail-File Test (sample of Kalistron plus -onceseee F REE “WAIL-FILE™ 
actual nail-file) and complete data. aunts 


r-16 
niture Company. Dept. 7 2 
High Point, North Carolina sede 


and acwal nail-file) and other in ormaton. 


genset 


Thomas Fur 


TRADEMARK 
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Sight Saver 


e, 


Master-Craft Franchise 
Is Worth Asking For 


Master-Craft’s emblem of loose-leaf quality on every pack- 





age, on dealers’ store windows and counters represents a 
combination of — (1) The highest quality staple merchan- 
dise, (2) Profitable fast-selling loose-leaf specialties, (3) Ex- 
clusive rights with 100% protection on repeat business, and 
(4) A merchandise plan that prevents over or under buying. 


During this period of restricted civilian production our 
first responsibility is to our present established dealers. We 
help repay their loyalty to us by serving them first. The ac- 
ceptance of new dealers depends upon our ability to increase 
production beyond the needs of present dealers. Ask about 
the Master-Craft Seven-Point Extra-Profit Franchise. It may 


now be available in your city. /t’s worth asking for. 














me 
Sold Only By 


Exclusive 
Master-Craft 
Dealers 


Repeat Business is assured when 
you sell Sight Saver columnar and 
accounting pads. Customers con- 
tinually reorder because (1) Paper 
has a superior writing surface; 
(2) Sight Saver color harmony 
reduces eyestrain and fatigue; 
(3) Master-Craft's line is so broad 
you can readily fill every need. 





MASTER-CRAFT CORPORATION 


LOOSE-LEAF DIVISION OF SHAW-WALKER KALAMAZOO, MICHIGAN 
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David Koeller, Jr., Observes 50th 
Anniversary with Blackwell Wielandy 


David Koeller, Jr., the firm’s president, on February 
11 celebrate is 50th anniversary with the Blackwell 
Wielandy ‘ pany of St. Louis, Mo. He joined the 

ympany 1902 

Mr. Koeller riginally started with the John L 
Boland Company on March 15, 1900. In 1902 he asso- 
iated himself with the Blackwell Wielandy Company 
as a Stock clerk, later serving in many other capacities 
vith the « any until in 1905, at the age of 19, he 





David Koeller, Jr., With Floral Remembrance 


was appointed the buyer of books and Bibles and kin- 
irea lines 

In 1917 he made senior buyer to take charge of 
the purcha ilepartment. In 1921, he was elected to 
the board of directors and on December 30, 1941, he 
became president of the company, in which capacity 
he is still serving 

Mr. Koeller served as president of the Wholesale 
Stationers Association for three years—1940, 1941 and 
1942. During these years the association progressed 
rapidly and under his leadership was placed on a 
sound financial basis. He served on the board of direc- 
tors of the ociation for a number of years, where 

$s advice al -ounsel was utilized by all members 

During W 1 War II Mr. Koeller served on the ad- 
visory committee of the Office of Price Administration, 
representing the wholesale stationers. He is active in 
ivic and fraternal circles in St. Louis, having been a 
Mason and a Rotarian for many years. He is currently 
erving on the board of directors of the North Side 
Y.M.C.A. He ilways taken an active part in church 
ffair hav filled nearly all of the offices of his 





25,000 See Chicagoland Products Show 


While ¢ Cola’s blue and white vending machines’ 
exhibit wa ibtless one of the busiest and most 
popula of the Chicago Purchasing Agents 
Associati v, held at the Sherman Hotel, Chicago, 
n Februa 20 and 21, for other exhibitors it was 
ulso a su and worthwhile event. 

Attenda! t this 18th annual exhibit totaled 25.,- 
00, morte twice the average figure of previous 
years. Thé ths occupied two halls and a mez- 
Zanine fi 

Office m equipment and furniture manufac- 
lrers an ealers were represented. Two recently in- 
troduced it a wire recorder for office dictating, 
transcribi1 i so forth, and an eye-ievel visible 
records sy hown in Chicago for the first time 
Drought a er of inquiries. Other exhibits in the 
Neld featur ndard products. 


OFFICE APPLIANCES, April, 1952 


SWIFT 


ADDING 
MACHINE 


SWIFT BUSINESS MACHINES CORP. 
Great Barrington, Mass. Dept. 04 


Send information about the Swift Adding Machine: 


NAME 
COMPANY 


ADDRESS 
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Easier-swiveling, due to 
exclusive, two-level, ball- 
bearing construction. 
Finest made. Soft rub- 
ber-tread or solid compo- 
sition wheels. Types for 
all office chairs. 


Bassick ‘‘Diamond-Arrows 


They’re worth keeping after (though today’s shortages have 
made Bassick Casters scarce, the situation is improving). 
These nationally advertised favorites are still first in customer 
preference, and satisfaction! THE Bassick CoMPANy, Bridge- 
port 2, Conn. In Canada: Belleville, Ont. 


STEWART 





. MAKING CASTERS DO MORE 


MAKING MORE KINDS OF CASTERS.. 
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Begin Adding Machine Mechanical Course 


The Office Appliance Mechanical Institute, Spring- 
field, Mo., on February 11 started its first class in the 
new adding machine mechanical course. 

The curriculum consists of teaching the mechanisms, 
repairing, rebuilding and servicing of two makes of 
adding machines in each 12 weeks’ course. 

Broken down by hours, the course includes 180 hours 
of lectures, supervised practice, trouble shooting and 
shop practice on each make of adding machine. 

Completion requires 12 weeks, which is in addition 
to the six weeks’ basic course on Victor adding ma- 
chines in the regular typewriter mechanical training 
course. 

The present class has already started its study with 
training on the R. C. Allen adding machine. The next 
machine scheduled for study will be the Sundstrand. 

The Office Appliance Mechanical Institute will accept 
adding machines from dealers, these to be used for 
training purposes. Interested dealers may communi- 
cate with the Institute for dates of shipment, the num- 
ber of machines that may be utilized, and other details. 

The machines will be rebuilt and returned to the 
dealers within six weeks of the arrival date at the 
school. Transportation charges and cost of parts 
needed in the rebuilding program are to be paid by 
the dealer. Obsolete machines could not be used in 
the course because of the difficulty in procuring parts. 

The course is approved for G.I. training, and is also 
open to other office machine mechanics. Additional 
information may be secured by writing Office Appli- 
ance Mechanical Institute, P.O. Box 1594, Springfield, 
Mo. 








Honor Sales Champ ... A. C. Howard, 
president of The Globe-Wernicke Co., congratu- 
lates a contest winner, Zygmund “Ziggy” Da- 
mian. Mr. Damian, a six-year veteran of the office 
equipment and office supply business, outsold 
fellow salesmen of the Paquette Staty. Co., South- 
bridge, Mass., in the G-W Month Contest held 
recently. He collected his prize, a three-day, all- 
expense visit to The Globe-Wernicke plant and 
general offices, given by the Paquette Co. “It 
may sound like old stuff," Mr. Damian said, “but 
I still believe that enthusiasm is the answer . 





Wright Duplicator Finds TV Field Uses 


Dealers for the Wright duplicator manufactured by | 


the Hart Manufacturing Company are reporting that 


advertising agencies and television stations find this | 
machine answers the problem of short-run miultiple | 


copies. 


Television stations require from six to 10 copies of | 
scripts, the client must be supplied a copy and agen- | 


cies require several copies for their reference files. 
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THIS ADVERTISEMENT APPEARING IN BUSINESS WEEK, NEWSWEEK, TIME AND U. S. NEWS 
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OW does he do it? How can he And there are other Shaw -Walker If you are setting up a new business 
| 1 pack twelve hours work into an’ desks, chairs, Fire- Files, filing cabi- or merely wish to modernize worn, 
eight-hour da nets, loose-leaf and payrollequipment out-dated offices, make sure you use 
The answer is simply this. He has —everything for the officeexcept ma- Shaw-Walker equipment through- 
earned the secret of all successful chines—each “‘time-engineered” for out. It will help you make the most 
executives. He has learned how to the needs of every job and worker. of every minute, every working day! 
rganize time—for in business today 
time 1s thi ritical factor. New, low, comfortable ——— Most comfortable working 
Note hov time economv’”’ enters height (29”). Puts you on top ever invented. 
: ” = : . : 5 top ot every job A ba oe we - ra 
into his cl e of equipment. His In,” “Out,” and “Hold 
, s Job-engineered drawer letter trays inside 
desk, for example. has been specially space — wired yee — 
ut s . ; for telephone connection 2 desk-top clutter 
time-engin« i’ by Shaw -Walker Lp 
. os ie Concealed, removable Scientific personal file with 
to cut time-wasting details to a mini- wastebasket — saves time speed gui e, dividers— saves 
mum. to leave his desk and his mind floor space and litter a barrels” of time 
clear for ¢ Center drawer with extra 
, ‘ compartments—space for 
Only Shaw-Walker could design everything you need at your 
. finger tips 
this ‘‘executive’’ desk. It was born of 
ry ‘ : ’ rT} Ver > 7 oe) ry > 
l by more thal , ars of o ov ene the f MA The booklet, “Time and Office Work,"’ is packed with ideas for stretching ottice 
that needs and ng the time of Ameri- ite time. Organize now for greater sales effort and lower operating cost! 
praee » Presets A wealth of information on “time-engineered” office systems and 
this can Dusine equipment. 36 pages! Many color illustrations! Just off the press! Write 
iple today, on business letterhead to: Shaw-Walker, Muskegon 4, Michigan. 
Be Lkea 
s of “opty oo Largest Exclusive Makers of Office Furniture 
ren- and Filing Equipment in the World 
HAW- ALKE Executive Offices at Muskegon, Michigan 
Branches and Exclusive Dealers in All Principal Cities 
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FOR STATIONERY ITEMS THAT MOVE 


Vow deck Satine Cow 


MAY 18-23 > HOTEL NEW YORKER 








Directed by GEORGE F. LITTLE MANAGEMENT ° 220 FIFTH AVENUE, NEW YORK 1, N. Y.} 
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. Burroughs Opens Sacramento Headquarters 


Burroughs Adding Machine Company has announced 
he opening ew and larger sales and service head- 
uarters in S mento, Calif., in the newly-completed 
fice buildi: 1233 Broadway, directly across from 


he ball park 

Thes¢ ew offices provide us not only with the 
facilities more effective job of serving Bur- 
roughs custome! but badly needed space for our 
expanding Bu ighs organization,” M. C. MacMillan, 
the branch iger, stated. “Business and industry 
have grown very rapidly in this territory in recent 


years, an ire acting to keep abreast of that 
erowth 

A general off lemonstrating rooms and sales and 
service hea ers occupy the 40 x 100-foot stucco 
nd cement block air-conditioned building. Parking 
facilities aré cated in the rear of the one-story 
lilding 

The Bur! branch was established in Sacra- 
vento in 1 





Frank Saphir Joins Art Steel 
Art Steel S Corporation has announced the ap- 
intment of Frank Saphir to its sales force. 


Frank Saphir 





Mr. Saphi e address is 818 North Woodrow St.. 
Arlington, \ | cover the territory of Virginia, W 
Virginia, Ge North and South Carolina, and 
Florida 





Palm Beach County Story Recounted 

Orrice APPLIANCES acknowledges the receipt of a 
beautifully ated copy of the Palm Beach County 
Story from J. L. Waugh of Halsey & Griffith, Inc., West 
Palm Beach, | In pictures and text the advantages 
yf the area ulture, industry, resorts and climate 
ire graphii cribed 








Taken in an office engaged in Gov- 


Clean Type Aids 
nment defens« k this photograph illustrates how Safeguard 
R-T type clean nufactured by Safeguard Corp., has be 


me an import rt of the program. This firm is engaged in 

work v requires the constant use of a typewriter 

ictions of these tabulations necessitates 

m a These dry rubber tools are used twice 

LL lily in orde keep type faces free of dirt and excessive ink. 


1952 
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LEATHER CASES OF TOP QUALITY 
AND VALUE SINCE 1918 


Nothing sells business cases like QUALITY. And you can’t 







offer your customers better leather cases than STEBCO. 
Thirty-four years of leather-working skill and know-how 
go into each stesco case. It’s the /ook of quality .. . the 
smart STEBCO styling that cinches sales for you. There’s a 
STEBCO case for every business need—skillfully made of 






top grain, selected leather. Feature sresco—first in 






quality; first in value and sales; and backed by 








powerful sales-making national advertising. 






° 
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See the Complete 
PARKER line of VALUES! 


BOOTH NO. 119 N.0O.F.A. CONVENTION EXHIBIT 
APRIL 23-24-25 HADDON HALL, ATLANTIC CITY, NJ. 


STEEL 
BOOKCASE 


The Bookcase is of 
standard size with disap- 
pearing glass front panel 
for clear visibility. Avail- 
able in three different 
sectional sizes: 


H WwW D 
12" x 355%" x II" 
15" x 359%" x 1A" 
18" x 35%" x 1A" 





STEEL 


TRANSFER FILES 
FOR YOUR FILING NEEDS 





LEGAL AND LETTER SIZE 
SPECIAL SIZES MADE 
ON REQUEST 


DOUBLE DOOR 
COUNTER HIGH CABINETS 





THESE STURDY 
STEEL 
TRANSFER 
FILES 
CAN BE 
STACKED 
TO ANY 
DESIRABLE 
HEIGHT 





SIZE 42''x36"xi8"' 


ALSO STORAGE e WARDROBE and COMBINATION 
CABINETS e COUNTER HIGH and DESK HIGH 
CABINETS e SECTIONAL BOOKCASES 
Made of heavy Gauge Steel . . . Electrically welded 
construction and completely reinforced throughout . . . 
Baked-on enamel finish in Green or Grey. 

Write for catalog and Dealer price list. 


PARKER STEEL PRODUCTS INC. 


Manufacturers of Stee! Office Equipment 
56 COLUMBIA STREET ~* BROOKLYN 2, NEW YORK 
Grn ss—‘“‘“—s—‘“—tsS 
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Newspapers Need Legible Typewriting 


Typewriting intended as newspaper copy is at its 
best when three simple practices are followed, and 
these practices may rightfully be noted by those office 
appliance firms whose customers may include news- 
paper offices. 

A heavily-inked ribbon, soft, non-glare paper, and a 
ball-point pen are the three points which Prof. Russell 
N. Baird recommends to his students in reporting at 
Bowling Green State University, Bowling Green, Ohio. 

The journalism teacher says: “For economy and 
legibility, a heavily-inked ribbon always should be used 
for ‘copy’ typewriters. Even if they smear somewhat 
when first installed, the extra blackness is welcomed 
by linotype operators who must read it. I’ve never 
heard a typesetter complain of typewriting that it is 
too black, but how they detest the dim ribbon.” 

Prof. Baird also advocates typing paper for copy 
which has a very dull finish, such as mimeograph 
paper, which is free from glare. 

His third recommendation is the ball-point pen, 
both for correcting news copy and for marking 
printers’ proofs. “The garish coloring of the ink is 
particularly valuable in calling attention to hand- 
written corrections, and the ball-point works excel- 
lently on the rough, porous paper used for proofs and 
copy paper. 

“These may seem like minor points,” Prof. Baird 
says, “but it is surprising how these little matters can 
ease the strain on a busy copy desk and at the lino- 
type.”—RAS 





Wernikoff Joins Shurack Organization 


Edward I. Shurack, East Coast distributor, has an- 
nounced that Stan Wernikoff, well known to the trade, 
has taken over the Shurack selling activities in the 
state of New Jersey and will also service the key de- 
partment stores in Metropolitan New York as his first 
step upon joining the organization. 

Fewer lines and better-trained men, says Mr. Shu- 
rack, will be the keynote for 1952 operations. It is 
expected that by so planning the Shurack company can 
assist the retail trade to benefit by participating in 
special sales campaigns. 

The Edward I. Shurack showroom, located at 230 
Fifth Ave., in the heart of New York City’s mid-town 
buying area, will remain under the supervision of Jack 
Kabin. 








Basket by Basket .. . Manhattan College’s coach, Ken 
Norton, dictates a note on some basketball funny business to his 
“electronic assistant,’ a SoundScriber dictating machine. Coach 
Norton is currently experimenting with SoundScriber under game 
conditions to take full notes on his reaction to the course of the 
game. These he later plays back while the team listens to his 
basket by basket comment. Together with films it gives him a 
complete record of each game. 
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INDIVIDUAL ADJUSTMENTS 


ANOTHER 


You don't need tools. After you've 
shown her how, any stenographer can 
adjust her Sturgis Posture Chair her- 
self. Each adjustment has a con- 
venient hand control, easily and 
quickly operated by hand. And once 
adjusted, the chair is as individually 
fitted for her as the clothes she wears. 


Accurately fit 
the chair to the 


individual 
Decrease fa- 
STURGIS tigue 
ADJUSTMENTS Promote better 


work 


Encourage 
good posture 
for good health 


Your customers can't see all the quality 
that’s engineered into Sturgis chairs 
but it’s there in full measure—and 
because it's there Sturgis dealers find 
it easy to build repeat business for the 
complete line of Sturgis chairs. 






You can’t see all 
the quality that's 
engineered into 


















4 VALUE POINT 







* simply loosen 
knob to raise or 
lower backrest 









move backrest 
position for- 
werd or back 
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itself clea 
WHRLO- MATIC 


Reg. & Pat. Pend 


WHIRLS AWAY cigarette 
ashes and butts! 


KEEPS ASHES and unpleasant 
odors locked in! 


CLEANS ITSELF at the touch 
of a finger! 


Y SPINS §=& 
n! A 


#5101 
floor stand 


Available in four eye-catching 
finishes: bronze, pewter, green, 
maroon with attractive brass trim. 








“he #5102 floor stand 
> with cocktail tray 





#5103 
desk model 





Press knob down to start action 
of built in, petented ‘‘Whirl-0- 
Matic."’ Spinning motion throws 
ashes and stubs into receptacte. 
Eliminates all smoke and odors. 











IT’S A 
FAMOUS ARROW PRODUCT 


Manufacturers of America’s favor- 
te line of office, institutional and 


hotel lamps! 


Nrite for our latest catalog of 
amps and whirl-o-matic smoking 
stands today 


Tatai atl 
BOOTH 3 
ATLANTIC 


? 24 25 


) 


<5 ARROW LAMP MFG. CO., INC., 22 W. 19th St., New York,NY. 
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Publish Special Study on Pencil Sharpeners 


“Your Pencil Sharpener—Its Care, Location, and 
Use” is the title of a special study on pencil sharpeners 
now made available by C. Howard Hunt Pen Company 
as a conscientious school report. 

Copies may be secured from the company, Camden 
1, N. J., by anyone connected with the school or school 
equipment field. 

Author of the booklet is Donald J. Leu, B.A., M.A. 
who is at present completing work on a higher degree 
in educational administration at Teachers College, 
Columbia University. He has taught in elementary 
schools and during the past year has been a staff mem- 
ber of the New York State Building Commission. 

The purpose of the handbook is outlined as: 1. To 
aid local school personnel in receiving more efficient 
and economical service from their present pencil 
sharpeners by correct methods of usage, maintenance 
and location; 2. To guide school districts in selecting 
the correct machine for its intended purpose. Results 
of field studies and questionnaires are enumerated. 





Incorporate New Firm in Yonkers, N. Y. 


Articles of incorporation have been filed for Chrome 
Chemical Corporation, Yonkers, N. Y., offering dupli- 
cating supplies of all kinds. Capital stock was listed 
at $100,000. Directors are Gregory Halpern, Tarrytown, 
N. Y.; R. Gener Brown, White Plains, N. Y., and Louis 
V. Esposito, Crestwood, N. Y.—EEG 








Grows With Chairs ... A quarter century 
of sales and product development is shown here 
as Abe Golden, Royal Metal Mig. Co., salesman, 
poses with the old and the new. Abe started 
selling for Royal just 25 years ago and the iron 
folding chair on the left, called a Chair-o-scope 
was his first product. Styles have changed con- 
siderably, as is demonstrated by the sleek, 
square-tubed steel chair with satin chrome plat 
ing which Abe is showing now as Royal Metal's 
latest style leader. 





Pittsburgh Cut Wire Names Representatives 


Pittsburgh Cut Wire Company has announced three 
appointments to the sales force. 

J. Edward Naud of Albany, Ga., will travel the states 
of N. Carolina, S. Carolina, Florida, Alabama and 
Tennessee. 

Martin Goodman of Pittsburgh, Pa., has been named 
representative for Pennsylvania and western New York 
state, while Stanley Werksman of Boston, Mass., will 
represent the company in the New England area. 
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The American Pencil Company 


announces 


the new super velvet 
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Now, with its new PROFIT ASSURANCE PLAN for the 
Super Velvet, American makes another constructive move 
to assure you of the higher, reasonable pencil profits you 
need today. 


As you know, the Venus Super Velvet is the new 39,000 
word pencil with homogenized lead. It writes smoother. 
writes longer... up to four months at an average of 500 
words every working day. In quality, the Super Velvet at 
8¢ (2 for 15¢) is much closer to the 15¢ Drawing Pencil 
than to many branded pencils selling at 6¢. It gives your 
customers better value. It gives you a much bigger profit 
potential. For example, if you convert just two out of five 
of your customers to Super Velvet, you earn 25% greater 
dollar profits. 


We think you'll agree with most of our forward-looking 
customers that American’s “trading-up” policy is vitally 
needed these days when your operating costs are sky high. 
We think you'll agree, too, that increasing pencil profits is 
a problem that the manufacturer, distributor and retailer 
must solve together. 
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Therefore, we are asking through the Super Velvet 
PROFIT ASSURANCE PLAN that all distributors of Super 
Velvet pencils sign a Retail Fair Trade Agreement effec- 
tive April 1, 1952 (wherever such agreements are legal) 
to prevent selling the Super Velvet below the minimum 
prices needed to cover your costs of operation. 


The American Pencil Company proposes to adopt the 
PROFIT ASSURANCE PLAN on other new products it will 
market in the near future. It is our conviction that worth- 
while markets exist for better quality, higher priced pencils. 
They can realize their full profit potential for you only if 
they are distributed on a sound basis at both wholesale and 
retail levels. Your cooperation will help everyone ...work- 
ing together...to make real PROGRESS THROUGH PENCILS, 


AMERICAN PENCIL COMPANY 


Carl W. Priesing 
Vice-President 


AMERICAN PENCIL CO., HOBOKEN, N. J. © MAKERS OF FAMOUS VENUS PENCILS AND PENS 


OFFICE APPLIANCES, April, 1952 


133 








fabuloug Seatin 
Comfort ~ 4 


by ‘Mibuouckors 


ao) 


* high-style 
¥ tough-built 


* super-value 


i 


. 


METAL-LUX 
CLERICAL POSTURE CHAIRS 


MILWAUKEE METAL-LUx is a solid selling 
success, Trade and users alike take to 
METAL-LUX functional design and matchless 

high-styling. Add out-of-this-world 
posture seating comfort, dreadnaught 
construction, surprisingly low cost—and 
you have the kind of metal chair value that 
sells. If you haven't yet shared in METAL-LUX 
profits, get the full details now. 


Send for complete descriptive literature 


See us at Booth 51, NOFA Convention, Maddon Nall! 
Hotel, Atiantic City, April 23, 24 and 25 


MILWAUKEE METAL FURNITURE COMPANY 
120 S. La Salle Street, Chicago 3, Ilinois 
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Arthur W. Foster Appointed by Parker Pen 


Arthur W. Foster has been named to the newly. 
created post of field merchandising manager for the 
Parker Pen Company. 

Mr. Foster will have the responsibilities of develop- 
ing sales promotions of a non-seasonal nature and 
working with the company’s U. S. pen retailers in the 
development of special point-of-sale merchandising 
material and retail sales training techniques. 

He joined Parker in 1931, serving in the company’s 
West Coast branch sales office since that time. Mr. 
Foster will headquarter in the pen firm’s home offices 
located in Janesville, Wis. 





Year of Expansion for Texas Firm 

The past year has been one of steady expansion for 
the Ennis Tag & Salesbook Company and its affiliated 
concern, the American Carbon Paper Manufacturing 
Company, according to company officials. 

During this period 12,000 square feet of floor space 
was added to the company’s main plant in Ennis, Tex, 
A carbon paper plant was completed and put into 
operation at Chatham, Va., while work was started on 
a new plant, to contain 26,000 square feet of floor space, 
in Waxahachie, Tex. 

New offices and warehouses were opened in Denver, 
Colo.; New York City; St. Louis, Mo., and St. Paul, 
Minn.—JHR 





New Jersey Business Changes Title 

Announcement has been made of the change in title 
of the Kelar Sales, Mountain View, N. J. Since March 
1, the firm has been known as North Jersey Office 
Equipment Company. The address is Route 23, Moun- 
tain View, N. J. 


UNITED STATES EXPORTS OF OFFICE 

MACHINES, EQUIPMENT AND SUPPLIES 

Figures for November, 1951, Released in February, 
1952, by the U. S. Department of Commerce 


(A breakdown by countries is available from the Foreign 
Trade Division of the Bureau of the Census, United States 
Department of Commerce, Washington 25, D. C.) 





Quantity (Dollars) 

Net Value 

Machines Bookkeeping Nondescriptive New 728 800367 
Machines Bookkeeping Descriptive New 569 964479 
Machines Listing—Adding New 4335 678230 
Machines Calculating Non-Listing New 3384 1016579 
Machines Card Punching, Etc., New 7441 588967 
Machines Accounting, Etc., Nes. 955 259914 
Machine Parts Accounting, Etc. 1291363 
Machines Addressing 125 84525 
Equipment & Parts Addressing Machines 53486 
Machine Duplicating Ex Lithographic 400 88456 
Machines Duplicating Lithographic Offset 21 34124 
Parts for Duplicating Machines 46659 
Cash Registers New 1134 451929 
Cash Registers Used Rebuilt 452 53775 
Parts for Cash Registers 294214 
Typewriters Standard New 12915 1419632 
Typewriters Portable New 10186 483765 
Typewriters Rebuilt 239 12944 
Typewriters Nes. Inc. Used 1755 122556 
Parts for Typewriters 226502 
Staplers & Staples Office 124012 
Machines & Parts Dictating 114656 
Machines & Parts Mail Handling 90090 
Machines & Parts Check Handling 39238 
Appliances & Parts Office Nes. 267769 
Mechanical Pencils All Materials (Doz.) 26867 157944 
Mechanical Pencil Parts 16598 
Mechanical Pencil Refill Leads (Gr.) 9371 7127 
Pencils Ex. Mechanical Black Lead (Gr.) 46801 143369 
Pencils Ex. Mechanical Ex. Black Leads (Gr. 10328 54407 
Pencils Leads Nes. (Gr.) 76967 31210 
Pencil Parts Nes. 5041 
Crayons (Gr.) 33042 52275 
Fountain Pens Ball Type (Doz.) 29231 65374 
Fountain Pens Ex. Ball type (Doz.) 80609 684434 
Ball Pen Refill Ink Cartridges (Doz.) 2627 7045 
Fountain Pen & Ball Pen Parts Nes. 123325 
Fountain Pen Points (Gr.) 11968 89489 
Carbon Steel Pen Points (Gr.) 9259 12751 
Desk Pen Sets 10585 36167 
Ink Writing 68719 
Ink Nes. 172767 
Carbon Paper (Lb.) 122096 127561 
Typewriter Ribbons (Doz.) 10624 55833 
270734 


Office Supplies Nes 
Nes.—Not elsewhere specified 
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The Reward 


Experience proves that there are great 
rewards for those who, having once 
won leadership, retain the standards with 


which that leadership was attained. 





That is why A°SE is unwilling 


A’S Files cre made in a size or 
style for every need— all the finest 
in their class. 





to compromise the engineering and 
manufacturing standards which 

are today so widely recognized. That’s why 

A°S-E dealers are willing to forego the 

frantic expediencies of the moment... why they 
have so much confidence that A*S-E products 

will continue in their position of leadership for 


years and years to come. 








The famous A-S-E Line of Desks 
and Tables is unexcelled for con- 
vertibility and flexibility. 





A-S-E Storage, Combination, and 
Wardrobe Cabinets. A variety of 
sizes and styles. 


ALL-STEEL EQUIPMENT INC. 
LATTE Se 


600 CLEVELAND AVENUE AURORA, ILLINOIS 
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MeuiwnK ... Waybe? 


Profits will never look as small as this ct 
gent’s steak when you feature MEILINK \ 
safes, Hercules home vaults and 


Hercules Business Machine stands. 


With MEILINK and its companion 
HERCULES line, you enjoy steady, full-profit 
sales every day of the year. MEILINK 


gives you a full dealer discount with a higher 








unit sale that builds profit volume f-a-s-t! 


So, mister, if you want to sink your 
teeth into big profit advantages, write to 


MEILINK today for full details without delay! 





Maximum protection 
for commercial in- 
stallations. Certified 
by Underwriters A : ; ible 
Label, 7-20 Burglar ci 
Label and SMNA 4- 

hour B Label classifi- 


cation 























EILIN STEEL SAFE COMPANY - Toledo 6, Ohio 


WAREHOUSES and DISTRIBUTORS in: NEW YORK—Export Dept. e PHILADELPHIA BOSTON 
WASHINGTON, D.C. @ CHICAGO e DETROIT @ FORT WORTH e@ SEATTLE e@ LOS ANGELES e ‘sane FRANCISCO 


A COMPLETE LINE OF INSULATED PRODUCTS, INCLUDING: A, B, C-LABEL SAFES, HOME VAULTS, 


CARD AND LETTER FILES, BUSINESS MACHINE AND TYPEWRITER STANDS 
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Marchant Expands San Francisco Office 

Marchant Calculating Machine Company has opened 
a greatly expanded San Francisco district sales and 
service office in the Arcade of the Monadnock Building, 
according to Edgar B. Jessup, president of the company. 

“This expansion was made necessary by the con- 
tinuing growth of the San Francisco market and also 
reflects the ever-increasing demand for automatic 
electric calculators needed to keep pace with today’s 
snow-balling volume of figure work,” said Mr. Jessup. 

The new office will be headed by Wesley E. Jenkins, 
district sales manager, and service will be in charge 
of Ross Peterson 





Open Battle Creek Office Equipment Firm 

Battle Creek Office Equipment Company held formal 
opening of a new store at 70 E. Michigan Ave., Battle 
Creek, on February 15 and 16. 

This is a branch of Kalamazoo Office Equipment 
Company of Kalamazoo and is to be managed by 
Charles La Vene. The owners of both stores are Max 
La Vene and George Bode. 

Lines carried include Shaw-Walker, Mastercraft, 
Standard Furniture Co., Johnson Chair Company, Har- 
ter Chair Company, All Steel Equipment Co., and Tif- 
fany Stand Co 

The opening of the new store, which has attractive 
display, attracted about 10 manufacturers’ represen- 
tatives and salesmen besides many customers. 





Form New Corporation in Albany 

A new United Business Forms, has 
been formed in Albany, N. Y., to manufacture and dis- 
tribute printed business forms. 

Robertson T. Martin is president of the new com- 
pany, which has its offices at 276 State St. 

The company plans to establish a plant within the 
next year for the printing of business forms, Mr. Mar- 
tin said 

The president of the new firm has been engaged in 
the business forms field for 15 years and is a member 
f the National Association of Sales Executives.—GET 


Ul 


corporation 





Appoint Secretary of Buffalo Firm 
The appointment of Raymond G. Hoemke as secre- 
tary of the Swan Printing & Stationery Company, Inc., 
123 Franklin St., Buffalo, N. Y., was announced recently. 
Mr. Hoemke has been on the sales staff of Swan 
Printing Stationery since September 1945.—GET 





’ F.S.WEBSTER CO. 


MASSACHUSETT Gs 


CAMBRIDGE 








. A view of the F. S. Webster Co. 


F. S. Webster Display 
exhibit at the recent Miami Business Show, Miami, Fla. C. M. 
Long, president of Long Office Supply, the Miami Webster dis- 
tributor Miss Business” of 1952 


ippears with Florida's 
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the finest tradition in 
WOOD OFFICE CHAIRS 





“Commodore” 
Group 





Frankly intended for the purchaser who insists 
on the finest that money can buy, “Commodore” 
Chairs are without equal for authoritative 
appearance and lifetime comfort. These are luxury 
chairs, offered with pride by MiLwauKkee Dealers, 
with full confidence that they represent the 
most superb chairs ever created. 
The group includes Executive Swivel Armchair 
and DeLuxe Side Armchair . . . 
See us at Booth 52, NOFA Convention, 


Haddon Hall Hotel, Atiantic City, 
April 23, 24 and 25 


a limited number of MILWAUKEE 
Wood Chair franchises are open 
at present. Write for details. 


makers of fine chairs for over half a century 





THE MILWAUKEE CHAIR COMPANY 


Milwaukee, W 
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MORE 
PROFITABLE SALES 


@ This new Accounting Board provides the 
medium of developing a real worth while 
volume of new business — and assures con- 
stant repeat orders. 


@ Multi-Rite is the modern method of han- 
dling Pay Rolls, Accounts Receivable and 
other Multiple Record Systems. Greater 
speed and accuracy is obtained because only 
one writing and one proof is required. 

@ This method saves as much as two thirds 


the clerical work normally required in the 
average size business. 


@ Exclusive Agencies are available to qual- 
ified dealers. Literature and full details may 
be had on request. 


W rite for Com plete Details Today. 





44-07 Twenty-First St. 
07 Twenty-First St N. Y. 
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Long Island City 1 


Rem-Rand Sales Winners Get Nassau Trip 


Quota Plus Club winners of the Remington Rand Ine, 
1951 national sales contest for the dealer sales division 
have been awarded a trip to Nassau in the Bahamas. 
This announcement was made by H. A. Hicks, vice- 
president and general sales manager of dealer sales 
division, Remington Rand Inc. 

The winners include J. F. Landy, Houston, Tex,; 
C. W. Barsh, San Antonio, Tex.; H. S. Fields and A. H, 
Barsh, Dallas, Tex.; S. P. Bland, Des Moines, lowa; 
R. L. Wise, Omaha, Nebr.; S. R. Thigpen, Oklahoma 
City, Okla.; Jerry McCormick, Buffalo, N. Y., and 
A. W. Burkhardt, New York, N. Y. 

The group planned to fly to Miami, Fla., on March 
21 to attend a cocktail party and reception, after which 
they would proceed to Nassau. 





Announce Spencer Stationery Change 

The partnership between Owen H. Spencer and How- 
ard M. Spencer, both of the Spencer Stationery Com- 
pany, Chester, Pa., which had existed since 1924, was 
dissolved at the end of 1951. 

In its place, a new partnership was established in 
February of this year, between Mr. Owen Spencer, Mr. 
Howard Spencer and the latter’s two sons, David B, 
Spencer and Philip H. Spencer. The two new partners 
have spent between them a total of 10 years with the 
company. 

There is no alteration in the financial arrangements 
nor in the policies of the firm, which was organized 
in 1899. 





Carry Off Prize ... Mr. and Mrs. 
Walter A. Deal of Asheville, N. C., were 
winners of a portable typewriter prize 
at the recent National Automobile 
Dealers Assn. convention held in New 
York City. Mr. Deal, who is the owner 
of the Thomas Buick, Inc., in Asheville, 
is shown with Mrs. Deal as they left the 
Underwood Corp.’s exhibit with their 
prize. 





Curtis Heads Dallas SoundScriber Office 


Barclay Curtis, sales manager in Dallas fo 
SoundScriber of Texas since 1948, and, prior to that, 
distributor for the state of Oklahoma, has beenj 
appointed head of the Dallas, Tex., office of the firm, 
it was announced February 24. The company mant 
factures electronic disc dictating equipment and hag 
its Dallas offices at 2011 Cedar Springs Ave.—EEG 


OFFICE APPLIANCES, April, 1952}0FF 
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GLIDES AND CUPS 
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Dig FAULTLESS CASTER CORPORATION | 


i has} 


: Branches in Atlanta, Boston, Chicago, C!« 
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OFICIAL” 


“DEMONSTRATING 


DYSEPLAV 


Only “time-tested” 

items have been selected for this 
FREE 4-color Counter a 
Customers can’t resist picking 
up Casters and Glides, on 
convenient handles and 

selling themselves. 

Result; Faster turn-over 

and profits on an active 

stock of “best sellers.” 

You pay only regular 

prices for the mer- 
chandise—the 

Display is FREE. 

Ask for details. 
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COMFORT- 
CONTROLLED 
MOTION 


“Free and easy” is one way to 
describe the feeling Collier-Keyworth Chair 
Controls give through their patented “Equi- 
Balanced” action. An exclusive, outstanding 
Collier-Keyworth feature, it always assures 
smooth-tilting, comfort-controlled motion. 
For all-steel, revolving chair controls . . . 
carefully constructed for long-wearing 
satisfaction . . . ultra modern in design . . 


buy Collier-Keyworth! 


COLLIER-KEYWORTH CO. 
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Fred Bowes Named Eagle Sales Manager 

Fred T. Bowes, for seven years the company’s repre- 
sentative in New England, has been named assistant 
sales manager by the Eagle Pencil Company. He will 
divide his time between executive work in the home 
office and traveling for the company in a supervisory 
capacity. 

Fred is also well known as a former president of the 
New England Travelers Club and as vice-president of 
both the Boston and Connecticut Valley stationers’ 
associations. 

The New England territory will be served by Russel] 
G. Paquette and Robert M. Fitzgerald. 





Rem-Rand Representative Rotary Guest 

Remington Rand Inc. was honored recently, in the 
person of H. M. Simmons, at a Rotary Club luncheon 
held at the Mayflower Hotel in Washington, D. C. 

Mr. Simmons, who is the corporation’s general sales 
manager for systems photo-recording division, ex- 
plained its general operations, presenting facts on its 
history, its products and contributions to science and 
industry. 

The address was enthusiastically welcomed by over 
300 business members of the community. 

A product display including the Electri-Conomy 
typewriter, Film-a-Record and the printing calculator 
was held.—_BM 





Youngstown, Ohio, Firm is Burned Out 


The H. H. Treudley Company of Youngstown, Ohio, 
a well known firm in this industry, was completely 
burned out in a firm on March 5. 

In order that rehabilitation might be carried out as 
quickly as possible, Mr. Treudley has asked manufac- 
turers’ representatives and other suppliers to send 
copies of their current trade literature and price lists 
to his home address, 2236 Selma Ave., Youngstown, 
Ohio. 


i ee Votes : 


The Globe-Wernicke Co., Cincinnati 12, Ohio 
bee f sred f the stockholders of the mpany to pre t the annual 
year 195 Net profits, before tax« snd es Vv ne were 
T ompany $s finar } m 
) evidenced by the balance sheet Higher 
entories were finan j it OC urrent working 
Federal income and excess profits xes T nted to 
sd to $400,000.00 for the previous year. Dividends 
r share were paid on 7 preferred accumulative 
ends of $120,000.00 or $.40 per share were paid 
pare with $.30 per snare paid f 1950 $.25 per 
1 $.20 per share in 1948. Net sales of $17,095.821.22 in 
$9,932, 159.54 in 1950; an increase f 72 


Marchant Calculating Machine Company, Oakland, Calif.—The board of 
j tors has declared a regular quarterly dividend of 62'/, cents 5 hare 
tal stock, paid March |5, to sharet 


Missing Whachines 


Addo Machine Company, Inc., 145 W. 57th St., New York 19, N 

Sas ng Philadelphia three Addo-X adding mact 
I45E s| A-85274: mode! 34/E, serial A-86748 snd model 4if£ 
A.87508. Anyone having knowledge Hees 


w Edgar N 225 S. ISth St., Philadel; 2, Pa 

d. j O; tunities: 

uUsiness Ppper uUntiltes : 
Contacts Wanted in U. S. by Swedish Firm—Sk Rit 

, i adineeal Stockholm. Sweden. desires ¢ 

fice and sch product This firr 

materia >candinavia and has 

as soon as rest 


harpene:.s, penholder 
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large enough 

and pers@yal papers or- 

derly. A steel safgty vault prot@gts valuables 
{only YOU knowfhe combinatiogj. Two ball- 
bearing letter figs. 37 2" high, ¥,” wide, 
17%" deep. C@e gray baked enamel finish. 


With plveger-typgpoct for both drawers. 197Y-PL 
.00 


The “SALESMAN'S” File No. 960Y  %3§,45 


A drawer folfprospects’ and customers’ namgs, 
Holds 320@3 x 5 or 4 x 6 cards or cancel 






checks. TW® ball-bearing letter files for cies 


and quotiions. A steel safety vault protecte 
by ac ination dial lock. 43” high, 154%" 
wide, 177%" deep. Cole gray baked enamel 
finish. 
-type lock which automatically locks all 
ee 











STEEL EQUIPMENT COMPANY 
285 MADISON AVENUE, NEW YORK 17, N. Y. 
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STEEL 
CABINETS 
with the 


eM SAFETY VAULT 


The “AUDITOR'S” FILE No. 478 $72.50 
Contains: Two ball-bearing letter size drawers; two double index 
drawers for 3x 5 or 4x6 cards (6400 capacity) or by removing 
the partitions, for cancelled checks; one safe compartment with a 
combination lock (no key necessary — only YOU know the com- 
bination); also three adjustable storage compartments under lock 
and key. 37 2" high, 30%” wide, 17%" deep. Cole gray baked 
enamel finish. 

With plunger-type lock which avtomatically locks all drawers. No. 478-PL....$81.00 


O~ 





The “PRESIDENT’S” FILE No. 474 $77.90 
Contains: Four ball-bearing letter size drawers; two double index 
drawers for 3x5 or 4x6 cards (6400 capacity) or by removing 
the partitions, for cancelled checks; one safe compartment with a 
combination lock (no key necessary — only YOU know the combina- 
tion). 37%” high, 30%” wide, 17%" deep. Cole gray baked 
enamel finish. 

With plunger-type lock which automatically locks ali drawers, No. 474-PL....$86.40 





q Prices slightly higher in Texas, Colorado and West of the Rockies. 
CUTS OR PHOTOGRAPHS OF ALL COLE PRODUCTS ARE AVAILABLE ON REQUEST. 





E STEEL EQUIPMENT COMPANY 
C L 285 MADISON AVENUE, NEW YORK 17, N. Y. 
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| 
fletter Size 1} 
tletter Size | 
tlegol or Cap i] 
Invoices 1] 
*2 Rows 8x5 Forms 1} 
"Invoices or 2 Rows 8x5 
Freight Bills . : i 
Checks 1] 
Drafts or Checks | 
Drafts or Checks | 
5x8 Forms | 
Deposit Slips (2 Rows) 
Deposit Slips | 
Tebulating Cards | 
*3x5 Cards (3 Rows) 
*4x6 Cards (2 Rows) 
*3x5 Cards (2 Rows) 
Vouchers (Upright) | 
tledger Sheets 


tledger Sheets {| 
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LETTER 
SIZE 


PYOUR RECORDS EASILY—No more 
i and fuming. With Pronto files you 
fall records just as easily as in your regu- 


SPACE—Constructed so that they 


| into solid units and stack as high as the 


ible floor space. 


. DN—Prontos are built of 


i fibre board and reinforced j N vo : Cc E 


and the four corners of the 
SIZE 


CE— Pronto files are beau- 


SIZES AND PRICES 


FIBRE BOARD STEEL 


Inside Dimensions | 
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Prices slightly higher in Texas, Colorado 


1144€ 
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*These numbers have removable divider partitions ed carton—all others 12 to a carton FILE CORPORATION 
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Tuo parts to this Smudgy Carbon Story 


am CHAPTER I: 
iatel 
The smudgy-f aced secretary, pe 
red i ille, sat near 
jressed in black fai le, “| 
pire machine, feeling sorry for cy a 
On her hands, a smear; OP her button 
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CHA PTER II. 
The clear-faced secreta | 


ed 


ms new QUEEN 


proleet-o pat” 


Spirit duplicating 


on ey 7 
~ me office’s Best-Seller List! Ask 
0088 or Purchasing agent , 

J . M ae 

mples available in flat 
Wee ter unit forms— lai 
“printed, Tea 


| 


Manufacturers of: INKED RIBBONS, CARBON PAPERS, MASTER UNITS, CARBONIZED ROLLS, SPIRIT and HECTOGRAPH DUPLICATING CARBONS 
FACTORIES: Brooklyn. New York 


Chicago, Illinois * Atlanta, Georgia 
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A NEW 


Promotion 
ToP DOLLAR 


PROFITS! 


al [tem 
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Style No. 9111 Chair 
Photographed in Deep Buffed Leather 
W.29%," D.36" H.33" 


See it at The N. 0. F. A. Convention 
Space 71, Haddon Hall, Atlantic City 


APRIL 23-25 


Here is the item you've been wanting, availa- 
ble in a wide variety of leathers and plastics, 
and a large selection of colors! All steel 
spring construction. Monarch presents a com- 
plete line of upholstered office and reception 
room furniture—all designed, built and priced 
for maximum turnover and volume! 


Free Catalog 























Wigh Point,Morth Carolina 








NOMDA News 


(Continued from page 60) 


in reality be a continuation of the recent effort. The 
new campaign will end May 31 and will be conducted 
under the same rules that were in effect before. 

This new contest will have new prizes to be awarded 
on the basis of the greatest percentage of increase in 
membership among the locals and for the members 
outside the locals who turn in the largest number of 
new dealers. 

“We generated so much enthusiasm and steam for 
our recent drive that we thought it a good idea to 
continue right on with another contest,” stated Presi- 
dent Liston Jackson after the Miami, Fla., board 
meeting. 

“Many locals still had some mopping up to do while 
others wanted to show the rest of us that they, too, 
could enroll a large number of members, so we de- 
cided to hold a second event that should give us 
another great increase by the time the convention 
arrives.” 

This contest will serve to determine which local 
association in NOMDA is the largest. Right now, it is 
a close race between New York, Chicago, Texas and 
Penn-Jersey-Del. OMDAs. 

It is expected that there will be plenty of fireworks 
in this new drive, not only to win the awards but to 
see which local will have the honor of being the largest. 
All new members must be enrolled in NOMDA by May 
31 in order to be counted in the contest. 





Washington OMDA Elects New Officers 


The Washington Office Machine Dealers Association 
in its annual election of officers for the 1952 term 
named Kell Reimann of Kell’s Typewriter Service, Ar- 
lington, Va., as the new president by acclamation. This 
was because of Mr. Reimann’s unusual interest and 
activity in the association for the past several years. 

Other officers chosen at the meeting, held in the 
Blackstone Hotel, Washington, D. C., were James F. 
O’Donnel, Arrow Typewriter Company, Washington, 
D. C., as vice-president and R. L. Densford, Remington 
Rand Inc., Washington, D. C., as secretary-treasurer. 

This OMDA chapter has 24 active members and 
meets each month on the second Monday at the Black- 
stone Hotel. Those connected with the office machine 
industry are invited by the officers to dine with the 
Washington dealers. 





In the Spotlight .. . Roy Maypole (left), director of special 
events and news for television station KTTV, Hollywood, Calif., 
and Alfred Jensen, Underwood Corp. Los Angeles manager, put 
the television spotlight on the new Underwood Champion Finger- 
Flite portable typewriter. 
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MODEL 201 


Popular because it can be used for adding and mu! 


CASH REGISTERS 


Pe designed fo protect 
every business transaction in 








MODEL 201A Upright Service Station Model 


Brand New .. . has all the famous R. C. Allen pro- 
fective features. Especially designed for operators 
who prefer the upright type cash register. 





Be rnd to get yur 


ee 





MODEL 511 


Protects both stock and money. Designates merchan 

dise or kind of service and attendant. Accumulates 

locked in totals of gallons of gas sold as well as 
5? money values. Handles cash and charge sales, re 
» ceived on account and paid out transactions. 





.C. Allen 
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MODEL 611 


(Six carriage 
widths available) 


R.C.Allen Business Machines, Inc. 


680 Front Avenue, N.W. Grand Rapids, Michigan 














In Other Lands 


Continued from page 72 


Birmingham University and who studied also at conti- 
nental Universities, joined the company in 1928 as 
assistant in the overseas department. During the 24 
years he has been with the company he has been 
employed on the sales side of the business and was 
for some time foreign sales manager. For the past 
four years he has been general sales manager. 

Mr. Impey is a Master of Arts of Cambridge Uni- 
versity, having taken an Honor’s Degree in the Me- 
chanical Sciences. During the war he was engaged 
on armor research under the direction of the Ministry 
of Supply and in 1946 he became maintenance en- 
gineer at Kalamazoo. During the past 18 months he 
has been research divisional manager—SER 





Seen in England... Mr. and Mrs. 
C. W. Perraton are pictured at Lyme 
Hall, Disley, Cheshire, which was built 
in the 13th century. Mr. Perraton is 
sales manager of Addressograph-Multi- 
graph, Ltd., Manchester, and chairman 
of the Manchester Branch, Inc., Sales 
Managers Assn. The picture was taken 
at the ladies’ evening of the I.S.M.A 





Emilio Levi Observes 50th Year in 
Office Machines, Furniture Industry 


Emilio Levi, general manager of Conares, Cia. 
Nacional de Representaciones S.A., Lima, Peru, this 
March reached his 50th anniversary of active business 
life in the field of office machines and furniture. 

Mr. Levi started his career in 1902 as a salesman 
of the Remington agent in Italy, with whom he co- 
operated for eight years. Subsequently, he established 
a business of his own under the firm name of E. Levi 
& Company. This firm was located in Milan, Italy, and 
he was in copartnership with his brothers as sole dis- 
tributors of the German Continental typewriters, 
adding, listing and accounting machines. They served 
the whole Italian territory. 

Later on, E. Levi & Company was appointed sole 
agent in Italy for the Marchant Calculating Machine 
Company, the Dictaphone Corporation and the Barrett 
Adding Machine Company. It also handled the dis- 
tributorship for Italian office furniture and office ap- 
pliances 

E. Levi & Company continued to grow steadily, 
establishing branch offices throughout Italy, until the 
outbreak of World War II caused the suspension of 
activities 

In 1945, Emilio Levi, through the newly-established 
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The third eye 
of inspector 
Harford 


Inspector Emma Harford’s 
third eye is a “Comparator,” 
a machine that magnifies 
Esterbrook Renew-Points to 
wo” sixty-two times normal size. 
It checks point outline, and 
width of ink slit. Varia- 
4 tions from standard are 
wy quickly spotted, rejected 
~” and scrapped. 

The Optical Comparator is 
only one of 32 major inspec- 
tions given every Esterbrook 

Fountain Pen. 


Aa 


~ 


Searching inspections and 

constant attentions to qual- 
ity details mean no ‘‘come- 
backs’’ from sales of 
Esterbrooks—and help to 
explain the ever-increasing 
popularity of this, the pen 

; with “the right point for 
the way YOU write.” 


FOUNTAIN PEN 
ESTERBROOK ..: America’s Pen Name Since 1858 
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Now Carter brings you 





HERE’S EXCITING PROFIT NEWS 


Now Carter’s—the company that led the field in bringing 
you Nylon typewriter ribbons—offers you another effective 
sales-building development. Now you can give your cus- 
tomers their choice of famous Carter’s Nylon Ribbons in 
standard lengths in the Carter brands you have been fea- 
turing, as well as in the extra-length Super Nylon. 

Your customers have been intrigued with the fine letters 
produced by Carter’s Super Nylon Ribbon. Now you can 
get more customers using Nylons with the new Carter 
Standard-length brands— Silver-Craft— Midnight—Ideal— 
Buccaneer— Planet— Director. 

Here is the greatest opportunity ever to capitalize on the 


fine promotion and popularity of these customer-respected, 





powerfully advertised Carter Typewriter Ribbons. 








Carter’s Super Nylon Ribbon is an 
extra-length, extra-wear ribbon that’s 
worth every cent of the extra cost— 


and more. 
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Neplon in 7 best-selling brands 


Jia 





All 7 Carter Nylon Ribbons offer— 












@ Carter’s exclusive Silvertip clean-end 
to prevent smudged fingers 
yz Orv @ Choice of—Black Record—Blue Ree- 
S74 reo = i ord—Black and Red Record Bicolor 
—Blue and Red Record Bicolor 


@ Choice of inking—Medium or Expert 


Spoolings for all popular typewriters 






Carter’s Type Cleaner 


_ Top-quality, quick-acting fluid 
@ Bottles that fit in desk drawers 

@ Efficient applicators 

® Airtight seals prevent evaporation 
@ Attractive blue glass bottles 
individually packaged 


An ideal tie-in seller. Carter’s Nylon Ribbons will 
produce sharper, finer letters when typewriter 
keys are clean. Carter’s highly efficient Type 
Cleaner dissolves and cleans away old ink... 


quickly and easily! 


THE CARTER’S INK COMPANY 


CAMBRIDGE 42 @ BOSTON, MASSACHUSETTS 
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CASH REGISTER 





Garages, Filling Stations, Food and General Stores, 
Gift and Beauty Shops, Laundries . . . any business 
that does over-the-counter sales in cash or credit can 
use an Indiana profitably. 


Every transaction recorded as it occurs. Gives a com- 
plete confidential record of sales by departments or 
commodities, and an easy, quick cash control. 


Capitalize on the sales opportunity that Indiana 
offers you— 


WRITE 


CVA} A: 


SHELBYVILLE, INDIANA 
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firms of E. Levi & Company and I.M.U., both of Milan, 
consolidated his connections with practically all old 
friends with the exception, of course, of the German 
Continental machines. In 1947, Mr. Levi, still remaining 
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Emilio Levi of Gonaves at His Desk 


a partner in his companies in Milan, went to Peru to 
join his son in the organization of the Olivetti agency 
in that country. 

In the course of the last four years the general 
manager, Mr. Levi, has achieved success not only in 
marketing Olivetti products, but also in the sale of 
other North American and European makes of office 
machines and furniture. 

Observing his 50th anniversary in the business field, 
Mr. Levi left Peru in March to visit Italy, taking 
advantage of the opportunity to renew contacts with 
his friends and business associates abroad. 





Announce Paper, Allied Trades Exhibition 


The Third International Paper & Allied Trades 
Equipment Exhibition is planned for Paris, France, in 
the Parc des Expositions, Porte de Versailles, October 
23-31. 

Approximately 150 manufacturers from at least 11 
different countries will display machines, equipment, 
accessories and supplies for the manufacture and 
printing of paper and paperboard. Also included will 
be displays of special photo-engraving equipment. 

The exhibition management will provide special fa- 
cilities for those persons visiting the exhibition such as 
an exchange office, special reservations for theatres 
and special tourist excursions to parts of France as 
well as other European countries. 

Information concerning this exhibition may be ob- 
tained directly from Commissariat General du Salon 
des Techniques Papetieres et Graphiques, 40, Rue du 
Colisee, Paris 80, France. 





Printer’s Ink Tells of Clary Success 

The February 22 issue of Printer’s Ink relates a “new 
success story” concerning the Clary Multiplier Corpora- 
tion, described as a “Southern California newcomer” 
just six years ago in March 1946. 

Accomplishments of Clary are listed as ‘$9,000,000 
total sales volume in 1951 and a backlog of $10,000,000 
unfilled orders at the end of the year; a dealer organ- 
ization having assets totaling $30,000,000 in addition to 
37 company branch offices; a new modern factory at 
San Gabriel so completely tooled that only electric 
motors and plastics must be purchased outside; fac- 
tories also at nearby Los Angeles and at Downingtown, 
Pa.; biggest advertising appropriation in Clary’s his- 
tory for 1952 with schedules in four consumer publica- 
tions and various office, export and trade publications.” 

Tribute is paid to Hugh L. Clary for his plan of op- 
eration, to the advertising and direct-mail promotion 
and to the idea of putting color on business machines. 
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Trade Marks 
that stands for QUALITY 


Mode Maker 
Desk No: 1760F 


> 
akher 


ole - 


podform 


f 
Goodform 
Comfort Master 
Chair 

No. 3129 [eTelelohiclaaa 
Tctaacticlalel, 
Chair 
No. 2123 


; > 
Jer 


c \uper 


Super-Filer 
5-drawer Cabinet 
No. 55051 
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Figure office furniture 
costs on a 
Dollar and Sense basis 


It costs a company $3,500 a year for every worker it 
employs in its offices. This figure includes salary, floor 
space and overhead costs. It is a conservative figure. 


A complete office furniture modernization, using the 
very finest equipment, will cost less than 3% of this 
fixed expense of $3,500 per worker. And if the trade-in 
value of present equipment plux tax savings are con- 
sidered, the net cost of such a modernization will be 


2% or less. 


Isn’t it reasonable to assume that a comfortable 
chair, such as a GF Goodform Chair, properly fitted 
to any individual, can increase that person’s efficiency 
by 2%? Or that a desk selected to fit a specific job, or 
Super-Filer which does mechanically the work that 
must be done manually in conventional files, can do 
the same? 

If these items do no more than increase efficiency by 
as little as 2%, they will pay for themselves. Yet 
there is ample evidence that proper equipment can 
increase efficiency far more than this. 

GF distributors can discuss modernization with their 
customers and prospects in this way and be on a sound 
“dollar and sense” basis. An investment in better 
office tools will pay big dividends in increased effi- 
ciency and greater public confidence and good will. The 
General Fireproofing Company, Youngstown, Ohio. 


GENERAL 
FIREPROOFING 


Gaz 


Foremost in Metal Business Equipment 
DEALERS THROUGHOUT THE WORLD 
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MAKE A SURE HIT with 


uality ark 


(Quality Products, Quality Service, Quality Packaging) 


Here are a few of the more than 400 
styles, sizes, weights, and stocks avail- 
able at Quality Park... 


1. 


FIVE PIECE WALLETS . . . The famous 
Leatheroid expanding wallets with Red 
Rope or tan cloth lined gussets . . . 10 sizes 
in 1%” expansion . . . 9 sizes in 342” ex- 
pansion ... 4 sizes in 5%” expansion. 


FLAT MAILER ENVELOPES with double 
gummed flaps and extra wide seams to 
protect contents . . . in 9 sizes from 5x11 
to 11x17. Quality Park’s sturdy Cameo 





General Office and Factory, Quality Park, St. Paul 4, Minnesota 


stock makes an extra heavy envelope to 
take rough handling. 

3. DOUBLE TOP FILE JACKETS in Quality tag 
or Red Fibre stock. Added reinforcing at 
top gives added strength and wear. In 
letter or legal size with 1 or 2” expansion. 

4. SCHOOL WALLETS... one piece style in 
strong durable Red Fibre stock with 
attached tape ties. In eleven sizes from 
312x6 to 16x20. A favorite of students and 
salesmen. 


SOLD THROUGH DEALERS ONLY 

a 

7 Quality IP 
Products 


> 


Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois 
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News Notes from Australia 
W. BEECHAM, CORRESPONDENT, 
BOX E265, G.P.O. PERTH, W. A. 

Mason-Kolok Manufacturing Company, Ltd., manu- 
facturer of carbon papers, and $o forth, reports that 
the current level of output and of sales encourages 
them to expect that dividends will be maintained at 
the rate of 10% for the year. New machinery is ex- 
pected to be in operation at an early date. 

“ * . 

The market for the specialized products of Lamson 
Paragon, Ltd., manufacturer of office stationery, is in- 
creasing despite general trading trends, says Chairman 
L. E. Lloyd. Company’s consolidated net profit for the 
financial year November 1, 1950, to October 31, 1951, 
was £108,825, after an allowance of £77,058 for taxation. 
Previous year’s profit was £62,000 after £26,000 tax. 
Ordinary dividend remains steady at 10% (requiring 
£46,501 as against the previous year’s £32,224). Reserve 
allocation is raised from £10,000 to £20,000 and £22,831 
has been put to the employees’ superannuation fund. 
During the year a Sydney property was sold for £79,000. 
(Capital is 472,500 shares of £1 each, and 236,250 shares 
5s. paid and 4s. premium uncalled). 

. 7 > 

Application 143,452 has been lodged for an Australian 
patent for a web-cutting attachment for writing ma- 
chines by Lamson Paragon Supply Company, Ltd., and 
V. W. Garwood. Details are: “For use with writing, 
tabulating or recording machines of the kind wherein 
the records are made upon paper webs having marginal 
perforations engaging sprocket feeding means, an 
attachment which consists of a cutting unit for re- 
moving the margin from the webs as they issue from 
the machine, comprising a frame adapted to be detach- 
ably connected to the machine and carrying transverse 
spindles on which an endless moving tractor having 
sprocket pins for engaging the margin of the webs is 
adjustably mounted and a pair of transverse spindles 
carrying two cutting wheels arranged one above the 
other with their cutting edges overlapping, the tractor 
and the cutting wheels being driven from the machine 
through suitable gearing so that the cutting wheels are 
rotated in opposite directions and at peripheral speeds 
greater than the linear speed of the web in order to 
keep the web taut as it is cut or trimmed.” 

7 os > 

Control Systems (Australasia) Printery, Ltd. (in- 
corporated in Sydney, New South Wales) has been 
registered in Western Australia with a capital of 
£10,000 in £1 shares as manufacturers of and dealers in 
typewriters, adding machines, cash registers, and so 
forth. Office is at 237 Murray St., Perth. 

. * + 

The net profit of stationers W. E. Smith, Ltd., New 
South Wales, rose from £23,056 to £36,283 in the finan- 
cial year ended October 31, 1951, after tax allowance 
of £36,000 (previous year, £13,500) and depreciation 
£17,916 (£14,261). Ordinary dividend is increased from 
8% to 10%, including bonus, which is raised from 1% 
to 2%. Carry-forward is raised by £7,611 to £12,991 
Directors report that the new factory contributed 
largely to increased profit and the business system side 
of sales considerably 

7 + cm 

G. J. Coles & Company, who handles a number of 
the smaller office requirements in all states, has made 
application to the Capital Issues Board to raise addi- 
tional capital. Interim dividend has been reduced 
from 3d. to 2d. a 5s. stock unit. However, last year’s 
profit was £485,523, an increase of £91,895 on the pre- 
vious year’s figure. It represented 14.86% on increased 
ordinary capital against 18.19% in the previous year. 

* . os 

The slight recession in business throughout Aus- 
tralia does not seem, at the moment, to have affected 
sales of office appliances to any extent. Indeed, some 
merchants report that business has shown some im- 
provement 
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to the Growing 


The IDEAL 
CLAMP No. 2 


1120 Galveston Ave. 
Pittsburgh 12, Pa. 


peefy ARIMA 


“to help hold your business together” 






Family 


Here's another ARMA 
product ‘‘to help hold 
your business together’’— 
the Ideal Clamp #2. It’s a 
giant of a clamp that will 
answer the need for a 
heavy-weight fastener for 
those bulky, out-sized 
briefs and files. 


And don't forget the other 
quality ARMA clips... 


@ standard staples 

gem paper clips #3 

gem paper clips #1 
snagproof paper clips ¢1 
giant gem paper clips 
tag wire 
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CARBON 
PAPERS 


TYPEWRITER @ BILLING 
FAN-FOLD @ PENCIL 
CARBON JACKETS @ REGISTER ROLLS 


INKED RIBBONS 


TYPEWRITER @ TABULATING 
ADDRESSOGRAPH @ TIME STAMP 
BOOKKEEPING MACH. @ ADDING MACH. 


HECTOGRAPH SUPPLIES 


CARBONS @ MASTER UNITS 
RIBBONS “e DUPLICATING FLUID 
HAND-CLEAN CREAM @ CORRECTION PENCILS 


CODO CARBON GRIPPER BACKING SHEET 
A patented Codo feature included in each Box of “Super- 
Treated” — “Super-Kote” — “Keen-Rite” (not for sale 


gon Y oY, 


Codlo-MrG. CORP. * 


Factory: Coraopolis, Pa. 


564 W. Monroe St 
Chicago 6, Ul. 


401 Wood St. 270 Lafayette St. 
Pittsburgh 22, Pa. New York 12, N.Y. 
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Sound Principles Win and Hold Success 
Continued from page 16) 
and in addition, creative enough to improve upon it. 
Originality is the essence of all outstanding adver- 
tising and merchandising ability. It is the product of 
mercantile aptitude or instinct reinforced by constant 
observation and constant reading and thinking. 
More retailers fail because of slow thinking and weak 
planning than because of lack of knowledge of the 
merchandise itself or lack of physical effort to sell. 
I maintain that you can administer to a retailer 
homeopathic doses of suggestions for making sales or 
for improving the store, such as how a cone-shaped 
or pyramid display sold more than a flat and square 
display; how the traffic was speeded through the 
check-out slots in some self-service supermarket; how 
an illuminated flasher sign increased the visibility of 
the store front; or how a model collection letter 
‘brought home the bacon,” but that all these details 
are merely routine incidents in the passing parade 
of retailing 


Policies Up to Executive 

The departmentalized daily activities and detail 
work of a stationery and appliance business can usu- 
ally be entrusted safely to well-trained and experi- 
enced assistants (subject to proprietor or store man- 
ager direction and supervision, of course) but the 
over-all managerial policies, upon which the safety of 
the whole investment depends, lie in the executive 
administration at the top. 

As I see it, the principal requirements of what might 
be called the “Operational Side” of the business, are 
these five specifications: 

1. An administrative policy that is sound 

2. Managerial direction and planning that are 
capable and foresighted. 

3. Store facilities that are practical in layout, ample 
in size, or flexible enough to provide for future growth 
of the business 

4. Attractive personnel with real “know-how” and 
training for customer service. 

5. Sales promotions that are progressive, sensible, 
and constructive—especially the kind that are original, 
thereby strengthening the individuality of the store’s 
identity and ways of doing business 


Five Points of Merchandising 

On what might be called the Merchandising Side, I 
should say that these five points were the most impor- 
tant requirements: 

1. Quality, brand-certified merchandise that the 
trade knows and demands. 

2. Plenty of new goods and ample variety in the 
various departments of stationery supplies and sun- 
dries for the office 

3. Maximum standard values, created by sensible 
profit-containing prices, and which the public recog- 
nizes as genuine values. 

4. Service that, by never failing the customer, builds 
accumulative good will and valuable word-of-mouth 
advertising among the business men of the store’s 
merchandising area 

5. Policies that clinch the confidence of customers. 

According to my observation, it seems to be a fact 
that the service in some stationery and appliance 
salesrooms, even when the personnel are ample and 
efficient, is impeded by faulty or outdated layout of 
the physical equipment of the business 

In most instances, this apparent handicap could be 
remedied by a conservative outlay for the rearrange- 
ment of fixtures and departments as differentiated 
from a costly 100% modernization project 

These are truly days when everlasting fundamentals 
are putting theatrical spectacles of flighty “showman- 
ship in trade” in the background. 

The dealers who want to maintain their prosperity 
must look three to five years ahead, not just 60 to 90 
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THE HARPER ric 


by Metalastand 


A full suspension, quality file at surprisingly 
low cost! 22, 20 and 16 gauge furniture 
steel used throughout. Dustproof, enclosed 
bottom shelf. Full suspension —8 rollers 
to each drawer. Handsome forged aluminum 
hardware. Beautiful baked enamel finish— 
green or gray. Also available in Grained 
Walnut and Mahogany. Legal or letter size 
—2, 3 or 4 drawers. Style shown here: 
4-drawer letter file. Height 52”, depth 
26”, width 14%”. Drawer clearance 
12%" x 10%" x 25%”. 


als 
ae 


Write today for illustrated circular showing com- 


plete line and prices with dealers’ discounts 


METALSTAND COMPANY, %c. 


7316 to 7524 STATE ROAD 
PHILADELPHIA 36, PENNSYLVANIA 
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PEDAL TOUCH Hi-Lo 


TYPEWRITER STAND 


Amazing new device makes raising, lowering 
really easy! Touch right pedal to raise—for 
smooth, swift rolling. Touch left pedal to drop 
and lock into firm typing position. Construc- 
tion: heavy gauge, welded furniture steel—set 
up, ready to use. Two spacious, piano-hinged 
side leaves steady, absolutely level 16''x 36" 
working space. Four handsome finishes: walnut, 
maple, gray, green. 


Other style METALSTANDS for every office use. 
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days ahead, even if they have no reason to suspect the 
early incursion of new competitors into their trade 
areas 

It is a good plan for the average stationer to circu- 
late outside his store more often—not merely to see 
his business from the customers’ angle, but also to 
study the stores of outstanding retailers in general- 
not merely those of stationers. 


Profit by Principles 

The correct idea is to profit by the principles that 
these successful merchants are applying without 
actually imitating their specific plans in detail which 
would hardly be conducive to developing individuality 
and prestige for any business. 

The way things stand today, I would counsel keeping 
prices just about where they are on merchandise now 
in stock 

As new shipments come in at higher cost, mark them 
at the lowest prices that will insure a reasonable profit, 
UNLESS of course, the prices should decline, in which 
event conform to the competitive prices that are cur- 
rent in the locality, and finally make all new mer- 
chandise available, in equal quantity and with equal 
dispatch, to all buyers who are ready and able to pay 
for those goods 

In this way, no favoritism is shown anyone, whether 
a large buyer or a small one, and all customers are 
taken care of fairly 


Must Show Increase 

If a stationery and appliance business has been 
established a long time and the proprietor, deciding 
to sell, finds that he can only redeem the original 
capital investment, that business has not achieved 
true commercial success in the fullest sense, finan- 
cially speaking 

The object in all commercial investments is to in- 
crease the earning power of the invested capital, and 
eventually, the market value of the business itself, 
because of the provable profitability of the investment 
represented by the established business. 

If, therefore, a retail business in any category is 
offered for sale at a price that approximates little more 
than the physical property value of the stock and 
fixtures, there is usually logical ground for suspicion. 


is “Health” Real Reason 


Is the “health” of the investment, as distinguished 
from “the failing health of the proprietor”’—that his- 
toric reason for wanting to sell a “going business” 
quickly—tthe real reason for advertising the store 
for sale? 

Even then, however, if the apparent explanation of 
indifferent success is glaring mismanagement and the 
location and the physical equipment are good, such a 
proposition is not necessarily an “untouchable.” 

Only the most-experienced and the most-astute 
prospective purchaser, however, can judge such situa- 
tions wisely enough to keep within a safe margin of 
speculation as to the prospects for eventual financial 
success by reconstruction of the business. 


Consider the ‘Due Time” 
Usually, when sufficient time has demonstrated that 


tinue in solvency despite old-fashioned methods, it is 
not reckless presumption to assume that modern meth- 
ods, modern policies, enterprising advertising, and 
complete transformation of the stocks and the physi- 
cal merchandising set-up would, in due time, generate 
SucCceSS 

The principal requirement of investment caution in 
all such situations, however, is competent judgment 
as to how long this “due time” is likely to be, consid- 
ered specifically with regard to the price asked—how 
quickly, in other words, the business could probably 
be made to restore to the purchaser of such a store the 
price that he isked to pay for it. 
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SALES PROVE 


Typewriter Prospects 
prefer a 
Complete Portable 





The complete 
office typewriter 
in personal size 


Remington (Awct-nitor 


has all wanted features 


Analysis of Portable Typewriter purchases shows 
that more than 75% of portable typewriter pros- 
pects want to purchase a complete, full-featured 
typewriter when they enter your store. They want 
the maximum in typing convenience and beautiful 
printwork. They are looking for complete typing 
satisfaction. 

Remington Quiet-riter—the complete portable— 
has 36 practical typing features. Quiet-riter gives 
you the opportunity to sell value. Your local rep- 
resentative can give you the facts. 


THESE TOP FEATURES 
SELL QUIET-RITER ... 

e Exclusive Miracle Tab 
Patented Simplified Ribbon Changer 
e Larger Size Cylinder 
e Super-strength Frame 
e Finger-speed Keys 





DEALER sates | Mtemington RPand 


DIVISION 
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aluminum 
chairs 


SPEND AND SAVE 


Do you know that on the basis of a ten year amortiza- 
tion you spend less then 3 cents per working day for the 
average FINE-REST chair? 


Because FINE-REST chairs provide scientific functional 
seating, the efficiency and accuracy of the employees show 
a considerable increase. You actually save many times the 
modest cost. 


You save more when you buy the best—you save more 
when you buy FINE-REST. 


Write for free descriptive literature and for the name 
of your nearest FINE-REST dealer 


ALUMINUM SEATING J crpctadon 


17 S$. CHERRY STREET = 


Dishhibulor 


AKRON 8,OHIO 





AETNA SAFE CO., 46-50 W. 29th St., N. Y. 
METROPOLITAN N. Y. & EXPORT DISTRIBUTOR 
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The Ad-Viser 


(Continued from page 29) 


requires the signature of the store manager to become 
valid. This makes a visit to the store necessary. If this 
fails to prove successful another letter is sent about 
one month later. This makes a “special offer” to “credit 
accounts” only. The offer is usually an exceptional 
one and response to it is almost irresistible. 


Monthly Publication Steps Up Sales 

One retailer sends out to his customers, a monthly 
magazine which he writes and prints (mimeographs) 
himself. The publication contains interesting stories, 
household hints, shopping tips, cartoons, jokes and 
contests. Naturally, he features prominently, sales in 
his own store. 

The idea has created so much interest that non- 
customers regularly request subscriptions (which he 
gives without hesitation). In a few instances non-com- 
petitive retailers have offered to buy advertising space. 
Best of all, the magazine maintains among the cus- 
tomers, a keen interest in the store. This, of course, 
results in bigger and better business. 


Contest Moves Slow Sellers 

Most retailers have “slow moving” items which often 
remain on the shelves for years. A proven way to move 
these items is to offer higher commissions or special 
contests, with the sales people participating. 


Gd, 
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| OFFICE SUPPLIES 


ENGINEERING EQUIPMENT | 


TYPEWRITER and BUSINESS MACHINE SERVICE 
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COLUMNAR BOOKS .. . LOOSE LEAF . PRINTING 
ENGRAVING OFFICE SYSTEMS AND SUPPLIES 
DESKS CHAIRS ... FILES .. . STEEL CUPBOARDS 
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As an institutional advertisement, the accompanying 
Shaw & Borden Company advertisement fulfills many 
of the qualities of effective promotion. Its main pur- 
pose is to remind the readers that Shaw and Borden 
can supply printing and office supplies in large selec- 
tion 

Many items are offered in this omnibus advertise- 
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BUILD SALES, PROFITS... with APSCO'S 
6 STAR SCtHOooL PROMOTION 


7 i ‘ 


NEW DEXTER No. 3 


The perfect sharpener for school use. Rugged all-steel 
construction. Famous Apsco cutters. Point adjuster 
and stop. Other models: Dandy, Chicago Deluxe 
Model 51, Giant Deluxe Model 51, and Premier 
Deluxe Model 51. 
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2. TIMES AS MANY POINTS!* 


This is the story we're telling the 
schools. And this is the story that will 
help you register more pencil sharp- 
ener sales during 1952. Tests by inde- 
pendent laboratories prove that 








| aPpsco 


28,000TH 
POINT 
tt 


NEW SALES PORTFOLIOS! 


Most powerful pencil sharpener sales 







- 








Apscos sharpen 21 times as many 


‘a’ points, more points per pencil, and 


9,000TH save up to 70% of cutter replace- 





ment costs. 
unretouched 
photograph * * 
® United States Testing Co., Test Nos. 89388 and E-756 
# © Pictsburgh Testing Laboratory, File No. 32999.1 








aid ever developed. Contains com- 
plete sales story to help you sell 
schools easier, faster. Has catalog 
sheets on each Apsco model, colorful 
sales literature, valuable service bulle- 
tins and many other sales aids. Avail- 
able to Apsco dealers free of charge. 


NATIONAL ADVERTISING! 
+ 
FACTORY SALESMEN HELP YOU SELL! School officials will be bombarded 
: with Apsco’s powerful “214 Times” 


During Apsco’s 6-star school promo- 
tion, Apsco factory-trained salesmen 
will call on key school accounts for 






you. They'll present the “214 Times” 
story and pave the way for bigger 


A 

JS 4 pencil sharpener business for you 
Ay during 1952. 

(Wm 


SURE-FIRE SALES AIDS! 


Whatever you want, we've got 


it! Spectacular motion dis- 
plays, colorful window dis- 
plays, counter cards, circulars, 
catalog pages, service bulletins, 
‘ newspaper mats and many 
other sales aids are available 
to help you increase your pen- 


cil sharpener business during 
1952. 
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story. Full-page advertisements in 
Nation's Schools, Catholic School 
Journal and School Executive and 
School Equipment News will pre-sell 
the schools for you! Inquiries are 
referred to you! 






SEE YOUR APSCO REPRESENTATIVE TODAY! 


Cash in on this powerful spring promotion by tying- 
in with Apsco’s sales-building school program. 
Don’t miss this profit-making opportunity. See your 
Apsco representative, or write factory for complete 
information. Act today! 


AUTOMATIC PENCIL SHARPENER CO. 


336 No. Foothill Road, Beverly Hills, California 
ROCKFORD, ILLINOIS * TORONTO, CANADA 


(T COSTS LESS...70 SELL THE BEST ! 
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ment and interest is maintained by simple line draw- 
ings. The headlines “For Your 1952 Needs” and “Call 
Us... MAin 3361” are direct and action provoking. Re- 
maining copy consists of listings of items available. 

The ad is a good one and undoubtedly did a fine job 
of customer “reminder.” One suggestion, however, 
might add to the effectiveness of layout. Too many 
type faces have been used and it is advised that in 
future advertisements, no more than three be em- 
ployed. Also, the slightly crowded appearance can be 
eliminated with fewer pictures and a small border to 
enclose them 

As a whole, however, the promotion is effective and 
has been skillfully created. 





Cash Register Helps to Promote Business 


The enterprising office appliance dealer never misses 
an opportunity to push his business or promote it in 
any way. The Capital Typewriter Company at 216 West 
Capitol Ave. in Little Rock, Ark., is such a firm that 
believes in consistently looking for one more method 
of promotion 

Its latest idea is in the use of cash register receipts 
as an advertising medium. The firm had small three 
by four-inch papers printed with its name, address and 
telephone number at the top. At the bottom is a line 
with the word “Amount” and the figure of a hand 
pointing to the right. One of these slips is inserted into 
the cash register when the sale is made and each sale 
amount is registered thereon. This is handed to the 
customer with his purchase. 

A small box below the firm name contains the words, 
customers receipt” and another box just above the 
amount line explains what the receipt is and how it 
was made. As a result, Capital has sold cash registers 
to business men customers who saw promotional op- 
portunity for their own businesses using the same idea. 

Between the two boxes are listed the lines handled 
by the firm; one line reads: “Arkansas’ Largest Selec- 
tion—Arkansas’ Finest Service,” while another says 
“Thank You” in larger type. The slips are printed with 
green ink on inexpensive light weight salmon- 
colored paper 

The idea has particular merit in giving the customer 
something to take with him and, in most cases, to see 
several times, for frequently he must make it part of 
his permanent income tax business expense receipt 
collection.—_EWF 





The Young Child and the Typewriter 

Should young children use a typewriter?” is a prob- 
a feature article in the April issue of 

national consumer magazine. The 
answer, given by Edith Underwood Conard, author of 
the article, is “yes” and she goes on to prescribe the 
age at which a child should start to use a typewriter, 
the style of machine he should use and how parents 
can begin to teach a child about it. 

The question of whether typing adversely affects a 
child’s eyes or handwriting is answered by the claim 
that it does not so and the author goes on to dis- 
cuss whether five-to-nine-year-olds may be expected 
to accomplish specific results on a typewriter and 
whether a child needs to learn the touch system. 

Miss Conard, who has written “Teacher’s Handbook 
of Typewriting young Children,” was formerly in- 
structor in early child education, Teachers College, 
Columbia Unive ty 


lem discussed in 


Family Circle, 





Maverick-Clarke’s Fifth Store Modernized 


The building the former J. C. Bair Company, E. 
Ninth St., Austin, Tex., recently acquired fifth store in 
the Maverick-Clarke chain, has been modernized and 
redecorated 

Maverick-Clarke 
Tex.—JHR 


headquarters are in San Antonio, 
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Cut Mailing Costs 





MODEL 40 


$44>°° 


(Plus Fed. tax and supplies) 


Address envelopes, cards, circulars at a new 
low cost. Master tape easily prepared on your 
own typewriter. High quality, ROLLER 
MOISTENED prints — CONTROLLED fluid 
flow — VARIABLE margin guide — AUTO- 
MATIC tape advancement. 






SPIRIT 
DUPLICATOR 








ONLY 


$39>°° 


Complete with supplies 


Low cost, quality-built, SPIRIT DUPLICATOR 
always ready to reproduce HIGH QUALITY 
PRINTS of anything you can type, write or 
draw. ROLLER MOISTENED impression 
sheets—prints from 1 to 5 colors at once. 


COVER FORMS 
CARRYING CASE 


Master Addresser products Nationally advertised in 
April: DUN’S REVIEW, NATION’S BUSINESS, KIWANIS. 


Jadiee rhaddeeiee C2 


6500-D West Lake Street, Minneapolis 16, Minnesota 
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STORMS 


QUALITY PRODUCTS 


CARBON PAPER 
INKED RIBBONS 
CARBONIZED ROLLS 


“She Complete Line" 
DEALERS... 


INCREASE your sales. Compete with confi- 
dence. 


Sell highest grade merchandise produced and 
guaranteed by a reputable manufacturer with a 
thorough knowledge of DEALER requirements. 


H. M. STORMS COMPANY serving the DEALER 
TRADE EXCLUSIVELY for more than HALF 
CENTURY is exceptionally well equipped to 
provide everything required in CARBON PAPER, 
INKED RIBBONS AND CARBONIZED ROLLS. 


We have complete modern facilities for pack- 
aging and imprinting under dealers private 


brands. 


Investigate our PERSONALIZED service. Carbon 
paper permanently identified with your brand 
name printed directly on each sheet of carbon. 
A sure way to build repeat sales. 


Write NOW to Dept. H for details. 





H. M. STORMS COMPANY 


Storms Building, Brooklyn 16, N. Y. 
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NOFA Calls Industry 


(Continued from page 36) 


The ladies will also attend a beauty demonstration, 
and ride on the famous Atlantic City Boardwalk. 
Ronda, a palmist and astrologist, will be present to 
add to the occasion. All in all, a program has been 
arranged which will contain all the elements of in- 
formative entertainment. The only payment for the 
ladies will be the special ladies registration fee of $1. 
If they wish to attend any other function, there wil] 
be a charge for it. Luncheon and banquet tickets, for 
example, can be purchased separately. 


Many Workers Help 


General Convention Chairman V. L. Caldwell, of 
John Wanamaker, Philadelphia, has had a veritable 
corps of committee men and women working on the 
details for months. No aspect of the convention has 
been overlooked, regardless of its relative significance. 


The committees on door prizes, entertainment, ex- 
hibits, program, hotel reservations, finance, reception, 
arrangements, registration, ladies entertainment, pub- 
licity, promotion attendance, banquet, and ladies hos- 
pitality have been working hard and well, all for the 
purpose of seeing to the comfort, edification, and en- 
tertainment of those attending. 

It has long been evident that accommodations at 
the Haddon Hall could not be enough to take care of 
everyone who will take part in the convention, this 
despite the fact that the hotel has made all its rooms 
available to NOFA and the Association’s guests. Con- 
sequently, arrangements have been made to take addi- 
tional space in the Chalfonte and other nearby hotels. 


Opens with Registration 


The convention will open with registration at nine 
o’clock Wednesday morning. The exhibits will open 
at the same time. After lunch, the exhibits will remain 
open until 10:00 p.m. 

On Thursday there will be a NOFA business session 
from 9:00 to 11:00 a.m. Exhibits will be open from 
noon to 6:00 p.m., and the convention banquet will be 
held at 7:15 in the evening. Entertainment and danc- 
ing will be part of the festivities. 

On Friday, the exhibits will be open from 9:00 a.m. 
to 12 noon, and again from 2:00 p.m. until 6:00 P.M. 
Thus, there will be plenty of time for everyone to in- 
spect the displays which the manufacturers will create. 


Arranges Special Functions 


Several special functions have been arranged to take 
place before and after the convention. The newly- 
formed NOFA manufacturers’ representatives group, 
for example, which covers representatives in New Eng- 
land, plan to hold a dinner meeting on Tuesday, April 
22. Stanley Werkman of Boston is the chairman. 
Other local NOFA chapters are arranging similar get- 
togethers, many of them planning to travel to Atlantic 
City in parties. 

All the signs point to a truly gala occasion. From 
the hard, commonsense point of view, no businessman 
in this industry can afford to pass up this greatest of 
NOFA’s conventions. Buying and selling office furni- 
ture, equipment and accessories, is the very reason the 
dealer is open for business in the first place. 

From this point of view of getting vital information 
on national, governmental, and even international 
affairs, the lineup of speakers presents a distinguished 
array of talent. Finally, there will be fun, dancing, 
prizes, laughs, and overall good humor for every man 
and woman attending. 

Advance registrations ere still being accepted by 
Executive Director John R. Gray at NOFA Headquar- 
ters, 175 Fifth Ave., New York 10. 
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built for the PRESIDENT... 
and priced for the TREASURER 





Bes 


wget cael 





_ Ye _——— ae ‘ 
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-“ 4 “ 
Swivel and Arm Chair. : 





Gregson 50 series, 





Gregson 50 series, Seat and Side Chair. {f 


EVERYONE'S HAPPY when you sell them Gregson Chairs . . . You make a fair No. 658 
profit and your customer gets top value. Gregson Chairs are comfortabie, well 
tailored, and well proportioned with a distinctive styling. And they are economical 
too reasonably priced and built to stand up under hard usage. 

Yes even the man who pays the bill is happy when you sell him 
Gregson Chairs. 


DEALER INQUIRIES INVITED 


GREGSON MANUFACTURING COMPANY 
Manvefacturers of Office and School Chairs 
LIBERTY, NORTH CAROLINA 


See Gregson Chairs in spaces 27, 28, and 29 at National Office Furniture 
Association Convention, Haddon Hall Hotel, Atlantic City, N. J., April 23, 24, 25. 
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\MERICAN ° AIRLINES 
Lot Labelling AIR FREIGHT 
Boxe Cartons 





LABEL ADDRESSING 





PACKAGE MARKING 
: m-Cut’’ Stenci 


"Solved our marking problem !”’ 
say users everywhere 


One firm reports, “The MULTISTAMP* Duplicator is the 
best thing we have ever seen for printing postcards.”’ Another, 
“You licked our shipping tag and label addressing problem.” 
Still another, ‘The MULTISTAMP Duplicator tops any- 
thing we’ve seen for marking boxes, cartons and packages— 
we’re completely satisfied.” MULTISTAMP is the Origi- 
nal Hand Stamp Stencil Duplicator, and has been giving 
dependable service for over 30 years to the biggest names in 
the office and shipping fields. Portable and non-mechanical, 


it is made of non-corrosive meta/ to last indefinitely ... no 
moving parts to wear or repair. . . has low-cost replaceable 
ink pads. 





PRINTS and ILLUSTRATES POSTCARDS. The MULTISTAMP 
Duplicator is also ideal for printing office and shipping forms, 
bulletins ... even letters and menus. It’s so handy it is often 
used as an emergency “rubberstamp”...takes but a minute 
. +. costs about 2c. Where hairline registration is required (print- 
ing “‘fill-ins’’ on printed forms—or printing the full area of 
postcards) printing guides are available. 
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Quick ... clean... accurate... easy-to-use .. . inexpensive 
the MULTISTAMP Duplicator prints 1000 or more clear, 
sharp copies from one stencil...one inking. “It prints 
anywhere’’: 


POSTCARDS SHIPPING TAGS LABELS 
BOXES CARTONS PACKAGES 
Just type, write, trace or draw on low-cost stencil and snap 
in position, then print... print... print—just like using 


a rubberstamp. And, with the new FORM-CUTT 
MULTISTAMP Stencils (now widely used to speed up freight 
marking) you print forms and “‘fill-ins’”’ in one operation. 





There is a size for every duplicating need. 8 complete outfits, $9.50 to $99.50, 
f.o.b. factory. Write for descriptive literature or see your Office or Shipping 
Room Supply Dealer. The popular “‘No. 3’’ outfit, pictured above, is of 
suitable size for printing postcards and large shipping tags; and includes 
the duplicator, 12 stencils, ink, ink brush, writing board, stylus pen, type 
cleaner, correction varnish and complete illustrated instructions in a handy 
durable case $19.50 


Freacistene Tres c MARK © 1981, 
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Meetings, Conventions, Dinners 


(Continued from page 86 


circle-approved books. Another problem arises in the 
matter of school books adopted with multiple choices. 
How can any book dealer “guess right” when the 
county or city school administrators will take no stand, 
but leave all choices to individual teachers? 
Committee appointments included, for legislation: 
Preston Dunn, Eskridge; Will North, Moran; Serne 
Haning, Emporia; John Crow (Hall’s) Topeka; G. S. 
Strickler (book dealer and legislator) Ramona; mem- 
bership: George Geiger, Leavenworth; F. A. Vanek, 


Ellsworth: John Kaiser, Ottawa; Bill Rowland, Law- 
rence, and Howard Bolt, Hutchinson; trade relations: 





(Photos by Dave Neuhaus 
Kansas Book Dealers Work and Play 


Mr. and Mrs. Norville Ruddick of Council Grove, Kans., and 
Mr. and Mrs. Les Oswald, Hutchinson, Kans., at the conven- 
tion banquet. Mr. Ruddick is president of the Kansas Book 
Dealers Assn 


2. A banquet scene at Topeka. 
3. Speakers’ table during the K.B.D.A. banquet. 
4. Executive meeting of the K.B.D.A. 


»’. Mr. Maddox, H 
nd Joseph J. R 


Lee Co.; Clint Cooper, Esterbrook Pen Co., 
k, Wilson Jones Co. 


El Dorado; J. W. Flaming, Welling- 


Marc A. Godding 
ton; Clarence G. Wuetherich, Junction City, and C. V. 
Reeves, Baldwin 

As a tribute to the late Phil M. Anderson, the asso- 
ciation voted funds to a memorial book shelf in the 
Newton Public Library, Mr. Anderson’s home town, 
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MAKE OFFICE LIFE 
MORE LIVABLE 


(by selling better office aids!) 






BRANDS OF FOUNTAIN PENS... 
NOT FOR JUST ONE! 


Made by ink specialists—leaders in ink improvement 
for over 90 years. 


FREE! 


- TO ALL EMPLOYEES IN 
THE STATIONERY FIELD! 


Get two 100,000-word bottles of SANFORD’S PENit Foun- 
tain Pen Ink. No cost or obligation. Just send your name, ad- 
dress and business connection to address below. 


“Miss Smith will pour..." 
FROM SANFORD’S PENit 
EASY-TO-HANDLE FIFTH BOTTLE! 


FUNCTIONAL DESIGN INK 
BOTTLE FITS GIRL’S SMALL 

HAND! Pour ink, fill wells with 
safety from this SANFORD 
bottle. Offers large bottle 
economy with pint-size 
convenience! 













WEIGHS A 
FULL % POUND 
y- LESS THAN A 
— REGULAR QUART! 


Protect your customers’ valuable 
office records by selling them a 
permanent ink. Sanford’s PENit 
ink is one of the two out of five 
leading brands of Blue-Black foun- 
tain pen ink that independent lab- 
oratory tests have shown resisted 
time, light and weather exposure. 
Be wise—permanize—sell PENit 
Blue-Black. 


%-OZ. BOTTLE 
FITS RIGHT 
IN DESK 
DRAWER! 





SANFORD INK COMPANY « BELLWOOD, ILLINOIS 
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PATENT 
O APPLIED FOR ; 


with Finger Tip 
Elevating Control 





Kes, it’s finger tip! Rolls easily 
on casters and locks in working 
position with clever lever! Preci- 
sion made. No swing...no sway. 
Write for complete descriptive 
matter. 


Cramer Posture Chair Co., Inc. 


1205 Charlotte Kansas City 6E, Mo. 





the Cramer 


[UTILITY STOOL 


siving seat, 2 casters: 
jor padded 


Re 


ek 


MMEDIATE DELIVERY 
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where he was prominent in Rotary, Chamber of Com. 
merce, and all civic enterprises. He had served 
K.B.D.A. as president some 33 years. 

Mrs. Anderson, who had served as secretary, resigned 
because of the pressure of responsibilities in the store 
which she and Philip Jr. operate in Newton. 

In a resolution endorsing the McGuire bill now be- 
fore the House of Representatives, to clarify the Fair 
Trade enabling acts, the book dealers joined the re. 
tailers of their own main streets. They concede Fair 
Trade was damaged with the non-signer clause cage 
won by Schwegmann of Louisiana; yet the fiber of the 
law is still strong, and they believe it remains only to 
clarify the wording to give the trademark owners the 
protection against footballing retail prices. 

Eighty-one persons attended the final banquet, with 
A. Lewis Oswald, a Hutchinson attorney and writer, 
giving the keynote address. He pointed out that book 
dealers have upon their shelves the wisdom of the 
human race; it is within their power to put this into 
the hands and minds of their contemporaries. 





Great Lakes Travelers Club Adds Members 


Its membership growing steadily, the Great Lakes 
Travelers Club in business meeting February 29 added 
seven more to its rolls. 

Those voted into membership are: 

Warren A. Schneider, Boorum & Pease Company. 

Thor M. Garner, W. A. Sheaffer Pen Company. 

Robert A. McKenzie, Moore Business Forms. 

Larry Struckmeyer, McLennon Pen Company. 

Robert M. Cleary, Minnesota Mining & Manufactur- 
ing Company. 

Albert J. D’Armond, Victor Safe & Equipment Com- 
pany. 

Anton Love, Wilson Jones Company. 

Plans for several regional meetings were told at the 
March 7 meeting. Fred Schaefer, Sanford Ink Com- 
pany, disclosed preparations for the St. Paul session 
and Heinie Sengbusch, manufacturers’ representative, 
invited the Travelers to the St. Louis session. President 
Don Sharpe, Reyburn Manufacturing Company, told 
of a meeting planned for the weekend with Governor 
E. A. Napp at Manitowoc, Wis., at which time a drive 
for more dealer members of NSOEA is to be mapped. 
Rus E. Ragan, American Pad & Paper Co., put in a 
“plug” for the Louisville session. 

A date of June 12 for the first GLTC golf tournament 
of the season was reported definitely set at Rolling 
Green Country Club 





NSOEA District No. 13 Holds Rally 


Members of the National Stationery & Office Equip- 
ment Association of District No. 13 assembled on 
Tuesday evening, February 26, at the Biltmore Hotel, 
New York, N. Y. They responded to the call of Gov- 
ernor Richard E. Wahrman, R. E. Wahrman, Inc., New 
York, N. Y., to discuss plans for enlisting new dealer 
members in the district. 

Governor Wahrman declared that District No. 13 
is the largest area for the use of stationery products 
in the United States and as such should have a large 
dealer membership in the NSOEA 

In the belief that more dealers could be induced to 
become members if they were made aware of the many 
benefits to be had, Governor Wahrman called for sug- 
gestions from those present as to ways and means t 
accomplish it. 

After announcing that William H. Greenleaf of Bain- 


bridge, Kimpton & Haupt, Inc., New York, N. Y., had) 


given considerable thought to the problem, Mr. Wahr- 
man read a letter setting forth Mr. Greenleaf’s con- 
clusions and recommendations.. A number of worthy 
suggestions were also received from the floor, all of 
which will be taken into consideration and acted upon 
in the near future. 

Governor Wahrman then informed his listeners that 
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GENUINE CRAFTSMANSHIP 
HARMONIOUS FINISHES 
FUNCTIONAL DESIGN 
AUTHENTIC STYLE 
INDIVIDUALITY 
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IN OFFICE 


t the 
70om- 


— La NY Goes 
itive, Ar » @ 


dent 
told - y ~ 

cal FURNI- 
irive 
yped » »! 
ina TURE 
nent 
ylling 











OFFICE APPLIANCES, April, 1952 











170 








RECORD STORAGE 
PRODUCTS 





at your service... 
9 Bankers Box field men 


More sales, more profits are yours if you take full 
advantage of our complete “‘dealer aid’’ service. 

At your request, our field service men will include 
your store on their regular itineraries to help you with 


special problems or to speak at your sales meetings. 


our plans for 1952... 


stimulate sales for you! Tie-in locally with our national 
advertising campaign. Write for full information on 
(1) free two-color circulars with your firm's imprint, 
(2) free catalogs, (3) free consumer booklet 

‘*‘Manual of Record Storage Practice,’’ (4) free 
newspaper mats and (5) free prepared ads or electros 
for your catalogs or direct mail pieces. 


Record Retention—Our Business Since 1918 


720 South Dearborn Street 
Chicago 5, Illinois 
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through his efforts five new dealer members have 
joined the association and two more have given their 
promise to do likewise. 

He urged both dealers and manufacturers’ represent- 
ative members to put their shoulder to the wheel, to 
spare no effort in attracting new members. If each 
member brings in just one new member, he said, the 
drive will go over the top and the NSOEA new member- 
ship cup will once again be in possession of District 
No. 13 

In order to refresh memories of the many advantages 
of membership in NSOEA he reviewed the services 
available and distributed sales portfolios and member- 
ship forms to those who desired them. 

In conclusion he called attention to the combined 
Districts No. 13 & No. 3 NSOEA regional convention to 
be held June 16-17 at Haddon Hall, Atlantic City, N. J., 
with its splendid program and excellent speakers and 
irged all to attend if they possible could. 





OFA of Chicago Enjoys Dinner Dance 
REPORTED BY CHARLES B. GOODMAN, NOFA CORRESPONDENT 


Sparkling hampagne was the annual dinner 
jance of the Office Furniture Association of Chicago, 
held on Saturday, March 1, in the sumptuously-fur- 
nished banquet quarters of the American Furniture 
Mart 

Office furniture dealers, salesmen, factory repre- 
sentatives, out-of-towners and their wives or sweet- 
hearts joined in the evening’s festivities. 

Among the of-town guests were Erwin W. Doepke 
of S. J. Olsen Company, Milwaukee, Wis., his wife, and 


son Donald of the U. S. Army, and the latter’s wife, 
Florence 
A steak dinner was highlighted by a program of 


music by Eddie Jacobi’s Society Band. Comedian Jack 
Herbert entertained as master-of-ceremonies and his 
mystifying sleight of hand tricks were a cause of won- 
ierment to 

A beauteous singer, Jayne Walton, Mercury record- 
ing artist and lately of the Lawrence Welk orchestra, 
ran the gamut pop music to light opera. Leo Terry 
entertained at the organ with his satirical renditions 
of popular The entertainment was secured 
through Frank Hogan Enterprises 

In the midst of the jollity, Hy Natovich, a strong 
pillar of the organization, stepped upon the platform 
to present, on behalf of the organization, an honorary 
plaque to President Norman Ginsburg for his untiring 
devotion and service to the office furniture industry. 

Some members contributed their personal talents to 
the evening of fun and laughter. One of the en- 


+} r11 “+e 
ne Quests. 


thusiasts, Hal Johnson, offered his vocal rendition of 
Asleep in the Deep.” 
The dinner dance was conducted under the able 


supervision of Marty Hilmer, Bill Wolf and Andy An- 
Direct )fficers and members all contributed 
time and energy toward an evening over-flowing with 
laughter and light-heartedness. The cares and tribula- 
tions of a restless world were forgotten. 

On the Monday night following, members of the 
Chicago Association convened at the Charles Harrison 
Restaurant in ular meeting. The principal speaker 
was Robert Huttener, an attorney and recognized 
authority on the life of Abraham Lincoln. 


1érson 


Many little-known facts concerning the Civil War 
president were related 
Proper appreciation to the dinner-dance committee 


members was voiced 





NOMA Conference Held at Atlantic City 


The National Office Management Association Con- 


ference held at the Chalfonte-Haddon-Hall Hotel, 
Atlantic City, N. J., on April 25 and 26, provided an 
lutstanding program for members and guests inter- 
ested in management 

The Manufacture of Records” was one of the high- 
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wonper “THE PRODUCTS OF CRAFTSMEN” 


SEND FOR OUR NEW 
bf CATALOG 
Worden Company 


200 East 17th —— e Holland, Michigan 
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NEW IDEAS 
TO HELP INCREASE 
YOUR SALES 


Here’s an item that will bring you 
many extra sales without effort 


Routes 


You can sell them 
everywhere! 

Stores 
Offices 
Schools 

Churches 
Garages 
Recreation Centers 
Factories 


Market Places 


Homes 
Warehouses 
Clubs 
Institutions 
Playgrounds 


Rail and Bus 
Terminals 


You'll be surprised at the big profitable market that's 
waiting for you when you try offering Rowles Portable 
Blackboards. Prospects are everywhere in every 
type of business. This business can be yours by simply 
featuring and displaying one sample blackboard. No 
need to carry a big inventory. Take orders and ship 


direct from factory. A style and size to meet every need 


WRITE TODAY FOR BULLETIN 


EU). A ROLES CS 


ARLARGTOR BEIGHATS. WLIBROVS 


lights of the meeting. A panel presentation by 
authorities in the field of office methods and by rep. 
resentatives of equipment manufacturers discussed the 
office of today. Another talk, “Where are we in Re. 
search?” was given by Art Gager, a member of the 
NOMA staff. 

The chairman of the program committee was Ear]? 
Herring. 





O.M.A.C. Sponsors Business Show; 
Hear Ray R. Eppert of Burroughs 

The increasing complexity of the business system 
and the struggle to maintain a guns-and-butter econ- 
omy meke the proper selection of office personne] 
and equipment a matter of vital importance. 

So declared Ray R. Eppert, executive vice-president 
of Burroughs Adding Machine Company, as he and 
other executives discussed management, man power, 
and business method problems before the 10th annual 
Management Seminar of the Office Management Asso- 
ciation of Chicago. The series of conferences were op- 
erated with the co-operation of Northwestern Univer- 
sity. 

The sessions were held in the Conrad Hilton Hotel, 
Chicago, February 25-28. The seminar was held in con- 
nection with the 13th annual Business show where 
thousands visited the 76 displays. 

“Fifty years ago there was one office employee for 
every 30 production workers,” said Mr. Eppert. “Fif- 
teen years ago that same office worker was able to 
take care of only 10 factory employees. Today, it is 
doubtful whether he is able to support more than 2'%,"49 

Mr. Eppert warned, “our only protection from in- 
solvency and ultimate extinction is to be efficient.” 
Better business methods or improved training of per- 
sonnel cannot do the job alone; the right kind of 
machines and other equipment must be provided at 
the same time, he said. 

Commenting on the man-power shortages in offices 
caused by the defense program, Harry L. Wylie, as- 
sistant secretary-treasurer of the Pure Oil Company, 
warned that “man power is being wasted whenever 
it is not being utilized to its fullest and highest skill.” 

Mr. Wylie said management must learn that there 
are five basic contributions to individual efficiency.) 
He listed them as ability of the employee; flow of 
work and effectiveness of the routine; good working 
conditions, trained supervision that activates, balances, 
guides, and inspires, and adequacy and suitability of 
the equipment and appliances used. 

Others on the program included William A. Patter- 
son, United Air Lines, Inc.; Leonard Spacek, Arthur 
Anderson & Company; Russell N. Cansler, Northwest- 
ern University; Louis Duenweg, Detroit Edison Com- 
pany; Mrs. Vera Green, Botwinik Bros. of Massachu- 
setts, Inc.; Dr. Benjamin F. Lounsbury, Commonwealth 
Edison Company, and Hon. Everett M. Dirksen, United 
States senator from Illinois. 

O.M.A.C. exhibétors were: 


Acme Visible Records, Inc. Copy-Plus Sales & Service 

Addressograph-Multigraph Ralph C. Coxhead Corp 
Corp Cummins-Chicago Corp 

Allen Wales Adding Machine Davidson Corp 
Agency Dictaphone Corp 

All-Steel Equipment, Inc Dictating & Recording Co. 

American Automatic Type- Diebold, Ine 
writer Co Ditto. Ine 

American Lithofold Corp Duplicopy Co 

American Perforator Co Edison, Thos. A., In 

American Photocopy Equip Elliott Addressing Machine 
ment Co Co 

Anderson-Church, Ine Friden Calculating Machine 
(Soundscriber ) Agency 

Art Metal Construction (C'o General Fireproofing Co 

Edwin C. Barnes & Bros Gray Audograph Cory 
(Ediphone) Griswold & C¢ 

Bircher Co Jones Commercial High 

E. W. Boehm Co School 

Boom Electr & Amplifie rCo Lee F. Kollie In 

Bruning, Charles, Co Le Febure Business Systems 

Burroughs Adding Machine Marchant Calculating Ma- 
Co chine Co 


Business Control Systems 
(Visirecord) 

Business Efficiency Aids, In« 

Chicago Evening Schools 
‘lary Multiplier Corp 

E. Conway, In 


Marr Duplicator Co 
Marshall Field & Co 
Marshall-Jackson Co 
Master Addresser C 
McBee Co. 

McCaskey Register C¢ 
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Precision Locked 
STANDARD HEAVY DUTY OFFICE STAPLER 
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modern offices 
everywhere 








to 

én I 

age 

Pac 

uti' 

We 11 No. A-44 & 105 No. 203 No. P-22 No. 200 Cor 
LS L 


Sw ARROW FASTENER COMPANY, [NC. 
SS 





ONE JUNIUS STREET, BROOKLYN 12, N. Y. 


174 OFFICE APPLIANCES, April, 1952 | °F 











1952 





fachine Rock well-Barnes Co. 
cm Rol-Dex Div., Watson Mfg. 
Mosler Safe ‘ Co 
' Royal Typewriter Co. 
ati ish ] ter Co Simplex Time Recorder Co 
fice Equip! f Spak & Natovich, Inc. 
go Standard Duplicating 
, ft Mag Machines Corp 
1 Mar ge ot Standard Manifold Co. 
Statistical Tabulating Co 
Stenographic Machines, Inc 
Stivers Office Service 
x S Tallman Robbins & Co 
Bowes Tiffany Stand Co 
i \ nting Todd Co 
nes (Sa Triner Sales Co 
cNal & Victor Adding Machine Co 
‘ontrol Visirecord, Ine 
rdak Cor Weber Addressing Machine 
neton R Co 
ip ‘ ‘ Wheeldex Chicago Co 
er Cor Workman Service, Inc 





Business Leader Walter M. Casey 
To Keynote NOMA Conference 

Walter M. Casey will sound the keynote of NOMA’s 
33rd International Conference in San Francisco, Calif.., 
May 18-22. His controversial inquiry will be: “What 
is America’s Objective: Freedom or International 
Peace?” 

Mr. Casey is known as an industrialist, a manager, 
a civic leader, a salesman, an educator, a govern- 





W. M. Casey J. H. Barnes 





H. W. Stewart Dr. Barnowe 


mental advisor, an internationalist, a writer and a 
humorist 

He views America from an international vantage 
point and has the background to do so. He recently 
returned from an extensive tour of eight European 
nations. In his travels, he gained the confidence of 
the ordinary folk, studying their conditions, under- 
standing their convictions, prejudices and hopes. 

Between 1942 and 1946, he devoted four years to 
speaking with groups of wounded veterans in Army 
and Navy general hospitals throughout the land. 

Mr. Casey will be backed up by a program of equal 
significance and force. Among the speakers and their 
topics will be 

J. Houston Barnes, office manager of Standard 
Hosiery Mills, Inc., Burlington, N. C., national director 
in NOMA’s Area 3—“The Office Executive’s Obligation 
tw His Employer and Top Management.” 

Harold W. Stewart, assistant secretary, office man- 
ager and director of methods division, California 
Packing Corporation, San Francisco—“The Office Exec- 
utive’s Obligation to His Profession Within His Own 
Company.” 

Dr. Theodore J. Barnowe, associate professor of hu- 
man relations and administration, University of Wash- 
ington, Seattle—‘‘The Office Executive’s Obligation to 
Build and Maintain Loyalty and Co-operation.” 

Forty-seven chapters are already represented in the 
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B] ELECTRIC PRINTING CALCULATOR 
CAPACITY 9,999,999.99 


mG Cus— 
4B A beac 


A REAL DEAL 
for the Retail Dealer 


Because of certain important and exclu- 
sive features, Barrett Printing Calculators 
require a minimum of sales effort, and 
under the BARRETT EXCLUSIVE SALES 
AGENCY PLAN the business you build is 
YOURS. 

Some territories now open for exclu- 
sive assignment. If interested in securing 
our exclusive and profitable agency, 
write for full information. 


BARRETT ADDING MACHINE DIVISION 
LANSTON MONOTYPE MACHINE COMPANY 
Twenty-fourth at Locust Street Philadelphia 3, Pa. 











B19? HAND OPERATED PRINTING CALCULATOR 
CAPACITY 9,999,999.99 
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ADVERTISING 
in “THE OFFICE” 
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registration lists of the conference. According to late 
reports, individual registration passed the 300 mark 
last month. In view of this unusually high early 
registration, Emma Lee, chairman of the Nationa] 
Conferences and Expositions Committee, has predicted 
that by the time the conference officially opens, regis- 
tration will approach 1,500. 

An indication which directly records the active 
interests in this West Coast event is the unexpected 
fact that 22 of the 47 chapters signed up are east of 
the Mississippi, and six in Canada. 

During early conference planning, a large attendance 
was not anticipated this year, due to the amount of 
travel involved for members in eastern cities. With the 
surprisingly high early registration, however, together 
with the special transportation facilities which have 
been arranged and the outstanding program which 
has been lined up, conference planners are now ex- 
pecting an attendance nearing that of the record- 
breaking NOMA conference in New York City last May 

In order to insure adequate accommodations for al] 
delegates, their wives and families, five leading hotels 
in San Francisco have been designated for conference 
use, with large blocks of rooms set aside. Headquarters, 
where all technical sessions will take place, will be 
the Fairmont Hotel, atop famous Nob Hill 

Supplementing the conference technical sessions, 
social events and entertainment programs, will be 
NOMA’s “All Purpose” Business Show, at which hun- 
dreds of products of the world’s leading office ma- 
chinery and equipment manufacturers will be on 
display for the inspection and comparison of delegates 
and the general business public 

At the show, the biggest NOMA has ever conducted, 
every conceivable type of business machinery, equip- 
ment, furniture, supply and service will be exhibited, 
with qualified specialists standing by to answer ques- 
tions and supply details. 

As in years past, full co-operation in conducting this 
exposition is being received from the Office Equipment 
Manufacturers Institute, the Metal Business Equipment 
Industry, and the Wood Office Furniture Institute 

The exposition will be held at San Francisco's Civic 
Auditorium concurrently with the conference, May 
18-22, and will remain open one additional day, May 22 

Brochures outlining full details of every phase of the 
conference and business show—technical sessions, 
travel, hotel accommodations, entertainment, social 
events and registration details—were mailed to mem- 
bers of NOMA late last month. Registrations or any 
questions should be directed to the national office in 
Philadelphia, Pa. 





New York OEA Holds Quiz Program 


A “Stump the Experts” quiz was the feature of the 
dinner meeting of the OEA, New York chapter of 
NOMA, held on January 16. 

“Doc” Brecht, national president of NOMA, per- 
formed an expert job as moderator, while President 
Homer Harrison introduced the panel composed of 
eight OEA past presidents. They were: A. J. McCrick- 
ard, 1939-40; Conny Conarroe, 1940-41; Charlie Skade, 
1941-42; Percy Riley, 1946-47; Dave Griesemer, 1947-48; 
Dick Forster, 1948-49; Elmer Helm, 1949-50; Charlie 
Haverin, 1950-51. 

“Doc” Brecht, introduced by Homer Harrison, opened 
the proceedings by officiating at the presentation of 
a “frosh” cap to Homer. This was just the right touch 
to put both audience and panel in a mellow mood. 

Written questions submitted by members were read 
by the moderator and answered by the panel member 
to whom it was directed or by a volunteer. A variety 
of real problems were presented and good answers 
given to each. 

Among the topics discussed were: personnel procure- 
ment; personnel policies on use of telephone for per- 
sonal calls and on smoking in the office; use of tests 
as part of selection and hiring policy; organization; 
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— ‘ Card drawer for 3x5, 4x6, 
(cap. 3,000) or flat or check 
filing. Two letter drawers— 
ball bearing—compressor— 
non suspension. Strong com- 
bination lock. Safety vault. 
Stationery supply storage 
section — welded shelf, out- 
side door. Comes complete 
with lock and keys on stor- 
age door. 











Secret | Storage 
® Section! Section 
HEIGHT 34° 121," 17° 


WIDTH |27” |111/,"| 11/4” 
DEPTH |16"|16" | 16” 


HEAVYWEIGHT 89 LBS. SHIP. WT. 


CBI-C (LEGAL SIZE) ALL DIM. AS 
ABOVE, EXCEPT WIDTH, 30”. 

AVAILABLE IN GREEN OR GREY, 
INDICATE COLOR. PLUNGER LOCK 
FOR ALL DRAWERS, $9.90 EXTRA. 


Outside Dim, 
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CB1C—LEGAL SIZE $49.95 










PRICES 20% HIGHER ON WEST COAST 
AVAILABLE FOR IMMEDIATE DELIVERY 








art steel sales corp. new york 63 n. y., U. Sa. 


MAY BE USED FOR NEWSPAPER MAT 
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Three letter drawers — ball 
bearing, compressor, non 
suspension. Strong combina- 
tion lock. Safety vault. Sta- 
tionery supply storage sec- 
tion — welded shelf. Comes 
complete with lock and keys 
on storage door. 


Outside om. Secret —— 








Section 
HEIGHT | 40" | 121) 23” 
WiDTH | 27” | 114,111," 
DEPTH |16"| 16" | 16” 
HEAVYWEIGHT 105 LBS. SHIP. WT. 
(B2-C (LEGAL SIZE) ALL DIM. AS 
ABOVE, EXCEPT WIDTH, 30”. 


AVAILABLE IN GREEN OR GREY, 
INDICATE COLOR. PLUNGER LOCK 
FOR ALL DRAWERS, $9.90 EXTRA. 
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CB2C-LEGAL SIZE $52.95 


PRICES 20% HIGHER ON WEST COAST 
AVAILABLE FOR IMMEDIATE DELIVERY 
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2 card drawer for 3x5, 4x6, 
(cap. 6,000) or flat or check 
filing. Two letter drawers— 
ball bearing—compressor— 
non suspension. Strong com- 
bination lock. Safety vault. 
Stationery supply storage 
section — welded shelf, out- 
side door. Comes complete 
with lock and keys on stor- 
age door. 


















Outside ss Section | Section 


HEIGHT | 40” | 121/,"| 23” 
WIDTH | 27”| 111411114” 
DEPTH |16"| 16” | 16” 




















Secret |Storage} 





HEAVYWEIGHT 105 LBS. SHIP. WT. 
AVAILABLE IN GREEN OR GREY, 
INDICATE COLOR. PLUNGER LOCK 
FOR ALL DRAWERS $9.90 EXTRA. 
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Rocky Jones nationally famous as a trainer of type 
writer mechanics, delivered himself of some interest 
ing observations at the mid-year NOMDA meeting 
in Miar 

According to Rocky— 

Hundreds of years of time were collectively 
wasted by mechanics in their attempt to regulate 
manual machines which came perfectly adjusted from 
the factory. The difhculty was that only one out olf 


several indreds of ‘Typists had perfect rhythm and 
uniform touch. The mechanic had the headache of 
vdjustit the typewriter to the lypist’s pec uliarities 
ol Opel won 





PEERLESS IMPERIAL has a great stake in the Typewriter 
of the Future—which more and more is becoming an 
important part of the Present. Our technicians have 
long been studying the ribbon and carbon needs 
of owners and users of electric machines. We are 
proud to state that PEERLEss IMPERIAL FINAL-LINE, 
WRITEMASTER and NO CURL NO SMUDGI 


Carbon and Writemaster Cloth and Carbon Papet 
Ribbons are now capable of producing impressions 
of print-like beauty on both electric and manual 
type Writeryrs 

OY) ers of both type machines would do well 
to consult the PEERLESS IMPERIAL Man 
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Today Rocky sees the dawn of a new era, with 
the electric typewriter minimizing human faults, Cit- 
ing its widespread adoption by many companies, 
Rocky quoted Typists who are so “sold” on electric 
machines, they declared they would quit their jobs 
before going back to manual typewriters. 

Mr. Jones tempered his enthusiasm with a note 
of caution: 

“You must know how these machines operate. 
You must know how each action operates, You are 
going to be pleasantly surprised. The electric type- 
writer is much simpler than the manual machine. 
Once properly adjusted, it stays adjusted.” 


PEERLESS-IMPERIAL 
COMPANY, INC. 


General Office and Factory 
28 Peerless Place, 
Newark 5, New Jersey 


New York Office: 7, 321 Broadway 
Chicago 2, 179 W Washington Street 


Detroit 18, 37 Linden Street, 
River Rouge, Michigan 
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The Georgian 8500 Series 


\\N , 
We Garg ian 


There’s a ready-waiting market for the Myrtle Georgian 
among executives who appreciate the value of utility 


combined with distinction. 


Each piece in the Georgian Group is designed to win their approval 
in every detail—from maximum efficiency, to the beauty of matched, 
figured butt walnut. Even the drawer interiors are genuine walnut 
with a two coat finish and the pulls are English antiqued 


solid cast brass. 


The Georgian is surprisingly reasonable in price—amply low 


to clinch many sales you might otherwise miss. 


Write today for literature on the 8500 Georgian. 

















Myrtle now offers eight complete beautifully appointed offices includ- 


ALL ing all accessories—draperies, rugs, lamps, upholstered club furniture 
ACCESSORIES etc.—for executive, junior executive and general use. You may pur- 
chase the furnishings and all accessories of each office in its entirety 

AVAILABLE for setting up in your own show room as a selling feature. Ask for de- 


tails on GOOD IMPRESSIONS. 














MYRTLE DESK COMPANY 


HIGH POINT ¢ NORTH CAROLINA 
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equipment, advantages of el : ss - 
cauiprecord of equipment; methods, solving peak load | WHEN ORDERING SPECIFY: 


problems; layout and lighting, and so forth. 


One hundred and twenty members and guests at- \ // 
tended 
Stationers & Publishers Board of Trade S UJ - X 
Elects New Officers, Trustees of Board / 


William Rossway, assistant treasurer of Eberhard 
Faber Pencil Company, was elected president of the TeAGE MARE 
Stationers & Publishers Board of Trade, Inc., at the 
annual meeting held on January 15. 

Mr. Rossway succeeds Harry Armstrong, treasurer 
{ the Joseph Dixon Crucible Company, who was elected 
president of the board in 1933 and served through 1951 
| a period of 19 years. Mr. Armstrong resigned as of 
January 1, 1952 
It was through Mr. Armstrong and the trustees 





THE QUALITY LINE OF FILING SUPPLIES AND GUMMED SPECIALTIES 




















| William Rossway 
serving with him that in 1935 Howard S. Sanders be- 
ame associated with the organization as executive 
secretary 
The new president is well known in the industry. 
He has been with the Eberhard Faber Pencil Company 
ne for a number of years, first as assistant credit man- 
wer, then credit manager and finally assistant treas- 
irer about four years ago. Prior to becoming identified 
vith the pencil company he was for a period of years 
redit manager in charge of the Metropolitan area and 
southern territories for the National Blank Book Com- 
ny 
Elected with Mr. Rossway are the following officers 
trustees who have been actively associated with 
1e industry for many years: 
First vice resident—Scott Foster, credit manager, 
Dennison Mi Co 
Second vice-president—Harry J. Compa, comptroller, 
Eugene Die en Co., Inc. 
Secretar nd treasurer—Howard S. Sanders. 
Harry J. ¢ pa, comptroller, Eugene Dietzgen Co., 
Wilbur D. Comstock, secretary, G. J. Aigner Co. 
R. Guy | ls, assistant treasurer, American Crayon 
T. B. Ed credit manager, Boorum & Pease Co 
Charles E. Ehlen, Jr., treasurer, Gibson Art Co. 
Clifford B. Farr, credit manager, The Baker & Taylor 
Scott Fost redit manager, Dennison Mfg. Co. 
George F. Griffiths, Jr., treasurer, Noesting Pin Ticket 
CU Inc 
Carl K. G1 credit manager, Binney & Smith Co 
Frank Hen ead, credit manager, Eaton Paper Corp 
Harry R. Lipshutz, credit manager, Art Steel Sales 
Corp 
Paul F. Miller, credit manager, Oxford Filing Supply 
Int 
Ray Miller, eastern credit manager, Wilson Jones Co 
M. F. Ogra assistant treasurer, The General Fire- 
roofing ¢ 
William | ay, assistant treasurer, Eberhard Faber TAPE 
rencll C 
R. E. Stu reasurer, Jasper Office Furniture Co 
' Joseph | rempleton, comptroller, Joseph Dixon 
na W MANUFACTURIN | 
B. E. V Dyke, credit manager, The Esterbrook THE WARSHA M U C G C0., NC. 
rencli ( 
M. L. W redit manager, The Parker Pen Co 1 MAIN STREET . BROOKLYN 1, @«@ a. Y¥. 
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G-W’s Rahe Addresses NOMA Chapter 





On the basis of several years of study and thousands 
of miles of travel, a recognized authority told the 
National Office Management Association at Geneva, 
N. Y., on February 14, that efficiency and production 
can be increased enormously by better utilization of 
OUR ENTIRE PRODUCTION stice"svace 
Elmer G. Rahe, vice-president in charge of sales 
The Globe-Wernicke Co., Cincinnati, speaking before 
IS SET 10 WORK OUT NOMA’s Finger Lakes Chapter, presented more than 
i, a score of suggestions for a typical office to remove, he 
i} said, the factors which result in lost time, inefficiency 
and unpleasant working conditions. 
YOUR SPECIALITY Recommending “thorough and realistic examina- 
"GO" is the word at ‘‘Justrite’’-—and we're ready and 
anxious to serve your needs for Specialty Envelopes. 
“justrite’’ has always been a complete source of supply 
for the Stationer—a factory where unusual and special 
jobs are welcomed. Years of solving difficult envelope 
problems have equipped us to handle them properly. 


a 


Elmer G. Rahe 


These are the things which enable us to offer you 
a wide variety of envelope specialties for both 
over the counter sales and customer needs. We 





tion” of existing office conditions, the Globe-Wernicke 
invite your unusual envelope problems. Send in executive said this should be followed by a preliminary 
your next inquiry for samples and prices. No job survey which “is something like the doctor’s examina- 
too small. tion on which he bases his endeavors to find the root 
of the trouble.” 

“Offices are not born, ready-organized like the hu- 
man system,” he continued. “They reach proper or- 
ganization either by trial and error, an expensive 
method, or by experienced planning, the short-cut. 
direct-action way.” 

Among the principal existing faults in most office 
arrangements, said Mr. Rahe, are gaps in the flow of 
work because it fails to flow smoothly from one opera- 
tion to another, and inadequate or improper equip- 
ment, evidenced by overcrowding of files, work piling 
up at desks, time misspent on searching for papers 


Look over the following list of specialties developed for 
the Stationery Store field. These are only a few of the 
items that we either stock or can make on order. 


@ BANKERS FLAP ENVELOPES—a complete line of 

{ Bank envelopes. 

@ CURRENCY GIFT ENVELOPES—Engraved money 

holder containers for Bank and over-the-counter use. 

@ WINDOW ENVELOPES—all sizes in either standard 
or special windows. 

@ LEGAL ENVELOPES—Court Filing and Case en- 








et Ler NCie) 





velopes. 

@ EXPANSION ENVELOPES—Special sizes made to 
order, 

@ SAF-KEEP ENVELOPES—Claim Check envelopes 
with numbered tabs. 

@ FILING ENVELOPES—Open End, Open Side, Flat or 
Expanding. 

@ ZEPHYR WEIGHT AIRMAIL ENVELOPES—mod- 
ern design, light weight, rag content. 

@ LIBRARY BOOK POCKETS—Six styles for every 
use, 

@ TRANSPARENT POLICY JACKETS—Other Policy 
Jackets available also. 

@ PAYROLL ENVELOPES—-an Industrial need in 
every town. 

@ REPORT CARD POCKETS—PASS BOOK COVERS 
—-BARONIAL ENVELOPES. 

@ CLASPS—CATALOGS—COINS. 


Available either printed to your copy or plain. 
Write for prices and samples today and send in 
that unusual or difficult envelope problem for 
prompt consideration. 


oc Le Sh le. $Y 


<—— comMPANY 


ENVELOPE 


SAINT PAUL 
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and piling of papers on available places 

Other faults are improper arrangement of space, 
improper lighting or color scheme and lack of noise 
control. 

An analysis of trouble spots should list each by its 
individual classification, according to Mr. Rahe 
Typically, he named ones which can be corrected by 
arranging a “straight line” flow of work, by providing 
proper equipment, by provision for adequate main and 
secondary aisles, and others. 





New York Stationers 12:30 Club Meets 


More than 25 members and guests attended the reg- 
ular monthly meeting of the Stationers 12:30 Club of 
New York, N. Y., held on Monday evening, February 
25, at Rosoff’s Restaurant, New York City. President 
Philip G. Tagley, Consolidated Loose Leaf Inc., presided. 

President Tagley announced that a joint meeting 
with the Stationers Square Club will be held on Thurs- 
day, March 20 at the New Yorker Hotel, New York, 
N. Y., with William H. Gove, Minnesota Mining & Man- 
ufacturing Company, as guest speaker. The regular 
monthly meeting of the Stationers 12:30 Club will be 
held on Monday evening, March 31. 

Gerald D. White, Acco Products, Inc., editor of “Sta- 
tionery Whitems” the club’s bulletin, informed mem- 
bers that the club’s bulletin would be issued a few 
days late because of illness. He took the opportunity 
to thank members for their co-operation in contribut- 
ing items of interest in the trade. 

David T. Pomerantz, A. I. Goldberg, New York, N. Y., 
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suggestion for MO Mammal 






Why not an” ()hice-ob-the-Month” sales program? At least 


it’s a new thought as it applies to the sale of office furniture, and the 


idea has been used most successfully .. . and profitably ... in 


merchandising other commodities. Basically, it should prove 


equally successful in office furniture selling. 


Pictured above is a Modern grouping . . . a desk with 


accessories and matching upholstered chais-:. This compact “package” 
could be promoted as the* [ }ifspp. the- Month, for April. If 
b 


featured as a window display, and backed up by concentrated 


sales efforts, the results should be well worthwhile. 


The arm-swivel chair in the illustration is No. 1939”%R...a 


moderately priced executive posture chair that is fully adjustable to 


provide a custom fit. The matching arm chair is 
No. 1938R. Available for prompt shipment in 
Oak, including Softone, and in Genuine Walnut. 


. Gor such an intimate piece of furniture as a chair, there 4 no satisfactory substitute for woop! 


THE B. L. MARBLE CHAIR COMPANY Ledford, Ohio 
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fon NATIONAL LOCK 


quality items for every possible use 


NATIONAL LOCK COMPANY has made a box locks, combination safe cabinet locks, drawer 


broad line of high-quality locks for more than 48 and door locks and still other locks. Available 


years. Shown below are typical examples of com- are lever tumbler, plate tumbler and pin tumbler 


bination shackle locks, surface mounted and built- types, designed for specific applications. Write 


in locker locks, filing cabinet drawer locks, cash for complete information and installation data. 


> 


No. 68-2676 


No. 68-2750 





| 


‘a 


2 


\ 
No. 68-4847 — fee. A 


No. 68-2435 No. 68-3700 


Distinctive Hardware...All From ] Source 





HANDLES, LOCKS, LABEL HOLDERS, CASTERS, LOCKER HOOKS, 
HINGES, LIFT HANDLES... EVERYTHING FOR OFFICE APPLIANCES 


NATIONAL LOCK COMPANY 
ROCKFORD . ILLINOIS 


y 
wee 
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chairman of the outing committee, announced that 
the club’s annual outing will be held on Thursday, 
June 5, at Schmidt’s Farm, Westchester County, N. Y.., 
where ample facilities are available for numerous out- 
including golf, baseball, horseshoes, 
tennis and cards 

Dwight N. Briggs, Sun Rubber Company, 
congratulated members on their promptness in paying 
their 1952 dues and urged those who have not already 
check for the Blue Cross Hospitalization 

to do so as soon as possible. 


door activities 


Treasure! 


sent their 
membership 





Kistler’s Receives A. B. Dick Sales Award 


The members of the W. H. Kistler Stationery Com- 
pany mimeograph department, Denver, Colo., were 


guests of the A. B. Dick Company at an achievement 
award banquet held in the Brown Palace Hotel, Feb- 
ruary 8 


J. G. C. Creal, district sales manager, and J. R. 
Enright, western sales manager for the A. B. Dick 
Company, were present to make the awards for the 


most outstanding sales performance of major dis- 
tributors for 1951 

Don Elhart, manager of Kistler’s mimeograph de- 
partment s awarded the “Leading Pacemaker Award 
Plaque 


Erle O. Kistler, president of Kistler’s, was presented 
the western quota achievement trophy, an antique, 
miniature experimental mimeograph machine which is 


awarded annually to the leading A. B. Dick distributor 
in the 11 western states. 
For outstanding sales performance, Don Elhart, 








In top picture J. R. Enright, western 


Kistler’s Honored ... 
A. B. Dick Co., shows Erle O. Kistler, president 
of the W. H. Kistler Staty. Co., the miniature mechanism of an 


scdies manager for 


antique experimental mimeograph machine. This model was 
presented to Kistler’s as a sales quota achievement award. In 
m pi Mrs. Tyyne Sterling receives leather pocket secre- 
tary presented by J. G. C. Creal, district sales manager for A. B 
Dick, for tstanding sales performance during 1951. 
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AROUND 


——_ THE 


DATING STAMPS 


MAKE FOR MORE EFFICIENT BUSI- 
NESS OPERATION 


SUPPLY THE DEMAND 


HAVE A GOOD ASSORTMENT ON 
HAND FOR IMMEDIATE DELIVERY 
WHEN WANTED. 


SALES — PROFITS 
ORDER YOUR SUPPLY TODAY! 


Handsomely 
Illustrated 


CATALOG No. 96 


and 


Price List 


PAA 2 


EGLO KAN EAN A 


80 DUANE ST. NEW YORK 7,N.Y 
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x-acto 
> 


PEN-KNIFE 


. 


COMPLETE 


extra blade in handle 
— with instructions 


Actual Size 


It's always handy — clips to your 
pocket safely — conveniently. 
Lightweight plastic barrel, sturdy 
pocket clip. Features famous 
X-acto interchangeable blades 
— for a sharp knife everytime. 
Refill blades available in 3 styles. 


Perfect Utility Knife for artwork, 
models, friskets, retouching, sten- 
cils, silk screen, stripping, etch- 
ing, photography, lithography, 
etc, 

At your favorite Hobby, Stationery, 


Art, Hardware or Dept. Store —or 
order direct. 


é 


Write today 
for illustrated 
X-acto Catalog 


X-acto Crescent Products Co., Inc. 
440 Fourth Avenue, New York 16, New York 





Tyyne Sterling and William Fick were given engraved 
pocket secretaries. Other members of the department 
honored at the banquet were Regis Prout, Jack Mad- 
land, Tony Didanato and Mrs. Donna Hunt. 

Kistler’s has shown a steadily-increasing sales vol- 
ume as a major A. B. Dick distributor for almost 50 
years. It finished in 1951 with 126.78% of the annual 
quota. This top performance among western distribu- 
tors is only 3% below the national leaders. 

The trophies will be on display at Kistler’s new 
mimeograph department, 1650 Arapahoe St., where the 
firm recently moved to allow for increased sales expan- 
sion and facilities for better service to the mimeo- 
graph customers. 





Governor Napp Tells of Regional Plans 


Governor Ed Napp of the Sixth Regional! District of 
NSOEA made a special trip to Chicago on Friday, Feb- 
ruary 29, to tell members of the Great Lakes Travelers 
Club what was in store for them at the forthcoming 
convention. The stationers of District No. 6 will con- 
vene at the Pfister Hotel in Milwaukee, Wis. April 21-22. 

Genera! chairman of the convention will be A. C. 
Finger. Other leaders are: Co-chairman, Ken Hender- 
son; hotel, Ray Eichenlaub and Tom Gillice; House of 
Friendship, Tom Gillice and Ray Eichenlaub; publicity, 
E. W. Doepke, Al Bolingbroke, Jack Olson; ladies and 
prizes, George Schumacher and Jim Gibson; speakers, 
L. C. Dewey, C. A. Netzhammer and Gil Winkelmann. 

The program is arranged in this manner: 

Sunday, April 20—Registration, 7 p.m. to 8:30 p.m.; 
get-together party, 8:30 p.m. to midnight. 

Monday, April 21—Registration, 8:30 a.m. to noon; 
luncheon, 12:15 p.m., Fern Room; afternoon meeting, 
1 p.m. to 3:30 p.m., with several speakers on both the 
forenoon and afternoon program; party for ladies, 
Monday afternoon; House of Friendship, Fern Room, 
6 to 7 p.m.; banquet and dancing in Fern Room, 7:30 
p.m. to midnight. 

Tuesday, April 22—9:30 to noon, several speakers; 
2 to 4 p.m., tour and party at Blatz Brewery. 





Birthday No. 17 Observed by GLTC 


The Florentine Room of the Congress Hotel, Chicago, 
was the scene of the annual birthday party of the 
Great Lakes Travelers Club on Saturday evening, Feb- 
ruary 23. Close to 100 were present to celebrate the 
club’s record of successful operation since its founding 
on February 22, 1935. 

Chairman Tom Gillice, Rockwell-Barnes Company; 
Co-chairman Benny Allen, American Pencil Company; 
and Committee Member Roscoe Benge, Codo Manufac- 
turing Corporation; Harry Hoffman, Industrial Tape 
Company; Wayne Mitchell, Hodgman Rubber Com- 
pany; Benny Powell, A. W. Faber-Castell Pencil 
Company; Ken Reister, Minnesota Mining & Manu- 
facturing Company, and Harry Venet, Reyburn Man- 
ufacturing Company, were on hand to keep things 
moving smoothly and pleasantly. An excellent dinner 
was followed by music on the electric organ by Leo 
Terry, some introductions by Don Sharpe, Reyburn 
Manufacturing Company, GLTC president, and danc- 
ing until after midnight. 





Empire State Travelers Meet in Buffalo 


The Empire State Travelers Club convened at the 
Buffalo Athletic Club in Buffalo, N. Y., on January 28. 
This meeting was preceded by a dinner attended by 
14 members. 

Following the dinner the business session was in 
charge of President Sidney Croke at which time plans 
were made for a party and dance to be held sometime 
after Easter. As the District No. 2 convention is in 
the offing preliminary plans concerning the Empire 
State Travelers Club role were discussed. 

The fast-growing club now lists 102 members of 
whom 26 are new since the last convention. Vice- 
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“filing and finding’’ 


is your business, too! 


Keeping customers’ records safe as well as instantly 
accessible is a fundamental and vital function of your busi- 
ness — as well as ours. If you haven’t made a recent survey 
of the record making, filing-and-finding methods and equipment 
of your customers —so that you may know whether you are 
serving them well —it will pay you to do so. And the survey 
will probably show you a veritable gold mine among these 
customers you serve regularly. At least, this has been the ex- 
many of your fellow dealers. 


your 


perience of 


Everywhere records are kept, Guide-O-folders will increase 
the speed, accuracy and facility of “filing and finding”. Because 
they hang, they reduce the tedious manual labor to a minimum. 
Always in an upright position, Guide-O-folders glide along 
on the metal frames with finger tip ease. Because the metal tabs 
are adjustable, Guide-O-folders fit right into every filing sys- 
tem. The metal frames upon which Guide-O-folders glide are 
adjustable to every standard filing drawer. Just demonstrate 


them. Let your customers buy. 


The Guide-O-tray —a complete filing and finding outfit made 
to fit into the deep drawer of a desk — will help introduce this 
modern method. It is a boon to every desk user because it keeps 
valuable papers, price lists, etc. instantly available — right at 


your finger tips. 


Make your customers’ filing and finding paramount in your 
business. You will find it very profitable — especially if you 
sell the complete GUSSCO Line. 


WRITE FOR CATALOG, TODAY 


Mats of these cuts are available 


for your local advertising. 








In the GUSSCO Catalog you 
la n ete f index 
es, etc., 
r ever star fling sys- 
priced to 
e ¥ t meet l com- 
etit y et oopera- 
when 

O filing 


GUIDE 


3 





SYSTEM 


335 CANAL STREET 
WEST COAST REPS. — GUSSCO SALES 


INC., 
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STYLES 


& SUPPLY CO. 


337 WINSTON ST., 





Guide-O-file 





Guide-O-folder 


Trademark 


TRANSFILE 


13 
SIZES 





Steel Front Fibre Board Files 
reinforced by steel. All weight 
of the files, drawers and con- 
tents is supported on steel. No 
shelving cost. TRANSFILE 
Files can be stacked high 


and wide 


NEW YORK 13, N. Y. 


LOS ANGELES 13, CAL 
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VALCOluminum makes lasting busi- 
ness friends. No wonder when so much 
quality and efficiency are offered in 
these essential accessories. Ideal for 
offices, hotels, restaurants and institutions. 
PROMPT DELIVERY assured for the time 
being. 


Convenience 
Comfort 


sae | 








Sader ae 


No. 260 
New Yorker 
SMOKING STAND 


Overall Height 24” Base 
Diameter 10”. Will not 
stain—no giass to break 
Wearing surfaces are coated 
with clear, burn-proof tac 
quer. All ashes disappear 
by depressing center-knob 





Heavily weighted—approx: Mae 
mately 11 Ibs each 
Packed individual! 
cke i ividu y No. 75-S 
Modurn 
SAND URN 


Height 20” — Diameter 10”. 
Satin aluminum sand = pan 
Aluminum bottom. Available 


in Gray, Slack, Dark Green 
and Maroon. Packed individu- 
ally 


cr 


No. 25 
Dutchess 
TORCHIER 


3 way Mogu! socket 
14” diameter shade. 
65" high— 1144” di- 
ameter upright. 14” 
diameter base—heav- 





a ” ily weighted. 
No. 60S i 
No. 1500 No. 56-S 
Nobility Contemporary No. 17-C Regal 
COSTUMER SMOKING STAND Monarch SAND URN 
Height 21” Diameters Height 20”. Top tray: 
ry ble 14” di t - 14” diameter, 3” deep 
AL gL COSTUMER acai tse 
ye ae - | --: intertiner oe anodized Durable 14” diameter base, ey | ye A ‘orn. 
i vali a wmi- aluminum il! not stain weighted. 114," diameter upright. a ‘ <t be 
ag waar Be cate Pn ray Th double hangers with finished protective aa i ae 
tective knobs. mately 10 Ibs. each knobs. 


Write or Wire For Complete Details 


WALCO company 


e * * a s = oo e * a 1311 Ann Ave., . St. Louis4, Mo. 
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President R 


position with 
N. Y., 


ichard S. Conner has recently accepted a 
the Seneca Blue Print Company, Buffalo, 
and the best wishes of the club go with him in 
his new position 





Baltimore Stationers Plan Dinner, Dance 

The Baltimore Stationers Association will hold its 
annual dinner and dance at the Lord Baltimore Hotel 
on Friday, May 9. A cocktail party will precede the 
dinner and numerous prize awards for the ladies and 
others attending are on the program. 

Calvert K. Johnson of Julius M. Stark & Company, 
serving his second year as chairman in charge of the 
event, assures all who attend a night of fun and 
pleasure 





Howard Bennett Addresses New York OEA 
Howard W. Bennett of the executive department of 

the General Electric Corporation was the speaker at 

a luncheon on February 6, for 60 members and guests 


of OEA, New York chapter of NOMA. The meeting 
was held at the Masonic Club. 

Mr. Bennett’s presentation of “How our Business 
System Operates” was a stimulating and educational 
talk on economic education. 





Honor Ulbrich 25-Year Employees 


Three 25-year employees of the Otto Ulbrich Com- 
pany, Inc., Buffalo, N. Y., were honored at a company 


dinner for the firm personnel in the Hotel Markeen 
February 

President Otto C. Grauer presented watches to Miss 
Anne M. Davies, Miss E. Gertrude Dooling and William 
N. Talladay.—_GET 





Nashville Printers Changes Ownership 

The Nashville, Tenn., printing firm of Marshall & 
Bruce & Company has been sold to a group headed by 
P. M. French, president of Southern Manufacturing 
Company 


Those associated with Mr. French, a textile executive, 
in the purchase of the company include J. W. Egolf, 
named fil! vice-president; R. W. Lewis, second vice- 
president, and J. C. Schutt, secretary and treasurer, 
who, toget] with R. J. Clay, president, will form the 
board of directors 

There has been no change in executive management 
or personne! 





Hattiesburg Company Takes On Partner 


Sam Miller, businessman of Hattiesburg, Miss., has 
recently acquired a partnership in the Hub City Office 
Supply Company, 218 West Pine St., Hattiesburg. 

Operated for many years by Mr. and Mrs. Albert W. 
Trotter, tl ‘oncern is well known in office machine 
and supply circles in the wide southern Mississippi 
area it sel 


In addition to his financial interests in the company, 
Mr. Miller expects to devote part of his time to admin- 
in the business. Mr. and Mrs. Totter 
will continue full active management 


istrative duties 





McCarthy Promoted by Marchant 


N. Norman McCarthy has been promoted to the posi- 
ion of age manager of the New Haven, Conn., 
listrict, according to an announcement by Edgar B. 


Jessup I 


nt of the company 


presi 
Mr. McCarthy who joined Marchant in December 
1950, as sales representative in Hartford, was previously 
associated with Hartford Dictaphone Corporation and 
with Connecticut Heating & Air Conditioning. 
Service ill continue under the direction of R. H 
Rivoir in the Marchant office at 133 Orange Ave., West 


Haven Si New Haven, Conn 
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MAN CLERK 


Complete 
Posture Office 

At Nominal 
| \ 


HIS SECRETARY HIS ASSISTANT 


ae 


4837%5 






ASSISTANT'S 
GAL FRIDAY 


884455 





THE BOSS 





e 


483945 


884855 


Now ALL the office can be comfort: 
able... and surely new chairs are 
deserved once in 16 years (govern- 
ment allowed depreciation). 
TAYLOR POSTURE—PURPOSE-WISE 
COMFORT-WISE . . . PRICE-WISE 


Write for Catalog 
The‘Taylor Chair Company 


Bedford .Ohio 


"Taylor FINE CHAIRS 


SINCE 1816 
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hitting on all & 


TO MEET YOUR DEMAND 











IMPERIAL is working day and night to meet the 
unprecedented demand for our quality paper and 


wood products: 


DESK TRAYS 

CARD TRAYS 

CARD CABINETS 
STATIONERY RACKS 
MANILA FOLDERS 
KRAFT FOLDERS 
PRESSBOARD FOLDERS 
MANILA LETTER GUIDES 
PRESSBOARD GUIDES 
METAL TAB GUIDES 
CARD GUIDES 

INDEX CARDS 


The mills are shipping more promptly now so we 
hope to catch up on our backlog soon and give you 


better service 


Send for our latest Price-O-Log No. 50 


VT TLE 2 YN G 


FOREST PARKA, ILLINOIS 
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P. assed ym Y ® 


Henry S. Dennison, 

74, nationally known manufacturer of paper products, 
died suddenly February 29. He was stricken in his 
office at the Dennison Manufacturing Company, of 
which he had been president for the last 35 years, and 
died a short time after arriving home. 

Mr. Dennison, whose capabilities for efficient man- 
agement and agreeable employee relationship marked 
him as a business leader, served the Government in 
various capacities since the days of World War I. 

His first Government assignment was as assistant 
director of the Central Bureau of Planning and Sta- 


The Late 
H. S. Dennison 





tistics in Washington, D. C., during the first war. He 
also served at that time as executive director of service 
relations for the Post Office Department, and a member 
of President Wilson’s industrial conference 

He was on President Harding’s Unemployment Com- 
mission in 1921, business advisory and planning council 
of the Department of Commerce in 1933, a member of 
the National Labor Relations Board in 1934, chairman 
of the Industrial Advisory Board under the NRA in 
1934, and a member of the National Resources Plan- 
ning Board from 1935 to 1943. 

He made an outstanding contribution to the war 
effort during the second world conflict. When he was 
seen flying box kites from Nobscot Mountain people 
thought he was just engaging in a hobby. Actually, he 
was testing air currents and wind-drift. A short time 
later, American bombers were jamming German radar 
by dropping thousands of paper parachutes with 
dangling strips of metal foil. 

Born in Boston on March 4, 1877, he was graduated 
from Harvard University in 1899. The Dennison Com- 
pany had been founded by his great grandfather at 
Brunswick, Me., and as a youth Mr. Dennison entered 
the plant as a common worker to learn the business 
from the bottom. In 1917 he succeeded his father, 
H. B. Dennison, as president. 

Under his presidency the Dennison company con- 
tinued its growth. Last year the business set a new 
record with orders of more than $37,000,000. His em- 
phasis was always on Dennison quality, for which the 
Framingham concern is Known throughout the world. 

In 1915 he astounded the financial world when he 
turned over his $6,000,000 company at Franingham to 
his 2400 employees. All of the common stock of the 
firm was presented to employees earning more than 
$1200 a year. 

Under the plan the men who were his employees 
could have removed him from the high office in the 
business, but the new stockholders felt that their bene- 
factor was the best man for the job, and as a result 
they voted to retain him. He continued up until his 
death to be president of the company in which he 
worked his way to the top on his own merits in accord- 
ance with the family tradition. 

In 1901 he married Mary Tyler Thurbur, who died 
in 1936. His second wife, who survives him, was Ger- 
trude B. Metri, whom he married in 1944 

Mr. Dennison was a delegate to the International 
Labor Conference at Geneva in 1935. He was a trustee 
of Radcliffe College and also Antioch College 

Surviving are his widow, a son, James S. Dennison, 
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still 
another 
bank 
chooses 
the 
dignity 
and 
comfort 
of 
wiltshire 
modern 


imperial dealers across the country are selling big installations 
to banks by suggesting Wiltshire Modern. Wiltshire Modern’s 
dignity, comfort, and warm quietness is tailor-made for finan- 


cial institutions—makes a big hit whenever presented. 


Put your best foot forward to your bank—offer them Wiltshire 
Modern wood office furniture. You'll stimulate more sales . . 


increase your profits . . 


pleasure. 


Member Wood Office Furniture Institute w 
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. and guarantee your customers lasting 


1952 





Wiltshire Modern harmonizes perfectly with the fashionable surroundings of the Bank of 
Chardon, Chardon, Ohio. The Educational Supply Co., of Painesville, Ohio, made the in- 


. 





Wiltshire Modern and other Imperial wood 
office furniture is pre-sold through ads in 
these national magazines each month. 


desk company 


EVANSVILLE 7, INDIANA 
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A favorite that sells anytime...anywhere! 


ltvs a 





VISIT OUR DISPLAY 


NOFA 
Here’s a group —the JOHNSON No. 1498LL with matching side chair No. 1497LL 
CONVENTION that’s been a favorite for generations. Its dignified conservative styling has won it 
widespread popularity. It harmonizes well with wood desks of other stylings and blends 
APRIL 23, 24, 25 exceptionally well into the pattern of today’s modern executive offices. Its the style of 


a chair that can bring all the traditionally fine design to make it sell anywhere . .. 


Atlantic City, N. J. anytime ... year after year. 

















The 1498LL Series brings you all the outstanding features of fine JOHNSON craftsmanship top quality 
materials, skillful workmanship, greater working comfort and enduring beauty Spring filled cushions and tep 
grain leather make this a set that will please any customer It is also available with upholstered arms and 
close nailing around the seat and the back of the back. Write for complete details, today 


JOHNSON CHAIR COMPANY 


4401 West North Avenue Chicago 39, Illinois 
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Company 


Rand Company 
f Tonawanda, now a part of Remington 


Company 

Rand 
Survivors 

Wakeland 


jaughters 


inders of the firm that became Reming- 


lied February 27 at his home in North 
Y. He was 96. 
born in Batavia. He gained his first 
ience as an employee of a Tonawanda 
was 17 and later founded a private bank. 


century he took part in forming the Rand 


h made office supplies for banks. The 
merged with the American Kardex 


clude his second wife, the former Lucy 
Indianapolis, Ind.; two sons, and three 
first wife died in 1929. 
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James Quartz, 


pated in the organizing of three Jasper, 
companies, died on Sunday, February 
in Jasper. 

) went to work in the furniture business 
rganize the Jasper Desk Company, the 
Company and the Jasper Seating Com- 


in ill health since suffering a stroke in 
him partially paralyzed and blind. He 


in Jasper and began work in a shop 


The Late 
Leo C. Jahn 


firm’s first board of directors and was 
the board at the time of his death 
treasurer of the company until his 


was a vice-president and director of 
Company, which he helped organize 
succeeded as director of this firm by 
t Jahn, an Evansville, Ind., attorney. 
rved as vice-president and director of 
Company, organized in 1929. He re- 
president until a year ago and was a 
time of his death 
his widow, Caroline; sons, Vincent and 
daughters, Miss Cathryn Jahn and 
Jahn, both at home; brother, Andrew, 
ther, Robert Kaegin, Louisville, Ky.; 


Mrs. Olive Ewing, Miami, Fla., and Mrs. 


Amarillo, Tex.; a grandson and a 
WBC 
He ok ok 


4 


nager of F. S. Webster Company for 
til his retirement in 1945 because of ill 
ently. He was for 52 years an executive 

serving as factory manager in charge 
more than 40 years and from 1941 
president and a member of the board 


tive of Pittsburgh, Pa., but moved to 
y age and after attending the public 
joined the F. S. Webster Company, 
which was just getting started. His 
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how to get 
business 
from this 
profitable 
market | 


“HAY FILING CABIN 


featuring STACOR’S famous 


LIFETIME 


STEEL 
CONSTRUCTION 


Inside Drawer Size 
18” x 24%" x 15” 







For safe, convenient storage of x-ray films . 
Stacor welded steel filing cabinets with heavy-duty 
progressive cradle suspension; easy sliding drawers, 
each divided into three compartments; reinforcing 
channels for rigidity and strength. Available in one 
and three drawer units. Single sections can be 
stacked to form two, three and four drawer units. 
Write today for illustrated bulletin and complete 
details. 


NEW LIBERAL DEALER DISCOUNTS 


STACOR 


EQUIPMENT COMPANY 


Famous for Modern, Welded Designs in Drafting Room Furniture 


770 E. New York Ave., Brooklyn 3, N. Y. 
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The new, 
automatic, 
electric 


Patents 
Applied For 


F.O.B. Factory 


opens 200 to plus excise fax. 
300 Letters nominal price, (Prices 


subject to change 
without notice.) 


per minute 


built right — priced right 
for thousands of small! and 
medium-sized businesses 


NOTHING ELSE LIKE IT! Opens letters 30 times faster than 
by hand! Gets the whole office staff into high gear 
— fast. Designed to handle from 100 to 200 up to 
2000 letters per day. Small, compact — readily 
used on any desk or table. “Scottie’’ weighs only 


4 
9° pounds, — it’s easy to carry from desk to desk, 
can be put in any convenient corner when not in 
use. Opens all sizes of envelopes,— no clipped 
corners or damaged mail. Takes a clean slice off 


tops of envelopes, with adjustment from 0 to \% 
for width of trim. 
OPENS A HUGE NEW MARKET — The Scottie Letter Opener 
does a lot more than open mail — it opens the huge 
market of middle-sized offices where the time it 
lines 
?~ 


saves makes it very profitable. It is needed by 
banks, stores, wholesale houses, insurance offices, 
mail order businesses, factories and dozens of other 


OPENS A RARE SALES OPPORTUNITY 


indicated a market potential 12 times greater than / / 
for larger and more expensive letter openers. The RI 


A careful survey has / 


Scottie, while new on the market, is well-proven by 
3 years of field testing and development. If you are 
experienced on specialty equipment sales — write as 
or send coupon today. Prompt action is advisable! 
See 
ty 


ARNOLD MAC KENZIE, Inc. 


3133 OVERLOOK DRIVE, MINNEAPOLIS 20, MINN. 






~ 
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@ ARNOLD MacKENZIE, INC. 
e 3133 Overiook Drive, Minneapolis 20, Minn 
I am expe wton ~ec a in sale *s of specialty Mice eq 
* information on Scottie Letter Opener My territory ee 
2 _ 
e Name > 
° * 
Street Address 
e . 
e City . * 
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inventive capacity was soon recognized and his con. 
tributions to the carbon and ribbon industry have 
been many. 

Surviving are his widow, the former Ellen G. Borsna- 
han, and his five children, three daughters and two 
sons. His oldest son, James W. Quartz, is a member 
of the Webster New York sales organization. 


+; + + 

Albert Garrigan, 
51, head of the Typewriter & Equipment Company, 
Springfield, Ohio, died February 13 in Mercy Hospital] 
of Springfield. 

A prominent Springfield businessman, he was presi- 
dent of the National Amateur Baseball Federation 
organization in his home city, was active in Roman 


The Late 
Albert Garrigan 





Catholic lay functions, Irish affairs and community 
projects. 

He was a founder of the Parochial Grade School 
League (all sports) in 1942, a league now under the 
auspices of the Catholic Youth Organization, and had 
served as secretary of the league since its founding. 
Mr. Garrigan was for 16 years executive secretary of 
the Irish Fellowship Society of Springfield and had 
been re-elected to the post in January of this year. 

Shortly before his death, Mr. Garrigan appointed 
R. E. Kavanaugh, an employee, as sales manager. A 
son, Patrick Garrigan, will join the firm upon gradua- 
tion from college in June. 

Surving are his widow, Clara C.; a daughter, Mrs, 
Thomas M. Hearlihy, Springfield; a son, Patrick & 
Springfield; two sisters, Mrs. Harry A. Koester and 
Miss Agnes Garrigan, both of Cincinnati, Ohio, and 
a grandson. 

ob + 


Chester A. Donnelly, 

75, for many years in the office supply business in 
Albany, N. Y., died February 14 after a long illness 
He was the father of the late Dayton L. Donnelly. 

The office supply business of C. A. Donnelly was 
established more than 35 years ago. 

Mr. Donnelly’s son, Dayton, entered the business and 
when the father retired from active work about 10 
years ago the son continued it. After the latter’s death 
his widow, Mrs. Marjorie G. Donnelly, entered the 
firm.—GET 

+ + + 
James L. Cooke, 
owner of Cooke Stationery Store, Salem, Ore., died un- 
expectedly in a Salem hospital Saturday afternoon, 
February 23. He was 59. 

Although he had suffered from a heart condition for 
some time, he was not seriously ill until the day he 
passed away. 

He had operated the Cooke Stationery Store since 
1935, when he came to Salem from Portland, Ore. The 
store was formerly the Patton Book Store, which he 
expanded into a stationery, office equipment and book 
store. 

Mr. Cooke was an active and popular member of the 
stationery industry. He was a former NSA governor, 
District 11, selected by members in the Pacific North- 
west as a worthy representative of dealers in that area. 
He was past master of the Masonic Lodge 4, A. F. & 
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ADD POWER To Y 
THIS MUR-MILL NO. 523 


enerously sized solid walnut swivel has 
retentious importance that makes 


_, 50 well constructed that it will 


d looks for years to come. - -° 
a few dollars above the 


This g 
that alr of unp 


an easy sale. . 
maintain its goo 
Yet the price is only 


lowest priced swivel chairs. 


PRICED 
TO RETAIL UNDER $70. 


e Solid walnut wood. 


e Seat has @ coil construction unit 


tempered fo proper resiliency and an 
rybberized hair pad over which 


additional 1 
fluffy cotton has been OPP ied. 


2 inch ball bearin 
of hard oF soft roller. 


inished with 2 fyll coats 


g casters — your choice 


& 
e F of lacquer. 


MI 


—O3O37U 


AVAILABLE IN 


i 
{ ~ 

: : 

L 


US ELASTIC 
NAUGAHYDE 

OR OXFORD GLAZE 
LEATHER. 


#: * x 2: Gag 
The exactnes 
Saar . oe which Mur-Mill has 
e upholstery effect on th . 
is 
INCORPORATED 


~  dgd “ , 
e e } examination ° this 
f h 7 
UWAKY 






high quality —— 
Office Furnit és a, See at the National 
~Booth No. 6¢ ssociation—Sixth A 
April 23 24 — Hall Hotel . ee 
a MUR-MILL CAT 
CE APPLIANCES ; Matching sid - ALOGUE TODAY! 
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No. 7710 Swivel 


That dependable old office stand-by, 
the Bank of England chair, has been 
re-designed by BOLING to compliment 
both modern and traditional office 
furniture! 


Dealers can confidently look for- 
ward to ever-increasing sales in this 
new concept of the Bank of England 
chair ... just one example of the pro- 
gressive design and good construction 
that makes BOLING America’s fastest 
selling chairs. 


~~, 


Cs 


HIGH POINT BENDING & CHAIRCO. | °+.\ 
SILER CITY, NORTH CAROLINA Fics 
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A. M., of which he was a life member, a member of 
the Shrine, the Elks and the Rotary Club. 

The decedent was born in Portland, January 20, 
1893, the son of the late James H. Cooke, dock manager 
of the Portland Sand & Gravel Company. He lived in 
Portland until he came to Salem, except for a short 
time in the Army during Warld War I. He had worked 
for several typewriter companies in Portland before 
coming to Salem 

Besides his widow, he is survived by a daughter, Mrs. 
Dorothy Henery of Salem; and two grandchildren, 
Joseph J. and Sheryn Lea Henery, both of Salem. 


rt & + 
Charles L. Coyle, 


66, manage f the stationery division as well as buyer 
for Storey-Kenworthy Company, Des Moines, Iowa, 
died on Wednesday morning, January 30. 


Mr. Coyle id spent approximately 49 years of con- 
tinuous service to the stationery and office equipment 
industry 

He started as a young man in 1903 with the Chissler- 


The Late 
Charles L. Coyle 





Chase Company, which was absorbed by the Baker 
Trisler Company and later by the McNamara Ken- 
worthy Company, then by the McNamara Office Supply 
Company and finally by the Storey-Kenworthy Com- 
pany in 1936 

The decedent had been with the same store continu- 
ously since 1903, only under different owners of the 
business. He was well known in the office supply and 
stationery field, as he had been a buyer and manager 
of the stationery division of the various companies 
since approximately 1912. 

Surviving are the widow, a son, a daughter and one 
randdaughter 

+ + 


Mme. M.L. Demarest, 


62, wife of M. L. Demarest, head of Compagnie Nat- 
ionale des Machines de Bureau, Paris, France, died 
suddenly on January 28, at her home in Paris. Mr. 
Demarest has long been an agent for Monroe Calcu- 
lating Machines in France 


7 J 
+ | f 


Joseph H. Barrett, Sr., 


89, retired president of the Barrett Stationery Com- 
any, Wa rex., died in a Dallas, Tex., hospital on 


Jani uary 3. He established the stationery firm in Waco 
in 1891 a1 is its first president until his retirement 
in 1949 —JHR 
+ t + 

lra C. Rockwell, 

etired president of J. & A. McMillan, Ltd., St. John, 
New Brunswick, Canada, died recently at his home in 
suburban St. John. Mr. Rockwell, who had been in ill 
health for the past eight years, had presided over the 
frm for 13 years. He had been on the staff for about 
30 years altogether, when poor health forced him to 
retire 

Before becoming president Mr. Rockwell had man- 


tail department for many years, and 

Pres experience as an outside sales- 
ompany. 

Mr. Rockwell sailed before the mast out of Nova 


aged the 
had had 


™m > * » 4 
man [Or ne 


OFFICE APPLIANCES, April, 1952 





WE SALUTE OUR 
BEST CUSTOMER 


BECAUSE it is well known that the United 
States Government purchases all equipment 
in accordance with rigid specifications 

and at fair prices, we are proud to be Uncle 
Sam's No. 1 source of supply for a wide 
variety of protection equipment. 


Within the past few years we have 
supplied over 50,000 safes of many types and 
sizes for various federal agencies; vault 
doors, lockers, security files and other equip- 
ment for practically all of the Federal 
Reserve Banks; metal cabinets, stainless 
steel sinks, instrument cabinets, storage 
cupboards, narcotic lockers, for almost all the 
new Veterans’ Administration hospitals. 


Whether working to rigid governmental 
specifications or on orders from private 
industry, the same high standard of craftsmanship 
is maintained in every piece of equipment 
that bears the Herring-Hall-Marvin name. 


The recommendations of our engineers— 
specialists in the designing and fabrication of 
protective equipment—are at your disposal, with- 
out cost or obligation. We invite your inquiries. 


Herring: Hall: Marvin 


Safe Company 
HAMILTON, OHIO, US.A. 3, @ 2~ 

















Even file clerks with 


20-20 Vision appreciate 





—————_l 
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Patent No. 2248355—D128118 


Never has there been a more pressing need for stepped 


up office efficiency. For this reason, Barkley Plastic Tab 
should be demonstrated to every office manager. Barkley 
Plastic Tab file guides and card guides bring greater 
ease... speed .. . efficiency to filing routine. The 
crystal clear plastic tab angled for greater visibility helps 
to make “filing and finding” effortless. If the value of 
a product is proven through performance, Barkley Plastic 
Tab deserves special mention. Make it “your business” 
and “good business” to see that every company in your 


community knows about Barkley Plastic Tab. 


f 
Established 1921 |(qypngiell 


[. L. BARRLEY & CU. 


Munufacturers of Filing Supplies 


1220 W. Van Buren St. Chicago 7, Ill. 
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Scotia ports several times, but decided that it wag 
to his advantage to transfer to the land. However, he 
continued to take a keen interest in the welfare of 
seamen, and was an active member of the Seamen’s 
Mission in St. John. 

He was also active in the Kiwanis Club and St. 
George’s Society. 

Surviving are his widow, five daughters, five grand- 
children and two brothers.—WMcN 





Percy N. Jacobson, 

65, president of Office Equipment Company of Canada, 
died at Montreal, Canada, after a brief illness, on 
January 29. 

Mr. Jacobson was prominent in Jewish community 
affairs and had been president of the Neighborhood 
House and Jewish Vocational Service, as well as a 
member of the board of trustees of the Federation of 
Jewish Philanthropies. 

He was also a past president of the Montreal branch 
of the Canadian Authors Association and was well 
known in playwriting and amateur theatrical circles. 

Mr. Jacobson gave a scholarship to McGill University 
in memory of his son, Joseph, who was killed while 
serving overseas with the R.C.A.F. in the last war. 
Another son also preceded him in death. 

He leaves a widow, the former May Silver; two 
daughters, Mrs. John Lowbeer of St. Lambert, Que. 
and Mrs. David Kwass of Milwaukee, Wis.—RC 


William Green Fuller, 


in charge of development of business records systems 
for Ditto, Inc., died in Evanston Hospital, Evanston, IIL, 
on Saturday, March 1. He was 60 years of age. 

Surviving are his widow, Alice, and two daughters, 
Mrs. G. T. Elliott and Mrs. W. O. Brasner, Jr. 





Office Equipment Company Incorporates 


Articles of incorporation were filed with the office 
of the secretary of state, Albany, N. Y., on January 24, 
for Slide Products, Inc., office equipment and supplies. 
Capital stock was listed at 100 shares no par value. 
Directors are listed as Dorothy Eyer, Ethel Raphan 
and Katheryn Johns, whose addresses are 160-16 Ja- 
maica Ave., Jamaica, N. Y—EEG 





New Furniture Company Incorporated 


Articles of incorporation were filed with the office 
of the secretary of state, Albany, N. Y., on January 24, 
for Valmor Furniture Company, Inc., home and office 
furniture. Capital stock was listed at 200 shares, no 
par value. The directors are Solomon Silverstein, Mur- 
ray Simon and Aaron O. Weinberg, whose addresses 
are 261 Broadway, New York City —EEG 





Set Up Curta Chicago Distributorship 


Distributorship of the new Curta 8-ounce hand cal- 
culator has now been set up in Chicago in the form of 
the Curta Calculator Company, 5543 S. Ashland Ave. 

The company supplies complete information on the 
portable figuring device which is precision-made by 
Swiss watchmakers to add, subtract, multiply, divide 
and figure square roots. 


Hekman Modernizes Former Gunn Plant 


The former Gunn Furniture Company plant, in 
Grand Rapids, Mich., which has been taken over by 
Hekman Industries, has been completely modernized, 
according to Edsko Hekman, president. 

New manufacturing and assembly techniques have 
been installed, making possible high volume production 
with important economies. The firm’s line includes 
tables, stands and bookcases as well as a variety of 
desks for executive, secretarial and clerical use. 
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there’s a market for offices like this 


Planned, designed and equipped by the Browne-Morse Company, this office provides the 
blue-print for a new dealer service. It enables the progressive dealer to offer a 
planning service that will help secure a bigger share of the fast-growing market caused 
by the decentralization of business into the smaller rural and industrial areas. In 
this office, created for the Greenville Finance Company, Greenville, Michigan, 
maximum efficiency has been combined with unusual customer convenience. 

The complete office plan, including the decorating, was carefully worked 

out to eliminate as much lost motion as possible and still portray 

maximum friendliness and cordiality to patrons seeking the 

company's services. The natural result is that business 

has increased tremendously. 

Use this office as an example to increase unit sales. 


Architects of Efficiency for America's Offices 


Browne-Morse 


MUSKEGON MICHIGAN 


Monvufacturers of steel office furniture — files, desks — aluminum 
chairs and filing supplies for over 45 years 
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BUSINESS 
SEATING 


NORTH SHORE NATIONAL BANK OF CHICAGO © Installation by: Chicago Office Furniture Co. 


JASPER SEATING COMPANY 


It is a pleasure to salute the North Shore Bank of Chicago and their newly remodeled offices. 
We are proud of the fact that Jasper Seating Co.'s No. 1600 and No. 1601 chairs 
were used in this installation. 
The SIXTEEN HUNDRED Line is an excellent example of Fair Price—Unequalled Comfort— 
Quality Construction and Finish. Available in Deep Buff or Top Grain leather .. . 
also Du Pont simulated leather. Offered in genuine American black 
walnut, northern birch and Indiana white quartered oak. Dealer 
inquiries invited. Send for Catalog and Complete Details. 








we extend to all 
visitors to 

the N.O.F.A. Convention 
a hearty welcome 

to our section 


JASPER SEATING COMPANY 


cae 


JASPER, INDIANA 


No. 1601 
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Demonstration Unit Promotes 
Portable Typewriter Sales 


g CONCENTRATION not only on the “student mar- 
ket.” but on airmen from a nearby air force base, 
traveling businessmen, and the “contract market,” has 
lifted portable typewriter sales into major-profit 
brackets at Biloxi Stationery & Typewriter Company, 
Biloxi, Miss 

Marvin Fortner, head of the firm, which likewise 
operates a complete typewriter shop in New Orleans, 
80 miles away, sells one of the Gulf State’s largest port- 
able typewriter volumes, largely through capitalizing 
upon a group of “natural assets.” 

First, in boosting his portable sales volume, he took 
into consideration the reopening of many large air 
force bases and military camps in the New Orleans 
Gulf Coast area, where tens of thousands of young men, 
most of them in military service for the first time, are 


a 


Demonstration Unit at Biloxi, Miss., Firm 


logical prospects for portable typewriters—to be used 
both for study lessons and for “writing home to the 
folks ” 

The “new military market” has been an important 
factor in creating a profitable portable typewriter 
sales volume, the Mississippi dealer has found, provid- 
ing that several pecularities of the field are taken into 
consideration 

Included, of course, is the fact that many of the new 
airmen in the Air Force are below 21 years of age, and 
therefore cannot sign time-payment contracts—this 
responsibility being taken over by squadron command- 


ing officers 


Take Hard Usage 


Similarly, the dealer must take into consideration 
the fact that the young enlisted man is a highly tran- 
sient individual, and is likely to move off to another 
base, without a day’s notice. Lastly, it also must be 
kept in mind that portable typewriters sold to military 
men are quite frequently borrowed and moved from 
hand to hand until they take an unusual degree of 
punishment 

Mr. Fortner meets the military market problem by 
‘oncentrating only on top-quality, better-priced type- 
writers, which can “stand the gaff” of much heavy use 
and moving from point to point 

Second, he has called upon commanding officers at 
local military establishments, and set up credit ar- 
rangements which can be handled quickly with the CO’s 
approval. Lastly, he has solved the “demonstration 
problem” with an unusual display unit, handy for any 
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Hoot, mon, here's a gr-r-and one! The erasers that correct 
mistakes written in any language—clean and quick as the 
breeze blows the mist from the moors! A Scotsman—and any 
man—will tell you the same, That’s why everybody wants 
these world-famous erasers. That's why you should feature 


them as a bargain for quality, a bonanza for profits. 










NO. 85 TITIAN. Large, velvety 
soft pink pencil rubber with con- 
venient double-bevel biased 
ends. An immensely popular 
style. 





NO. 900 SUEDE. Mokes quick 
erasures on any kind of paper. 
Its softer gray texture and slightly 
octagonal shape contribute to 
its wide popularity. (No. 9000 
Suede Whisk is the some eraser 
with a whisk-brush attached.) 


WELDON ROBERTS RUBBER CO. 
6th Ave. & No. 13th St., Newark 7, N. J. 


World's Foremost Eraser Specialists 
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SPOTLIGHT THIS 


— SWRES FEATURE 


on youn penest Office Chairs! 





e When you talk about modern office chairs and 
their body-fitting comfort features that so greatly im- 
prove working efficiency, be sure to show your cus- 
tomer the SENG CHAIR ACTION CONTROL be. 
neath the seat. Here is where comfort engineering 
Starts. 


That’s why the SENG Chair Action Control is 
such an important sales feature. It's the operating 
“heart” of your best chairs . . . designed and built to 
afford easy adjustment to body weight and height, to 
provide smooth-operating swivel and tilt for com- 
tortable working posture or relaxing stretch. 


Be sure the chairs you sell are equipped with SENG 
CHAIR ACTION CONTROLS .. . For easier selling 
and customer satisfaction. 


The SEM Comaary 


1450 NORTH DAYTON ST - CHICAGO - 22- ILL. 


SINCE 1874 WORLD'S LARGEST SPECIALISTS 
IN FURNITURE HARDWARE 
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visiting airman or civilian to try out all types of ma- 
chines, right in the store, with minimum delay or in- 
convenience. 

The massive display unit, which has been respon- 
sible for most of the portable typewriter sales out- 
growth is, as shown, a 12-foot-long “double slanted” 
platform, built across the rear of Biloxi Stationery & 
Typewriter Company’s large display window 

Four feet wide, the table slants gently from a center 
ridge in both ways, and can display 12 typewriters on 
either slant 

Those at the front, naturally, are on window dis- 
play, while those corresponding at the rear, are at con- 
venient desk-top height, ready for practice by the 
seated prospect, using a chair which tucks neatly under 
the fixture, when not in use 

Incorporated in the 12 typewriters which may be 
shown across the length of the bench are all famous, 
nationally-known brands, plus a special section for 
“fly-weights,” which are very popular with flying per- 
sonnel, who can easily pack them into B-4 bags, or 
other luggage for use when away from home. 

Every portable model, from the lowest price to the 
most expensive is always on display in the store. Each 
however, must be of maximum quality in its price 
bracket, as pointed out above 

The front window floor is kept filled with typewriter 
accessories, including paper, erasers, carbon paper, 
ribbons, ringbinders and folders. The appeal of this 
display, plus the ability to sit down quickly and prac- 
tice without help from salespeople, has sold dozens of 
additional typewriters per month for the store 


Attracts Student Trade 

The same display, of course, attracts the “student 
market” represented by college youngsters, who leave 
Biloxi for higher education elsewhere. The convenience 
of the window mass display, attracts many youngsters 
who, on a Civilian basis, can handle their own credit 
arrangements. 

“Surprisingly, we have had very few time-payment 
sales of typewriters of late,” it was pointed out, “with 
the exception of uniformed customers. Most fathers, 
sending their children away to college, we have found, 
prefer to pay cash and make the typewriter a hand- 
some gift.” 

Along with regular use of newspaper advertising 
and radio spot programs, both intensified during the 
“back-to-school” season, Biloxi Stationery & Type- 
writer Company regularly uses three “ancient” type- 
writers, kept in a rear room, as traffic-builders. 

The old machines include a Blickensderfer, a Fox 
and an Oliver, all in excellent shape, which are fre- 
quently placed at the front of the window, together 
with a price card, asking some fantastic price. 

This always gets an amused smile from passersby. 
and serves to remind many cautious people of the fact 
that typewriters may again be difficult to obtain. In 
this way, the three old machines have achieved much 
selling value.—RAL 





Incorporate Cleveland Office Supply Firm 

Admiral Office Supply Company has been incorpor- 
ated in Cleveland, Ohio, with capital of 250 shares 
Incorporators are Effie Mitock, Carol E. Stone and 
Sidney A. Thorman.—GET 





Texas Firm Changes Company Name 

Eaton Stationery Company, Inc., Plainview, Tex., is 
the new name of the former Eaton & Sudduth Sta- 
tioners, Inc. The change was announced by the secre- 
tary of state, Austin, Tex.—_WLF 





Texas Firm Opens in New Location 

Townsend Office Machine Company, formerly located 
at 211 S. Beaton St., Corsicana, Tex., has opened for 
business in its new location in that city at 415 N. 15th 
St. Larry Townsend is the owner and manager.—EEG 
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sure, S¢ llah lred PENDAFLEX folders here, 
i hundred there. It all adds up in protected prof 
ts.° But there's bigger game afoot 
Photo No. 1 is a 36 drawer installation 
Photo No. 2 is a part of a thousand drawer 
installation 
Several recent installations have been for more 
than 200,000 folders. Try one of those on you 


ish re gister! 


Yes, there’s big game loose in the PENDAFLEX 

reserve, waiting for the dealer who raises his 
sights. Want t in the hunt? A tew PENDA- 
FLEX franchises are still open. 


PENDAFLEX 


hanging folders 


OXFORD FILING SUPPLY CO., INC. 
GARDEN CITY, N.Y. ¢ ST. LOUIS 6, MO. 
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JASPER DESKS ELE 
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NORTH SHORE NATIONAL BANK OF CHICAGO Tim 
Installation by: There’s a streamlined, modern look about the newly fu 
CHICAGO OFFICE FURNITURE CO. mor 

nished offices of the North Shore National Bank of Chicago age! 
These Cosmopolitan Desks by JASPER DESK CO. reflect sma 
all the dignity, warmth and luxury that is inherent in wood tion 
WELCOME . . accompanied by all the functional features that have cart 

to the NOFA CONVENTION made JASPER DESKS so much in demand throughout this 
EXHIBIT, April 23-25 the business world. chee 


= It 
Visit our Booth O { complete line of Jasper Desks is available for every busi- ufac 














ness requirement. Dealer inquiries invited ton 


The JASPER DESK CompanyLanyie 


SPER, INDIANA ay | luti 





206 OFFICE APPLIANCES, April, 1952 | °F! 














= ee ee 


152 





The Secretary Shortage 
is Your Problem, Too! 


By Robert A. Steffes 


g THE CURRENT VOLUME of publicity concerning 
the shortage of secretaries is a challenge not only to 
office Managers, but to equipment merchandisers as 
well 

In fact, if the average office manager knew what you 
know about machinery and furniture which reduces 
man hours, he would be less frantic about searching 
for personnel, and more eager to get the proper equip- 
ment. For the time has come for the equipment sales- 
man to do somthing about easing the office production 
load 

Shoving aside for a moment the truism that better 
equipment always helps the secretary, examine for a 
moment those points of salesmanship which are now 
more important than ever. 

The duplicator may well be “that extra secretary” 
for many firms, provided it is used to actually cut down 
typing time 


Use Duplicator, Fill-ins 


In an interview with Van A. Buboltz, professor of 
business administration at the state university in Illi- 
nois, he estimated that more than 35% of routine 
typing jobs would be materially eased through the use 
f duplicated forms 

His recommendation is the use of “fill-in” letters, 
iseful for routine correspondence not highly personal 
r individual in approach. These resemble other letters, 
f course, and are signed. Put the body of the letter 
r memo is mimeographed in advance. 

The goal, Prof. Buboltz feels, is toward using the 
stenographer wisely—and that means her time should 
not be spent in routine, time-consuming matters any 
more than is necessary. That leaves more time for the 
important job of dictation and transcribing. 

The dictating machine, then, assumes a new impor- 
tance. It permits the secretary to work on live matter 
while the boss is out 

Filing systems, particularly those systems which tend 
to simplify the files, must be set up in such a manner 
that even inexperienced helpers may use them intel- 
ligently 

The fact that secretaries are getting increasingly 
fussy about even taking a job—haughtily inspecting 
the furnishings and the equipment before they accept 
1 position—is hardly a problem to shrug off with dis- 
gust. It is highly possible that their demands in this 
enviable position will be met, and that the office equip- 
nent salesman is the logical adviser in making the 
fice more comfortable and efficient 


Time-Saving Devices 

Emphasis on time-saving equipment, however, is 
more likely to be first in the mind of an office man- 
ager, and sometimes these items of equipment are 
small and inexpensive in nature 

Rubber stamps, for example, for those little nota- 
tions on copy which are now hand-typed each time. Or 
arbon paper arrangements which save time when 
many copies must be made. Window envelopes fall in 
this category, as do time-saving machines such as 
heck writers, letter openers, and stamp machines 

It would actually appear that office equipment man- 
ifacturers were prepared to meet increased produc- 
tion needs long before office managers were faced with 
the need for 


The service that the office supply store can offer to 
verworked firms is often simple to perform. The prob- 
lem is not only to assist an understaffed office, but also 
to retain the efficient personnel already employed 
Sales plans should be rightfully slanted toward the so- 
ition of these problems in direct, tangible terms 

For that reason, more offices than ever are aware 
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TIFFANY, above all, STANDS for highest 
quality at lowest annual cost. Tiffany builds the 
finest office machine stands available and has 
a world-famous reputation for quality. 


Tiffany Stands have such unusual features as 
the adjustable open top, “4” thick angle steel 
construction and heavy iron castings that cover 
casters. No wonder Tiffany is first choice of 
office workers and management every where. 





POPLAR BLUFF, MISSOURI __.. 
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SAVE EQUIPMENT 
SAVE FLOORS | 
SAVE MONEY 
and TIME 


Free Manual 


DARNELL CORP LTD 60 WALKER ST NEW YORK I} NY 


1 4 CALIFORNIA 36 N CLINTON CHICAGO 6 iil 
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that the time finally has arrived when large pieces of 
equipment and furniture are necessary; that account. 
ing machines, electric typewriters, and photo copying 
machines are more than just a luxury—they may bea 
necessity. 

Let’s examine these secretarial gripes for a moment. 
and determine to what extent the equipment salesman 
fit into the picture. 

They are definitely concerned with the condition. 
age, or brand of the typewriter. They want comfort- 
able chairs, and equipment that harmonizes—yes, even 
drapes! Some girls turn down a job because there js 
no electric typewriter. “‘They don’t make you so tired,” 

They expect some sort of office budget which provides 
for labor-saving devices. They demand streamlined 
furniture, and comfort! 

In addition to the larger items of equipment, a new 
market exists for pre-cut stencils, or carbon backs im- 
printed with forms which require only brief filling-in 
before running. 

Automatic typewriters operated with punched tape 
already are proving a boon to offices which require 
much form-letter typing. And the printed (or dupli- 
cated) communication is readily being accepted as a 
substitute for the ribbon-ccpy sales letter. 





Partners Find Business in Suburb 


Hatboro, Pa., a suburb of Philadelphia, now has its 
own office appliance and stationery store. This small 
suburban community has recently been growing by 
leaps and bounds since several large industrial and 
steel firms has been opening in nearby Pennsylvania. 

The new outlet, known as Worstall’s Stationery, is 
the only exclusive office and stationery shop in the 
area. Opened jointly by Russ Worstall and Reynold 
Wilson, both partners are devoting their entire effort 
to commercial and industrial sales. Store management 
is under the guidance of Jack Haage. 

Russ Worstall is an “old timer” in this field. He 





Suburban Business... Jack Haage sells stationery supplies 
in new Worstall’s store, Hatboro, Pa. 


formerly was a representative of office equipment and 
supplies, working out of his home and covering the 
Hatboro and adjacent area. He resided in Hatboro. 
With the influx of business and new building projects 
going up, he felt that now was the time to start an 
office and stationery retail outlet and was joined in 
the venture by Mr. Wilson. 

“Both partners of the business are out contacting 
commercial users of equipment and supplies that we 
stock, while I handle the store traffic,” says Mr. Haage. 
“It is getting heavier daily and we are constantly 
adding new lines.”’ 

The store is located on the main shopping street in 
Hatboro and ties up promotionally with various types 
of business-getting arrangements.—PL 
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INVINCIBLE FURNITURE 
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Why it pays users to buy INVINCIBLE 
“FOR BETTER BUSINESS LIVING” 


AN “INSIDE STORY” — 

From the standpoint of beauty and efficiency, Invincible 
metal office equipment is a joy to have in any office. But 
you have to know about below-the-surface features to fully 
appreciate its comfort and lifetime durability. A good 
example is the Height Adjustment Feature shown in the 
drawing at the left. The foot may be screwed up or down 
to permit the user to adjust desk height at any point between 
29 and 303% inches. Floor contact is provided at 4 positions 
— eliminates rocking on uneven floors. Large, rugged, 
securely anchored sleeve gives added strength to withstand 
jolts and side strains of moving — improves appearance — 
provides exceptionally stable desk support. Glides at bottom 
of each foot are of rust-proof material — prevent rust stains 
on floor after scrubbing. For detailed information on other 
distinctive construction features which convince users that 
Invincible equipment is a wise investment for better business 
living — write the factory direct. 





COMMERCIAL OFFICE EQUIPMENT 


CO. © MANITOWOC, WISCONSIN 
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Withstood the fiery Ordeal of LONDON BLITZ 


Tested in Peace — Proved in War is CHUBB’S proud Record 


CHUBB INSULATED FILES 
for FIRE PROTECTION 


1-2-3-4 DRAWER CAPACITY 
with EXTREME DEPTH 


DEALERSHIPS 
AVAILABLE 


PROMPT 
DELIVERIES 


Write For 
Illustrated Literature 
And Dealer Prices 





BELOW IS PHOTOGRAPH OF ACTUAL TESTING OF A 
CHUBB INSULATED FILE 


HAVE YOU CONSIDERED KNOWN PROTECTION AGAINST 
UNKNOWN PROTECTION? 


THIS INSULATED FILE HAS UNDERGONE MOST RIGID TESTS 





Illustrated here is one of the combined fire and drop tests of CHUBB Security 
Files. After being subjected to 2 HOURS intense furnace heat, file was im 
mediately — to solid concrete floor, then put back into furnace and 
= subjected to intense heat for a period of half an hour. File was then 
allowed to cool and all contents, consisting of loose papers of various 
textures, found to be perfectly intact 

Detailed description of construction 
upon request. 


Manufactured by 


CHUBB & SONS LOCK & SAFE CO. LTD., LONDON, ENGLAND 
Makers to the Bank of England 


L. O'D. LEE 


DISTRIBUTOR FOR U.S.A 


90 WALL STREET NEW YORK 5, N. Y. 


special features and tests supplied 





OPPORTUNITY! 


Here is an opportunity that perhaps only 
comes once in a lifetime. 


4100 SAFE DEPOSIT BOXES and BANK LOCKERS 


of various sizes listed below for 


IMMEDIATE SALE 





The above illustration shows a small portion of this outstanding 
vault equipment which was manufactured by one of the industries 
nationally known companies. They are equipped with the world’ 
finest locks 


SAFE DEPOSIT BOXES 


Height Width No. of Height Width No. of 
(Inches (Inches) Boxes Inches Inches) Boxes 
A 5 1774 7% i ri) 
2'/, 5 1013 9/4 1 3% 
3% 5 458 9 16 3% 
5 5 160 15 16 x 
3% iT | 64 22 16 9 
4% | 91 14 22 14 
6'/, i 42 22 22 14 
BANK LOCKERS 
Height Width No. of Height Width No. of 
(Inches) (Inches) Lockers Inches Inches) Lockers 
64 44 2 36 38 2 
48 4 ! 17 28 3 
24 32 10 24 24 2 
30 27 10 23 29 2 
19 30 6 36 26 i 
30 34 2 24 19 10 


ALL BOXES 24 INCHES DEEP 
There is also a large safe containing individual compartments which hold 
the keys for above lockers and boxes 


Are you in a position to Sell the above equipment to banks in 
your territory? If so here is a wonderful bargain for your bank 
clients as well as an outstanding opportunity for your own oF 
ganization. The equipment listed above is offered for immediate 
sale by a leading financial institution in the Metropolitan New Yori 
area. We suggest you contact all banks in your territory im 
mediately as this equipment is subject to prior sale. 





APPOINTMENT FOR INSPECTION 
CAN BE MADE BY AN INTERESTED BANK 
THROUGH THEIR NEW YORK CORRESPONDENT 








EXCLUSIVE SALES AGENT 


L. O'D. LEE 


90 WALL STREET NEW YORK 5, N. Y. 
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let's Study the Record 


A talk given by Mrs. Alva R. Menzies, records 
nanagement consultant of A. R. Menzies As- 
ociates, before a recent luncheon meeting of the 
fice Executives Association of New York, N.Y.) 


s THE TERM “FILING” implies the enhancing of 
ne’s position by finding more things to file. “Records 
nanagement organizing active records for the 
seriod of thi usefulness, on the other hand, en- 
urages the elimination of the mountains of paper 
rom files and vaults 
We often hear the expression “the heart of the 
fice” applied to a company’s records. At the Midwest 
Records Management Conference in Chicago in 1947, 
sugene Whitmore, editor of American Business, titled 
is remarks “The Heart of the Office.” Let me read a 
few excerpts from his talk: 
The records department is the heart of the office 
The heart is an organ of circulation which pumps 
blood out through every section of the body. Then, 
after that blood is used, it comes back to the heart 
Isn’t that like records department? You pump 
information < to every department of your busi- 
ness and then it comes right back 
We don’t to clog the arteries with a lot of 
worthless material. It is not always the duty of the 
tment to love, cherish, and OBEY 
paper which finds its way to the de- 
i the question as to whether it should 
go to all should be asked by the person 
receiving in the mail. If this is done, a lot of 
material which has been going to the files will auto- 
1 decent burial in the business grave- 
ebasket 


records depal 
every piece 
partment 


the file 


matically get 
the Vast 


. “a 
vara 


lrivial Records Pose Problem 


are many valuable records in any 
h must be kept indefinitely, but these 
papers are never a problem. It is 
duplicating records which some 
because they are mentally too 
lazy to stop and ask themselves these questions 
How long ill we keep this record? and ‘Are there 
any other records which would give us the same in- 
formation if needed it?’ 

I am sure you all Know about the wonders of 
microphotography. You can take a whole battery 
of files, photograph all the papers, and the film will 


I know the 
business whi 
really valuable 
the trivial, the 


people want filed, 


occupy abi ; much space as a powder puff. Be 
a booster for micro-filming. It will save your com- 
pany time al space 

The reco! lepartment can be the biggest head- 
ache in a business, and it can be the greatest satis- 
faction. The no more pleasing sensation than 
to go to the records room and say, ‘About three years 


ago, I wrote etter to a man named Johnson, no, I 
it was Jansen, or maybe it was Johannes 


f ré is management in all its phases. It 
wast your time to give you a re-hash of 
rks, so I shall limit myseif to giving 


Puess 

anyway, he with General Mills, or maybe it was 
General Foods, I’m not sure—but will you find the 
letter.’ An ip it comes 

A well ords department means everybody 
has to put something into the files besides papers; 
hey have t in a little ‘common sense,’ and a lot 
of sound cing. When that happens, the records 
lepartme! truly ‘the heart of the office’.” 
A great dea s; been written in recent years on the 
ect oO 


Cil CORE!) at Ad 
1 the followi1 list of available articles for your 
siderati 
Filing is a Tool of Management’’—by Bertha Weeks, 
NOMA F May 1949. 
If Filing C Too Much’—by I. J. Berni, Office 
Manage! t & Equipment, September, 1950 
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ALL-ALUMINUM 
PORTABLE REGISTER * 


...» for accurate records... 


easier. 





That's the 


reason why this Hano Portable Register is so 
popular. Three basic models provide form sizes 
to fit any of your record-keeping needs. 


* Just one of the many HANO Registers 


... all fully illustrated in “HAND 


WRITTEN RECORDS” .. 


your copy today. 


. write for 
Established 


dealers wanted in the South, 
Southwest and Mid-west. 














COMPANY INC. 


HOLYOKE, 


MASSACHUSETTS 
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LISTO! 


The Marking Pencil that 


Retailers Want LISTO 


pricing merchandise. Listo is the pocket 
pricing system that writes on metal, 
writes on glass, writes on cellophane. 


uses Listo Marking Pencils daily. 


Housewives Need LISTO 


and dozens of other jobs around the 
home. They like Listo’s hundreds 
of uses—they buy Listos because 
they're so simple, so easy to use. 


Businessmen Buy LISTO 


Businessmen buy Listo Marking 
Pencils for their shipping rooms, 
stock rooms, advertising and other 
departments because they do 

so many jobs—so fast and j 
inexpensively ! 








EVERYBODY BUYS LISTO! 


That's why a small investment means big profits | 





“Nobody wants anything but LISTO!” dealers report, 
“That's why we feature LISTO exclusively.’ That's 
the story everywhere—for there's only one LISTO... 
the best advertised, the biggest selling marking pencil 
in the world. National magazines, as well as leading 
trade publications tell the LISTO story millions of 
times a year. Cash in...feature LISTO! Only LISTO 
has the patented “Grip Type Sleeve” that grips the 
entire length of the lead. Prevents breakage, the leads 
do not fall out. 
EXTRA HEAVY LEADS THAT 
DON’T BREAK 


In 6 COLORS 
BLACK GREEN 


RED YELLOW 
BLUE BROWN 





Solid Colors in the Box 


AN EXTRA SLEEVE IN EVERY BOX OF LEADS 






LISTO PENCIL CORP., Alameda, Calif. 
In Canada: LISTO PRODUCTS, Ltd., Vancouver, B.C. 
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Retailers want Listo Marking Pencils for 


Grocers, druggists—every retailer buys and 


Housewives need Listo Marking Pencils for 
dressmaking, home canning and freezing, 


“Why File So Much So Long?”—by Leta J. Stroben 
Office Management & Equipment, September 19§} 
“Your Records and the Atom Bomb’’—Speeches a 
Records Management Forum, 1950. Available from 
Records Management Association. 
“Protecting Records in Time of War’’—by Russejj 
Jackson. Available from AMA or Socony-Vacuum 
Oil Company. 
“Public Records Management’’—Public Administra. 
tion Service, 1313 E. 60th St., Chicago. 
“Typical Times for Clerical Actions’”—Policyholdergs 
Bureau, Metropolitan Life Insurance Company, 
“A Report on Microfilm’’—Diebold, Inc. 
“A Yardstick for Filing Costs and Efficiency”—Rem 
ington Rand Inc. 7 
“Standard Practice Manuals’—by Carl MacKe 
NOMA Conference Proceedings 1947 
“Suggestions for Planning a Program for Protec 
of Business Records’”—Commerce & Industry 
ciation of New York. 
and other articles listed in the NOMA bibliograp 
In keeping with my desire to make this session 
records management as useful as possible to you, 
have had mimeographed for distribution now a qu 
tionnaire called “Let’s Look at the Records.” 
How good is your records management program? ® 
Check this list and rate your company on the eft 
ciency of its records department: : 


GROUP I 
1—Are your systems of filing simple so that 
they can be operated without codes or 
other obsolete techniques? 3 
2—-Are file drawers uncrowded so that it is 
easy to get papers in and out? 
3—Are your filing cabinets in good repair? 
4—Are folder tabs typewritten so that they 
can be easily read? 
Are the contents of the miscellaneous 
folders arranged in proper sequence? 
6—Are the contents of the drawers indexed 
for quick reference? 
Do you have a method of keeping track 
of papers borrowed from file? 
8—Is everyone except the records depart- 
ment personnel forbidden to file papers? 4 
9.—Do you use a mechanical device for sort- 
ing material to avoid spreading papers 
out on desks in piles? = 
10—Is material collected at stated intervals 
from departments and desks of officials? 2 


GIVE YOURSELF FOUR POINTS FOR 
EACH AFFIRMATIVE ANSWER IN 


uw 


~) 


GROUP I Total - 
GROUP II 
11—-Are your records of common interest 
centralized? a 
12—Are routines in the records department 
streamlined to avoid duplication of work? 4 


13—-Are your records co-ordinated so that 
duplicate copies are not retained in vari- 
ous departments? “ 

14—-Is your arrangement of cabinets com- 
pact so that clerks are near their work 
and avoid long stretches of walking? 

15—Is the department well lighted? 

16—Are papers marked properly for file so 
that uncompleted business may be read- 
ily noted if sent to file in error? 

17—Do executives send papers to file prompt- 
ly instead of accumulating them in their 
desks? 

18—Are the copies of all forms and corre- 
spondence sent to file clear-cut and 
legible? (File copies are the ones most 
frequently used.) 
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| DESIGN: YEARS AHEAD OF OTHER MAKES 


New in design from the desk up, the revolutionary all- 
ctric Clary Adding Machines and Cash Registers are 


tually years ahead of ordinary machines... engineered 

in entirely new principle that makes them up to 48% 
ster than other machines. With Clary you have two 
sic lines of machines—double profit opportunity. Sleek 


ing — plus amazing performance and many exclusive 


tures — make the Clary easiest to sell. 


C\ary '= 





3] | FRANCHISE: BIGGEST MONEY-MAKER OF ALL 


iry’s re ry Profit-Sharing Franchise has in- 

ced more dealers to switch to the Clary family — and 

with it—t to any other make! Here’ s why: In addi- 

to a normal trade discount plus a cash discount and 

s sales bonuses — Clary actually shares with you its 

fits on you el quota sales. And because the easy-to- 

ell Clary is the most quickly accepted machine in his- 
ry. you're nake more money! 


rr is ome today ———— 
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‘ee| ONLY Clary OFFERS YOU THIS 


““| MONEY-MAKING [i EE] LINE: 








fS PROMOTION: REACHES MILLIONS MONTHLY 


Clary Adding Machines and Cash Registers are backed by 
powertul advertising which reaches millions of readers 
every month in the pages of Saturday Evening Post and 
Collier’s. The continuous Clary promotion program also 
provides a unique manpower development plan and many 
other sales helps such as direct mail material, new sales 
development incentives, and local advertising on a gener- 


ous cooperatiy e basis. 


only Clary. sells as fast 


as easily 


with as much profit 


and security 


e*eeeesenetee3eneeeeeneteeenee#e#ee#e#e#ee#e#e#e#e#e#e#e#e 
Clary Multiplier Corporation, Dept. A-2 
San Gabriel, California 
Please send me immediately full information about the many 
advantages of a Clary franchise. 
Vame —- —E ee ———e — 
Slore a. 
SS ee ae ae 
City a ) State ere ee 
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nother: Hep inthe RightDirection 


ADpps-New 


/ 
iy, ALUMINUM STRAIGHT 
ARMCHAIR TO LINE 


al 

Y HIS STURDY new beauty is another 
example of how a bright profit picture 
is being assured for the future of Ohio Chair Dealers. 
Rest-All aluminum posture chairs, like others of this pre- 
ferred type, are limited in total production by the severe 
restrictions on materials. But this does not prevent plan- 
ning for the future...in this case, to develop new models 
so that Ohio Chair Dealers may have a more complete 
line with which to capitalize on the demand as soon as 
restrictions are relaxed. Other new models are still to 
come. Greatly increased plant space and production facil- 
ities are also prepared for. Every pos- 
sible step is being taken to build today 
for tomorrow's peak sales and profits 

with Rest-All Chairs. 


FP STENOGRAPHIC 
No. 585 


















She 
Conference 
No 950 








SADDLE seat, thickly cushioned. 


Welded joints throughout. All aluminum 
parts brought to high satin finish and 
permanized with final, plastic coating. 
Available upholstered in Goodall fabrics 
or U.S. Naugahyde, in wide color range 


CLERICAL 


to match any Rest-All model or in bright No. 700 


SOLID BACK 









hues. 











SWIVEL 
No. 900 




























































EXECUTIVE 
SWIVEL No. 1100 


28 W. MADISON AVE., YOUNGSTOWN, OHIO 
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19—Do you have a centralized follow-up sys- 
tem maintained by the records depart- 
ment so that papers needing future at- 
tention are brought up automatically? 

*—Do you have an up-to-date Records 
Manual of Procedure? 


GIVE YOURSELF THREE POINTS FOR 
EACH AFFIRMATIVE ANSWER IN 


GROUP II Total 


}ROUP III 
Are routines of the records department 
organized to eliminate fatigue? 

»2—Is service from the department designed 
to prevent clerks from drifting away 
from their desks and congregating in the 
records room? 

293—Do you have a training program for new 
clerks so that they become thoroughly 
familiar with each routine? 

4—Has a schedule of retention been pre- 

pared so that stored records can be dis- 

posed of at regular intervals? 

Are transferred records indexed so that 

they are readily accessible? 

2%—Do you have a central control for all 
transferred records? 

17—Do you use an alphabetizing test for ap- 
plicants for records clerks? A topical test 
for subject filing? 

28—Do you give your records supervisor an 
opportunity to discuss her department’s 
progress or problems with you? 


GIVE YOURSELF TWO POINTS FOR EACH 
AFFIRMATIVE ANSWER IN GROUP III. 


Total 
GROUP IV 
29—-Is your research matter indexed by con- 
tent and cross-indexed? 
30—Are all administrative files co-ordinated 
and indexed by content? 
31—Are your board minutes and committee 


meeting minutes indexed so that a given 
topic can be readily located? 

32—Are your reference books and technical 
publications, however, few, kept together 
as a library and indexed by subject, 


author and title? 
33—-Are the purchase department catalogs 
indexed by content so that reference can 


be made by type of product? 
34—-Is market information indexed by topic 
to be used as a source of new ideas? 
35—Is the control of your records program 
in the hands of an executive or of a 
committee 


GIVE YOURSELF TWO POINTS FOR EACH 
AFFIRMATIVE ANSWER IN GROUP IV. 


Total 
GRAND TOTAL 


Here’s how to rate yourself 
Add up your score, making sure you have given the 
of points for each group. Regardless 
if your score for the first 10 ques- 
tions (GROUP I) is less than 32, your system needs 
reviewing. If your total score is: 

70 or over—You have a good workable system. 

60 to 70—-Your system is only fair 

50 to 60—-Your system is poor. 

Under 50—Your system needs immediate overhauling. 

(Permission to use this material has been granted 
by Record Controls, Inc., 209 S. LaSalle St., Chicago.) 


orrect numbe! 
_— . ‘ . . 
i your total score 
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The Teacher 


—One of your biggest 
markets for the sale of 


FLO-MASTERS FLASH CARDS 


1\OME\ K _| 
A recent letter-writing contest run ry Two | \ & | 
in teachers’ publications revealed “ , io ‘ 
more than one hundred uses for the 3 THREE | a \_ | 


FLO-MASTER in schools. Of even 
greater importance—more than half 
the letters referred to the saving of 
TIME effected by the Flo-master 
with its magic felt nib. A typical 
example — “gives a teacher more 





speed in getting things ready”. 


Here’s a golden opportunity for YOU! Get just 

one teacher to use a Flo-master and watch 

the others flock in. Better yet—demonstrate the. 
Flo-master to the purchasing agent of your 

local school system. But don’t miss this big mar- 

ket for the sale of Flo-masters and a steady 

repeat business in Flo-master Inks. 


4 Teacher Publications 


A regular schedule of Flo-master advertisements is 
appearing in leading national teachers’ magazines 
with a total of more than 1,600,000 individual ad- 
vertisements during 1952. 


Send for a copy 
A broadside with illustrated examples of the 
use of the Flo-master in schools has just been 
published for distribution among teachers. | 
Write for o copy to Cushmon & Denison Mfg. | 
\ 








Co., Dept. H-3,153 W. 23rd St., N. Y. 11, N.Y. 


Flo-master 


The ‘Miracle’ Pen with the FELT TIP + 
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JASPER TABLE CO. 


announces a Versatile Work Desk 
suitable for the office or school 


UTILITY TYPEWRITER DESK 






T 134 
Size 20 x 34 x 27* 
* Also available in 29” height 






An ideal desk designed to meet present day office 
needs and to match your walnut, oak and mahog- 
any office furniture. Excellent for school uses- 
typing classes, bookkeeping classes and teachers 


desks where space is a factor. 


UTILITY 
TYPEWRITER TABLE 


A popular style designed 
to meet present day office 
needs and to match your 
walnut, oak and mahogany 
office furniture. Also ideal 
for schools. 


T 132 





T 132 18 x 32 x 27" High 
Table, one drawer, one slide 
18 x 32 x 27" High 
Table, No drawer or slide 


T 132A 


Jasper Table Co. offers a complete table line for 
the Classroom, Library, Office, Cafeteria, Study 
Hall, etc. Write for catalog. 


WRITE FOR COMPLETE LITERATURE 


JASPER TABLE 


ques «€6COMPANY, INCORPORATED cue 
JASPER INDIANA 
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In April of 1882, When: 


Williamson's grip tablet was a new product on the market. Sheets 
were not glued together in the ordinary manner, but were held in 
place by a band at the top of the tablet. This enabled the user fo 
insert or take out one or more sheets at will. . . A trademark was 
issued to the Eagle Pencil Company for the symbol ‘Eagle,’ expressed 
either by word or pictorially. . . . The employees of Milton Bradley & 
Company, Springfield, Mass., had a house-warming and dedication of 
their new factory. . . . Morris & Ireland, New York City, introduced 
what it claimed was the only eight-flange safe made in the world. 


. (From files of the American Stationer 


In April of 1892, When: 

The Samuel Hano Company, manufacturing manifold books, moved 
its factory to Boston from Aliston, a suburb of the city . A lead 
pencil with a calendar attachment was introduced as a novelty. An- 
other ingenious device was a pencil eraser in the form of a thimble 
with a rubber tip. A light chain joined this convenient little article to 
the blunt end of an ordinary pencil. The New York News Company 
introduced the Capillary pen feeder which consisted of a small spiral 
with attaching rod and base, which, when attached to a pen, had the 
effect of transforming it into a fountain pen. . . . Preparations were 
being made for holding the Columbian Fair in Chicago the coming 


In April of 1902, When: 

President Samuel Ward of the Samuel Ward Company presided at 
a meeting of the Boston Stationers Association. . . . Carl 1. Crew, for- 
merly with the H. S. Crocker Company, opened offices in San Francisco 
as a manufacturer's agent. . . . The Chicago Binder & File Company 
received an order for 6,000 of its Perfection files from the Treasury De- 
Two college boys introduced a fountain pen chain letter 
scheme. .. . A. A. Weeks offered the Dandy mucilage bottle claimed 
to eliminate the annoyance of mucilage flowing down the sides of the 
bottle. . . . “Noah was the first man to advertise. He advertised the 
flood, and kept everlasting at it until the flood came,” said Charles 
H. Coles & Company in a mail enclosure . (From files of the Amer- 


partment... . 


ican Stationer 


In April of 1912, When: 


Consolidation was completed of the selling organizations of the 
Remington, Smith-Premier and Monarch typewriter companies. . . . An 
editorial in Office Appliances declared, ‘For every four typewriters 
sold, some manufacturer must make a vertical letter file to handle the 
output. The more typewriters sold, the greater is the demand for 
pencils, paper, typewriter carbons, carbon paper and all supplies for 
the office, including office furniture, files, second sheets, copying books, 
holders, cards, indexes, and so forth The Stationers Board of 
Trade held its 38th annual banquet at the Hotel Plaza in New York 
City with President Henry C. Bainbridge presiding From files of 
Office Appliances 


In April of 1922, When: 


The General Fireproofing Company, export department, backed up 
its Propellor pencil with a broad guarantee. . . . Placed on the market 
was the new Xcel standard and Word-Writing typewriter. It had 22 
words on the special keys, these words said to comprise about 32% 
of all words ordinarily used in writing Frank E. Tupper and James 
F. Tate staged ao successful business show in Philadelphia Edward 
J. Manning discontinued his connection with the typewriter business and 
opened the Manning Business Bureau in Hartford, Conn. The J. K 
Gill Company of Portland, Ore., planned to erect an eight-story build- 
ing costing about $300,000. . . . (From files of Office Appliances). 
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- stomer is looking for a chair for himself 





Harter 65, he'll get an immediate impression of 
hen he sits in the 65 he'll think, “This is the ) 
Deep foam rubber cushions and correct posture MODEL 65 SWIVEL ARMCHAIR 
up esig e easy handwheel adjustments see to that 


\ the years as his chair retains its comfort and smart 


 %, peal think well of the man who sold it to i a 
nes N ks on this quality chair... You've made a LI Oo Dp oo Dp 
th ‘7 ; : 

, tt sell a Harter « ri nm n 
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. H tion, 425 Prairie Street, Sturgis, Michigan POSTURE CHAIRS 


STURGIS, MICHIGAN 
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you sell 


LUXURY 


you sell 


DURABILITY 





you sell 


SATISFACTION 
A 


in your Genuine Leather upholstered furniture 


You sell the luxury of the genuine ... the luxury of beauty 
the luxury of long wear with simple care... in selling your 


customers fine furniture for office use ... upholstered in Genuine 
Leather. No other material can match Genuine Leather for its 
durability... the distinction and character it lends to any and 
every office so decorated and furnished. Follow the trend to 


the genuine . .; to Genuine Leather ... by featuring... recom- 
mending . .. selling Genuine Leather upholstered furniture 


and enjoy the profit and satisfaction that every sale affords. 


THE UPHOLSTERY LEATHER GROUP - ZJanners’ Council of America 
100 Gold Street + New York 38, N. Y. 





American leather Manufacturing Company, Newark, N. J . The Ashtabula Hide & leather Company, Ashtabula, Ohio 
Blanchard Bro. & lane, Newark, N. J . Eagle-Ottawa leather Company, Grand Haven, Michigan . Garden State Tanning inc., Pine Grove, Po 
The Lackawanna leather Company, Hackettstown, N. J . Rade! leather Manufacturing Company, Newark, N. J 


218 OFFICE APPLIANCES, April, 1952 















we SS = re 85 bee OS 


St 


sh 


Ci 


Ja 
er 


0! 


———<—=<=~- ;— 


1ca 


952 





Penn-Mar-Va Travelers News Notes 


HARRY TEHAN, JR., CORRESPONDENT 
4617 ROSEDALE AVE., BETHESDA, MD 


Washington stationers held a very successful third 


February 7, with 260 in attendance. A very friendly 
and enjoyable affair. Forty-four Penn-Mar-Va mem- 
bers sponsored a delightful cocktail party preceding a 
much enjoyed turkey dinner. President Wade Land 
celebrated his birthday that evening and Ann Sinis- 
galli celebrated hers, too. 
oe > o 
Roe Jarman of Charlottesville, Va., presided over the 
Richmond Stationers Association dinner at the Com- 
monwealth Club on February 6. Ninety members and 
guests attended on the occasion of the 32nd-year cele- 
bration of this association’s meetings. 
> > > 
Governor Cammack of the Fourth district attended 
to welcome the membership to the St. Pete meeting in 
April. Homer Smith of Washington urged the use of 
NSOEA training manuals and Harvey Whidden, W. A. 
Sheaffer Pen Company sales manager, discussed and 
explained the manufacturer’s excise tax on writing 
instrument 
> > > 
Paul Burbank, NSOEA general manager, gave an 
earnest talk on the billion dollar economy in this coun- 
try and on the necessity for extra and continued 
selling effort needed if this economy is to continue 
> . > 
Harriet and Quart Graves of the Eversharp family 
are vacationing at Hamilton, Bermuda, while Joe and 
Louise Runnels, of Commercial Office Furniture, Wash- 
ington, have returned, rested, from a Florida and Cuba 
vacation 


> > * 
Bill Vogel, the Sengbusch man, was married recently 
in Philadelphia, Pa 
> = > 


Ed Bockmiller, president of Baltimore Stationers, 
and Mrs. Miller were enjoying the Baltimore atmos- 
phere while attending the Washington Stationers 
dinner. Sam Rosendorf, Third District governor, was 
up from Richmond to attend the same affair. 





New England Travelers Club News Notes 


New Officers of the club, elected at the annual meet- 
ing held January 7 at the Hotel Puritan, are: 

President, Edward P. Stockwell, first vice-president, 
Phillip G. Powell; second vice-president, John T. Wil- 
son, Jr.; secretary-treasurer, Ralph Girard; auditor, 
Bernard Hartwell; executive committee, Nathaniel P. 
Blish, Philip F. Pike, Michael Ohanian, John J. Dunne, 
Russell G. Paquette and David W. Keir. 


* = > 
The club mourns the death of a member, Bob Riddell, 
who had bee! ynfined to his home for many weeks 


> » 7 


Dave Parker, who has been associated with Sam 
Bluestein of Boston for some years, has purchased the 
Copley Stationery Company of Brockton. 

> . > 

Marsten Office Outfitters is now located in a new 
store, 104 West St., Pittsfield, Mass., under the leader- 
ship of Alex Marsten and Bill Herman. 


7 om > 
Bill Bigglestone, Sr., has joined his son of Capitol 
City Stationers, Montpelier, Vt. They have plans for a 
rogressive business venture in the north country. 
+ ” > 
The NET Club past president, Ed Knapp, and Mrs. 
Knapp observed their golden wedding anniversary 
January 29. They had their three children and six 
grandchil n with them on this wonderful occasion 
> > > 


Dana F. Pratt, 71, retired on January 11 from Thorp 
& Martin ‘ pany after 47 years in the stationery 
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HASKELL REPRESENTATIVES 
WILL BE THERE TO GREET YOU 


Victor C. Corkran.................New England Areca 
Merry Det nncceeeeeeere b OUEST 
Hal Johnsen............................-Chicage Aree 
Frank Kim geen West Coast Area 


David Kohansky..... 
Sid Lichtenstein... 


_ uulMew York and Export 
owAiddie-Atiantic Area 








Bill Th meen West Virginia Area 
Howard Marks.......__.._.N. M. and West Area 
Frank Neville... Southern Area 
Hugh A. Steger... Missouri Area 
Bud Haskell / ; 

Ed Meskell Home Office 






HASKELL, INC. 
303 EAST CARSON ST. 
PITTSBURGH 19, PA. 
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Shade swings in 180° or 


Exclusive ILC feature. Un 


derwriters approved 





FLUORESCENT 
DESK LAMP 


WITH ELECTRIC CLOCK 





available — $17.95, $22.95. 
Lustrous Brown or Modern Grey. 


$ g 5 Without Clock, $13.95 Retail 
J « Models for 2 Tubes Also 


Top Dealer Discounts. 








THE ILC DIRECTOR is America’s first decorator-styled 


desk lamp. . 


. priced right for both home and office. It 


brings handsome returns in both the replacement and 


gift markets. May we suggest an order that will prove 


this to your own satisfaction 


> 


SPECIFICATIONS: Operates on 110/120 volt, 60 cycle, 


A. C. current; 


uses standard 15-watt fluorescent tube. 


Telechron electric clock movements. Bonderized baked 


enamel finishes, with pedestal plate and pen tray in bright 


gold finish. Base is felt covered. Instant starting switch, 


6 ft. rubber 


cord. Height 10 inches; width 20 inches. 


Weight, 9 pounds, packed in individual cartons 





a tube. Weight 8 Ibs., 
ie) | = ndividually packed 
Vint BE cncee omc 
4 / 
Cag “hss / ORDER DIRECT 


THE 4900 


tandard model is a 
high quality desk lamp, 
nderwriters 
approved. Finished in 
grey or brown. Uses 
5-watt fluorescent 5895 


doi A 
M jel 4 


2 for 


FROM THE FACTORY 


INDUSTRIAL LAMP CORP., ELKHART 2, INDIANA 
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industry. While sitting in his chair at home during 

this first week of retirement he collapsed and died. The 

sympathy of NET Club goes to his family and friends. 
* * * 

Michael Watson Smith, weight nine pounds even. 
screeched a welcome to his parents, Mr. and Mrs. Max 
Smith on January 14. Max is the New England repre- 
sentative for Joseph Dixon Crucible Company. 

- . + 

These items are taken from the New England Trav- 

elers Club News, faithfully edited by John F. Nackley. 





News Notes from NSOEA District No. 4 


R. E. HILBURN, CORRESPONDENT 
644 N. HIGHLAND AVE., ATLANTA, GA 

You’ve heard about the one that got away, haven't 
you? Well, all of us thought that Allan Sommerfield, 
firm of the same name doing business in Atlanta, Ga.., 
had done just that, but along comes a winsome “widdy” 
name of Fitzgerald and changed all that. Yowza, ole 
Allan bit the dust in true western fashion. He not only 
got himself a better half but a family too—a boy 11 
years old and a daughter, six. The Sommerfields are 
now “at home” at 2921 Lenox Road, N. E 

” + . 

Just in case you guys have forgotten, Roy Martin’s 
address, (Carithers-Wallace-Courtney, Atlanta) it is 
as follows: Ward 21-B, Lawson General Hospital, 
Atlanta. 

* cs . 

Augusta Office Supply Company, Augusta, Ga., is in 
the process of expanding. It is taking on the building 
in the rear for warehouse space and will enlarge the 
present store area by about one third. The combine 
of Taylor and Johnson has done a marvelous job with 
a relatively new firm and we are looking for even big- 
ger and better things from it 

* * * 

Bumped into “Hank” Walden, Wilson Jones’ “man 
Friday” in these here parts and he introduced me to 
Fred Childers. Fred is to cover a good portion of the 
South and Southeast for W-J and leave the “soft stuff” 
for “Hank.” Fred hails from Oklahoma, which classi- 
fies him as an “Oakie,” and comes fresh from the firm 
of Field’s Stationery in Tulsa. Later I bumped into 
them again, but this time Fred had the “boss” with 
him, down in Joe Dale’s Cellar where they were par- 
taking of one of Joe’s superb steaks. Seems that they 
took me up on my recommendation. I still maintain 
that Joe has the finest steaks anywhere in America. 
(Don’t I take the biggest bites ever?) Fred expects to 
be at the St. Pete fracas so we will see to it that he 
is “initiated” properly. 

Heard from the above source that Cliff Clifton, a 
former Wilson Jones representative, is back with the 
firm, operating out of Houston 

Zac Smith’s new “front end” sure does do things for 
the store. Just about like the gals, bless ‘em; when 
they come out in all their “war paint” one hardly 
recognizes them. Nice going, Zac 

Wondered what ailed Vanter Taylor, S. C. Toof Print- 
ing Company, Florence, Ala., when last there? He was 
as fidgety as a “client” before the income tax man. 
Upon asking, learned that Vanter’s wife, Barbara, was 
‘expecting’ any minute. They have a boy, Vanter Jr., 
now 20 months old. Best of luck kids—lemme have 
the details as soon as available 

. * . 

Floyd and “Willie” Landers, Landers Office Supply 
Company, Sheffield, Ala., are scheduled to make a trip 
to Mexico City in May. Floyd is the “delegate” from 
his local Rotary Club to the International Convention. 
They plan to come back via the Grand Canyon 


. * * 


Business Equipment Company, Tuscaloosa, Ala., is 
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iow Seeger “Eye Comfort” desk top 


@ Here's the latest in ’round-the-clock working 


comfort. Berger’s new, light, “eye comfort” desk top 
blends softly with papers, offers no harsh contrast, ( | S 
rests the eyes. j 


This Berger Executive Conference Steel Desk is built 
for the big boss . . . and shows it in every inch. A 
big and brawny beauty—with “eye comfort” top 


. o . . e 
overhanging graceful, tapering pedestals a full nine | 
inches at sides and back—it allows time-saving eases e e S 
conferences right at the desk . . . in comfort. 5 


New design offers knee-and-leg-room aplenty. New 
locking convenience. Easy-gliding, full-opening, 
dust-proof drawers. Trim, smart, lower lines. Lasting 
beauty of modern platinum gray, rich walnut and 
mahogany wood grain finishes. 
















DEALER’S MEMO: | 
i ing in 
Berger advertising currently » pperyr~ t 
‘onally-circulated Business an ge 
sath ement magazines, and is designee ne 
aeses important prospects ee own 
Berger for free reprints to use or 
sales meetings and store promo 





This is just one of eight models making up the all- 
new Berger 5000 Series Steel Desk and Matching 
Table Line. Every one is styled for success, and loaded 
with new selling features. Each one will attract plenty 
of attention on your sales floor. Write or wire for 
details about available territories. Berger is doing 
everything possible, consistent with national defense 
directives, to keep dealers supplied. 


BERGER MANUFACTURING DIVISION 


REPUBLIC STEEL CORPORATION 
1038 BELDEN AVENUE CANTON 5, OHIO 












l 
STEEL OFFICE 


@ EQUIPMENT 
—— ® 





STEEL DESKS AND TABLES © VERTICAL STEEL FILES © STEEL STORAGE CABINETS 
STEEL WARDROBES + STEEL BOOK SHELF UNITS 


OFFICE APPLIANCES, April, 1952 221 











2uieler staplers have new and extra uses! 


N-C Staplers cause only one fifth as much increase in 
noise, in normal office operation, as typical desk-type 
staplers. The famous U. S. Testing Company has scien- 
tifically proved this for us.° 


No office where concentration is essential can overlook 


the noise reduction made possible by using Neva-CLocs. 


NEVA-CLOG—the 


STAPLES — Pierces better, eas 


Technical studies prove that quiet increases worker 


efficiency. One large insurance company reduced its 
noise level 14.5% and found that machine operator 


errors dropped 52%! 


This is important news to your customers. It can mean 


easy sales for you. a 


(7/27/51). Details 
on request. 


weva-cuoc | Pinch Point Staple QUIET N-C PLIER-TYPE STAPLERS f° 
ier; no burrs, no rough No Banging! No Pounding! L 


spots, always uniform 


Do Plus 
Tladon us baTave your Mheva (lags showsng ? sca NV Nl STINT 





NEVA-CLOG PRODUCTS, INC., LOGAN STREET, BRIDGEPORT, CONNECTICUT Exclusive Conadion Distributor: CANADIAN STAPLES LIMITED—Montreal, Toronto, Winnipeg, Vancouver 
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spreading out. Mr. 


already 
opening a branch store under the name of Business 
Supply Company, in Demopolis, Ala., at 208 N. Straw- 


Howard, the “prop,” is 


berry St. It will be under the managership of David 
Leet. Mr. Leet asks that all suppliers place him on 
their mailing lists and also send catalogs. 

> > > 

The Atlanta Stationers Club has elected the follow- 
ing officers for 52: H. R. Sweet, president; Haywood 
Meyers, secretary; Sid Holdow, treasurer; Joe Kilpat- 
rick, the retiring (who said that?) president for the 
past two years was presented with an engraved gavel. 

> os * 

Had a nice letter from Jim Cooper telling me that he 
was doing fine and expected to finish up with the 
doc” soon. Jim says that he can even have one “Coke” 
a day and except for having to stay on a strict diet is 
about back to his old self. That is mighty fine news 
Jim. When a “do-nothin’” drops out of our line-up he 
isn’t missed much, but when one of our work horses 
does it, everybody misses him. 

+ * o 

That new “job” George Martin, Martin Office Equip- 
ment, Jacksonville, Fla., is sporting out front is very 
fetchin.”” Now if George could just improve his 
fishin’ average as much as he did the store’s appear- 
ance he would be hitting on all eight. 

> ” > 

I haven’t seen this new “store-do” yet, but Fred 
Pittman, Speed’s handy man in the South, tells me 
that Mr. Zim, Standard Printing & Office Supply Com- 
pany, St. Augustine, Fla., is mighty proud of the new 
and enlarged store 

* > * 

Birmingham, Ala., has a new office equipment firm 
that shows all the signs of really “going to town.” 
Bodine-Bryson & Rolling, 719 South 20th St., have 
formed a partnership and will cater to the furniture 
and equipment needs of Birmingham. They are housed 
in a beautifully decorated building with plenty of 
storage and parking space. The “boys” ask that all 
suppliers send catalogs and that representatives drop 
in and “chew the rag.” 

> >. > 

Cosmo Williams, Williams Stationery Company, Sara- 
sota, Fla., must have really “got the range” on the 
golf courses in those parts because according to a 
clipping I have received, Cosmo went to the Bradenton 
County Club recently for a “Pro-Am” tournament and 
literally “burned the course up.” Cosmo is a five- 
handicap player but in this particular tournament 
disregarded said handicap completely by coming in 
with a blistering three under par 69. Me—I want no 
part of that boy on a golf course. Red Long may 
have him 

> > > 

There has been a major change in Nashville. Hessey 
Printing & Stationery Company must have come into 
a bit of “heavy sugar” because it took on more than 
10,000 feet of space next door and converted it into 
one of the most beautiful office furnishings display 
rooms I’ve ever seen. Not only that, but it has been 
filled completely. It is in the very latest decor and 
includes such innovations as flexible partitions which 
are easily adaptable to different sizes and shapes of 
offices 

The multiple 
and as the ent 
they give the 
gratulations 


fluorescent lights are left on all night 
ire front is composed of picture windows 
effect of one huge show window. Con- 
boys (and Miz Smif too) on a job well done. 

> > > 
“Huncan Dines Again” 

For the place of the month to dine, this time I will 
take you out to Buckhead, in Atlanta, Ga., to a “genu- 
wine” Pennsylvania Dutch restaurant. For those who 
like this type of food the Heilman House located in 
the new Paces Ferry Tower Apartments two blocks 
east of the center of Buckhead, will guarantee to tickle 
your most exacting “Dutch” taste buds. The interior 
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The famous eagle, 

long known as the Hall's mark 

of quality in the safe business, 
Spreads his wings over the world’s 
most complete line of Protective 
Equipment and Office Systems. 


HALLS 
SAFECO. 


DOUBLE 
DOOR 
SAFES 


1, 2 and 4-hour fire- » . 
resistive construction | 





4 SINGLE DOOR SAFES 


1, 2 and 4-hour fire-resis- 
tive construction 





MONEY CHESTS 


Bank type circular 
door 














ro 4 ENCASED 

MONEY CHESTS 

Heavily reinforced 

steel and concrete 

block 

af ROTARY 
4 RECORD 
FILES 
Floor and 
desk 
models 
STEEL 
STORAGE FILES > 
Single and 
double door 
VAULT ENTRANCES 
INSULATED (2, 4 and 6-hour 
constructions). 
SAFE 
RECORD 
FILE > The 











Hall’s 


Safe Co., Ine. 


808 - 10th St., N.E. 
CANTON 5, OHIO 





Well-established 
office appliance 
dealers are in- 
vited to write for 
details of an ex- 
tra-attractive, 
sales-making, 
money-making 
proposition. 


Successor to The Hall's 
Safe Co., Cincinnati. 
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is beautifully done in Early American and the wait- 
resses wear authentic Dutch costumes. The “little 
woman” will especially like the Heilman House so why 
don’t you break down and take her out to something 
really “different”? Just in case you have a yen for 
some particular Dutch dish it will be a good idea to 
phone out to see if it’s on that day’s menu. If not, 
they will tell you when it will be 








OF THE NATION" 








News Notes from District No. 5 


FLOYD E. ZINKHON, CORRESPONDENT 
6740 ELWYNNE DR., CINCINNATI 36, OHIO 


This is written with a sad heart as we learn of the 
* passing of one of the finest men we personally have 





had the pleasure of calling our friend. Al Garrigan of 
Springfield, Ohio, died on February 14 after several 





for Desk and Door 50 trips to the hospital. 
ENGRAVED * BEAUTIFUL * DURABLE Some of the fellows may have thought Al was gruff 
ECONOMICAL * WASHABLE each, or short with them, but we who knew him realized this 
idihs ts © Mlesens Gaicheo: Block. Grey list manner was assumed to cover up the biggest heart 
setts aieee alien Tattere. Metal fect foc deck ; any man could have. He was kind and good and his 
top, or holes and screws for door. 8” and ° LIBERAL many friends will miss him, but never forget him. We all 
9” lengths. 16 letters maximum. * DISCOUNTS extend our deepest sympathy to Clara, Mary and Pat. 
. - - . 
THREE QUARTERS OF A CENTURY’S SERVICE You have heard by this time that C. W. Roth under- 


went an operation February 12 at the Miami Valley 
Hospital in Dayton. Mrs. Roth tells me C. W. will leave 
the hospital about March 10 or 15. The operation was 
a complete success and Charlie will be back cracking 
the whip soon after. Walt Fischer better get the fellows 
in shape 








WM. A. FORCE 


OMPANY i en Aen & mi 





64 White Street, New York 13, N.Y. 






. + 





Cleveland reports: 

Harold “Butch” DeZeller of Samuel Ward is out of 
the hospital. Take it easy, “Butch.” 

New officers for the Cleveland Chapter are Frank 


IMMEDIATE DELIVERY 








DIRECT FROM THE FACTORY Graham, Bates Manufacturing Company, chairman, 
and Bert Johnson, Eaton Paper Company, secretary 
oar The fellows gave a vote of appreciation to the re- 
ALUMAFOLD the original tiring chairman, Harry Howard of 3-M, who did a good 
: . b. 
luminum table jo 
folding atu Clarke Austin of Eagle Pencil Company is a new 
@ rustproof aluminum, reinforced with steel pappy. 
~ ” 
i - | t ; 
@ light — yet holds up to 850 pounds Detroit reports: 
©@ over 200 year-round uses for businesses, institutions The monthly meeting was held at Carl’s Chop House 
and homes with Walter DeGroff presiding. Ben Bieler of Associated 
-— in 3 sizes—retail prices Stationers was a guest. — 
from $21.95 Jim Strahl, formerly with Jerry L. Smuck Company, 
wi goed matap is now with Leonard’s, Inc. 


Mrs. Bob Auld presented a new son to husband Bob 


a “4 of The Carter’s Ink Company February 8 at the Dear- 
¥ Pe born Hospital. 


Two new peddlers in the Detroit area are John Ham- 






\ mond with Speed-O-Print and Dean Linson with Ever- 
Write todey | \ sharp. 
tor treo uwore- | \ | Ideal jor. - Miss Alice Brooks of Ball Office Supply in Lansing, 
er VA sales meetings Ill., has been ill. 






. * > 
The Ohio Stationers Association held a meeting in 
Columbus last month with Ben Stapleton president. A 
good turnout was reported 
* 





office conferences 






and extra desk as 


as hundreds 






well 


of uses around 





. > 








the home! 









The genial past president of Penn-Mar-Va Travelers, 
Mark Kenna, was spotted making a quick trip through 
District No. 5. The next time, Mark, tarry awhile. 


> « * 





H & Luzerne Sts., Philadelphia 24, Pa. 





The forthcoming golf party of the Cincinnati Sta- 
tioners and the Queen City Travelers promises to be 
the best yet. Make your plans now to be in Cincinnati 
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Who said - 
PAPER PROFITS 


werent Real ? 


Ask any 


<< Mohawk Dealer 


You too can make a 
noHAWK PAPEp DEPT: 
PAY DIVIDENDS 


ea | Let the Mohawk Chief 
aw tell you HOW! 











MOHAWK TABLET CO. gives 
you a complete ... 
PAPER SERVICE! 
Scratch Pads 
Second Sheets 
Mimeo Bond 
Legal Pads 
Duplicator Bond he , 
Ruled Pads < — 
Adding Machine Rolls ‘ 
Index Cards 
Price Book Sheets 


Mohawk gives you one source of 
supply on a long list of essential 





paper products. .. . an advantage 

° to you and your customers. In- 
Attractively packaged to sell vestigate Mohawk’s dependable 
an quality and proven service. It will 

i bring you increased paper sales 


and bigger paper profits. 
@ Write today for information 


TABLET COMPANY 


1703-19 EAST END AVENUE tr 
CHICAGO HEIGHTS, ILLINOIS 
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we 
es" em 


this nationally known film company 


chose ep hOLOh- YI 4 DESKS 





3 . "ee 4 


Paramount Film Dist. ae Dallas—Installation by: Vance K. Miller, Dallas, Texas. 


A look of beauty . . . a look of quality combine with 
functional features to make the Hoosier “Empire 1000 Series” Desks 
outstanding performers wherever used. 

Here is a complete matching line of desks for executives, general office, 
clerical and special purpose. 

Hoosier Desks are “Built True Clear Thru” reflecting all the warmth and 
character that wood and fine wood craftsmanship endow. 


WRITE FOR LITERATURE 


HOOSIER DESK COMPANY 


J A A A 
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June 10. There wiil be prizes and surprises. 

Again, this event will be held at the beautiful Make- 
tewah Country Club. One can play golf, swim, cards 
or participate in almost anything on the program 
Sharpen up your golf game, fellows, as you know 
Carl Avra is back with Pounsford’s and he is a real 
sharp golfer as are some of the others from Columbus, 
Detroit and Indianapolis. 

Cal Long promises to make a full-length feature of 


this one, including his own gorgeous green panties. 
What a man 
Speaking of the Longs, did you know that Joe (call 


me “Slim’”’) Long asked his lady fair to be his. The 
answer wa yes” and they are planning a summer 
wedding 





News Notes from NSOEA District No. 7 


MERRILL D. HASTY, CORRESPONDENT 

7 CENTRAL AVE., WAYSATA, MINN. 

From the land of the sky blue waters 
. 7 . 

L. G. Pratt of L. G. Pratt Company, Fargo, has just 
completed an ideal vacation tour which took him 
through Yellowstone Park and on to the Coast where 
he saw the Rose Parade, the Browns-Cleveland Rams 
game and Rose Bowl contest. The chrome of his auto 


suffered damage while he moved through a sand bliz- 
zara in the aesert 
rhe Northwest Travelers Club is celebrating the 25th 


anniversary this year and is sponsoring a testimonial 
banquet honoring the ex-traveler presidents and the 
ex-7th District governors and their wives. This affair 
will be held in conjunction with the regional conven- 
tion in St. Paul on April 24. The regular stationers’ 
banquet will be held the following night. All travelers 
and dealers are invited and plans are made to assure 
good fellowship and enjoyment. 

Vic Lydon and Ivan Cornelius are in charge and ad- 
vance registration can be secured by writing Lydon at 
2156 Watson Ave., St. Paul 5, Minn. 

o * bel 


It is good to see our traveler, Earl Collins, with a 
happy smile again. This personable chap had a lot of 
family illness last year, so much so that he was forced 
to change climate for his wife’s health. Upon return to 
Des Moines, his auto was the target of prowlers and 
several personal effects were stolen. However, Earl re- 
ports his wife well again and the property loss settled 

. o oe 


A. A. Bud Caruso will be calling in the north central 
states representing the Northern States Envelope Com- 
pany. Congratulations Bud. The firm makes excellent 
merchandist 


> > > 
Mr. and Mrs. Nelson Whitehill, owners of the Mar- 
shall Office Supply Company, Marshalltown, Iowa, 


report good fishing, golfing and resting in the sunny 
Southland where they spent a three-week vacation 
mighty nice to be able to take these 
winter vacations and I see more coming up as they 
have a likable son, George, now in the business to help 
take the rain off father 

> 


recently. It 


> . 

Some people are always lucky at choosing vacation 
weather their trip. Myrtle Tripanel of Poucher’s 
and “Trip” Tripanel of General Paper have been en- 

f tour of Corpus Christi, Tex. 


oying a 


> o a 
And liste: this one—Ray Hammond has a new 
ob, baby However, there are reservations ac- 
cording to the dealer reporting. The only way he will 
consent y sitting is to first learn the age of the 
baby” and second, he insists that a dealer be involved 
and agrees spend the evening making up a stock 
order for loose leaf and bound goods. How about that, 
Nelse? 
> J 
All you travelers with merchandise will see the wel- 
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POSTAL 


TV Tie)’ 


the most complete line of office 
mailing scales on the market today. 


Four models — Capacities 2 Ibs to 50 Ibs. 
Model 1546 


A handy desk scale, case made of 
durable, heavy Lustron plastic. Capacity 
2 Ibs. by 1 ounce, Computes for 
air and first class mail, and for mer- 


chandise up to 2 Ibs. 
Large dial. Platform 2” x 3". Dimensions overall! 
52" x 244" x 62". Packed one to a carton. 
Shipping weight, 1% Ibs. 


Model 1509 
The postal scale for average office use. Capacity 5 | 
by % ounce. Computes postage for atm gy first class 
and merchandise up to 4 Ibs. 


Dial 62", gloss covered. Platform 52" square. Dimensions overall 
6Ve" x 6V2" x 92". Packed one to a carton. Shipping weight, 5 Ibs. 


Model 1530 

Parcel Post Scale. Capacity 25 Ibs. by 

1 ounce. yg oe for merchan- 
or all 


dise up to 25 Ibs. postal zones. 
Dial 62", glass covered. Platform 52" square. 
Dimensions overall 6Y2" x 6Ve" x 9V2"'. Packed 
one to a carton. Shipping weight, 5 Ibs. 


Model 1515 
Parcel Post Scale. Capacity 50 Ibs. by 


2 ounces. aangers postage for merchan- 


dise up to 50 for all 1 zones. 
Dial 8”, glass covered. Platform 7" square. Dimen- 
sions overall 8” x 7Ve" x 10”. Packed one to a 
carton. Shipping weight, 8Y2 Ibs. 


Order from your supply house 


HANSON SCALE CO. ®@ 525 N. Ada Street @ Ci 


SCALES 





















1546 


















Model 1515 












CUT COSTS — PRINT WITH 


RUBBER PLATES 


MAKE THEM IN THE 
EASY-TO-OPERATE 


MATERIALS 
COST LESS THAN 
$1.25 FOR 
10°x10” PLATE 


BRIEF DIRECTIONS 


1. Insert type form and 
plastic sheet into hot Eva- 
Press, apply pressure, let 
cure for 10 minutes. 

2. Release pressure, extract 
all from Eva-Press and have 
finished matrix. 

3. Place (1) sheet of rub- 
ber on (2) matrix and in- 
sert both into hot Eva- 
Press, apply pressure, let 
vulcanize for 10 minutes. 
4. Release pressure, extract 
* PLATENS 11%x13” all from Eva-Press and 
« INSIDE CHASE 10x12” have finished Rubber Plate. 
More detailed directions 
supplied with Eva-Press. 


FOR MORE INFORMATION WRITE TO 


AMERICAN EVATYPE CORPORATION 
751 OSTERMAN AVE. DEERFIELD, ILLINOIS 
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now YOU can 

sell GUARDSMAN 
Safety Deposit Boxes 

A real profit opportunity 
































SAFETY DEPOSIT BOXES 


¢ Built to any size 
¢ Built in any quantity 
¢ Built to fit space available 


Write for details, etc. 


UARDSMAN SAFE COMPANY 


Jolin Robertion 





(Aams 


eusine ss PANS 





Cramd BUSINESS MAN’S 
ATLAS - 1950 Census Edition 


Four previous editions have established this Atlas as 
a time saver and a money maker. Compiled and edited 
for a busy man who wants the facts—and quick. 

As advertised in Printers Ink, Sales Management, and 
Business Week. Send today for descriptive folder, giving 


full details. Retail Price $17.50. 


THE GEORGE F. CRAM CO. INC. 


730 E. Washington St. Indianapolis 7, Ind. 
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¢ Built to match existing boxes in size and finish 


La Porte, Indiana 








come mat out for you in North Dakota. Yes, and yoy 

can invest in oil, too. All dealers up there are wel] 

informed of the market from day to day. Just where 

the “Tulsa of North Nakota” will be, no one knows. 
- - + 

Here’s one for the books. Lunch was served at the 
Lou Ehrlich Company of St. Paul on February 11, 
Harry Bergquist and Vern "McCann were guests of 
honor. Those also enjoying the feed were Audry 
Heedenrich, Marth Ellstrom, Ted Esdau, Eileen Akerson 
and, oh yes, Lou Ehrlich. Yours truly attended the 
3 p.m. coffee “klatch.” What would the stationery busi- 
ness be without the 9 and 3 coffee break? 

o ” * 

John Bredimus, formerly part owner of the Newton 
Office Supply Company, has taken over the interests 
of Nelson Whitehill of Marshall Office Supply Com- 
pany, making him the sole owner. He is now in the 
process of remodeling and refinishing the very attrac- 
tive and well-located store and invites the travelers 
to stop in for a visit. 

. 7. * 

We are happy to see George Hegstrom of Grand 
Forks back in his office. George suffered a bad leg 
injury. 

* . * 

The Allen Printing Company, Clinton, Iowa, has been 
purchased by Jack Tolson, personable young man 
whose home is in Clinton. He has plans for expanding 
both printing and office equipment and supplies divi- 
sions of the business and will do outside consumer 
selling He invites manufacturers’ representatives 
to call 


* * * 

How’s business in Bismarck? Harry Woodmansee 
and sons, Joe and Bob, will soon have a treat for the 
oil companies and all you fellows. They are remodeling 
the basement into a furniture department. The new 
warehouse will house the stock 

* . > 

Now you can all enjoy the new Hotel Ray at Dick- 
inson. It is a swell place for eating and sleeping. 
Warren Carlson and I just “Sundayed” there and found 
it a treat to the West. Ed Odermann or Jack Smart 
will get you delightful rooms 

* - * 

Our hats are off to Howard Schaub. He is the willing 
worker to find time for youth activities. Lately, he 
entertained 40 mothers in order to make plans for the 
welfare of the children in the way of baseball, swim- 
ming and other sports. Our Rev. Jack Berry and Mrs. 
Berry attended. This is all through the veterans of 
Medicine Lake. 

- a ” 

May we just pause here and pay our respects to the 
Coyle family. Charles L. Coyle, store manager and 
buyer for Storey-Kenworthy Company, Des Moines, 
passed away suddenly on January 30 after a very short 
illness. We extend our sincere sympathies to his 
widow and family. 

* + 

Don’t forget fellows, our meeting place is the Com- 
merce Club and the time the last Saturday of every 
month 

* *« »* 

Harry Berquist of Boorum and Pease Company 
sends these welcome notes: 

Howard Schaub of the Schaub Office Supply Com- 
pany, a top-ranking Golden Gloves fighter of a few 
years ago, was seen at the finals of the Minneapolis 
Golden Gloves with his charming wife and husky son, 
Denny 

Steve Judlin of Miller-Davis Company has some 
questionable stories of his ice-fishing expedition in 
the Perham area. Quantity and size seem to grow with 
every telling of his adventure. How about a fish fry 
for the Northwest Travelers. 

Raymond Thompson of Smead’s was_ skidding 
through northwest Minnesota in January 
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THE PERFECT Aauckaged OFFICE 










Any arrangement 
can be made for 

ANY office space! 
Easy to assemble 
or disassemble 

by your 


own personnel, 











—— Any FLOOR PLAN! 


The Arnot Office-ette provides greatest flexibil- 
ity in rearrangement, contraction or expansion 
where space is a problem. Arnot Office-ette 
will serve under ANY existing acoustical, light- 
ing or decorative treatment. 

Engineered for the modern planning of the 
Architect, the Arnot Office-ette meets the 


















demand for a flexible group of related units for 


portable or semi-private requirements. 


Arnot Engineering Service is available to assist 


you with your space problem. Write to: 








ARNOT AND COMPANY, INC. * 922 PARK AVENUE + BALTIMORE 1, MARYLAND 


DEALER FRANCHISES AVAILABLE 
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CAN ENJOY 


BIGGER PROFITS 

(| SALES PROBLEMS 
N2 | service PROBLEMS 
with 
Dependable, Simple, Rugged 


Copy tle 


LIQUID DUPLICATORS 


**Copy-rite”’ liquid duplicating equipment rates A-PLUS with leading busi- 

















ness firms, schools and institutions everywhere because ‘‘Copy-rite’’ Dupli- 
cators are dependable, simple to operate and built to last, with no service 
problems. **Rite-Copy”’ supplies are popular, heavy selling items, too, since 
they insure the finest duplicating work—*“Rite-Copy”’ Supplies and 
“Copy-rite’’ Duplicators—including electric models with the UL Seal of 
Approval—are now available. Write for complete details TODAY! 














SEVEN IMPORTANT REASONS WHY 
Copy-rile ASSURES GREATER 
CUSTOMER SATISFACTION —BIG- 
GER PROFITS FOR YOU: 


1, LONGER RUNS OF MORE UNI 
FORM COPIES permitted by roller 
moistening principle. 


2. FASTER WORK—one copy for each 
turn of the handle — face up. 


3. INSTANT STARTING without priming. 
Fluid supply always visible. 


4, NO STENCILS, GELATIN, RIB- 
BONS, TYPE, INK. 


5. ACCURATE ALIGNMENT—outo- 
matic paper feed — accurate 
registration. 


6. VERSATILITY — Copy-rites han- 
dle stock from postcards to 
9” x14" sheets. 


7. Copy-rites ore simple, and built 
to last. 


WOLBER DUPLICATOR & SUPPLY CO. 


1203 Cortland Street, Dept. OA, Chicago 14, Illinois 
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| Mr. and Mrs. Stanley J. Bina of S. J. Bina Company, 


Grand Forks, basked in the balmy breezes of Florida Top Quality 
in January. Robert “Bob” Dollahan, Bina’s watchdog, G@ STEEL 
was holding down the chilly fort... . 


J. G. “Bud” Roller of Roller Office Supply Company, 


Grand Forks, tossed too much snow during January Smokers-Ash Trays 


and strained his back. Papa Joe Roller had to pinch 
hit on some of the heavy work around the Bodh and and Costumers 
missed out on a few sessions of pinochle at the Elks 
Club 
Cal Hegstrom and wife of the Cal Hegstrom Type- 
writer Company, Bemidji, Minn., spent a number of 

















weeks in Florida 
Mel Sowell, the affable Texan with Esterbrook, was 
seen in Fargo and Grand Forks but the blizzardy North 


No. 155 


All steel cos- 
tumer. Sturdily 
. Un- 


Dakota weather was too much for him and last seen sie heshe. See 
he was waiting for a six-hour-late train back to Min- ball turned ends. Booth 104 
neapolis. Texans just can’t stand this rugged he-man eg Ts NOFA 
northern climate. ... chrome through- 

The Northwest Travelers applaud the decision of out and grey or Convention 


olive green w 


Acco and Art Steel in their selection of Merrill Hasty satin chrome- 





as their ambassador of information and kindly help. - a ® ° 
The dealers unanimously agree that it was the most 60 Ibs. 

wise appointment and all are awaiting his arrival with 

orders? (Editor’s Note—Modest Merrill didn’t send in 

this last item. It comes from the pen of Harry Berg- 

quist 





No. 150. Large size, 
sturdily built for heavy 
duty. 11” bese, 8” 
amber glass liner, 12" 
pom op held rigidly 
vel at all times with 
patented “‘collar.”’ seconds. 


Texas Travelers News Notes 
ART CARROW, CORRESPONDENT 
4423 N. ROSENEATH DR., HOUSTON 21, TEX 














S. K. Jones, formerly of Standard Stationers, Jack- Both oe hoovity we Indi- 
son ] wT j ne “AU ; « ~ ~ € m Vv ve x ° inishes: or 
n, Mi W traveling out of Jackson as a manu eatin ewome end cuteary A 
facturers’ representative for several firms. 
* * * Write for Catalog. 
Congratulations to Philo Leonard, who has taken 
er north California for The Globe-Wernicke Co LA SALLE PRODUCTS co. 
2 2216 WN. Clybourn Avenue Chicago 14, Ill. 
Flo Wallace, daughter of Florence and Charles Wal- 
lace, (he is Parker Pen representative at San Antonio, 





Tex.) is to be married on May 3 to Roy Salinas, Jr., San 
Antonio 2 
> * 

Stayton Office Supply of Wichita Falls, Tex., has IP 
liquidated the business with Bill Stayton going with 
Eaton Stationery Company at Plainview, Tex., and Bob 
Stayton entering the oil business STEEL 

Bill Giglotti, one of the old timers with the Texas STORAGE 
Travelers, is getting married on April 17. 

Herb Aldridge of Stafford-Lowden Co., Fort Worth, CABINET 
lied early in February. (OR WARDROBE) 

f * * . 2 

Ralph Kettler is back with the Carpenter Paper will Sell 
Company in the stationery division at Oklahoma City on Sight! 

Jeff Kendall of Joplin, Mo., has taken over East Ok- - 
lahoma f Southwestern Stationery & Bank Supply 
of Ponca Cit assuming the place of Russell Martin, Here’s a show 
who is nov t Amarillo, Tex piece of practical 

, value with quick 
A boy, Gary Keith Scott, was born February 1 to q d 
| Mr. and Mrs. L. E. Scott of Scott Office Supply Com- turnover at 

pany at Bartlesville, Okla. priced right for 


good profit. 


McDonald-Brown Company has goy | Springer Made of heavy gauge steel with four adjustable 
E rintin ( any of Miami, Okla arry Denman is shelves and a three-way lock in handle. 
in chargé he office supply department Age ; : 

ee: « Finished in olive green or gray baked enamel. In 

Plat ng forward for the state convention of two sizes — 
the Printers & Stationers Association of Louisiana — ” . — 
which is to be held at the Charleston Hotel, Lake 36” wide, 18" deep and either 72 or 78” high. 
Charles, |! Shipping weight 150 pounds. 

The program is set for the 9th district meeting at Equally serviceable as a Cabinet or wardrobe. 
Dallas on March 26, 27 and 28 

In addition to the NSOEA troupers the speakers will MIDWEST METAL MANUFACTURING CO 
include R. L. Thornton, Sr., chairman of the board of 1518 N. 18th ST. ST. LOUIS 6, MISSOURI 
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JEHIGH, 


OrsKx co Inc 





Send for Catalog. 


LEHIGH DESK CO., INC. 


| 106 Duane St., New York ¢@ Factory: Bethlehem, Pa. 






























More Sales Features— 
More Sales 


Led by architects and office planners 
the trend is to Office Valet wardrobe 
equipment. By keeping wraps dry, aired 
and open to germ killing light this 
modern steel equipment helps prevent 
spread of epidemics and resulting ab- 
senteeism. Keeps wraps "in press," helps 
employee morale, saves floor space, fits 


in anywhere, ends locker room evils. 


Widely advertised in general busi 
ness, institutional and trade magazines 
this line offers an almost unlimited op- 
portunity for profitable sales to offices, 


factories, schools and institutions. 





VOGEL - PETERSON 


624 So. Michigan Ave., 


co. 


Chicago 5, lil. 
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some of the Olympic winter games 


the Mercantile National Bank of Dallas, who has 
chosen for his subject, “The Outlook on Business in 
the Great Southwest for 1952.” 





Golden Nuggets from the Rockies 


EDWARD L. ROBINSON, CORRESPONDENT 
2759 W. 34TH ST., DENVER, COLO. 

Come all you folks and gather around. Read this 
program of interesting doings planned for you at the 
10th Regional meeting to be held in Salt Lake City on 
May 1, 2 and 3. There will be fun and entertainment, 
golf and dancing, interspersed with a program of 
speakers from NSOEA. 

Program 


Registration, PM. 
Welcome hour 6 pm 
May 2—Luncheon, Roof Garden, Hotel Utah. 
Afternoon, organ recital, sightseeing 
and golf. 
Evening, cocktail party, dinner and 
dance, Salt Lake Country Club 
Evening, house of friendship, banquet, 
Roof Garden, Hotel Utah 

> 


> * 


May 1 


May 3 


February 15 is a day of celebration for Clell Short of 
New Mexico School Supply Company, Albuquerque, as 
he became a proud father on this date. Almost made 
a Valentine gift. Congratulations. 

2 - . 

At Strong’s Book Store, Albuquerque, lots of hnap- 
penings, these days. Mike Grissam tells me that they 
have taken the building next door to the present loca- 
tion to provide more room. 

Emory Davis is slowly but surely recovering from 
an attack of arthritis. 

Elmer Davis and Mrs. Davis took off for a few days 
vacation driving to Emporia, Kans. 

Mrs. Grissam has returned home after a siege in the 
hospital. All in all, Mike says, it has been a nerve 
wracking few weeks. 

- - . 

Jerry Clemmons, Santa Fe Book & Stationery Com- 
pany, Santa Fe, is home again after undergoing a suc- 
cessful operation in the East. Jerry will have to lie 
around and enjoy the sun for a month or two before 
he is back on the job. 

Kenny McDonald, buyer, who hails from Saginaw, 
Mich., has become acclimated to New Mexico and has 
no wish to endure the cold Michigan winters again. 

Seen working around the territory this past few 
weeks were Dan Koss, Eberhard Faber Company, down 
New Mexico way; Jim Haynes, American Pencil Com- 
pany, seen enjoying a good steak at Reno’s in Juarez; 
Carvel “Gold” McWilliams in his shirt sleeves and 
working at New Mexico School Supply; Bob & Mrs. 
Reed, American Pad & Paper Company, working both 
sides of the street and looking fine; E. L. Michaels & 
Mrs. Michaels, Dixon Pencil Company, working down 
New Mexico and Arizona way 

7 e * 

Fishing season is here and Emmet Whalen and Russ 
Hollenbeck, Bowers Stationery, Phoenix, are both hard 
at work on their paraphernalia and beginning to tell 
which one will catch the most and the biggest fish 
this year. 

> * : 

Herb Johnson, Kendrick-Bellamy, Denver, is home 
at last from the hospital, but the doctor will not let 
Herb go back to work yet. Still has to take it easy. 
We are all glad to hear he is improving. 

. > * 

Axel Anderson, Deseret Book Store, Salt Lake City, 
left January 17 for Oslo, Norway, where he will attend 
While in Norway 
he will visit Trondhjem, the city of his birth. He will 
also visit a number of the larger cities in Denmark and 
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Note air ducts in both the seat 


and back, as shown in these 





illustrations. 


THE CHAIR THAT BREATHES! 


This patented construction aids 
in the evaporation of skin mois- 


ture, keeps body cooler. 





Next best to an air conditioned office is an air 
conditioned chair, The Do/More “Postur-matic” 
ventilated seat and back keeps body comfort- 
ably cool even on hot summer days. Exclusive 
sectional design of seat also encourages good 
posture... actually reminds the user to sit cor- 
rectly. Like all Do/Mores, the “Postur-matic™ 
is fully adjustable for custom fitting. Uphol- 
stery covering illustrated is nylon. For further 
particulars on the chair that provides both day- 
long comfort and year-round comfort, write 


Domore Chair ( ompany, line es I: Ikhart > Ind. 
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Size 52° High 26" deep 
No. 1951-4 
No. 1951-2 


4 drawer 


2 drawer 


TOP FLIGHT 


FILING CASES 
Blight Line FILE 


@ Full Cradle Suspension With 8 Ball Bear 


ing Rollers per Drawer. 
@ Beautiful Alumilike Hardware 


@ “Tumble-Bug” Follower Guaranteed 


Jam-Proof Will Remain Parallel In Any 
Moving or Locked Position A TOP FLIGHT 


PATENTED FEATURE 


Constructed of heavy furniture steel electri 
cally welded individually cartoned for 


shipment anywhere in the U. S 


PLACE YOUR ORDERS NOW AND ASK FOR 


EXTENSION 


NON-SUSPENSION 
Production Line FILE 


@ All The Features Of A Fine Non-Suspension 
File . . . Plus The Finest Features Of The 
Finest Suspension Files. 


@ Beautiful Brass Hardware 
@ Spring Type Follower Block 


@ 4 Ball Bearing Rollers Make The Drawers 
Roll Smoothly, Silently and Effortlessly 


This innovation in non-suspension files with 
the “TOPCO” extension, eliminates fumbling 
for file folders, 3 or 4 inches in the back of 
the drawer 
pension allows the drawer to extend com 
pletely out to the end of the case, giving you 
24” of actual easy-to-get-to filing space 


$ 


4 drawer 


. this new extension non-sus 


Size 52"' high 26" deep 
No. 2051-4 
No. 2051-2 


Telephone WAlbrook 5-7100 


2 drawer 


“SELLING AID” 


BROCHURES 


- 





— 






a 











can be used as 


an active file 





No. 25r letter size 
No. 26r legal size 
No. 35b letter size base 
No. 36b legal size base 
No. 46tb follower block 


Beautiful brass hardware, heavy furniture steel, 
4 roller bearings . simple, positive, vertical 
and horizontal stacking, grey or green 





ALL STEEL CASES. 


| 
| 


ot 

“y 

& 

——et 

No. 1400 letter size 
No. 1500 legal size 
No. 1400b letter size base 
No. 1500b legal size base 
No. 1400fb follower block 
4 roller bearings Hardware matches case, 


grey or green same stacking as No. 25r 


No. 1200 letter size 
No. 1300 legal size 
No. 1200b letter size base 
No. 1300b legal size base 
No. 1213fb follower block 


Same as No. 1400 except drawers glide on 4 
beaded glides instead of rollers 


No. C424 check size 
No. 1434 tab size 
No. F444 freight bill size 
No. B454 invoice size 


1400 in construction 
and appearance with 4 rollers 


Above case same as No 


Jop FLIGHT products company, inc. 


6224 S. OAKLEY AVE. 


CHICAGO 36, 


ILL. 
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will leave for home from Southampton, England, on 
March 23, aboard the Queen Mary. 
> . > 


Gene Calkins and Howard Livingston, New Mexico 
School Supply Company, Albuquerque, took off on a 
hurried trip to Alamogordo the other day. Gene and 
Howard are beginning to like that plane of Howard’s 
to travel around in. 


In and Around Eighth Region 
with Midwest Travelers 

BY E. J. MITCHELL, CORRESPONDENT 

329 BELT AVE., ST. LOUIS 12, MO. 

Governor Roy S. Moreland of Schooley Printing & 
Stationery Company, Kansas City, states that he and 
Mrs. Moreland returned from a few weeks in Florida 
about mid-February and were ready to pack again 
to make their way to the District No. 8 convention at 
St. Louis 

This region was host at the convention to four 
prominent past-presidents of NSOEA, namely: R. D. 
Latsch, Lincoln, Nebr., Fred Downs, Tulsa, Okla., Blaine 
J. Bristoll, Des Moines, Iowa, and Zac Smith, Birming- 
ham, Ala., also Jay Parrott, Waterloo, Iowa, governor of 
District No. 17. The officers of the region and Midwest 
Travelers gave a royal welcome to all of these “V.I.P.”’ 


. * + 





Dave Neuhaus, manufacturers’ representative of 
Kansas City, visited his Des Moines, Iowa, dealers in 
February and sent us word from there of the death 
on January 30 of an old friend of the Travelers, Charlie 
Coyle, stationery manager for the old McNamara Sta- 
tionery Company of Des Moines, and in recent years, 
for Storey-Kenworthy Company, which bought the 
McNamara business after the death of Mr. McNamara 
several years ago 

> > > 

St. Louis entertained the convention of American 
Schoo] Administrators Association in February, where 
many manufacturers of school merchandise and equip- 
ment were represented. 

Among the visitors who reported in to “yours truly” 
were Mr. and Mrs. Knoblauch of Farnham Stationery 
& School Supply Company, Minneapolis; Meridan 
Gleason of Omaha School Supply Company, Omaha, 
Nebr.; Russell Yankie, formerly of University Publish- 
ing Company, Lincoln, Nebr., and A. D. Sloane, Buffalo, 
N. Y 

We enjoyed a good, old-time visit with Mr. and Mrs. 
Knoblauch, who went on from this convention to New 
Orleans f a short visit before returning to Minne- 
apolis 

* > > 

Good news comes from Minneapolis stating that 
Arthur J. Walker, President of Farnham Stationery & 
School Supply Company, was released from the hos- 
pital to return home for recuperation following a severe 
heart attack suffered in December, but likely will not 
return to active duty for a month or more. Keep up 
the good progress, Art. 

- 7 > 

The Northwest Travelers Club is to celebrate its sil- 
ver anniversary during the District No. 7 convention, 
in St. Paul in April of this year with a banquet honor- 
ing all past-presidents and past-governors of that 
region. Your correspondent was privileged to serve 
as president of Northwest Travelers a long time ago 
and hopes to attend this anniversary. 

> 7 . 

The Mitchells enjoyed a most pleasant visit with 
George Ohland of Metal Office Furniture Company and 
his son, Tom, early in February, when they called in 
company with Edward A. Holscher of St. Louis. As all 
present are riding in the driver’s seat of the proverbial 
wagon.” Mrs. Mitchell served “tea and cakes” for 
refreshments. All agreed a photo of this affair should 
have been made as proof of the facts related. 

* > ° 


Our old friend. J. L. Wren, Jr. of Oklahoma City, gave 
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WG Die hth lone Gianoli hlaue aelualiattal 


> 
Cpturon Room nad Cttice 


. « « genuine Formica in f 
a wide variety of colors ; 
. . . and quality chrome 
plating combine to make ‘ 
Ard's products practical, 
+ beautiful, and there- 
‘ore doubly pleasing to 
your customers. 


No. 22C tounge Chair. 
Deep, wide, heavily pad- 
ded no-sag spring sect 
assures the utmost in com- 


fort. List Price $59.50 


Ne. 327 End Table. Plastic 
Duran of Formica top 
available in most an 
color. Standard height 25”. 

List Price $24.50 


No. 14CB 8-hook Revolv- 
ing Pedestal Costumer with 
gleaming chrome column 
12” diameter wheel. 
and graceful, but 
won't topple over with its 
heavy cast iron 


se. 
List Price $28.90 
No. 44C Double Lounge 


features generous seat 
width for two persons. 
Expertly upholstered and 
luxuriously padded. 

List Price $91.90 


No. 66C, Available, Seat 3 
persons. 


Beautiful Duran tailoring BR ES Se a oy ke 
\ \f 


Page 3 
ae 


List Price $119.00 
Sold through Dealers only 








19 VINE ST., BOX 442, EVANSVILLE 8, INDIANA 








PREVENT 
FOOLISH LOSS 


Point out Sentry’s small cost, and 






home owners and office managers 
realize how foolish it is to risk cash 
and valuables to loss from fire or 


theft. 


Alert dealers show their customers 
the exclusive Sentry features—built-in 
lock and lock bars. They tell them 
about Sentry’s vermiculite insulation, 


generally found only in 4 hour safes. 





Dealers selling Sentry can make a 
sizable increase in safe sales. Its low 
cost and size are just right to appeal 
to many hundreds of prospects. Write 


today for more sales information. 


BRUSH-PUNNETT CO. 


SENTRY 545 WEST AVE.- ROCHESTER 11, N. Y 
J 
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ew TABLET ARM CHAIR _ i 


NEY that FOLDS - Is Adapted for 
Multiple Uses 











Ic is destined to make its mark as one of 
the most useful adjuncts to portable seat- 


ing ever devised. 


This FOLDING TABLET ARM CHAIR 
is just the thing for... 


TAKING DICTATION, MINUTES, NOTES, ETC. 
STAFF MEETINGS 
GROUP DISCUSSIONS 


The Arm is an integral part 
TEMPORARY SEATING AND WRITING of the chair—NOT AN AT- 
FACILITIES TACHMENT. It may be ad- 





No. 2317-WTA 


Doubly Reinforced 
Steel Frame with Ply- 
wood Seat and Solid 
Wood Arm. Available 
with Seat only or 


justed to several positions— 
1) Raised upright to permit 
free ingress and egress. 





EDUCATIONAL PROGRAMS. 





Folds 





Soet- ane Back uphol- to 3” thin 2) Completely lowered to 
s . . *,* : 
Attractive Proposition to Dealers. the ry | 
The Only Tablet Arm Chair ° 3) Folded flat against the 
e Only Tablet Arm , Write for Complete Information. seat for compact storage. 


of its Kind anywhere. 





CLARIN MFG. COMPANY 
4640 West Harrison Street, Dept. 33, CHICAGO 44, LAL. 














sell the best in protection... 


sell SCHWAB SAFES 











a complete line of 


UNDERWRITERS’ LABEL CLASS A.B.C. | ee entre 


FIREPROOF SAFES 
* 
VAULT DOORS 


* 
MERCANTILE CLASS E ROUND DOOR BURGLAR PROOF 


CHESTS 


CLIP THIS COUPON 





: PLEASE SEND AT ONCE—LITERATURE ON THE - 
‘ COMPLETE SCHWAB LINE 
| NAME : 
4 a 
a : the SCHWAB SAFE CO. 
5 ciTy_______state : LAFAYETTE + DEPT. OA INDIANA 
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Bainbridge EAZY-VISION Lamps 
are scientifically built on a new 
lighting principle which reduces re- 
flected glare—eliminates eyestrain 
and fatigue! 


Beautiful electro triple-plated 







| Visions 


finish won't chip, tarnish or peel. LAMPS 
Many thousands of EAZY- 
VISION Lamps are already in use 
all over the country—and the de- 
mand is growing! 
No, 4153 


EAZY-VISION EXTENSION 
SWING-ARM DESK LAMP 
(Shown extended at left) 


oa Pe Fs ee 





A complete range of EAZY-VISION Lomps for Scientifically engineered to eliminate eye-strain. Light falls BELOW THE 
the student, for the office stoff, for the EYE LEVEL! Ask for our 1952 Catalogue — circular of EAZY-VISION Lamps 
bntnen Eo eee See from colonial to modern styles. Retail range: $12.25 - $27.50 


ng real reading comfort! 


BAINBRIDGE, KIMPTON & HAUPT, Inc., New York 8, N. Y. 


Leathetcra Uf a 
QUALITY a 
AT A GLANCE! ite 


Promotes 
AMERICA’S FINEST 


© Briefcases 
® Brief Bags and Nationally 
® Portfolios Pr ofits! > ae 


in Esquire 


Prestige 


® Business Cases 
No. 010 DELUXE BRIEF BAG 
IN LUXURIOUS HARNESS FINISH LEATHER 


Preferred by professional and business men for 
its smart styling, beautiful construction, pro- 


nounced air of prestige and efficiency. Frame- 

Rh style, 2 partitions, post handle and extension 

y Ca Z 4c 1a ] bd / lock, steel reinforcement throughout. Exclusive 
P 6 Cd =? 7 & : F 


PLASTI-GUARDS give added corner protection 


WRITE FOR LATEST CATALOG 


x | 
2320-26 South Western Avenue By - ++ prolong wear. 
‘elie Veclomm agi. (eh 
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YOU’RE RIGHT ON THE ROAD TO PROFIT 





Selling MAK-UR-OWN CELLULOID INDEX TABS 


can do as much toward bringing a steady stream of 

customers into your store as a choice location on your SIGNPOST TO SALES 
town’s busiest street. As widely used and relied on as Here's a double-duty display 

any Main Street, Mak-Ur-Own has long been accepted that will sell and store Mak- 


Ur-Own Index Tabs at the 
point of sale. Colorful and 
sturdy, this metal unit holds 


as a swift, sure way to indexing efficiency. Non-inflam- 
mable and easy to use, Mak-Ur-Own signals records in 


any of seven brilliant colors—makes them easy to find 250 ft. of Mak-Ur-Own. If 
and refer to. . . a quick short-cut to needed information. you don’t already have one, 

Don’t be side tracked by substitutes; write today for it's yours FREE on request 
full information on Mak-Ur-Own. No matter where with your order for 250 ft. 


or more of Mak-Ur-Own. 





you’re located, Mak-Ur-Own will pave the way to new 
business and put you right on the road to PROFIT! 
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as. THE VICTOR SAFE MENT CO., INC. 


NORTH TONAWANDA ok tl NEW YORK 
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his loc advisors a lot of practice last win- 
Ler J 


ving undergone several skin-grafting op- 
erations reported looking almost human again and 
is back hard at work, in his former stride. 

> a > 

Batre ‘mely sad news reached us in February of the 

timely passing of Mrs. Peter A. Hoffman of Hastings, 

Minn who had been ailing for several months, but 
was not thought critically ill. 

She was the wife of that much beloved founder of 

Smead Manufacturing Company, Hastings, and mother 


ff Harold J. Hoffman, present directing head of that 
iirm 

P. A. Hoffman has been confined closely to home for 
having suffered a stroke which prevents 
has active participation in the affairs of his business 


a iong timé 


and indu Our sincere sympathy goes to the Hoff- 
man family and our good wishes for the early recovery 
of P. A 
> » 7 
Another very sad occurrence was the passing in 


January Mrs. George E. Baird of Kansas City, 
mother ir District No. 8 member, Paul S. Baird, 
president of Geo. E. Baird & Son, Kansas City sta- 
tioners 
Services for Mrs. Baird were held during the week 
the meeting in Kansas City of the District No. 8 
onvention committees and several of those present 
for this meeting, including Governor Fred E. Pfaff of 
Omaha, and Leonard Wilcox of Hutchinson, Kans., at- 
tended services, representing this region as well 
s themselves 
The Midwest Travelers Club sent flowers and was 
represented by Dan A. MacDougall, secretary, Barrett 
Mitchell, Bill Bohart, and others. Many of the Travel- 
‘quainted with Mrs. Baird and all of the 
i District No. 8 members send Paul their 


ers were 


Travele! 


heartfelt sympathies 
7 > 7 
News regarding the District No. 8 convention in St. 
Louis will follow next month, as all of our notes are 
ecess itten well in advance of publication. 
> > - 
Some welcome contributions from Dave C. Neuhaus: 


Ray A Baldwin of Gallup Map & Stationery Com- 
pany, Kansa y, Mo., has a new side-line vocation. 
He recently sent us the application for membership in 


he Midwest Travelers Club from C. L. “Bill” Scheffler, 
1anufacturers’ representative, Dallas, Tex., and we 
nders he has been very successful in securing 
evera itions for membership in NSOEA. Keep 
ip the 1 work, Ray 


> > > 


George F. Rocker, popular W. H. Gunlocke Chair 


Company presentative, recently underwent a painful 
peration at St. Marys Hospital, Kansas City, Mo., 
where he confined for about 10 days. The opera- 


tion was successful and George is now recuperating at 
y dealers and friends wish him a rapid 


. > > 


Mrs. J. D. Landes, wife of “Joe” Landes of Schooley 
Printing & Stationery Company, Kansas City, Mo., was 
ecently fined to the Research Hospital in Kansas 
i or an operation. We are advised the operation 
was successful and she will return home in several 
The home address is 6815 Beverly Ave., Overland 


> > . 


The Ka City Chapter of the Midwest Travelers 
Club held its regular monthly luncheon meeting at the 
President Hotel, Kansas City, Mo., on February 23, 
which resulted in one of the most outstanding meet- 
ngs since the chapter was formed 

rhe irprising total attendance was 24 which in- 

ided f iealers—Paul Baird of George E. Baird & 
n and { tary of District No. 8; Ray A. Baldwin of 
Gallup M & Stationery Co.; Joe D. Landes of 
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“SUPREME 
MASPETH” 7 


S upREMAcY 


TEEL PRODUCTS 


@ Lockers 


Storage cabinets 


You are cordially e Wardrobe cabinets 
invited to visit with e Shelving 
us at the coming 

NOFA Convention in 

Atlantic City. 

BOOTH No. 125 


SUPREME STEEL PRODUCTS | 
ae se Long Want, a 


tye 
4 





34” wide lip 
CHAIR 
MATS 


For That 
MODERN DESK 


(ISLAND BASE) 


IDEAL OVER HEAVY 
CARPETS — ROUGH 
FLOORS — WORN 
SPOTS 










TEMPERED 
HARDBOARD 


BROWN - GREEN - MAROON - BLACK - GREY 





COLORS: 

Hiaal] “een i 
C 

HARDBOARD FABRICATORS, INC. 


59 BRANCH ST . ST. LOUIS 7, M 
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Designed and created by 


of 
Grand Rapids 


we ree 






No. 940-P 
Revolving 
Chair 


Overall 
Height 35" 


Overall 
Width 27" 


Overall 
Depth 27" 


Seat depth 2!" 
between arms 20" 


Back height 
from seat 20"' 
(adjustable) 


Side Arm Chair 
to Match 


Write for Illustrated Literature and Prices 








GRAND RAPIDS 


LEATHER FURNITURE CO. 


201-207 Front Avenue, NW. Grand Rapids 4, Mich. 


“Perfect” 








FOAM RUBBER 
CHAIR CUSHIONS 


IN 
De Luxe 


EXECUTIVE 
STYLE 


IN THREE 
SIZES 





Covered with velour—fibre and velour—also corduroy and fibre 
in 2" thickness with boxed edges. 


WH 7 FOAM RUBBER 
CHAIR CUSHIONS 

One side covered with rich 

pile corduroy for cool sea 


sons, the other side with 
woven fibre for hot weather 


Filled with new live rub- 
ber having thousands of air 
cells that breathe with every 
move 


Colors Brown, Green 
Sizes: 17"' x 18" —I5" x 17"— 
141/,"" x 151/." 


“Sofizeat” STOOL CUSHIONS 


Transforms Hard Stools into Soft Seats. 
Available in four sizes 12", 13", 14", 15" Diameter 


Write for New Iilustrated Folder 
Giving Complete Information 


THE PERFECT RUBBER SEAT 
CUSHION CO. 


6435 EDMUND STREET PHILADELPHIA 35, PENNA. 
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Schooley Printing & Stationery Company, and Paul L. 
Willson of Kansas City Stationery Company. 

The program chairman, Clint Cooper, Esterbrook Pen 
Company, presented two very educational and pic- 
turesque films, in color and sound on “Return of the 
Pronghorn Deer,” the scenes of which were filmed in 


the mountains of Wyoming and “Florida Fishing 
Scenes.” 
W. Lee Gamel of Bates Manufacturing Company 


and chairman, presided and was assisted by the sec- 
retary, Bob Krohne of American Pencil Company. 

Clint Cooper was appointed to tabulate points for 
the Midwest Travelers Club, for the NSOEA Travelers 
Club Trophy Contest, which is to honor the outstand- 
ing travelers club of the year. 

We are pleased to welcome three new travelers who 
joined the club at this meeting: Ray Foudray and Art 
Kabrick, both of Columbia Ribbon & Carbon Manu- 
facturing Company, Inc., and Bill Back of Joseph Dixon 
Crucible Company. 

- > . 

“Joe” E. Davis of General Fireproofing Company 
fame and who resides in Denver, Colo., was recently 
stricken with illness while on a business trip at To- 
peka, Kans., and was confined to the Stormont Hospital 
in Topeka. Our sincere wishes for an early recovery. 









#) REGON HRAILERAVELERS 


KEN DICKENSHEET, CORRESPONDENT 
1020 Y STREET, VANCOUVER, WASH. 

Seen in Seattle—Harry Ford, working with Irving 
Samuels of Los Angeles, who is west coast distributor 
for both the Artistic and Faries lamp lines. Harry will 
represent them in the Northwest but said very vigor- 
ously that he does not want to be referred to as “Ar- 
tistic-Faries” Ford. Franklin Rising was also in town, 
showing Harry Heath of The Richard Best Pencil Com- 
pany around Seattle. 

a - . 

Horace and Jane Kilham, Kilhams Stationery Print- 
ing Company, Portland, left on March 1 for a vacation 
in the Hawaiian Islands. Horace must be living right 
as he won the trip in a drawing at the University Club 
of Portland 

* . . 

The Eugene, Ore., stationers must have thought the 
Oregon Trail Travelers were having a convention there 
recently. In town at the same time were Erling (W. A. 


Shaeffer Pen Company) Ericksen, Dick (B. & P.) 
Zeisler, Bud (Esterbrook Pen Company) Dockstader, 


Wayne (Bainbridge) Journigan and yours truly. 

Incidentally, Bud Dockstader had the fanciest hotel 
room in Eugene Hotel that these tired old eyes have 
ever seen. It was as modern as a rocket ship and as 
full of color as a gypsy’s scarf. How’d you sleep, Bud? 

* * * 

Bill Cruikshank of the Valley Stationery Company, 
Eugene, Ore., is a real pal to his three sons. Takes 
them skiing most every week-end. I understand that 
Bill is no slouch on the flying slats but he is having 
a hard time keeping up with the progress of his boys. 


* . 7 


John Hehnke of the W. A. Sheaffer Pen Company 
recently paid a flying visit to the Pacific Northwest 
for a consultation with Matt Kennedy and Erling 
Ericksen. 

Shortly after this meeting, Ericksen was displaying 
a beautiful solid gold wrist watch which he says was 
awarded to him for outstanding sales performance. 

We're not so sure that Eric didn’t get his boss into 
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THE HIGHEST DEVELOPMENT 
IN EXPANDING PRODUCTS 


Brown Lexide Binding of Leatherlike Durability 
is Combined with NO-TYE Convenience and 
FAVORITE Line Features of Construction. 


Lexide, a tough, leatherlike material, has the appear- 
ance and feel of Morocco grain leather. It wears like 
leather, is waterproof, will not dry out, and is easy to 
keep clean. Lexide Files and Wallets in dark brown, orna- 
mented in gold foil, combine appearance with durability. 


NO-TYE continuous elastic cord, permanently attached 
to files and wallets, keeps flap in place and contents 
secure. No need of tying, no loose hanging tie tapes. 
Provides neatness and compactness. NO-TYE Files take 
only a fraction of space required by ordinary files. 


For Full Information, Ask for Circular No. C1004 


The Cooke & Cobb Company 


122 East 23rd Street New York 10, N. Y 








pit The Most Complete Line 


PAPER CLIPS 


rarer rasteners | Of High Quality Desk and 


STAPLES 


THUMB TACKS Industrial Staples on Earth! 
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PICTURE OF THE ENLARGED VAIL PLANT 


LARGEST 
PAPER CLIP The pee of MONARCH BRAND Paper Fastening Devices is predicated on 
MANUFACTURERS many years of successful performance in the world of business. In these difficult days 


demand exceeds productive capacity but the trade we have consistently served in 
the past is assured that the unequalled facilities of the great, modern Vail plant 
pictured above are functioning at top speed to serve their needs. 


AIL MANUFACTURING COMPANY 


IN THE WORLD 








900 EAST 9STH STREET CHICAGO 19, ILLINOTS 
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Cards and 





Shipping 
Table 


Feature These Other All-Luminum Products For Extra Sales and Profits 








= 
Open, makes table 24°’ x 60°’, 30 
high. Folds to 24°’ x 30°’, to fit in 
car trunk or closet. Weighs only } 
25 lbs., supports over 800 lbs. Top ' 
of 24-gauge steel, with 1°’ tubular j 
aluminum legs 


 Colors—Dove Gray, Carribean Blue | 


aca? $19.9 


When the Customer calls upon 


gou!l Are you proud of your 
office? 


Your personal appearance cannot 
over-come a _ wornout inefficient 
appearing office impression. 


Why not contact 

PEERLESS Dealer and ask his 

advice on how to “Groom-up” 
economically 


EL EQUIPMENT CO. 


CS ee ee eae ee: ee 
DALLAS 


your nearest 


LOS ANGELES 





Stronger . . . more beautiful .. . 
more useful than ever! At a new low price! 






America’s most profitable utility office 
table . . . the famous FOLD-A-WAY 
Table . . . ready now for immediate 
delivery, in unlimited quantities! 

New beauty—a choice of two hand- 
some colors*. New strength—a sturdy 
steel top on lightweight aluminum legs! 
New convenience for every use in 
offices, institutions and homes. 
Write today for prices, literature, 
and our new _ promotional 



































SPECIFICATIONS 








KE LUGGAGE 





FOLDS TO CARRY 
LI 


on its own 
leather handle 





(West of the 
Mississippi 
— $21.50) 











Lounger 


Deck Chair 




















ST Te Ute teertts Dept. O.A.— 1917 W. Oxford St. Phila. 21. Pa. ST 7-4618 





Snack-Pak 
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a bridge game while he was there, hence the watch. 
I'm going to have another look at that inscription on 
the watch 
. > 7 
“Fat” Barrett, Barrett’s Stationery in Grants Pass, 
Ore., is a man that likes a lot of color in his clothes. 
His latest outfit was set off by a wild lime green sport 
shirt worn with a dark green tie which was decorated 
with bright red dots the size of a half dollar. One 
thing certain, “Fat” is not hard to find in Grants Pass. 
* > > 
Walt Young is remodelling his Medford Stationery 
Store, installing a very modern display room in the 
rear of his store for showing office furniture. Walt 
designed the layout and has done an outstanding job. 
This new room is a beauty and should really sell 
furniture. Although Walt takes all the credit for the 
designing there are a few touches that leads me to 
believe that Dorothy Young helped him out. 
. > * 


Many of the Travelers will remember Jack Bush who 
was employed by Sam Colton of the Office Stationery 
& Supply Company in Medford, Ore. Jack was with 
the firm for quite a few years but finally decided to 
move back to his home town of Alpine, Tex. He is 
working in a stationery store there. 

Incidentally, here is an opening for a good experi- 
enced inside man as Mr. and Mrs. Colton have not 
replaced Jack as yet. This is a real opportunity for 
someone that likes to work in a fine town with some 
of the best hunting and fishing in the Pacific North- 
west right at your door. If you know of anyone that 
might be interested, have them write to Sam Colton, 
115 W. Main St., Medford, Ore. 

> > > 

The Collins Office Supply Company of Mount Ver- 
non, Wash., has moved into a new store and the pro- 
prietors are very pleased with the room they now have 
and the reception they have received from their cus- 
tomers 


The store now located at the corner of Main & 
Gates Sts., in Mount Vernon. The open house, held 
March 21 and 22, was a huge success, according to 


Bill and Betty Collins. The Travelers send congratula- 
tions and best wishes for continued success! 
. * 


> 


‘Out whe the handclasp’s a little stronger.” 





Pacific Northwest Notes 


C. M. LITTELJOHN, CORRESPONDENT 
918 12TH AVE. N., SEATTLE 2, WASH. 

Old typewriters were worth $25 each in trade-in 
value when special sale of new typewriters, both 
domestic and foreign, was held in February by the 
J. K. Gill Company of Portland, Ore. This allowance 
was given on purchase of the 1952 model streamlined 
Olympic machines, imported from west Germany, and 
said to be made with “the precision of a fine watch” 
and also on the 1952 quiet, de luxe Royal typewriter. 
The former sold at $44.50 plus an old machine and the 
latter for $67.50 with the trade-in 


v 


> * . 

The Mail-Well Envelope Company of Portland has 
issued a handy compendium of new and old postal 
laws and regulations as well as other data useful in a 
business office. It is titled, “Postage Economies, Mailing 


Methods and Envelope Facts,” and includes a number 
; for improving business through direct 


] } 3 ¥ 
mall aave ising 


of suggest 


. . > 
Voluntary dissolution as a corporation was entered 
for the deVoss Desk and Equipment, Inc., Seattle. 
Papers were filed by Chester C. Adair, 1177 Dexter 
Horton Bldg., Seattle. 


> om > 
Due to an increase in the volume of business, Moore 
Business Forms, Inc., has moved its Seattle offices and 


warehoust larger quarters in the Pugent Sound 
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Master Manufacturing Company 


* Furniture Casters * No Dent Rubber Cushions 
*® Office Chair Casters * Noiseless Glides 

* Portable Equipment Casters * Rubber Chair Bumpers 

* Rubber Stripping 













< Precision Ma- 
chined Stem 


< soy Put Wood 
Socket 


Precision Engineered 


Races > < Hardened 
Races 
Grade A Ball Bearings > 
+ Floating 
Cadmium-Oxydized Action 
Copper Nickel > Swivel 


Finishes 





< Hardened 
Fork 


~~ 4 eeetded Beiher 
. eel, Ha 
tie or Soft Tread 
at 
~ Engineered for 
oa Service by Craftsmen 


Master Manufacturing Co. 
Attach coupon to Phone 71-451 
your letterhead 1676 E. 28th St., Lorain, Ohio 


Master Manutacturing Co., Lorain, Obie: 


Please send catalog No. 10 and new price list with ample trade 
discounts. 


Company Name 
Individual 
Address 


a . ses Zone . State. 











Precision 


Tubular Steel 


Reception Room 


Furniture 
High Quality & Eye 
Appeal at Amazingly 


Low Cost 


CHAIRS— 

Chrome or Boked Enamel 
finishes (Satin gold bronze, 
office gray or black). 

Firm but resilient Plastic 
Webbing assures extra 
comfort; is stain proof; 
does not absorb dirt. Even 
ink will rinse out. 

Single straps replaceable 
in a twinkling by simply 
detaching patent clip from 
chair frame. Color effects 
changeable aft will by using 
contrasting straps. 

Ventilated. Sit for hours 
without perspiring. 

Plastic arm-caps. 

Steel frames scientifically 
designed for maximum com- 
fort. Cannot mar walls, os 
rear legs contact bose 
board, assuring space be- 
tween chair-back and wall. 
TIER TABLE— 

Pearl gray Formica shelves. 
Leg finishes to match chairs. 
Overall height 23 inches. 


30-day Delivery 


Write for Photos, Litera- 
ture and Dealer 
Discounts. 


PRECISION MFG. COMPANY 


829 CHICAGO AVENUE e EVANSTON, ILLINOIS 








$1995 st 
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Mayline 





V-Model 
Wood Base 
Table 











= 
Z g 
+ Mayline wood base tables now have solid basswood 2 
tops with steel end cleats. 
The “V” construction of this table eliminates cross 
braces between uprights. Sizable hand knobs lock 
table at any height. Positive tubular tilting units 


securely hold top at any angle. This is a very service- 
able table that meets the requirement of any drafting 
room. 


Dealers tell your customers about this popular table. 


ENGINEERING MANUFACTURING CO. Fg 
625 North Commerce Street @ Sheboygan, Wis. | MAV)\|NF 
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Rich 
Hammerloid 

GRAY or 
GREEN 


oven-baked 
finish 










LETTER 
& LEGAL 
SIZES 












VANGUARD 
Steel STORAGE FILES 


serve as ACTIVE files with 
positive, simple stacking 
provisions, plus 









A Sturdy Recessed 
Base with Toe 
Clearance at Front 


Brass finish cardholder and handle 


IMMEDIATE 
DELIVERY 


Four rollers for ease of operation 
Index guide rod with brass knob 


Self-locking follower available 


“Vellgquanal 





Exgiunewung & Masupaclicung 


coma 


BOULEVARD « CH 


244 


Merchandise Building, 2028 Terry Ave., Seattle. 


_ o om 


Robert A. Findlay of the Tolodo Scale Company’s 
sales and service office in Tacoma, Wash., has recently 
joined the Tacoma Chamber of Commerce. 

> * * 

The fourth floor art gallery of the J. K. Gill Com- 
pany, Portland, was well trafficked in February when 
an exhibition of the paintings of George Post, western 
painter, was open. Thirty of the artist’s water colors 
were shown to the city’s art lovers. At the same time 
Gill’s saluted the 25th anniversary of the Scholastic 
Art Awards for junior and senior students in Portland. 

> * * 

From a small beginning in 1882 the founder, and his 
successors, of Lowman & Hanford Company in Seattle. 
labored through pioneer days, through fire and depres- 
sion, to create a mercantile institution which today 
operates eight stores and three printing plants. In the 
same year that Seattle celebrates its centennial, the 
firm is marking its “70 years of service.” 

* . ” 

Paul Armour, manager of the Seattle branch of 
Western Audograph Company, has recently occupied 
new offices at 2515 Second Ave., Seattle, where he will 
continue his business. The premises were remodeled 
before Mr. Armour took them over. 

* * x 

Expansion is also under way for the Universal Busi- 
ness Forms, Inc., of Longview, Wash. Capitalization 
of the corporation is to be increased to $100,000 with 
provision for an increase in capital funds. 

x - ” 

A splendid “Tribute Dinner” held recently for the 
Seattle office of International Business Machines Corp- 
oration, brought together the personnel for festivities 
at the Hotel Olympic. 

Thomas J. Watson, Jr., president of IBM, traced the 
growth of the corporation during the last decade and 
outlined plans for future expansion. 

* . 

L. V. Hall, manager of Blake, Moffit & Towne, Ta- 
coma, has been appointed to the board of the Tacoma 
Chamber of Commerce. He was president of the 
Chamber in 1951. 

Highlighting numerous stationery and giftware lines, 
the Pacific Northwest Gift & Stationery Show was held 
in Seattle during February. 

7 = = 

In the change-over from written to photographic 
records and processes, the Seattle Public Library is 
well in the forefront of the movement. It recently 
installed equipment to record photographically not 
only charges on books, but also incoming and outgoing 
boxes of books for branch use. As the librarian pointed 
out, the battery of recording machines that flank 
entrance and exit of the library is vastly more efficient 
and labor saving and considerably quicker than the 
old method of writing charges and so forth. 





Honor Memphis Rem-Rand Branch Manager 

Miss Louise Fortson, branch manager of the Mem- 
phis, Tenn., office of Remington Rand Inc., was hon- 
ored recently after completing 25 years with the 
company. Miss Fortson began her association with the 
company in Atlanta, Ga., in 1927.—EEG 





Incorporate Shreveport, La., Business 

The Callilo Office Supply Company, Inc., has been 
incorporated at 427 Crockett St., Shreveport, La., with 
a capital stock of $150,000. JHR 





Storage Space Leased in New Jersey 

S. E. & M. Vernon, Inc., New York, has leased about 
15,000 square feet of storage space in 829 Newark Ave., 
Elizabeth, N. J., from Waverly Terminal Associates. 


OFFICE APPLIANCES, April, 1952 























any’s 
ently 


Com- 
when 
stern 
‘Olors 
time 
lastic 
land 


d hi 
attle 
Dpres- 
oday 
1 the 
the 


nh of 
pled 

will 
leled 


susi- 
tion 
with 


the 
orp- 
ities 


the 
and 


Ta- 
yma 
the 


nes 
eld 


hi 


itly 
not 
ing 
ted 
ink 
ent 
the 


m- 
yn- 
the 


the 


52 




























Introducing 


THE NEW 


Beautiful 


LAMIDALL TOP 
ON MASO’S 


ROYAL 
ELEVATOR STAND 





























@ MORE ATTRACTIVE THAN WOOD VENEERS! 


The new Lamidall Top is truly beautiful and will not chip, crack, 
split nor dent. Is not affected by alcohol, grease, fruit juices, vine- 
gar or boiling water; is permanently bonded to tempered Presdwood; 
will last indefinitely and keep its gleaming beauty. 


e 3 BEAUTIFUL LAMIDALL FINISHES 


Your choice of grained Walout with Walnut understructure; most 
attractive golden Oak with green understructure and driftwood Gray 
satin with gray understructure. Lamidall is the finest, most attractive 
Top ever placed on a typewriter stand. All tops are pre-assembled. 


(Royal Tables are also available with Ve" hard tem- 
pered Masonite Tops, in beautiful grained Walnut.) 








SEE OUR COMPLETE LINE 
N.O.F.A. APRIL CONVENTION 


DON’T DELAY—ORDER YOUR SAMPLE TODAY! 
BOOTH No. 3 


MASO STEEL PRODUCTS 








Dept. A 81 W. Van Buren St Chicago 5 











No. 324 


> 
o 
~ 











modern S7na/; \mperial 


™~ 


Introducing new, modern sectionals 
that combine functional beauty and 
super comfort. Available in top 
grain leather and the new — — 
ELASTIC NAUGAHYDE. 


Also available in settees and arm chairs. 


~ 
No. 732 ~~ 


Center To Match Height Overall 35 


Width Overall 23 





Depth Overall 26 
Width Overall 22 1/2 
Depth Of Seat 20 
Between Arms 20 


Depth Overall 31 
Height Overall 33 
Width Overall 27 
Depth Of Seat 221/2 


WRITE FOR OUR CATALOG OF FINE LEATHER FURNITURE. 


IMPERIAL <a: 


315 WEST 47th STREET @ 
A COMPLETE LINE OF UPHOLSTERED LEATHER FURNITURE 





Wintldee (a 
R * 9 N y 


yy ¢ 
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All-Steel 
TRANSFER CASES 


MAYFAIR TRANSFER CASES provide storage Space | 
for inactive records at a low cost. The all-steel construction assures 
strength, rigidity and long life. For keeping records clean, 

the back is completely enclosed and keeps out dust and dirt. 

Immediate Delivery Transfer cases are conveniently stacked and inter. 
in No. IR Letter lock. Transfer cases are available in letter size 
and No. 2R Legal with green or grey finish, 


Sizes. 
































~~ 


aheuwti i te Se. 


Examine these long-life features 
for appearance and accessibility 


e ALL STEEL 
CONSTRUCTION 

e EASY STACK AND 
INTERLOCK 

e DRAWERS GLIDE ON 
ROLLERS 

e DUST PROOF INTERIOR 

e 24 INCHES DEEP ‘ 

e INDIVIDUALLY BOXED é 






=r et oe ee oe 





VISIT Booth *103 
NOFA Convention 
Atlantic City—April 23-25 


Send for our com- 
plete Office Equip- 
ment & Supply 
Catalog No. OA522 





at 6 tt On 


Prices on other sizes and finishes will be sent to you on 
request, with quantity the determining factor. 


315 NORTH DESPLAINES STREET 
rue \WLAYFAIR COMPANY 33,8087! Deseuaines steer 


| Couniucing TURNED POST | 
} GROUP : 
Seller's |} 
| for use with turned post 
desks and tables 


Here’s the set that will be the choice of 












— aot at ot ae Ot ae 








| many conservative customers who like the 
dignified touch of turned post styling — a 
beautiful set to match with turned post 


desks and tables. 


Murphy (hair Ompary 
Ce 1872 


MANUFACTURERS 


OWENSBORO , KENTUCKY - F 
Woed for warmth and dignity 





i ev 
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SEEN AND HEARD IN 
SOUTHERN CALIFORNIA 


by J. Edward Tufft 
2012 Huntington Dr., South Pasadena, Calif. 
Phil D. McHugh of the Phil D. McHugh Advertising 


Agency at this writing is the scheduled speaker for the 
regular monthly meeting of the Southern California 
Office Furniture Association, March 3, at the Rodger 
Young Auditorium, Los Angeles. The subject is “Ad- 
vertising in the Office Furniture Industry.” 

It is the istom of the Association to have at each 
meeting a speaker of prominence dealing with a prac- 
tical subject, according to Herman J. Klein of the Mil- 


ler Desk & Safe Company, president. However, the 
meeting held early in February was purely a business 


gathering. Attendance at all meetings recently has 
been very tisfactory, according to Mr. Klein. 
« o- * 

Something New in ’52” will be the theme of the 5th 
annual Southern California business show to be held 
at the Biltmore Hotel, Los Angeles, April 15 to 18, inclu- 
sive, according to a statement of R. G. Chenhall, chair- 
man of the invitations’ committee. 

This show has been a growing success both in attend- 
ance and in the number of new office appliances shown. 
Mr. Chenhall points out that there is now a prospect of 
many new devices for display this year. Publicity on 
the show has already been put into the mails. 

. > > 

In co} tion with the Mosler Safe Company’s na- 
tional advertising campaign on “Which of These Four 
Dangerous Ideas Do You Have?” the Moslem Safe deal- 
ers in the West Coast area serviced by the Hunting- 
Roberts Company, from the Los Angeles and Portland 
warehoust responded with enthusiasm by entering 
the over-all advertising campaign, according to the 
heads of the company. 

This campaign embodied window displays and direct 
mail advertising by the individual dealers. First and 
second prizes of $50.00 and $25.00 were awarded by the 
Hunting-Roberts Company for the best windows in 
this territory in addition to similar prizes offered na- 
tionally by Mosler. Dealers in California, Oregon and 
Washingto1 Arizona, Nevada, Idaho, and Utah are 
o-operatil 

To stimulate sales the Hunting-Roberts Company 
held a series of sales meetings in its warehouse in 
Los Angel nd in dealer stores 

Dealerships represented at these sales meetings were 
as follows: Compton Office Equipment, Compton; Floyd 
Stationery, San Pedro; Sanders Office Supply, Ingle- 
wood: Mé Typewriter, Whittier; Alhambra Type- 
writer C pany, Alhambra; Vroman’s, Pasadena; 
American Typewriter Company, Santa Monica; Nern 
Office Furniture, Glendale; Allen Office Equipment, 
Burbank: Industrial Stationery & Printing, Long Beach 
and Hunt ton Park; Tiernan’s, Santa Ana and Po- 
mona; Stockwell & Binney, San Bernardino, Pomona, 
Indio, Rive ie, and Redlands; and The Nelson-Thom- 
as Company, San Diego. 

Severa les meetings of this type are planned for 
the coming year with the idea of more closely aligning 
the national advertising campaign by Mosler with 
the deal les in the individual localities. 

Sale er gs at the Hunting-Roberts warehouse 
ind at the dealers’ stores are preceded by a dinner and 
each meet tresses sales points with a question- 
inswé during which time any problem involv- 

p ussed freely in open session. 

> > 

Leo Miller of the Miller Desk & Safe Company and 
his bride e returned from a wedding trip which 
took them to various parts of Mexico. The couple was 
married rtly after Christmas. The bride is the 


OFFICE APPLIANCES, April, 1952 







sell the best... LP), 
WELHAM 


nonsuspension files 


4-3 and 2- 
Drawer Non- 
suspension 
Files in Letter 
Size Only. 


} FINISHED IN ATTRAC- 
TIVE OLIVE GREEN OR 
METALLIC GRAY BAKED 
ENAMEL 

® DULL CHROME FIN- 
ISHED HARDWARE 


write for information 


metal products company 


MICHIGAN CITY, INDIANA 


Plot a Protit Path 
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RIGINAL( )DHNER 
HANDY CALCULATORS 
‘“'THE MACHINE TO COUNT ON'' 














The following example shows simplicity and speed of 
operation. ONLY ONE SETTING NECESSARY. Simply 
set levers at “68” and calculate the answer in 25 seconds 
without setting any other figures. 


68 units @ 1.75 ea............... 119.00 


15% discount........... Sree ee. 17.85 
101.15 
Less 22% for cash................ 2.53 
$98.62 


Compare the advantages of this sturdy, low-cost, portable 
and efficient calculator with any machines in the field. 
Why pay more? 


WRITE FOR BULLETIN RO-43 


210 FIFTH AVE., NEW YORK 10, N. Y. 


SOLE DISTRIBUTORS FOR US A 


Sit-Well 
CUSHIONS 


Handsome Covering Material 
REVERSIBLE Brown & Green 


2” FILLER 


Foam Rubber 
Bonded 


No. 402 


$5.40 
14x15” 















$6.00 
17x18” 


$5.80 
15x17” 


Regular Dealer Discount 


FOX 


GEO. E. FOX & CO. 


1051 NORTH THROOP STREET 
CHICAGO 22, ILLINOIS 





CUSHIONS 
Since 1911 
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former Bernice Seligman. Her early home was in New 

York but she has lived in Westwood Village, Los An- 

geles, for the last five years. The Millers are making 

their home in Beverly Hills. 
> 7 > 

Morris Pendelton, president of Plomb Tool Company, 
Los Angeles, was guest speaker at the March meeting 
of the National Office Management Association at the 
Rodger Young Auditorium. The subject was, “Man- 
agement American Style vs. Management European 
Style.” 

Mr. Pendleman, who is also president of The Service 
Tool Institute and active in many government and civic 
organizations, was in charge of the ECA Productivity 
Team which was sent to Europe with the thought of 
making Scandinavian management more dynamic. 


* * * 


Norbert Mayer and Morris Dorfman, proprietors of 
the West Coast Platen Company, 643 S. San Pedro St., 
Los Angeles, were hosts at a fifth anniversary celebra- 
tion for their company staged in conjunction with the 





Anniversary Occasion ... Pictured during the fifth anni- 
versary dinner of the West Coast Platen Co., held February 18 
in Los Angeles, Calif., are: Harold Mann, executive secretary of 
NOMDA; Morris Dorfman and Norbert F. Mayer, partners of the 
West Coast Platen Co., cutting the anniversary cake; A. H. Fox- 
croft, new president of SCOMDA; Dave Handler, vice-president 
of SCOMDA; and (in rear), John Kearney, treasurer of SCOMDA. 


regular February meeting of the Southern California 
Office Machine Dealers Association at the Rodger 
Young Auditorium. 

Guests included non-members of the association as 
well as members, staffs of various local companies, and 
their wives. A birthday cake with five candles was cut 
and served. The party was given with the thought of 
showing appreciation for the co-operation given this 
comparatively new company, Mr. Meyer points out. 

As features of the regular program Hal Pettit, retir- 
ing president, stressed the value of membership in both 
the local and the national associations; David Ligon, 
proprietor of the Glendale Typewriter Company, dis- 
cussed price controls; Harold Mann, secretary of the 
National Office Machine Dealers Association, talked on 


A. H. Foxcroft 





the group life guaranty policy, and Al Foxcroft, the 
new president of the association, discussed means of 
providing for establishing of a clearing house where 
dealers may secure or dispose of machines. 

Mr. Foxcroft reported a good response to a ques- 
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‘ice Handipen Desk Set 
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of 
St., DePENdable 
ra- Desk Fountain Pen Set 
he New DePENdable desk fountain pen sets and 
beautiful Handi-Pen desk sets for easy, effortless A. ....w 
writing. A complete line of moisteners to fit any 
need. Time-saving Kleradesk. Heavy-duty Cata-RacK 
for catalogs and books. All these aids and more too pase 
make up the Sengbusch line, uselaoen Gack tes 
Sound design and attractive styling make them 
easy to sell. We also supply sales aids free of charge 
— circulars, blotters, display cards, etc, Turnover 
is fast and highly profitable, 
Now is the time to stock the entire line of 
Sengbusch efficient, time-and money-saving office as 
aids. Mail your order today and get set to make Kieredesk No-Over-Flo 
yourself some money. (Steel and Steeless) Sponge Cup 
Cata-RacK 
| SELF-CLOSING IN KSTAND CO., 342 Sengbusch Bidg., Milwaukee 3, Wis, 
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Dennioon - 
Reinforced tabs of white paper or gray Strong, closely woven cloth. Specially Handy, one-at-a-time dispenser enve- O 
cloth. Plain tabs, alphabets, tabs in prepared Dennison gumming. Color- lope. Envelope punched to fit ring 
rij on cards. Exceptionally ful, convenient packages. Deluxe, binders. Gummed side tinted pink for “ 
good writing surfaces. Popular sizes Marlboro, Brunswick, Ace brands. easy identification. Dennison quality - 
and Ape cloth and gumming. - 
° . . oO 
Check your stock of these handy home, school, and office favorites. Display them—for steady sales. 2 
Sf S) . 
yf as 
‘ RVVVAOOW MANUFACTURING COMPANY, rramincan, mass. : 






* TAGS «+ LABELS + SEALS + REINFORCEMENTS + INDEX TABS + PHOTO CORNERS + STAMP HINGES 
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COMFORTABLE 
BOUNCE" ACTION 


~ WEIGHS ONLY 
20 OUNCES 














QUICK SET 
ACTION DIAL 













9To10 WHEEL 
CAPACITY 


SELF-INKIN 
AUTOMATIC 
NUMBER ADVANCE 












The Pioneer of Numbering 


ROBERTS NUMBERING MACHINE CO. 700 JAMAICA AVE., BROOKLYN 8, 













N.Y. 


















NEW 
FLUORESCENT 


TECHNYSCOPE 









Ihe Lighting Unit 
s can be purchas 


entirely enclosed 


parts are fully ; ‘ ’ ‘ . ry — 
part: ni i @) £2 
tected within a ' 3 it 

Cast 

entire writing 2 

f the stencil is \ i‘ a ; 
1 evenly ; . ’ \ AC—110V—60 
evenly 


ana 
pees is guaranteed 


eriod of one year 
of the Pp ‘ 
stencil 


Lab. label. 


MODEL F-2 


$35.00 
COMPLETE 















b TECHNYGRAPH CO TECHNY. ILLINOIS 


and attached to ar 


Each Lighting Un 
has the Underwriter 








4. The Lighting Unit 
, OMS ny 

» loss of lig and 2 ek 

0 los Ot ae | WE , metal TECHNY 

The Lighting Unit 

an@ its component 

parts, if used with 
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cently sent out by him to members of the 
for the purpose of determining the type 
desired by the majority. 


*. » . 


tlonnalre 
association 
of meeting 


Quality Business Machines Company is the name of 
1 new company opened for business February 1 at 9114 
S. Western Ave., Los Angeles. The proprietors are W. W. 
Easley and Leon Hochstein. Both are experienced 
typewriter men. The new firm has a repair depart- 
a sales department 

G. G. Ralls, who recently retired as branch manager 
if the Royal Typewriter Company, Los Angeles, has 
returned 42-day trip through the Orient. He was 
accompanied by Mrs. Ralls. The Ralls sailed on the 
President Cleveland and made stops in Honolulu, Ma- 
nila, Yokohama, Hongkong, and other major cities. 

While in Japan they also visited Kobe and Tokio as 
well as making a number of inland trips. They found 


the weather in Japan rather cold, Mr. Ralls states. 
They discovered the four-day New Year celebration in 
Japan very teresting. 

Hongkong was the most fascinating city visited, 
according to Mr. Ralls, this fascination being increased 
by the fact that there are no sales taxes in that city. 
On the way home they touched again at Honolulu. 
Broadly speaking the Ralls are glad to be back in 
America. Although retired, Mr. Ralls says he keeps 
himself well occupied and among other occupations 
plays golf twice a week. 

= > 


Harold Mann, secretary of the National Office Ma- 
hine Dealers Association, who quite recently returned 
from an eastern trip, reports that he found much en- 
thusiasm am the various associations that he vis- 
ited. He reports that a recent membership campaign 
has proved very successful and an early start on an- 
her campaign is contemplated 

The weekly letter, “Keeping You Posted,” which be- 
an going to all members of the association in Feb- 
ruary, gives up-to-the-minute reports on government 
edicts, tax measures, business trends, government bu- 
reau reports, rise and fall of retail sales, and so forth 

% * * 

Walter Kinne took over his duties as manager of the 
Wholesale Office Equipment Company, 851 E. 60th St., 
Los Angeles February 12. He was with the San 
Francisco office for 14 years as salesman covering the 
San Francisco, Denver, and Salt Lake City territory. 

Will Perrine, who has been in the Los Angeles office 


for the last four years, is Mr. Kinne’s assistant in 
charge of stock and warehouse 
Bert Jackson, office salesman in the Los Angeles 
office, was to be back at work March 15 following an 
operathk 
” *. 


Russell Davis, regional governor of District 14, 
NSOEA, ha nnounced members of the troupe sched- 
uled to be present at the regional meeting to be held 
at the Huntington Hotel, May 8-9. They are Grant 
Howard nal president), William K. Wilson, Carl 
Priesing, Kenneth F. Davis, S. C. (“Chet”) Williams 


(vice president, field division, NSOEA), and Paul Bur- 
bank (gen: manager, NSOEA). 

Entertainment for the ladies will include a luncheon 
and fashion show at Bullocks-Pasadena. A trip to the 
Huntingt Library is planned for both the men and 
vwome! 


* 


M. G. Swarthout, manager of the Todd Company, 


In 1250 Wilshire Blvd., Los Angeles, announces the 
promotion of Rebert F. Upchurch as sales representa- 
tive for the Glendale, Pasadena, and eastern Valley 
areas. Mr. Upchurch, who has covered the Bakersfield 


and northern areas for the past two years, is succeeded 
by W. B. Hackett. 
In accordance with a plan of the company allowing 
in employee of long service to select an available posi- 
nina ea where he wishes to live, preferably one 
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A Complete Line — 133 Items — 
For Every Use—Business, Professional, School 


The easy, mod- 
ern way to pro- 
tect business 
papers and doc- 
uments, to keep 
presentation 
material clean 
and flat. One or 
more sheets are 
quickly changed 
at any time. 


COLOR RANGE TO SUIT 


EVERY NEED 
Red Deep Green 
Orange Blue 
Brown Midnight Blue 
Tan Grey 
Green Black 


No. 525 Covers are made of heavy weight leatherette to stand 
a lot of wear. Equipped with practical, built-in double prong 
fasteners to accommodate letter size sheets 8%” x 11”. Packed 
25 of a color (or 25 assorted) to a box. 5 boxes to shipping 
carton. 

Write for catalog and prices on complete line. 


AMBERG FILE & INDEX CO. 
Filing Specialties Since 1868 
1608 Duane Bivd., Kankakee, Ill. 














VN 4 er a 
WN @ nd 0) ee 
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SPEEDRITE Checkwriter 


Protects checks— 
prevents forgeries. 


7 


CHEXSIGNO Check Signer 

Relieves time-pressed 
executives from signing 
checks. 


/ 







ERROR-NO Copyhoider 


Speeds up copying and 
increases accuracy of 
reports, forms, briefs. 














The sales qualities of 
these “first choice” of- 
fice devices are some- 
thing dealers dream 
about. Exclusive fea- 
tures, design and effici- 
ency appeal to any and 
all customers. No serv- 
ice problem. Rank high 

as profit makers for 

dealers everywhere. 


40 MT. HOPE AVE. 
ROCHESTER 20, N, Y. 
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—TY PEWRITERS— 


ALL MAKES—MODELS 
INCLUDING WIDE CARRIAGE 


ADDING 
MACHINES 


SUNSTRAND—BURROUGHS— VICTOR 
DALTON—Hand or Electric 


CALCULATING 
MACHINES 


MONROE—MARCHANT—BURROUGHS 
COMPTOMETERS—Hand or Electric 
ROUGH or RECONDITIONED 


While for Prices 


Also ask about our ADDOMETER, the add- 
ing and subtracting machine that retails for 
$12.95 and pays you Extraordinary Profit. 


RELIABLE TYPEWRITER & ADDING MACHINE CO. 


Dept. A-4, 301 W. Monroe St., Chicago 6, III. 








quality 
performance 


THE BENTSON 
“‘Gop-F late 


3200 Series FILE 


Guaranteed iung-lasting perform- 
ance is the only proof of master 

















craftsmanship. Bentson Top-Flite 
filing cabinets have a reputation 
for highest quality performance 
through the years . . . effortless 
eperation, enduring beauty, rigid 
stability. This high standard of 
dependability means satisfied cus- 
tomers and more business for you. 


“The Line of Most Assistance” 


(ohe BENTSON MFG. CO. 


MANUFACTURERS OF STEEL OFFICE EQUIPMENT 
AURORA ° ILLINOIS 







































where the duties are lighter, Mr. Haskett chose Santa 
Barbara as the place in which he would like to make 
his home. He has been with the company for more 
than 30 years, coming west from Cincinnati 


> © * 


Blake Lockard, secretary of the Stationers Associa- 
tion of Southern California, reports that Steier’s Sta- 
tioners, 7470 Santa Monica Blvd., Hollywood, is a new 
member of the association. He also reports the opening 
of the Arcade Stationers at 256 N. Eighth St., Arcade, 
Colton, Calif. The owner is R. F. Perry. 

The new officers of the Southern California Office 
Machine Dealers Association are: president, Al Fox- 
croft, Guaranteed Typewriter Company, Los Angeles; 
vice-president, David Hendler, Wilshire Typewriter 
Company, Los Angeles; secretary-treasurer, John Kear- 
ney, Kearney Typewriters, Los Angeles; executive sec- 
retary, Dorothy Kramer, Pasadena; members of the 
board of directors are: Hal Pettit, Henry Van Dalfsen, 
Ernest Von Rhine, J. A. Freeman, Eli Glossman, J. B. 
Heimer and A. E. Lacy. 

* . . 

Henry De Young, service supervisor for Guaranteed 
Typewriter Company, 439 S. Spring St., Los Angeles, 
has returned to work following an operation 

* * x 

The Park Adding Machine Company, 6024 Pacific 
Blvd., Huntington Park, at this writing is moving into 
its new quarters at 6012 Pacific Blvd. A. R. Hamm and 
A. W. McMurtry, partners, established this business in 
1940. They announce that a formal opening in the new 
quarters will be held later. 

Henry Anschutz has sold his interest in the Alham- 
bra Typewriter Shop at 39 S. Garfield Ave., Alhambra, 
to his partner of 24 years, Ben Parker. Mr. Parker’s 
son, V. E. (“Gene”) Parker, who has been associated 
with the company for a number of years, is now the 
assistant manager. Another son, Earl, is also associated 
with the firm 

The Alhambra Typewriter Shop holds the Underwood 
franchise for its area, as well as the Yawman and Erbe 
Manufacturing Company franchise. A few other lead- 
ing lines of office equipment are also featured. 


. . * 


March 15 was the date set for the formal opening of 
the Wilshire Typewriter Company’s new location at 
143 S. Western Ave., a location one door from the one 
occupied for eight years. The new business home offers 
6,000 square feet of floor space, the company to occupy 
one floor and a basement. The building has been mod- 
ernized. 

Additional lines to be carried are R. C. Allen adding 
machines and typewriters, Clary adding machines, and 
Olympia portable typewriters made in western Ger- 
many. The last named line was taken over two months 
ago. 

David Hendler and R. Lee Cogdell are the proprietors. 
Mr. Hendler, who is the newly elected vice-president of 
the Southern California Office Machine Dealers Asso- 
ciation, is also secretary of the Leukemia Research 
Foundation. Mrs. Hendler will be in charge of the 
office. 

Mr. Hendler reports that his son, Frank L. Hendler, 
is now an ensign on the destroyer George MacKenzie 
off the coast of Japan. Frank, who has been in the 
service since August, was married to Delores Sander 
just before going overseas. Both graduated last June 
from the University of California in Los Angeles. En- 
sign Hendler majored in architectural design 





Royal Transfers Montgomery, Ala., Manager 


R. L. Briggs, manager of the Montgomery, Ala., dis- 
trict of Royal Typewriter Company, has been trans- 
ferred to a similar ‘position at the New Orleans office. 

He succeeds W. L. Gregor, who is retiring after 36 
years with the company.—_JHR 
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: Latest and Most Modern 
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- When You Feature 
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r TRAY! 
~* e 
a, Has The Looks, Effici 
— as e Ss, iciency 
‘ . ~ 
And Time Saving Features 
: That Roll Up Those Profitable Sal 
; at Roll Up Those Profitable Sales! 
Z . . 
Don’t Pass Up This Potent Profit Maker! 
ic Features That Sell You get your share of those, big clean profits, top it all, The Norfield is the most efficient 
to * Uses Any Type Index plenty of tie-in sales and repeat business with Tray on the market, backed by over 50 years 
id * Only 3 Models To Stock this streamlined posting Tray. Strong light- experience in the office equipment field. 
in ° : ight alumin in beautiful gray, blac d ‘ . 
~ a Adjstehie fer hay = =TOCOR ees See ul gray, black _ Stand And Posting Box Available 
idth Card chromium fittings. There's no more beautiful P 
om » : h dies There’ eee pecial all metal Stand fits all 3 Trays, adjustable in 
akes Posting Easier, tray on the market. Mere s nothing to go height: 1914 to 29” ees Box is a combination 
1- Faster, More Accurate wrong or get out of order. It’s easy to sell Safety Box and Posting Tray for Hush-Hush records. 
a * Posting “V” Is Perfect and demonstrate; requires no servicing. To Write Today For Full Details 
's * Each Side Offsets 212” 
: co oe INTASC O CORPO R ATION 
1e * Use With Or Without Stand 
d * Satisfied Users Everywhere 3021 CARROLL AVE. VAn Buren 6-0126 CHICAGO 12, ILL. 
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ye 
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ne, ot ermertre Dashes 
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I with rubber foam over a spring unit 
base. Your choice of fine leathers 
ut or in Gropoint material. 
e 
y 
. 
g 
d No. 219\-.RC 
(side chair t« match) 
is 
if 
7 Styled for perfect harmony, fashioned for 
- gratifying, luxurious comfort, customed for ee 
lasting wear and priced for every buyer s 
7 purse, these numbers like all BRIGHT 
e creations are sure to give genuine satisfaction. In beautiful leathers of 
e your own choice BRIGHT upholstered leather furniture enhances the 
r appearance of every office. In the BRIGHT catalog you and your cus- 
é tomer will find a wide range of styles and designs to meet every specific 


requirement. Write for the catalog today. 


No. 667 Judges Chair, a truly distinc- 
tive sumber. Arms and becks of foam 


unit base. Customed in the finest 
leathers, this chair is the last word 
in comfort and durability. 


SEE US IN 
ATLANTIC CITY 
BOOTH NO. 9 

NOFA 
CONVENTION 
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e The sheets lie absolutely FLAT 
because this is a Ring Style Binder 
... nota prong type 


@ The mechanism Opens and Shifts 
with a smooth ball bearing action Automatic Sheet Lifter 


e Easy — Quick Sheet Insertion Interlocking Rings 


Built-in Shift 
STATIONERS 
LOOSE LEAF CO 


MILWAUKEE I, 524 N. Broadway 
NEW YORK 3, 114-116 E. 13th St. 
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Canadian News Notes 
S$. J. LUDDINGTON, CORRESPONDENT 
BOX 421, POSTAL TERMINAL A, 
BAY & FRONT STS., TORONTO, ONT. 

Burroughs Machines, Ltd., 804 McDougal St., Wind- 
sor, Ont., which has purchased a 50-acre tract of land 
on No. 7 highway at Perth, Ont., may have work started 
on the plant it proposes erecting there. 

Plans are well advanced and work may be started 
early in the spring. The Detroit plant of the firm has 
already produced some of the machine tools to be 
installed in the plant when completed. 

7 > +. 

Harry Dyson, a member of the Lawson & Jones 
Company, London, for more than 56 years, was recently 
presented by the firm with a handsome easy chair 
upon his retirement from its service as firm engineer 

o > > 

Alfred A. Luet, 68, stationery store proprietor, at 
Queen St. E. and Beech Ave., Toronto, for 37 years, 
passed away recently at his residence, 33 Willow Ave., 
Toronto 

7 . . 

Stonewall J. Rawlings, 87, for many years owner of 
a Stationery store in the town of Forest, near Sarnia, 
Ont., died recently in Forest. Member of a well-known 
Bosanquet township family near Forest, he retired a 
number of years ago. Last October, he and Mrs. Raw- 
lings, celebrated their 63rd wedding anniversary. 

* > + 

Alfred LaRocque, travelling salesman for H. H. 
Popham & Company, Ltd., office equipment dealers, 
48 Queen St., Ottawa, Ont., died recently at the home 
of his daughter, Mrs. Paul Morel, 44 Bolton St., Ottawa, 
after a short illness. He was born in Rockland, Ont., 
69 years ago, coming to Ottawa with his parents at 
the age of eight years. 

* . > 

David S. Gillies, a life-long resident of Hamilton, 
Ont., secretary-treasurer of the stationery and office 
supply firm of Buntin-Gillies, founded by his father, 
died recently 

With the firm he held the position of secretary- 


treasurer until he retired from business. 

Mr. Gillies was keenly interested in trotting and 
pacing horses. He raced them as a hobby in Ontario 
and the United States with considerable success. 

. * o 

ViSIrecord of Canada, Ltd., is now located in larger 

quarters at 266 King St. W., Toronto 
. > » 


Wright Rubber Stamp Company, Toronto, managed 
by J. H. Wright, Sr., is now operating at 100 Simcoe 
St., Toronto, its new location. 

> * * 

The Stationers’ Guild of Canada, Inc., will hold its 
annual meeting at the Royal Alexandra Hotel, Winni- 
peg, Man., May 25-28. 

. > * 

Burroughs Machine Ltd. and Burroughs Adding Ma- 
chine of Canada Ltd., Windsor, Ont., has inaugurated 
a funded pension plan for the firm’s 500 employees. 

The plan provides benefits based on earnings and 
length of service. The company-financed pension plan 
will pay a minimum of $45 a month for employees at 
the age of 65 with 30 years’ service. 

Under the plan provision is made for a supplemental 
benefit of $20 a month from age 65, if the. employee 
is not eligible for provincial or federal pension without 


a means test. Employees may also participate in a 
supplementary contributory plan 
* + * 

The W. A. Sheaffer Pen Company of Canada Ltd., 
Malton, Ont., a suburb of Toronto, is now providing 
a new repair service. 

* > > 

Ben Shore Company, Toronto, well known law sta- 

tioners, ha new address at 29 Colborne St., Toronto 


OFFICE APPLIANCES, April, 1952 





PAPER PUNCH 


Simplest, surest paper punch made. Punches all 
3 holes for 3-ring binder sheets at a single squeeze. 
No adjustments to make, no gauges to set, no 
places to mark. Just insert sheets and squeeze! 
Accurate and trouble-free. Weighs less than 16 
ounces; fits brief case or desk drawer. $3.75 list. 


Order from your Wholesaler 


MODEL 3... Punches 3 holes 
4" dia., spaced 4%" on centers, 
4" from back binding edge — 
standard spacing 11" x84" sheets 


NEW ENGLAND PAPER PUNCH CO. 
NATICK, MASSACHUSETTS 


WESTERN REP.—HARRY HENKEL ASSOC. 439 ELUS ST., SAN FRANCISCO 2 
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Fritz-Cross 


Built 
especially 
for the 
Junior 
Executive. 
It’s man- 
sized, 
brute-strong 
and designed 
for masculine 
comfort and 
pride. 














No. 350XL 


THE FRITZ-CROSS CO. 


300 East Fourth Street 
ST. PAUL 1, MINN. 
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SELL THE Best -SELL MOORE 
~ (Map Companies do-EXCLUSIVELY) 
—-MOORE METLHEDS ARE 


~ Nationally Advertised 
\ . 
Makers of famous MOORE Picture Hangers & Push-Pins 


MOORE PUSH-PIN CO. Since /900 


oie =) 950,90) 2) Gry bi PHILADELPHIA 44, PA 












BEST BUY in Hand Numbering Machines Today! 


o*1 


5 Movements 
















MODEL 


110 


5 Wheels 
« ay 
Consecutive | kK 
Duplicate 
Triplicate LIST 
Quadruplicate e 
Repeat Liberal 
Trade 
ALL IN Discounts 
ONE * 
MACHINE Write for 
New 
e Folder 
2 
ALL Order NOW 
for 
Steel immediate 
Construction Delivery 








AMERICAN NUMBERING MACHINE CO. 
BROOKLYN 8, N.Y. 


ATLANTIC AND SHEPHERD AVES. 
BRANCH—105 WEST MADISON STREET, CHICAGO 2, ILL. 
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Remodeling of the corner building the firm occupies 
changed the entrance from 43 Scott to the other street, 
+ ” * 

Joseph McDowell & Company (Friden calculating 
machines) is now located at 992 Bay St., Toronto. 

+ > > 

Quebec Stationers held their annual oyster party at 
Quebec City recently. The party was attended by 
nearly 150 members and many out-of-town guests. Pat 
Lane, Louis Chabot and Rene Filion were in charge of 
arrangements 

* - 

L. J. Buckley is manager of Office Specialty Manu- 
facturing Company, Ltd., new branch store opened in 
London, Ont. J. A. Thompson succeeds Mr. Buckley as 
manager of the firm’s branch in Halifax, N.S 

” 7 * 

Joseph S. Tully, Jr., is president and general man- 
ager of a new company bearing his name which now 
has its headquarters at 126 Wellington St. W., Tor- 
onto. 

Mr. Tully joined his father’s firm, Eclipse Fountain 
Pen and Pencil Company, Toronto, in 1937. For several 
years he covered the wholesale and department store 
trade throughout Canada in a sales capacity. In 1943 
he enlisted in the Royal Canadian Air Force, serving 
until 1945 as a pilot officer. 

Rejoining the sales force of Eclipse upon his dis- 
charge, he was made Canadian sales manager for the 
firm in 1946. He resigned last September to go into 
business for himself. His wife, Flora M. Tully, holds the 
office of secretary-treasurer. The company is import- 
ing ballpoint pens from France at present 

. “ - 

R. Robert Gilbert, of A. T. Gilbert & Son, Toronto, 
was recently married. The happy couple spent their 
honeymoon in Florida. 

* > * 

John E. Walton, 21 Kenridge Ave., Toronto 18, has 
just been granted a patent for a new vertical visible 
posting desk which enables the operator to “random 
post or refer to as many as 10,000 records with light- 
ning speed.” It is equally as good for both visible and 
blind filed records, the inventor states, and takes up 
a minimum of floor space. 

The system besides being sold in Ontario is also sold 
by J. A. Fisher of Kenmore Reg’d, 432 Ontario St. W., 
Montreal. Mr. Walton has for over 32 years sold noth- 
ing but business control systems, starting first in 
England, later in the United States and finally in 
Canada. 

These systems and the new vertical visible posting 
desk are being used in some of Canada’s largest con- 
cerns. For sometime Mr. Walton has been marketing 
a vertical visible record system called “Direct-Fax,” 
because all the facts are visible and seeable at a 
glance. 

~ . ~ 

The Royal Typewriter Company Ltd., 735 Park Ave., 
Montreal, Que., has let the contract for the erection of 
a 40,000 square-foot addition to its plant at the same 
address. Cost is estimated at approximately $20,000. 

” * . 

Miss Ruth Treen of the Underwood Typewriter Com- 
pany, Toronto, recently gave a demonstration of speed 
typing at Alma ladies’ college in St. Thomas, Ont. She 
typed at over 135 words per minute with apparently 
no effort. Miss Treen gave a number of valuable point- 
ers to students on the art of getting the most out of 
a typewriter by avoidance of waste movement. 

+. * > 

The Globe Furniture Company Ltd., Shantz Ave., 
Waterloo, Ont., makers of office and school furni- 
ture, plans to erect a two-story addition to its existing 
Plant at the same address. Cost of the addition is 
estimated at $45,000. 

. . . 

The National Office Furniture Company Ltd., the 

latest addition to the field of office furniture suppliers 
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PRODUCTION AND THE INITIAL SHOWING, 4T 
THE 6TH ANNUAL N. O. F. A. CONVENTION, AT- 
LANTIC CITY, N. J., APRIL 23-25, BOOTHS | AND 2 


THE NEW 4000 SERIES 


sf OF 
KENWOOD ” 
A, OCC 


BUSINESS FURNITURE 


CONCEPT OF DESIGN 
PROVEN ENGINEERING 

-OF THE HIGHEST ——_—$——— 
R BEAUTY AND ENDUR- : il 


KENWoun 


corRpormarTtio 


2412 PENNSYLVANIA AVE., N. W. | MS oe WASHINGTON 7, D. C. 












g bine leather furniture 


("es 


STANLEY SOFA NO. 1960 
(Chair No. 1910 to Match) 


SEAN LES 


2310 N. MAIN STREET @ FORT WORTH, TEXAS 






An exceptionally fine sofa... the utmost in 






. Appearance Sturdiness. 
the wearing quality of top grain leather 


Prompt delivery. Write for prices 


Advertised and Sold # Coast to Coast 
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See how much faster you sell safes 


...when you show safes 


Leading retailers find that safe an immediate jump in sales and prof. 
sales and profits multiply al- its but you'll quickly “own” the 
most automatically—when they safe business in your area. Mail your 
stock and show PROTECTALL order, today, or write for copy of 
Safes on their dealer floors latest catalog 

More and more of your customers are : 
becoming aware, every day of the 

need for record protection National 

publicity has done the big selling job 


All you have to do to make the sale in 
many cases is to put a Protectall Safe 
n display where your customer will 
see it be reminded of his own need 
for a quality record safe 


I'ry it. Put in a real stock of Protect- 








all Safes Display them on your floor, 
in your window. You'll not only see 
f : } Safe ca 
( vine popuiar 
M ible in 
! safes 


| Protectall Safe Corp., 940 S. Salina St., Syracuse 4, N. Y 





Featuring America’s lowest priced “C" Label Record Sate 





GUIDES AND FOLDERS Crncs sureuss 


™ ameira BY 
mame == i” i 














"a @. lipo 


MUSCATINE, IOWA 








IMPROVED 
FEATURES 


MANIFOLD BOOKS AND 
AND PRINTED STOCK FORMS CONSTRUCTION 


ei! ON THESE COMBINATION CABINETS 


j 
‘ through the dealer exclusively. 








The eight models in the H-O-N 
line of combination cabinets are better units. 
Construction improvements add to rigidity 
and drawer operation. Follower blocks in all 
drawers including the card file drawers. 
Dividers available for converting any larger 
card drawer into two sections 


rite for our Illustrated Price Lists 


Vianufacturers 


SUSPEND-O-FOLDERS 6 FILING SUPPLIES 
MANIFOLD BOOKS @ PRINTED STOCK FORMS 





The baked-on enamel in grey or green is a 
handsome, durable finish that stands up. 


ADVANCo 
A D V A N C 0 P R 0 D U C T S 3x5 and 4x6 card files cap ine gga ee SO ee ae 


Division of {dvance Saleshbook Co. 


148 West 24th Street, New York 11, N. Y. 
Telephone CHelsea 3-1276 









eae A | : 
J. Aton - (oF. lize 6 A = MUSCATINE, 1OWA 
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in Toronto, Ont., is operating at 28 Wellington St. W. 


room 514 hat city. 


- > > 
Richardson, Bond & Wright, Ltd., of Owen Sound, 
Ont., plans to occupy the $40,000 addition erected to 


the plant. Production will begin of forms and office 
upplies and book-binding. 
- > . 

Beattie-Hill, Ltd., books, stationery and office sup- 
plies, 136 St. Paul St., St. Catharines, Ont., recently 
held a le of used and discontinued lines of office 
furniture 

> > 7 


Frank Gill has been appointed plant manager of the 


Burroughs Adding Machine Company factory in Wind- 
sor, Ont. He succeeds John Allister McAlister, 61, who 
passed away suddenly last November after being plant 
manager in that city for many years. 

>= o ” 

The Eddy Office Supply Company, Ltd., 146 Third 
Ave., Timmins, Ont., has opened a second store at 213 
Third Ave., that city 

> > > 

Typewriter & Appliance Company, Ltd., 750 St. Peter 
St., Montreal, Que., which is the oldest established 
typewriter business in Canada, recently entered its 58th 
year of operation in that city 

2 > - 

The Robert Simpson Company, Halifax, Montreal, 
Toronto, Vancouver, furnished the chair-desks, tables 
and household science furnishings for the modern 
bicentennial junior high school opened a short time 
ago in Dartmuth, N.S 


Dal-Mar Typewriter and Office Machine Company, 


dealers in Smith-Corona typewriters and office ma- 
chines, is now at its new location, 136 Simcoe St. S 
Oshawa, Ont 

> . > 


Mrs. James C. Sutherland, wife of the head of the 
retail and wholesale office supply and stationery firm 
of J. G. Sutherland, Woodstock, Ont., was recently re- 
elected for her third term as regent of Admiral Vansit- 


tart Chapter Imperial Order Daughters of the Empire 
- > + 
J. Wesley Fish, Otterville, south of Woodstock, Ont., 
is still operating the printing department of his former 
stationery and printing business which he established 
65 yeal igo. Although in his 90th year he is busy 
every da perating his printing plant. 


Richard R. Harris recently held a grand opening of 


his new and modern Royal typewriter sales and service 
premis« it 6 West Market St., Moncton, N. B. Mr 
Harris has for the past 16 years been exclusive repre- 
sentative in Moncton and district for the Royal Type- 
writer Company, Ltd. 





New Department for San Antonio Branch 

The San Antonio branch office of the National Cash 
Register Company at 811 Main Ave., has announced 
the idit f an adding machine sales and service 
liepartme 


The manager is D. H. Tucker.—_JHR 





Esterbrook Pen Appoints Wolstencroft 


The Esterbrook Pen Company has announced the ap- 
pointment of Frank W. Wolstencroft as director of 
1dvertisi He will serve the corporation and its 
ubsidia! 





Rem-Rand Promotes H. D. Scott 


Remington Rand Inc. has promoted H. D. Scott to 
the positi f Arkansas district manager from sales- 
man, it v nnounced at Little Rock, Februagy 24. He 
has bee the company 26 years.—_EEG 
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Any Shapes — Any Sizes 


Hot Wax .. . a new spot carbonizing process from “U.S.” 


Printers and Business Forms Manufacturers can now order 
in maximum quantities without fear of the carbonized 
spots drying-out or fading . . . the hot wax process 
eliminates these undesirable qualities! 


And the process is flexible . . . hot wax spotiing can be 
done on all papers including safety stock and the gummed 
edge of gummed stock! 


Remember too, spotting can be done in ony shapes and 
any sizes up to the unusually large 25x38” sheet. 


Quotations submitted without cost or obligation. 





(Ceneral Ofices & P 


§. TYPEWRITER RIBBON MFG. CO. 


623 CHERRY ST. - PHILADELPHIA 6, PENNA 
ii hod j 











PIONEER in REBUILT 
OFFICE MACHINES 
TO THE DEALER 
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F.. over 32 years, dealers everywhere have 
depended on International Office Appliances 
for the finest rough and rebuilt Adding Ma- 
chines, Calculators, Comptometers, Addresso- 
graph, Billing, Bookkeeping and Accounting 
Machines . . . and almost every other type of 
office machine sold by the dealer. 





Our spacious factory, devoted exclusively to 
the servicing and rebuilding of office machines, 
is one of the largest of its kind in the world. 
You are certain to find from our tremendous 





stock the exact machine you need. 


It will pay you to remember . . . when in 
need of any type of office machine—contact 
International Office Appliances first! 





INTERNATIONAL 
OFFICE APPLIANCES, Inc. 


" 
iway, New | x 


























YOUR 
OWN 


SEL 


Snap-a-part style carbon 
interleaved business forms 


@NO INVENTORY OR INSURANCE! 
MNO WAREHOUSE COSTS! 
MNO MACHINERY INVESTMENT! 
MNO DELIVERY EXPENSE! 


THINK of the advertising value of your name on all 
forms — packages and carton labels packing slips 
and bills of lading! 100% YOUR OWN! 


For complete information, samples, 
price lists, discounts, write: 


“ARK-N-SETS” ... 


1000 CENTER STREET 
LITTLE ROCK, ARKANSAS 





Instruments for 
telling time... 
the old way... 
SUN DIAL 





the 
modern 


way 
A quality line of stands and pads featuring 


all popular styles and sizes. All stands are 
made of metal 





write or 
phone for Calendar pads are lithographed—on high 
grade bond paper with the date in red and 
complete the monthly calendar in blue 
details Fast, 2-color lithograph printing enable us 


to give you the best in quality and prompt 
service. 


TARK CALENDARS excorporated 


100-112 BISSELL ST. » PHONE 7535/7 + JOLIET, ILL. 
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THE AMERICAN MAT CORPORATION, 2018 ADAMS 
ST., TOLEDO 2, OHIO—"“How to Buy Floor Matting,” 
whether it be rubber, wood, plastic or composition, is the 
title of an unusual piece of new literature just issued. The 
company has produced a readable eight-page folder aimed 
at providing buyers with all the information they would 
need for any mat purchase. It tells its story in an entertaining 
and humorous cartoon form. The theme, President D. W. 
Moor, Jr., explains, has been carried out in the final two 
pages of the folder, which describe the company’s own prod- 
ucts. Copies of the brochure may be obtained by writing 
Mr. Moore at the address above. 


CHARLES BRUNING COMPANY, INC., 125 NORTH 
ST., TETERBORO, N. J.—A handsome, two color catalog 
just published describes the Copyflex process. Well illustrated, 
it details uses, processes and models of machines available. 


THE CARTER’S INK COMPANY, CAMBRIDGE 42, 
BOSTON, MASS.—A new Carter catalog, just off the press, 
covers the company’s line of duplicator carbons and supplies. 
Not only does the catalog contain complete listings, descrip- 
tions and prices of all items in the Carter line, but it points 





out the highly profitable sales opportunities this market offers. 
A special section titled “Background Material” contains valu- 
able information on how to use, as well as how to sell dupli- 
cator supplies. Copies can be obtained by writing direct to 
the company at the above address. 


JOSEPH DIXON CRUCIBLE COMPANY, 167 WAYNE 
AVE., JERSEY CITY 3, N.J.—A completely new one-gross 
display package has been introduced for Dixon Wedge rubber 
erasers. The package is constructed of sturdy chipboard. 





A distinctive, bright purple color and bold print make it 
easy to Spot for inventory as well as display use. For better 
merchandising, the cover quickly folds up into a snappy back 
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ONLY 


The ‘’Precise’’ TRIMMING BOARD 
Has All These Wanted Selling Features 


e Patented Finger Tip Controlled Paper Guide 
e Finest Steel Blades, Carefully Ground 

e Two White Scales on Black Background 

e Only Finest Seasoned Hardwood Used 

e Every Board Completely Guaranteed 


You offer the finest in the New “Precise” Trimming Board. 
It has ¢ yt g your customer should have for trimming, 
cutting | paper board, etc. The patented, adjustable 
pa] g ks and releases with a finger flick, 2 white 
scales « k background speed 
accuracy 1 measuring time. | 
Models 6 & 7 have special 5S POPULAR SIZES 
safety st} The “Precise” is a No. 3—1014”—Blade 
° j No, 4—1212"—Blade 

steady sé wherever displayed. N 5—1514"—Blade 

No. 6—1814"—Blade 

N 7—2419"—Blade 


Delivery Still Fairly Prompt: LPR 
AMERICAN PHOTO LABORATORIES 


Dept. A, 28 N. Loomis Street, Chicago 7, Illinois 











THE CHAIRS J 
OF THE MONTH. 


Service 
Club and Arm 
CHAIRS 


2 Passenger 


DIVAN 








to match 










No. 410 Pe} 


Anodized! 


DISTINCTIVE 
QUALITY ALUMINUM 
FURNITURE 
OF OUTSTANDING BEAUTY 
Write for illustrated catalog, dealer prices and discounts. 





225 Belleville Avenue 
DIGBY 4-3245 





Uncle Sam Says 

















If it's money worries that make 
you act peculiar, like on the day 
before pay day when your pockets 
are empty, here’s YOUR OPPOR- 
TUNITY to get on the sunny side of 
life. Save the simple, trouble-free 
way—with U. 8. Savings Bonds. 
Automatic savings through the 
Payroll Savings Plan where you 
work, or, if self-employed, the Bond- 
a-Month Plan where you bank, is a 
sure cure for the between pay day 
‘“‘heebie-jeebies.’’ And—your money 
GROWS—S4 for every $3 you i» 
vest, im ten short years. 

U.S. Treasury Department 





ANSWERS 
EVERYBODY’S 
NEEDS 








lubecrafters other 
unique space-savers! 
Handi-Rak T-101 the 
extra closet $24 
F.O.B. Phila. Coat- 
Rak T-201 clothes 
tree $14 F.O.B 
Phila. 


T-301 Rak 
The first really modern umbrella stand! 1900 





Graceful, space-saving design. All steel — 
gleaming chrome finish. Sturdy 1%” steel LIST 
tubing. Holds at least 16 umbrellas. Comes *-9-8- PHILA. 


knocked down. Assembles easily. Individ- Big Dealer 
ual carton. Weight 12 Ibs. Send for circular. Discount 


a3 ] wheenaltew 


SALES DIVISION 
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THE TARGET 
WITH 


ON 





fine papers 


typewriter papers * mimeo- 
graph * duplicator * onion 
skin * manifold * monuscript 
cover * copy papers * packets 
* tablets * drawing papers * 
fillers * file folders * index 
cards * construction papers * 
tracing papers * stenographer's 
note books * adding machine 
rolls * seratch pads * com- 
plete variety of envelopes * 


business cabinets blotting 


SAXON aécr CORPORATION 


240 WEST t#th STREET NEW YORK tt NW YT 


popers * ruled headings 











Joslin Eclipse 


PRECISION TIME STAMP 





FOUR STAR 
SUPERIORITY 

* 40 Hour Precision 
Clock Movement 


* Jeweled Clock 
Movement 


* Patented Universal 
Joint Absorbs Shock 


* One year guarantee 


GIVES YOU SALES AD- 
VANTAGES THAT BOOST 
VOLUME AND PROFITS 


A.D. JOSLIN vec. company 


MANISTEE MICHIGAN 
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The girl’s right. Dealers who stock NEV-R-KURL have 
found that people continue to order NEV-R-KURL for 
good reason. Wise office managers have discovered 
NEV-R-KURL produces up to 50% more sharp, smudge- 
Always alert to saving and in 


NEV-R-KURL 


free copies per sheet. 


creasing production, they re-order 


It's plastic backed to prevent slipping, and it won't 
NEV-R-KURL is the unt- 


or manual machines 


smudge, tree, curl or wrinkle. 


versal carbon for use in electric 


Explore the advantages ot NEV-R-KI RL 


promote repeat sales and increase store 


W rite today 
and use it to 


trathic. 


PHILLIPS 


co., 
oOcess vor 
— “t gocnesTem “s w. 
" > a rer. PS 



















TYPE weTER CLEAR PRINT 
m880N WOOD STAMP PADS 






CAaPBON Parte 


TYPEWRITERS 
ALL MAKES 


REGAL’S NEW YORK warehouse 
and 80 stock depots carry a re- 
volving stock of 10,000 machines. 


THE UTMOST IN QUALITY 


—THE LOWEST IN PRICES 


REGALRITE BRAND 
RIBBONS AND CARBONS 


PROVEN-BEST BY TEST—BEST FOR LESS 


REGAL TYPEWRITER COMPANY, INC. 


200 HUDSON ST. NEW YORK 13, N. Y 
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display. For immediate brand recognition, Dixon has keyed-in 


this new package with other box displays brought out within + | { . ‘ 
the past year, employing the same style of printing, color e Simplified! 


and art work 
Revised! 
COPY RIGHT MANUFACTURING CORPORATION, 
53 PARK PLACE, NEW YORK 7, N. Y.—A new catalog “AT PUA’ UE improved! 
} CAs: 


showing the Copy Right copyholder, the Standby copyholder, 
“TOPS” 


fluorescent lamps and magnifiers has been issued. Consisting 
LINE OF 


of four pages, printed in two colors and well illustrated, it is 





punched to fit a ring binder. 


DIEBOLD, INC., CANTON 2, OH1O—Three folders, each 
devoted to a different type of safe, has been published by this 
firm. ttractive in their two-color designs, the folders answer 
many questions which might be asked by dealers, customers 
or prospects concerning this equipment. Specifications cover- 





ing inside, outside dimensions, sizes, styles, weights and optional 
interiors, are included. Folders may be obtained free of charge 
direct from Diebold, Inc. BUSINESS 


THE GLOBE-WERNICKE CO., CINCINNATI 12, OHIO 
—A distinctive innovation in packaging of the Fanfold 
Gummed folder labels has been announced. The new design 
combines a practical packer that facilities handling—both in 





FORMS 


All These DEALER ADVANTAGES! 





¢ Forms Boxed—Not Wrapped * Convenient Packages 
* Over 500 Forms In Daily * Tep Quality Stock 
Demand * Priced to Sell 
* Dealer's Name on Box * Reg. Dealers Discounts 
This is the Line you have been waiting for. You'll 
find it’s “Tops” in Profits Tops in Sales— 


Tops" in Repeats. 


Convince yourself. Send us a sample order 
Send Your Sample today. We'll ship promptly with your name 


on each box. Aiso. ship you our catalog- 


Order Today! —— and price list. It's a real 
“TOPS” BUSINESS FORMS, Dept.A 
107 N. Wacker Drive Chicago 6, Illinois 














the store and in actual use—within an attractive display carton. 
The packer’s unique construction enables the user to feed th ia! lj th t 
labels directly into the typewriter in a continuous strip and e ine a 
also to type uniform margins. A window end affords imme- 





diate identification of the packer’s content. 


delivers EXTRA profit! 


LISTO PENCIL CORPORATION, ALAMEDA, CALIF.— 
Humor is the keynote of the newest mailing piece on Listo 
marking pieces. Entitled “It’s a Great Life,” the booklet 
graphically shows how Listo pencils live up to their slogan, 
“Writes on Everything,” in a series of cartoons showing the 


with 


3 BUTTON MAGIC 








Posting Equipment Corp 
777 Hertel Avenve, 
Buffalo 7, N.Y 


pencil in use. Prepared by the advertising agency, the San 
Francisco office of Brisacher, Wheeler & Staff, the booklet is 




















printed in two colors on coated stock, eight pages long, and 

fits into a standard statement envelope. A complimentary copy Gentlemen 

ot the booklet ; available to those who write the corporation. Pleose rush your descriotive brochure ond 
price list on the complete line of P. E. C. 

" Posting Trays and Stands. 
BERT M. MORRIS COMPANY, 8651 W. THIRD ST., POSTING EQUIPMENT 

I OS ANGI LES 48. C ALIF.—The most elaborate catalog yet CORPOR ATION NAME... ry ee. 

issued by this company is now available upon request from 

the above address. Handsomely printed in black, scarlet and 777 HERTEL AVENUE — 

white, it fully illustrates the firm’s stationery and matched BUFFALO 7. N.Y _** oer ere ae ? 

desk top equipment lines. Also offered are counter and window Cile end ottech te compeny man 4 

display material and envelope stuffers. 


52 OFFICE APPLIANCES, April, 1952 263 

















C-THRU SLIDE RULES 


are fast selling— PROFITABLE 


It retails at 75¢—your customer's recog- 
nize it as top value the moment they see 
it. Alert dealers are selling thousands of 
them—just by display. 

Precision made with well known C-Thru 
lamination . . has decimal equivalents 


*You really 

multiply, «+» equivalents settings . . . and a rule 
~—, with both inch and metric scales. A, B, 
pas orm ——«C, Ci and D scales on face side; log, sine 
of other and tangent on the back. Order now for 
operations quick delivery. 


TIONAL INSTRUMENTS @ STENCILS @ PROTRACTORS © OTHER DEVICES 


tile Vii iity 


H ART F&F OC Bae Cc ON WN 











BEFORE YOU BUY 


COPY HOLDERS... 





wa SEE THE 
NATIONALLY ADVERTISED ... . 
NATIONALLY ACCEPTED, Pr AY ALITY 
HOLDS EVERY TYPE OF READING 
MATERIAL: STENO NOTEBOOKS, 
FOLDERS, CARDS, ETC. 


PROTECTED TERRITORIES FOR DEALERS 
NOW AVAILABLE 


PRES-TO-LINE CORP. OF AMERICA 


2339 COTNER AVE. * LOS ANGELES 64, CALIF. 


READING EQUIPMENT 
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NATIONAL BLANK BOOK COMPANY, HOLYOKE, 
MASS.—Made available to dealers is a new completely-indexed 
catalog entitled, “Promotion Materials for Your Store Adver- 
tising.”’ This brochure illustrates all promotional material 


——2/ &_) 
wok IE UNALOI EA Oe 
2 ¢ObOTE _ 


G 


PROMOTION 
MATERIALS 


STORE 
ADVERTISING 





available in promoting National products, including counter 
and window demonstrators, self service displays, newspaper 
mats, circulators, self mailers, presentation folders, blotters and 
catalogs. 


ROYAL METAL MANUFACTURING COMPANY, 173 
N. MICHIGAN AVE., CHICAGO 1, ILL.—As a highlight 
of its 55th year as a producer of metal furniture for com- 
mercial and professional outlets, Royal Metal has just released 
a new, multi-color catalog featuring the company’s complete 
line of furniture for 1952. Dramatic photographs show the 
variety of furniture items individually, with complete descrip- 
tion, and in effective installation groupings to aid complete 
ensemble selections. Details on finishes, plus information on 





dimensions and production processess, make the catalog an 
authoritative source of information. Two pages in the cata- 
log are devoted to a running history of Royal Metal from 
its origin in 1897. The catalog is issued in a limited deluxe 
edition, designed as a personal selling piece to be carried by 
dealers’ salesmen, and a standard edition to be distributed to, 
and retained by, customers and prospective customers. Price 
lists, swatch cards and other information are contained in a 
pocket in the back of the deluxe catalog. For a free copy 
of the catalog, write to the manufacturer at the address given 


above. 


W. A. SHEAFFER PEN COMPANY, FORT MADISON, 
IOWA—The company is offering dealers two new motion 
displays tied in with its national advertising campaign. Both 





feature the pen company’s new ad slogan: “Every minute 23 
more people switch to Sheaffer’s new pencil—slim TM.” Both 
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ACCOBIND FOLDERS 
Easy to sell 


because they're 


Profitable to Use 


ACCO PRODUCTS, INC. 
OGDENSBURG, N. Y. 


In Canada: Acco Canadian Co., Ltd., Toronto 


















You will sell 
two staplers for every one 
you sold before by stocking 
the Universal Office Stapler becouse— 
its simplified design gives top notch 
performance at lowes! possible cost. 


Sold Through 
Dealers Only 


Weight 4% oz 
Length 5%, 
Reach 3™% 


EET OS I Telephone Black 
aot . mes 


Check 
These 
Feotures 


tes up to 30 st ' f paps 
ils & Discount at 


RSs rT Lh addialll 
TAPLE CORP. | 


3 WAVERLY PLACE 
NEW .YORK 3, N.Y 
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in place of fig 
Clear-cut figures, 
6 wheels. 


Facsimile Impression 


WM. A. FORCE 


64 White Street New York 13 N.Y 




















ar 
Buckeve 


CARBON PAPER 





NYLON Ribbons by 
BUCKEYE! 


The Last Word in 
Quality, Cleanliness 
and Durability 


Ask Us About Them 


THE BUCKEYE RIBBON & CARBON CO. 


CLEVELAND, OHIO 
MANUFACTURERS 
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A FAMILY 
jy TRADITION 
a 


Ownership and sales representation 


of the Safeguard System of Check Pro- 


tection have been a family tradition 
for over 35 years. This complete bank 
account protection against check for- 
geries has been sold by Father and 
Son, Mother and Daughter, Mother 


and Son and other family teams in 





practically every community of the 
United States and abroad. We are 


proud of these successful family teams 


@ A Glass Smooth Plastic Fibre Board 
i @ Vise-like Spring Holds Papers Securely 


which are definite proof that Safe- 









guard Check t th d | 
“ ves a ri pe. see a @ Unreservedly Guaranteed 
reliable line to se t joi HH . : 7 . +s 
a: Furnished in the Following Sizes 
our family, simply write to Safeguard Stock Stock 
Corporation, Lansdale, Penna | No Size No Size 
200 644"x11” 205 9” x15%” 
2038 °. a" 206 eS” iT” 
Manufacturers of INSTANT H, K, VOUCHER & 204 Qo” 19% ” 207 15” x20” 
INTERNATIONAL SAFEGUARD CHECKWRITERS | Packed 24 to Carton Packed 12 to Carton 
a =} | Write for descriptive circular and tatest price list. 
x | 


f\ 


/PRUL 


WooDALL [NDUSTRIES [NC. 









Safeguard Corp. 
LANSDALE, PA. 
OVERSEAS DISTRIBUTOR —SAFEGUARD INTERNATIONAL 
3312 LANCASTER — — phan’ ema drstiadoscsine wa. 3500 OAKTON ST. chicage Telephone co 7-2600 SKOKIE, ILL. 


eee 























ae DL-J2 ’ Introducing the NEW 


BALL POINT PEN wy, CHAIR 
THE reliable CUSHION 


Writing Instrument, 
Outstanding for 
Excellent Performance. 





@ NON-SKIP 
@ LONG LIFE 

@ NO SMUDGE 

Retails for @ FULLY GUARANTEED 
© WRITES 50,000 WORDS 

@ TRANSPARENT PLASTIC 


@ PRECISION ENGINEERED 








@ 4 TRANSPARENT COLORS 
Made in eight Sizes to fit 


e 6 OPAQUE COLORS ' 
different styles every need 


@ IMMEDIATE STARTING 
@ INSTANT DRYING PERMANENT INK Made by Expert Craftsmen in All 


) New quality materials — correctly 
THREE DIMENSIONAL DISPLAY comes ready set 
up for elther counter or wall. Pens are clearly wrapped and cartoned. 


A Guaranteed Product 


for themselves. Choice of two displays containing 
12 or 36 pens, available. 

Write for New Catalog and Price List giving complete 
information on our liberal discount schedule. 


THE CHICAGO DESK PAD CO., INC. 


Write for illustrated literature and dealer prices 








'_LE2-RL&TE PEN /NC. 


RIDGEFIELD PARK, N. J. 


9 NORTH JEFFERSON STREET CHICAGO 6, ILLINOIS 
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are electrical displays utilizing blinking lights and constant 
motion. The larger display, known as the “Watch Face,” shows 
the face of a watch, with a large replica of a Sheaffer TM 
fountain pen as the sweep-second hand. This display is 22 x 28 
inches and is sold to retailers for $25. Two Valiant fountain 
pens, at $25 list, are given free with each display. The second 
display, called the “Wig Wag,” is 11%4x11% inches. It con- 
tains a smaller watch face which lights every two seconds. Be- 
hind it a TM pen replica moves back and forth constantly. 
This display is sold to dealers for $10. A Sheaffer Statesman 
fountain pen, at $10 list, is given free with each display. 


SHEPHERD CHAIR COMPANY, 1912 MAIN ST., MEL- 
ROSE PARK, ILL.—These manufacturers have issued an at- 
tractive new catalog detailing the complete line of executive, 





posture and official chairs. Illustrations in color add to the 
striking appearance and value of the catalog, which contains 
complete descriptions. 


VICTOR SAFE & EQUIPMENT COMPANY, INC., 
NORTH TONAWANDA, N. Y.—The company has avail- 
able to dealers a new Book Visible envelope enclosure. En- 
titled “How to Find the Facts When You Want Them” the 
enclosure is a concise recital of features regarding Book 
Visible in finding and posting records. 





Carl H. Schmits Joins Emeco Corporation 

Carl H. Schmits of 5605 N. 35th St., Milwaukee, Wis., 
has recently joined the sales staff of Emeco Corpora- 
tion, aluminum office furniture manufacturer. 

Mr. Schmits will be calling on office equipment deal- 
ers in the states of Minnesota, Wisconsin, North Da- 
kota, South Dakota and parts of Iowa and Illinois. 
He has worked in this territory for a number of years 
and will not be a stranger to the dealers. 


Incorporate Lake Charles, La., Firm 

Articles of incorporation were filed February 27 by 
the Julien Office Equipment Company, Inc., Lake 
Charles, La. The business has been established with a 
$3,000 capital. Ed Ferris, Lake Charles, is secretary- 


treasurer; Raymond Bassich, second vice-president; 
Mrs. Inez Julien, Lake Charles, first vice-president; 
and Roland C. Julien, Lake Charles, is president of the 


firm. Mr. Bassich is from New Orleans, La.—EEG 





Reese Assigned By IBM to Atlanta 


John T. Reese, who joined the International Busi- 
ness Machines Corporation, in Birmingham, Ala., as 
an assistant sales representative in 1946 and later, a 
sales representative for the company in New Orleans, 
La., has been appointed time recording manager in 
the Atlanta, Ga., office of the corporation, it was an- 





Spurgeon Opens Store in Joplin, Mo. 

A variety of merchandise will be featured by the 
Spurgeon’s Book & Stationery store, owned and man- 
aged by Robert Spurgeon, which opened its doors for 
business February 16 at 613 Main St., Joplin, Mo.—EEG 
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How's about COMPLETE 
Eastern coverage by an 
outfit wise in Stationery 
ways and beautifully ac- 
quainted with the very 
buyers you wish to sell? 
We have the personnel 
and the showroom and 
the Get-up-and-GO to 
put your lines across... 


INQUIRIES INVITED 














DOLIN Szee/ TRANSFER FILES 


A SIZE FOR EVERY NEED 





WE'LL BE IN BOOTH NO. 65 


N.O.F.A. CONVENTION 
APRIL 23-24-25 
HADDON HALL ATLANTIC CITY, N. J. 


Send for Descriptive Literature on All Sizes 


DOLIN METAL PRODUCTS, INC. 


317 LEXINGTON AVE. BROOKLYN 16, N. Y. 
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Aigner 
IN YOUR PICTURE? 


Sales picture, that is, especially if 
you furnish index systems to your 
customers. Aigner stock indexes are 
well known in the field, but not all 
stationers, printers, and bookbinders 
a. have discovered the manifold benefits 
~ of Aigner’s Special Indexes—to 

i“ selves as well as to their customers. 
( } These are custom made index systems, 

necessary and helpful, easy to sell at 

) a comfortable margin of profit. Write 

or call for the information you need. 
We have two plants to serve you. 











} Aigner Indexes 
q| 
“ 426 S. CLINTON ST., CHICAGO, ILL. f 
97 READE ST., NEW YORK, N.Y. ' 
x) re 
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Vlow, & NEW STAMP PAD FOR EASIER 
INKING, CLEANER, SHARPER, IMPRESSIONS 
THE 
NU-TYPE 
FOAM RUBBER 


STAMP PAD 







- MADE FROM FINEST 
GRADE OF POROUS 
p FOAM 


1. A light touch, and the stamp is inked—small and 
large stamps alike. 

2. Ink distributes evenly when applied to pad. 

3, Encased in smart, modern looking steel box, easy to 
open and close, yet lid shuts securely. Round cor- 
ners and rolled edges. Sizes: No. 0—$5.00 per doz.; 
No. 1—$6.25 per doz.; No. 2—$9.00 per doz. 

4. So absorbent, frequent re-inking is unnecessary. 


Order NOW . . Prompt Shipment . . Write for Catalog 


Fulton. Marking 


Equipment Co. 
Elizabeth 1, N. J. 





82 Fulton Street 

















268 


OFFICE CHAIR 


SWIVEL MECHANISMS 






13% Inch SPIDERS 


$ .00 
3 EACH 
IMMEDIATE DELIVERY 


For complete information write 


AUTOMOTIVE 
STAMPING COMPANY 
Detroit 3, Michigan 












15396 Idaho Ave. 








DAYTON STENCIL 
WORKS CO. *ciic™ 





er 


EDIATE 
1 peli vERY! 












Write us when you 
have inquiries 
from churches, 
schools, clubs, etc. 







STEEL or WOOD 
FOLDING — NON-FOLDING. 
Save time! State type and 
quantity under consideration. > 


ADIRONDACK CHAIR CO. 


Dept. 1, 1140 Broadway (Nr. 27th St.) N. Y. 1, N.Y. 
PCRRRRCRCRCRRERRCRREUEUOEEO808000000000000000000000 


ATTENTION DEALER SALESMEN 


Calling on Banks @ Building & Loans Ass’ns. @ Furniture 
@ Radio @ Appliance Stores 























Make Those Extra Commissions 


44 





gp cHnEeck COVERS 


z 
ERSONAL! TS 
STATEMENT, nay passeooKs 


» William lO XLINE Ine. 


1270 Ontario Street Cleveland 13, Ohio 
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All Styles of Ring and Post 


BINDERS 


A complete line of Binders for College and 
Commercial use 
Southern territories open. 


Write for Catalog 
NEIMAN LOOSE LEAF & BINDERY CO. 


1717-19 S. HALSTED ST. * CHICAGO &, ILLINOIS 








THIS IS BOSTON KS 


Gives you more of everything 










desirable in a pencil sharpener, 
PLUS new flowing graceful lines 
and the added strength of all- 


metal 





Boston twin-milling 30 
cutting edges. The Boston 
guide permits eight sizes 
of pencils. 


BOSTON 


PENCIL SHARPENER 


Cc. HOWARD HUNT PEN CO, 
CAMDEN 1, N. J. 
Also Manufacturers of 
Speedboal! Pens and Products... 
Hunt Pens 

















ROLLING STORE LADDERS 
“A” Type Ladders . Library Ladders 


For use with Filing Cabi- 
nets and Shelving, in Of- 
fices, Vaults and Store- 
rooms. 


Made of Oak and Birch, 
in a variety of heights 
and styles, with wheels 
and Automatic Safety 
Brakes. 








Send for Folder 
and prices. 





W 


Manufactured by Library Styte 


1. D. COTTERMAN 42%: terwzerssd Ave 


Straight Side Style 














ADDS 8 NEW MODELS 
With More Big Pius Features 


NOW .. . KING comple- 
ments its big fast-moving 
line with eight new sales- 
proven models of outstand 
ing design. Trim, smort 
models of custom-built 
choracter . featuring 
new modern styling, new 
sales-tested fabrics, extra 
wide seats and extro-dee 

cushiony live foam for e 

ficient working comfort 


Write today for Our New 
Literature on These 
Outstanding Mode!s 


& Representing Lines of Office Equipment 


1. R.GELLER ees 





= aaanneeeeaQtters. a 
VALUES WITHOUT PRICE COMPETITION! 








i 

f 

s 

t 

i 

i 

t 

' 

| 

8 

: For complete details. write today for catalog and price list, 
iL] J.R. GELLER so 
: P.O Bex 14] Ochlend 


WHEN ATTENDING 


n.o.F.4. convention VISIT OUR BOOTH No. 130 





@ The “Original” and still the best 








@ Holds, clamps, binds anything 
@ Precision-made of tempered 
spring steel! for lifetime 
service 
@ Removable nickel-plated handles 


CUSHMAN & DENISON MFG. CO. 
153 West 23rd St., N. Y. 11, N. Y. 











KEYS 


SPRING PLASTIC 
CUSHIONED TOPPED 

Speed Keys’ Attractive 
spring cushions finger formed 


protect fingers 
and nails, in- 
crease typing 
speed and pro- 
duce clearer, 
sharper, more 
uniform type 
impressions. 


SELL THE BEST 





plastic tops are 
always legible, 
will not wear 
down on the 
edges or be- 
come dirty, 
sticky or gum- 
my. 


SELL SPEED KEYS 





POSTURE CHAIR COMPANY 
953 S$. RAYMOND AVE., PASADENA 2, CALIF. 
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Write for sample key, prices and dealers proposition. 
SPEED KEY CORPORATION, 268h Chauncey St., Brooklyn 33, H. Y. 
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PAULINE L. DUKES 





The CLASSIC Series of Desk fea wey 


Plaques and Office Identification Signs 


Largest assortment in the U. S Plastic « Walnut « Bronze 


Permanent and interchangeable name plates. A customer com- 
ments: “Finally a plastic name plate of distinction reaches the 
market! Unquestionably the finest plexiglas desk plate yet offered 
executives."" Prestige builders in any office. Exquisitely beautiful! 
Personalize your employees. Ideal Christmas gifts 

BIG PROFIT LINE for dealers who display best sellers. Excel- 
lent service. Lucrative repeat business. Specialty items made by 
request, e.g., Honor Rolls, Door Plates, Directori« ete 


Write today for descriptive folder 
18229 W. McNichols Rd. 
Walter E. KUTCH Detroit 19, Mich. 


(Name Plate Specialists Since 1942 








ee or ge ee 


y 
WY , 
Kip 


Mapes 
CELULUWULO/0 PRODUCTS 


Loose-leaf envelopes, punched; card-cases, any 
size; menu covers; factory record protectors; tag 
holders: bill-fold envelopes; stamp containers, etc. 
Made of acetate (flame resistant) transparent 
cellulose. We build to fit your particular need. 
Write us for details. 


Markile Company, Mfrs. 


8688 S. Racine Ave. Chieage 9, U. 8. A. 
















\ Nee only for a high- 
l a 4 quality line... but also 
Jor those little extras and 


never “breaks” that mean extra 


\ 
lets é i profit... stock WRITE. 
\ 








you : 
down ff 
TN i} / CARBON PAPER 
IBS 1, TYPEWRITER RIBBONS 


TYP-ROL Type Cleaner 
and Roll Finisher 


write 





incorporated 420 Lexington Avenuc, New York 17, N. Y. 
Factory: Bridgeport, Conn. 








Ink Eradicator 
@ INK-OUT contains no free acid, 


leaves no brown stains. 
e gs makes a oe eradica- 
quickly one application. 
e Here OUT removes ink, iodine, fruit 
and medicine stains from paper, 
hands and clothing. 


MONTCLAIR. NEW JERSEY 


CARDINELL CORPORATION 
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MR. DEALER ... | 

DON’T LOSE THOSE ORDERS 

| NEEDLESSLY! 

| IT COSTS YOU LESS TO DRAW 

| FROM OUR LARGE STOCK OF 

| WOOD AND STEEL 

| DESKS - CHAIRS - FILING CABINETS 
LEATHER FURNITURE and ACCESSORIES 

IMMEDIATE SHIPMENTS 


Write or call for complete information, 





prices and dealer discounts 


OFFICE FURNITURE WHOLESALE DISTRIBUTORS 
74 Broad St., New York 4, N. Y. BOling Green 9-8231 
| WAREHOUSES—MIAMI, FLORIDA—NEW YORK, N. Y.—LOS ANGELES, CALIF. | 










THE HANDY NEW 


Memo-Roll 


All-steel construction Gray of 
Green Hammerloid finish—No 
parts to break or lose or get out 
of order—Rubber Cushion Sup- 
ports—3 13/16'' wide by 
9/4'" long 

Uses regular Add- 
ing Machine Rolls, 
about 250 
ft. Conve- 
nient Pencil 











Holder cen- 
tered in 
Roll. 


LIST PRICE 
$1.50 Complete 
Extra Rolls 35¢ each 
Send for Literature and Dealer's Prices 


GRAN- ADELL MFG. CO. 


1846 W. BELMONT AVE. CHICAGO 13, ILLINOIS 


TYPE CLEANING MADE EASIER 


with the amazing 


(a i" 


CLEANS 
* Typewriters 
4. Billing Machines 
¢ Adding Machines 




















Typists and business 
machine operators wont 
*Norta Plastic Type Cleaner 
—it's easy to ge pata e Addressing Plates 
no liquids to spill ¢ Marking Devices, etc. 
*NORTA THE ORIGINAL PLASTIC TYPE CLEANER 


Free sample sent upon request...write to 


NORTA DISTRIBUTING COMPANY 


1165 Broadway, New York 1, N.Y. 











THE Best ONLY 


e If you want the best in 
Business Card Stock and 
Cases, remember we are 
the originators of the Scored 
Card and have been supply- 
ing the trade since 1902. 








e Carried by the following pe- 
per merchants 
New York City, Allan & Gray 
Pittsburgh, Chatfleld & Woods 


Detroit, Seaman-Patrick Paper 
Grand Rapids, Carpenter Paper 
Co 


Cincinnati, The Chatfeld Pa- Houston, L. 8S. Bosworth Co 
per Co Inc 


Samples on request. 


The John B. Wiggins Company 
634 S. Federal St. + Chicago §, Ill. 
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WOOD DESK TRAYS long-life 
OAK WALNUT FINISH GENUINE WALNUT 
Legal and letter Also available Here's the desk 
deck "ae in ~ es hw m4 i wt. 
eel a = yy WR Hond Golahed 
full felt" np i oe blonds legal Fact 
- ay hey individu- steel green. 
Re Senpee bine, ae includes 2S. t 4 Pry , arm rests, blockboords, desk treys, clip boards 
STEMPEL MANUFACTURING CO. 
TNE TRADEMARK OF QUALITY 2830 ROBERTA ST. DALLAS, TEXAS 








Tk Potul MECHANICAL 500 dunkecte —\ we j 
plicates eceipt Books 
PENCIL LEAD POINTER gp ler iin tanta 


FOR DRAFTSMEN, ENGINEERS, 
PREFERRED PRICES 


ARTISTS, ACCOUNTANTS \ 

Leads are pointed in a fraction of the time \ 

required by messy, old-fashioned methods; - 
and, the TRU-POINT is fool proof — Net a neat profit with 
will not break leads even when an ex- 
tremely fine point is required! 

Puts perfect points on leads of mechanical Receipt and duplicate on Bond paper. 
pencils (draftsman type) and on wood Book sturdily bound, with strong cover. 


pencils, after wood has been cut back Write for prices end catalogue 
with knife. Clean, easy to use. Guaran- 


teed mechanism. For literature and dealer DUPLICATE RECEIPT BOOK CO. 


this sure repeat seller 











prices, write today to Box 842, Birmingham 1, Alabama 
— ELWARD MANUFACTURING CO. Jobbers, Brokers Wanted eet 
? ——_ SS 557 Pew Paw Avenve, Benton Harber, Michigan dealers only 

















Gold Lacquered Metal URITy 
LABEL & CARD HOLDERS 


Complete vange of orice MAIL BAG; 


sizes and styles 










= 
Always in demand. Low cost. Profit- » ~ ' 
able to handle. Identify contents of dd 
shelves, bins, boxes and drawers. 


IMMEDIATE DELIVERY 


Send for Samples LEATHER 


MAIL 


Write for Illustrated Price List 
CHICAGO CARD HOLDER CO. 


— manufacturers — 
P. O. BOX 217 — CHICAGO 90, OR 
732 N. MORGAN STREET 
CHICAGO 22, ILL. 


FREE DESCRIPTIVE 
CIRCULAR ... 

CANVAS PRODUCTS CO. 

Corner Marquette 

& McWilliams Sts. 

FOND DU LAC, WIS. 























GUARANTEED REBUILTS {lize-by-tine) 
DICTAPHONES—EDIPHONES Any Dealer can sell it... 
AUDOGRAPHS—SOUNDSCRIBERS no installation involved, cus- 
tomer can set it up himself 
© Ask for new Catalog of Five 
CLEARTONE CYLINDERS Office Necessities, including 
WIRE SPOOLS—SUPPLIES—DISCS Fluorescent Lamps and Mag- 
, Z nifiers. Four ages, folded 
W rite us today regarding your needs once, punched for ring binder, 


ideal for outside Salesmen 
and store use 


AMERICAN DICTATING MACHINE CO., Inc. COPY RIGHT MFG. CORP. 





ESTABLISHED 1923 Oe weak 
65 MADISON AVE., NEW YORK 16, N. Y. alates g Ash 
Telephone MUrray Hill 4-3554 UNDERWOOD Ltd. Toronto |. 
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Every office nasde smart Eyocutives liko-thoc| 





New executive chairs by E> 


metal furniture since '97 


More beautiful than ever in hand-finished Royal Satin Chrome or 


Plastelle Enamel...More dutiful than ever in sturdy square tubing 


. - . ° ° ° ° - 
We believe our new Executive series sets a oven-baked enamel gives a rich, enduring fin- 


standard for quality never before achieved in ish in a wide choice of decorator colors. And, 


office furniture styling. Royal Satin Chrome, a as with all Royal chairs, these are made to 


new triumph of the polisher’s art, accents the combine proper posture with wonderful com- 


trim strength of the square tube design with fort. Side and arm chairs to match every execu- 


the subtle tone of sleek, heavy satin. Plastelle tive chair design. Write today for free catalog! 


ROYAL METAL MANUFACTURING COMPANY 








175 NORTH MICHIGAN AVE., DEPT. 54 * CHICAGO 1 
New York « Los Angeles « Michigan City, Indiana « Warren, Pa. « Galt, Ontario 
a 
en NUFACTURING CO- | 
Royal—your only single source ROYAL METAL — DEPT. 54, CHICAGO | 
for every need in business i 175 N. MICHIGAN * { 
, P opy 
and professional furniture Please send me @ gorse catalog- | 
of your new office 
ei 
Firm Name « 
\ > 
i Address a State | - 
| City | 
—— 
By —— 
a a 
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Here’s everything— Model C has every essen- 
tial feature a first quality duplicator should 
have. Delivers clear, sharp copies in any quan- 
tity desired—at speeds up to 100 copies per 
minute. Handles paper up to legal size. Has 


automatic paper feed, high capacity feed : 


table, and quick, easy-setting paper guides. 
Depend on Heyer, creators of quality equip- 
ment since 1903, for everything induplicating! 


ever before! 











here’s EVERYTHING you want- 
for much less money! 


The Heyer Model C Lettergraph costs sub- 
stantially less than other duplicators of 
comparable quality . . . it is. still delivered 
complete with supplies . . . and now, with 
the new improved Positive Paper Stripper 
and Take-on Plate, it’s a greater value than 


Other Models from $29.50 to $84.! 


Model E— Automatic Feed —Inking, Roller Re- 
lease. Has all features of other models, plus new 
improved automatic inking cylinder, lettering guide 
and stylus. - « « « « Complete $84.50* 
Model D— Automatic Feed and Roller Release, 


plus new positive paper stripper and take-on plate. 
Complete $74.50* 


Model 24 — Inexpensive; most popular duplicator 
at thislow price. . . . Complete $29.50* 


Write or ask for the Heyer Catalog—shows the complete 
Heyer line of duplicating equipment and supplies. Heyer has 
everything! 
















~ 
~ 
4 
ee 
~~ 
et Se) . . . ’ + 
AM fine duplicating equipment since 1903 
THE HEYER CORPORATION, 1852 S. Kostner Avenve, Chicago 23, Illinois 
—_— ~_n Eastern Office Western Office Canadian Distributors 
> 17 East 17th Street 420 Market Street The Brown Brothers Ltd. 
ity New York 11, NLY. San Francisco 11, Calif. Montreal— TORONTO —Vancouver, 


» 








A new and revolutionary process and 
formula ...has been developed by 
Underwood Corporation’s Laboratories! 


The result: TopPpER BRAND Pencil 
Carbon! 

Wherever pencil carbons are used— 
printers forms, register rolls,order books 
—the outstanding durability and other 
superior advantages of TopPER BRAND 
Pencil Carbon will give all-round 
satisfaction. 

There’s just nothing /ike it! 

ToprerR BRAND produces a sharp, 
brilliant write ... makes even the /ast 


Underwood Corporation 


Underwood Corporation's New 
TOPPER BRAND Pencil Carbon! 


Gives perfect legibility to all Carbon Copies! 
Non-tack!..Non-curl!.. Non-smear! 











carbon perfectly legible...is extra, extra 
durable. 

It is clean to use. Instant setting. 
Quick drying. 

No offset. Non-tack. Non-curl. Non- 
smear. 

It is available in black, blue and 
purple. In standard weight ... 10 |b and 
14 lb weights. 

TOPPER BRAND Pencil Carbon will 
sell on demonstration...and make a big 
hit with your customers. 


Order it today...and get immediate 
delivery! 


One Park Avenue 
New York 16, N. Y. 
Supply Division 
Burlington, N. J. 











